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Introduction

B

uying a property in Spain has been the shrewdest investment
decision over the last ten years for more than 900,000 Brits,
so you probably won’t be surprised to find the Spanish market
on the radar of many discerning buyers. Spain is also one of the
friendliest and most relaxing countries in the world, with thousands of property gems still waiting to be discovered.
Many property guidebooks just dump information in your lap and
expect you to find the hidden nuggets yourself. I’ve researched the
whole European property market for decades, during which I’ve
bought and sold more than 50 houses, apartments, and plots of
land. I’ve also educated two children and dealt with their various
medical crises abroad.
I know where the bodies are (as they say in detective stories), and
I’ve done all the essential homework for a hassle-free and profitable overseas property purchase. I’ve listed the problems, opportunities, and reference sources that I’ve found invaluable in helping
my fellow property geeks and me to make an honest buck and still
have an awful lot of fun buying and selling property.
Buying a Property in Spain For Dummies contains easy-to-understand
information and practical advice about the scope of the Spanish
property market and about settling in and enjoying Spain to the
full. So dig in, get on, and enjoy the ride.

About This Book
Buying a Property in Spain For Dummies is a ready reference for
people interested in the Spanish property market. You don’t have
to plough through all the chapters from front to back: The book is
arranged so that you can pick up at any section or chapter without
worrying about losing out on information placed elsewhere in the
book.
Note: Property information is subject to change at any time. This is
especially true of prices, which continue to undergo adjustments
as Europe goes through various stages of the economic cycle. So,
as you use this book, I suggest you carry out research yourself and
check that laws, rules, and regulations haven’t changed. As much
as we’ve invested in the creation of this property guide, the author,
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editors, and publisher cannot be held responsible for the experiences of readers while buying property or travelling. Your safety
and satisfaction are important, however, so above all I encourage
you to stay alert and pay attention. And remember: In Spain, just
as at home, no one is out to do you any favours when it comes
to buying a property. Keep in mind the caution I heard from one
estate agent summarising his experience of overseas property
buyers: ‘An awful lot of people leave their brains at the airport.
They make decisions and take risks they would never take at home.’

Conventions Used in This Book
To keep things as straightforward as possible, I’ve used a few conventions throughout this book to help you get by:
 Spanish words and phrases and technical terms are italicised.
 Web addresses appear in monofont to help you isolate the
URL quickly and easily from the surrounding text.
I’ve presented prices in euros (€), which are the currency of Spain,
or UK sterling (£). These prices were correct at the time of writing,
but inevitably they will go up or down over time – so treat them
purely as guidelines. Make sure you check the current exchange
rate and overall costs before taking the plunge!
I’ve tackled the potentially tricky area of language as simply as I
can. Place names are given in their English forms, which are more
familiar to most Britons than the Spanish equivalents; and at the
back of the book, you’ll find an appendix listing Spanish phrases
that will come in handy when purchasing property.
All the timetables, costs for transport, and related information I’ve
given are correct at the time of writing, but be sure to check before
you travel!

Foolish Assumptions
As I wrote this book, I made a few assumptions about you and what
your needs as a property buyer may be. Here’s what I assume
about you:
 You’re inexperienced in the whys and wherefores of the
Spanish property world and are looking for guidance when
deciding whether to buy a property in Spain and how to plan
for it.

Introduction
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 You’re an experienced property buyer, but you don’t have
months or years to devote to researching the Spanish property market and you want to hit the ground running. You want
expert advice on how to maximise your time and enjoy a
hassle-free property purchase.
 You’re looking for a book that gives information on every
aspect of the property transaction and gives you the lowdown on getting plugged in to life in Spain.
If you fit any of the above, Buying a Property in Spain For Dummies
gives you the information you’re looking for.

How to Use This Book
Buying a Property in Spain For Dummies aims to help you succeed,
no matter where you start. If you have a great property in mind,
you may want to plug in straight away to finding out how to raise
finance or handle the price negotiations. If you’re still at the dreaming stage, you can ramble around the country and find the region
and type of property best suited to your wallet and your needs.
Once you’ve done that, you can find out how to handle the legal
aspects of the deal. Depending on your situation, you can dip in
and out of this book in a number of ways:
 If you’ve never bought a property abroad, you may want to
start at the beginning and work your way through the book.
 If you’re more experienced, you can start by selecting the
areas you’re less knowledgeable about and work outwards
from there.
 If you’re quite confident as far as the Spanish property world
is concerned, you can use the book as a guide and mentor
when you’re reviewing a particular topic.
 If you relate to the experiences of others, flip through the
book, using the True Story icon as your guide. This takes you
straight to a ‘from the horse’s mouth’ (or, as this is a book on
Spain, make that ‘from the straw donkey’s mouth’!) example
of how a fellow Spanish property buyer has tackled the area
you’re most interested in, be it finding a property or a job or
getting to grips with the legal ins and outs of buying.

How This Book Is Organised
Buying a Property in Spain For Dummies is divided into five parts. It
starts by looking at ways to research the property market in Spain

4

Buying a Property in Spain For Dummies

and follows the key steps in the process, through choosing the
ideal area, sorting out the finances, to settling down and making a
few quid in your new home and country. The book flows naturally
from one topic to the next, but feel free to jump from section to
section and from chapter to chapter, picking and choosing what
really interests you and matters most to you.

Part I: Preparing for Your Spanish
Buying Adventure
This part of the book helps you set some financial parameters for
your property quest. Spain is a big place, and without a few ground
rules you could spend a lot of time on a wild goose chase. In one of
the chapters, you work out your budget to allow for all the costs
that are bound to sneak up on you. In another chapter, you find out
about pulling together allies and spreading the workload. You also
find out about every conceivable type of property, without leaving
the shores of the UK. This part ends with a chapter covering ways
to stay in Spain long-term, short-term, and even for free, just in
case you plan to take a while over making your decisions.

Part II: Cruising Around Spain:
Choosing Where to Buy
The chapters in this part help you with the difficult choices about
where to buy in Spain. With an ocean, a sea, a dozen islands, a
score of Costas, 50 or so cities and major towns, 2,000 miles of
coastline, 581,000 square kilometres of open space, and a neardesert or two mingled with some ski slopes, the only certain thing
is that you’re spoiled for choice. Climate, cost, travel links, and culture are just a handful of the umpteen things you’ll have to juggle
to come up with a perfect location in which to settle down to life in
Spain.

Part III: Buying into the Dream
Here you get down to business. Finding where to live and preparing
a shortlist of ideal properties is one side of the coin. The other is
working out how to pay for it all and making absolutely certain that
what you see is what you get. The Spanish property world is as full
as any other business of smart operators who are out to help themselves to as much of your dosh for as little as they can get away
with giving in return. In this part, I arm you with what it takes to win
at negotiating the best possible deal while avoiding the tax, ownership, and land-grab snares ready to trip you up.
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Part IV: Settling into Spanish Life
This part is all about getting your feet under the table. You have
moving to do, from money to motors, from furniture to furry
friends. Spain is a lot of fun, but you have a whole lot of paperwork
to get through before you can enjoy the good life. Before cracking
open that bottle of Álvaro Palacios (Spain’s top red wine of 2005 –
which it should be, at €398 a bottle!), you need to get a número de
identificacion de extranjeros (NIE, or foreigner’s ID number), open a
bank account, sign in to the Spanish national health service, having
remembered to pick up your European Health Insurance Card (EHIC)
before you leave the UK, and do about a zillion other equally mindnumbing but essential tasks. Fortunately, the Spanish have invented
a professional, the gestor, whose main purpose is to help you with
Spanish bureaucracy.
This part also covers making money from your property in Spain. If
you’d like to get your new property to pay its way and perhaps provide for a few extra luxuries to make the sweet life even sweeter,
this part is for you.

Part V: The Part of Tens
In the three chapters in this part, I signal the problems you’re most
likely to meet in your property dealings in Spain and what action to
take. I highlight the ten areas that appeal most to expat property
buyers. And I summarise the main advantages of life in Spain.
And finally, don’t forget the appendix at the end of the book – a
glossary of all the key words and terms you’re likely to need to feel
at ease finding and buying a property in Spain.

Icons Used in This Book
To help you pinpoint vital information and make the best use of
your time, I’ve placed the following icons throughout the text to
steer you towards nuggets of knowledge:
This icon highlights specific information that may help you make
some extra money from your property.

This is a friendly reminder that the topic in hand is important
enough to make a note of it for future reference.
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This introduces you to specialised property, legal, economic, and
financial facts and data that are interesting but not essential for
you to know. You can skip paragraphs marked with this icon without missing the point, but having this information at your fingertips may help you build credibility with the professionals you get
involved with as you go about finding and buying a property in
Spain.
This calls your attention to particularly important topics and
offers advice on practical topics.
These anecdotes give practical examples of how other people have
tackled particular aspects of buying a property or settling down in
Spain.
If you see this icon, be alert to potential danger. Proceed with caution! Look left and right before crossing. In fact, think carefully
about every aspect of this topic before making any move at all.

Where to Go from Here
Now you’re ready to take the plunge and find the property in Spain
that suits you best. Your next move is easy. Take a minute to thumb
through the table of contents and get comfortable with the topics
covered in this book. Pick a chapter that strikes a particular chord
with you and see where that leads you. Do some background
research on the Internet and attend a couple of property exhibitions
in the UK, using Chapter 4 as a starting point. Visit travel agents,
research Spain, and plan your first (or next) inspection trip. But at
the same time, relax! Organising your buying trip doesn’t have to
be a hassle. Daydreaming about all the perfect properties you’ll
see, the celebrated Riojas you’ll drink, and the tantalising tapas
you’ll consume can be fun – although not as much fun as sitting in
a T-shirt by your own swimming pool and having dinner in the
balmy Spanish midnight air.

Part I

Preparing for Your
Spanish Buying
Adventure

B

In this part . . .

efore setting off on your first Spanish propertybuying trip, you need to do some careful background
research. The more preparation you do at this stage, the
smoother and easier the whole process is likely to be.
This part helps you find out about the people who can
make your journey straightforward. I help you locate unbiased professionals, such as surveyors, lawyers, estate
agents, and translators. You can also check out the best
routes to and from Spain and how to find out about all the
different types of property on offer. After you do your
groundwork, you can start to turn your dreams into a concrete plan of action.

Chapter 1

Making the Big Decision
In This Chapter
 Limbering up to Spain
 Doing the buying sums
 Looking at legal procedures
 Making money, one way or another

A

round 5,000 years ago, before recorded history – a tribe from
Asia calling themselves the Iberians settled in Spain. Wave
after wave of invaders came later, made their mark, and left. First
came the Phoenicians, followed by the Greeks, Carthaginians,
Romans, Moors, Vandals, and Visigoths, to name but a few. Skip to
the 21st century, and Spain faces another invasion, this time by
people carrying nothing more sinister than a tube of sun cream.
The package-holiday revolution has brought over a billion people
to Spain. Some 2 million of these tourists have stayed behind and
bought homes. At the last count, 900,000 of those were Brits – and
that number grows at the rate of 150,000–200,000 a year. In fact,
one in every two UK citizens who chooses to live abroad goes to
Spain.
If you’ve picked up this book, chances are you’re considering
owning property outside the UK and that one of your options is a
property in Spain. This chapter gets those market research juices
flowing and gives you a taste of what to expect in the rest of the
book.

Deciding to Move to Spain
The reasons so many of your fellow Brits settle in Spain fit neatly
under the headings of the six Cs:
 Capital appreciation: Buying a property in Spain is much
cheaper than in the UK. You can still find habitable Spanish
houses for less than €35,000. Spanish homes appreciate year
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on year at an average rate of 14.5 per cent, compared with the
UK’s 12 per cent. In Chapters 6–9 I review the different levels
of rent and capital appreciation you can reasonably expect in
each region of Spain over the longer term.
 Climate: Spain is hot for much of the year, making alfresco
living a joy. Most people feel better after a couple of weeks of
sunshine, and after 44 weeks of it (or 52, if you settle in the
Canaries), you’ll probably feel completely rejuvenated.
 Commercial value: Spanish is the world’s number two business language. Nearly as many people speak Spanish as
English. You may have to put some effort in to learn the lingo,
but you’ll be repaid by turning your new skill to your commercial advantage. In Chapter 16 I cover the many ways in which
you can gain anything from a smattering of vocabulary to full
fluency in Spanish.
 Cost of living: Despite the inflationary effects of the euro,
living in Spain is still less expensive than living in the UK –
about 15 per cent cheaper according to European Union (EU)
statistics. Two people can live reasonably well on around
€1,500 a month in Spain, and even in Madrid you can get
dinner out with wine for less than €15. A glass of beer or wine
in a bar costs from €1.50, tapas €2 (often free with a drink),
and a three-course lunch menu of the day (menu del día)
€5–10. Prices vary from shop to shop, region to region, and
city to city, so take these figures as a rough guide only. Check
out the SpainExpat Web site (www.spainexpat.com/spain/
information/cost_of_living_in_spain) to find the latest
information direct from Spain on costs of a range of everyday
items from haircuts and cinema tickets to telephone bills,
nurseries, gyms, and car parking.
 Cuisine: Spaniards are passionate about their food and wine,
and Spain has a number of distinctive national and regional
cuisines. The Moors introduced the Middle Eastern ingredients of rice and saffron, laying the ground for dishes such as
paella, a rice-based seafood dish. In Catalonia, a Mediterranean
diet rich in olive oil, garlic, tomatoes, and peppers is the order
of the day. The Basque Country is renowned for fish but also
produces dishes such as setas a la plancha (grilled wild mushrooms) and queso de Idiazabal con nueces (local blue cheese
with walnuts). Central Spain favours roasted meats, while
Andalusia’s jamón serrano (cured ham) is one of Spain’s true
delicacies. To wash it all down are fantastic Riojas, sweet red
dessert wines such as Marques de Badajoz Dulce, and ciders
galore.
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If you can’t wait to try the cuisine, visit some Spanish delicatessen Web sites, such as www.delicioso.co.uk, www.
donquijoteltd.com and www.iberianfoods-shop.co.uk,
and shop online for the finest Spanish food and wine.
 Culture: After conquering half the world, the Spanish brought
home lots of goodies. Their museums and galleries are justifiably world-famous. Spain abounds with Romanesque and
Gothic masterpieces, but the art of Spain’s Golden Age – the
17th century – and of the 20th century are what most visitors
come to see. Culture isn’t confined to museums though. Fiestas
take place throughout the year in every village and town,
where the locals celebrate events as diverse as Wellington’s
capture of San Sebastian and Columbus’s landing in America.

Where to Go
Spain is like a collection of different countries – a mixture of cultures and climates, each of them special. Spain has archipelagos
of islands that nestle in a near-eternal warm spring and coastlines
beaten by Atlantic gales as savage as anything you see in the
movies. A quarter of the locals don’t speak Spanish or even think
of themselves as Spaniards – and they may be unable or unwilling
to speak with you if you try to chat in Spanish. In the cities, you’ll
find as sophisticated a range of products as in London, Paris, and
New York. In the country, it can take two hours to get to a village
store, and the locals you pass may use donkeys for transport.
Large parts of Spain are closer to Africa than to the rest of Europe,
both physically and culturally. Spain even has a homegrown tax
haven perched on a mountaintop that’s easiest to reach by skiing.
If your only experience of Spain is a holiday on the Costas, think
about taking a look at the rest of this amazingly diverse country.
But move too far away from the rest of the Brits, and you’ll need to
think seriously about learning Spanish. In Part II of this book, I take
you on a whirlwind tour of Spain showing you the many different
types of properties worthy of your attention. In Chapter 3 I offer
some insights into the professionals who can help you find the
best-value property in your chosen region.

Working Out What You Can Afford
So you’re sold on Spain. But before you think seriously about
buying a property, you need to set your budget. You can waste an
awful lot of time racing around the country looking at properties
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that cost more than you’re prepared to spend. Even searching on
the Internet can be frustrating. Until you limit your price range to
within around €10,000 of your budget, you may be so overwhelmed
by details of properties that you can’t even begin to prepare a
viewing shortlist.

Adding up your assets
The average cost of a house in the UK is €257,000; the average in
Spain is €130,000. In theory, if you decide to sell up and move to
Spain, you should have plenty of money to spare. However, even
if you do the sums carefully, you may not have quite as much as
you would expect. The €127,000 you thought you would have as a
result of selling in the UK and buying in Spain is likely to be closer
to €100,000, as I explain in Table 1-1.

Table 1-1

The True Cost of Buying a Property in Spain

Transaction

Cost of Transaction

Balance

Sell UK home for €257,000

€7,710 (3% agent commission)

€249,290

Buy in Spain for €130,000

€130,000 + €14,300
(11% agent commission of
around 5% and legal and other
costs of up to a further 6%)

€104,990

Move furniture

€5,000

€99,990

After doing the sums in Table 1-1, you still get a pretty good turnaround on your investment. Even if you’re seriously cautious when
it comes to money, you can expect to earn the interest on the
€99,990 difference between selling in the UK and buying in Spain.
This amounts to around €3,000 a year – not a bad fistful of change.

Finding out how much you can borrow
Selling up in the UK and buying a similar property in Spain means
you probably won’t need to borrow any money. However, if you
have the income to support a loan, you could upgrade the whole
scenario. I look into mortgages in more detail in Chapter 10.
If you think you can afford or can generate from your Spanish and
UK properties about £9,000 of extra income, then you should have
little difficulty in raising all the money you need to keep your home
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in the UK and buy a house in Spain. By not getting out of the UK
property market, you’ll also be giving yourself the flexibility to
return to the UK at a later date.

Setting your budget
Now for the $64,000 question: How much should you set aside for
your move to Spain? The answer depends on your age, objectives,
and appetite for risk. Think about the following points:
 If you’re older than 50, risk-averse, and planning to live in
Spain for the rest of your life, then you might be wise to sell
up in the UK, buy in Spain for less, and bank the difference.
 If you’re under 50, want to keep open your UK options, and
don’t want to take much of a risk, you could downsize your
property in the UK, buy an average house in Spain, and take
out just enough of a mortgage to fund the deal.
 If you’re under 50, want to keep open the option to return
home, and are happy to take a fair amount of risk, you could
rent out your UK house and buy a house in Spain, taking out
a sizeable mortgage.
When you’ve decided on your strategy and set a budget, stick to it!
However appealing a property is, don’t exceed your budget unless
you can see a way to increase some other aspect of the equation,
such as being able to rent out the property for part of the year or
earning money in some other way.

Putting Your Money Where Your
Mouth Is: The Buying Process
Plenty of people can help you put your money where their mouths
are. The trick is to be completely satisfied that what they offer is
what they say it is, what you want, and what you think is good
value for your money. Specialists and professionals can be expensive, but you still need to check out a whole heap of things yourself
before you get the experts in. Once you’re satisfied that the deal
looks good, certainly get the professionals to do the rest.
Language is a big issue when buying a property, so if you don’t
speak Spanish, get someone alongside you who does.
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Unearthing your expert team
Almost certainly you’ll need help to alleviate some of the strain of
property-hunting in Spain, even if you happen to be fluent in the
language and a qualified surveyor. The first people you meet are
likely to be in the business of helping themselves rather than you:
think estate agents, property developers, and anyone else showing
off their wares at one of the 1,000 or so property exhibitions in the
UK each year. You do need these folks, and you need them on your
side, but don’t take everything they say as the truth. Treat their
words as you would those of a politician at election time, and you
won’t go too far wrong. Bring in some real experts. The following
are the key people whose expertise and knowledge you need to tap
into:
 A gestor is a uniquely Spanish professional – part lawyer, part
accountant, and wholly a fixer – dedicated principally to helping you with Spanish bureaucracy.
 A lawyer keeps you on the straight and narrow and makes
sure you end up owning the property and not just a snazzy
piece of paper. You can use a Spanish or British lawyer, but
she must understand Spanish property law and speak reasonable English.
 A linguist/translator helps you fully understand the discussions and documents involved in the transaction.
 A notario is the local legal eagle who ensures that all the
paperwork is correct and property taxes are paid.
 A surveyor is essential if you’re considering buying an old
property. A surveyor is also useful if you’re buying a new
property and want to be sure that the structural work has
been done correctly and that the building guarantees are
solid.
Check out Chapters 3, 13, and 16 for lots of info on finding the best
experts and getting them on your side.

Working your way through
the process
Buying a property in Spain is similar to buying in the UK, with
one key difference: Many operators in the property business see
foreigners – which is what you are in Spain – as fair game. From the
moment you express the slightest interest in a property until you
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get into your lawyer’s office to close the deal, chances are someone will try to get you to do something that you’d never consider
doing in the UK and which may even be illegal.
Local property touts are always on the lookout in hotels and outside estate agents’ offices to lure the unwary to properties that are
so dodgy or overpriced that they can’t be sold any other way.
Estate agents, in person and through their Web sites, may invite
you to part with £1,000 or so to secure a bargain property in a
development that’s selling like hotcakes. Even if you skirt around
these minefields, you may find a financial time bomb waiting for
you at the end. The seller may ask you to under-declare the selling
price to lower both her and your taxes and legal fees. Underdeclaring is illegal, and the Spanish authorities are becoming less
and less likely to turn a blind eye to it. You could also be storing up
a thumping great capital gains tax liability for yourself when you
come to sell up. I cover the ins and outs of this particular knotty
issue in Chapter 11.
In Chapters 11 and 13, I explain how to avoid these and other pitfalls and to follow the right legal path to end up with proper title to
your Spanish home.

Getting what you pay for
Properties you see in the brochures or on the Web site may or may
not be all they’re cracked up to be. You have to look after your own
interests to make sure the property you choose is what you want
and that everything works. In Spain, just because you have a tap
and a telephone point doesn’t necessarily mean you have a water
supply and access to the telephone network.
If you find three or four properties that meet your requirements,
surveys at £500 a shot with legal costs on top will soon eat into
your budget. Think about doing your own basic property health
check first, and then pay for a surveyor or lawyer only after you’ve
concluded negotiations on price and are sure the house is what
you want.
I look at finding out the critical details about the physical structure
of your property in Chapter 12. With a bit of foresight and effort,
you can identify before you sign on the dotted line most of the
things that can go wrong or reduce the value of your asset. What
you can’t do is leave the professionals to sort out these matters
as you might do in the UK. Remember: You’re the gringo in this
situation.

16

Part I: Preparing for Your Spanish Buying Adventure

Making Money from Your Property
Buying a property needn’t just be an outlay. You can make your
property pay its way in dozens of different ways. At the most basic
level, you can let out your house when you’re away. Taking things
further, you can use your home as a workplace and so operate with
minimum overheads.

Merging your home and workplace
If you need to make some money to bridge the gap between your
financial resources and your Spanish property aspirations, you
may consider making money from your house. Tens of thousands
of foreigners run businesses of every shape and size from their
homes, including B&Bs, hotels, restaurants, bars, vineyards, stables, holiday cottages, language schools, and Web-design companies. In Chapter 14, I look at the different ways you can make
money from your home and the pros and cons of living above the
shop.

Selling your property for profit
From the moment you buy your first property, you’re potentially
in the business of being a seller – or vendor, to give it its legal title.
From a profit-generation perspective, selling a house in Spain is
much the same as selling in the UK or anywhere else. Paradoxically,
you’re adding value the moment you buy. Overpaying at the
buying stage means you’re pushing water uphill from then on.
In Chapter 11, I share some negotiation tips to help you push
down the purchase price.
On average, buyers spend around a fifth of the purchase price on
improvements in the first three years of ownership: Swimming
pools, air-conditioning, extra bedrooms, patios, and barbeque
areas are high on the to-do lists. If you spend your money wisely,
you can have fun and add value. But not all improvements add the
same amount of value – or add value at all.

Renting in and renting out
Renting in Spain can buy you time and perhaps even help with cash
flow as you search for your dream house and get enough information to make informed decisions. But renting is a contractual
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relationship between landlord and tenant that throws up problems
of its own. In Chapter 5, I look at finding a suitable property to rent,
checking out the lease, and searching for other, less conventional,
rental arrangements, such as house-sitting and house-swapping.
If you have homes in both Spain and the UK and you don’t intend
to spend the whole year in Spain, you could rent out one or both
of your properties. This can be a handy source of income at a time
when your expenses may be higher than usual. In Chapter 14, I
look at the rental subject in more detail, from finding good tenants,
through drawing up leases, to dealing with problem tenants and
handling taxes.

Living and Working in Spain
Lots of people move to Spain long before they retire and still need
to earn a living. Running a business or working for somebody else
is an excellent way to get established in a new area and make
friends and contacts who may be able to help you settle in to your
new home.

I don’t think we’re in Kansas
(or Kent) any more
Settling down to day-to-day living in Spain means starting again
from scratch with all the things you take for granted at home. You
need to open a bank account, which you can’t do until you have
a número de identificación de extranjeros (NIE, or foreigner’s ID
number). Spanish bureaucracy is lightening up a little, and you
may well get by with just a passport and a smattering of Spanish.
Unless you want to pay a fortune in currency conversion charges,
you’ll need a credit card (targeta de crédito). I talk about financial
matters in Chapter 10.
Then you have to get the electricity, water, and phone connected,
all of which and more I cover in Chapter 12.
You also have to plan to have pensions, unemployment and other
social security benefits, and winter fuel allowance paid up. You
may need to think about schools and universities for the kids or
care for elderly relatives. All these mysteries are revealed in
Chapter 16.
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Hi-ho, hi-ho, it’s off to work . . .
Fifteen million people work in Spain. In fact, Spain has rocketed up
the economic league table since joining the EU two decades ago.
If you’re an EU citizen, you have no serious limitations on looking
for work in Spain. But unemployment in Spain is higher than in the
UK, so you’re likely to find plenty of competition for jobs. The best
ways to start searching for a job are to register as a jobseeker
(demandante de empleo) at the nearest employment office (oficinas
de empleo) and to trawl through the dozens of Web sites that carry
job details. If you can’t wait until you get to Spain, try tapping in to
the European Employment Service (EURES), which operates a database of jobs available throughout Europe via the UK Jobcentre Plus
network (www.jobcentreplus.gov.uk) and the EURES Web site
(http://ec.europa.eu/eures). Check out Chapter 14 for how to
get work in Spain.

Chapter 2

Considering the Cost
of Spanish Buying
In This Chapter
 Understanding what drives property prices up and down
 Checking out the costs involved in buying property
 Calculating the costs of renovating and building
 Appreciating the tax implications of owning property overseas

B

uying a property abroad can be fun. It can even be financially
rewarding. But you need to take into account a wide range of
factors. In this chapter, I explain all about checking out prices of
properties in different parts of Spain and finding out the costs of
professional advisors and local and national taxes. After reading
this chapter, you’ll know exactly how much you need to budget for
your Spanish property, avoiding costly surprises.

Making Sense of the Market in
Spain: Prices and Properties
Competitive prices and an incredible range of properties suiting
almost every taste ensures that each year foreigners buy around
150,000 Spanish properties. Foreigners own nearly 2 million
houses in Spain, or one in seven of all properties in the country.
Homeowners from abroad are attracted to Spain’s climate, property prices, and quality of life. Tourists are not the only people
buying up the housing stock: Each year, some 50,000 immigrants
go to live and work in Spain and in doing so, buy a property.
Britons, Germans, and Dutch make up the lion’s share of European
Union (EU) nationals buying property in Spain, preferring to look in
areas where other nationals of their home countries are already
living. The Spanish refer to these areas as colonias, or colonies.
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Pushing up the market
Factors influencing the supply and demand in the property market
in Spain are:
 Economic policies: The Spanish Socialist Workers’ Party
(PSOE), which came to power in April 2004, has stuck with
the economic policies of its predecessor. These policies have
delivered strong growth, although that growth may now have
peaked.
 Housing stock: Since 1997, Spain has built new properties at a
rate of 500,000 a year – more than in Britain and France combined, despite Spain having just a third of the population of
Britain or France.
 Speculation: Spain has seen wave after wave of both locally
and internationally led speculative property development,
fuelled initially by countries of the EU, and still being powered
by new generations of immigrants in search of a fast buck.
 Tourism: Foreigners tend to buy houses in places where they
have holidayed. During 2005, 52.8 million foreigners visited
Spain, up 3.1 per cent from 2003. Of tourists travelling to
Spain, the UK accounted for a larger proportion than any
other country in the world, with 16.4 million tourists, or
30.6 per cent of the total. Next was Germany, with 10 million
tourists going to Spain, followed by France, with 7.4 million
tourists, and Holland and Italy, with 2.3 million tourists each.
 Working population: Unemployment in Spain is dropping,
with nearly 2 per cent fewer people looking for work in 2006
than in 2005. Over the same period, the economy produced
376,000 new jobs. Spain now needs to pull in immigrants to fill
some of those jobs – immigrants who in turn are buying local
properties.
The Economist’s survey of the international property market in
March 2007 suggested that property prices in Spain have risen by
173 per cent over the previous decade. However, that overall rise
conceals some wide variations. For example, average prices in the
Malaga region have risen one-and-a-half times as fast as those
around Alicante. The Spanish company Sociedad de Tasación specialises in valuing property assets and has a neat tool on its Web
site (http://web.st-tasacion.es) from where you can track the
movement of property prices in every Spanish region, including
Spain’s islands, from December 1985 to date. You can use the
Knight Frank Global House Price Index on the company’s Web site
(www.knightfrank.com) to track the performance of Spanish
property prices compared to prices in some 34 other countries
around the world.
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Keeping away from the froth
Here’s a true story showing the value of researching the area where you’re thinking of buying before taking the plunge.
Every year, on 22 December, El Gordo, or ‘The Fat One’, the largest lottery in the
world, brings Spain to a standstill. In 2002, two communities in Almeria, southern
Spain, shared the bulk of the booty. The remote village of Lubrín (population 600), a
tortuous 45-minute drive from the coastal resort of Mojácar, was one of the lucky
winners. After the win, a ruin that would have been lucky to sell for €15,000 was on
the market for €60,000.
The Spaniards like to invest in solid assets such as property rather than extravagant consumables, and El Gordo has helped them to do just that. To buy the €20
tickets for the lottery, people often form syndicates, and hundreds of people in the
same area may share the spoils. A walk around the village streets in a winning area
shows exactly how the people have spent their new wealth. Builders are hard at
work everywhere, improving wrecks and slapping fresh coats of paint on houses
as fast as possible.
Lubrín and the surrounding area now has 1,500 registered foreign homeowners. As
this number grows, so do the local Spaniards’ bank balances. The locals have garnered an additional windfall, their winnings having triggered a boom in local house
prices.

Looking to the future
The $64-million question is ‘What is going to happen to property
prices in Spain over the next few years?’. Reports suggest that the
biggest boom may be put on hold for a few years. In October 2004,
the Bank of Spain claimed that Spanish property prices were overvalued by about a fifth. A month previously, the International
Monetary Fund cited Spain as one of the countries (including also the
UK) where house prices were in danger of a correction – bank-speak
for a fall. As in the UK, young people in Spain are being priced out
of the housing market, with a colossal 34 per cent of Spaniards
aged over 30 still living with their parents. These statistics should
come in handy during your price negotiations (see Chapter 11).
Not everyone agrees with this pessimistic view. Some economists
believe that the housing boom is helping drive the strong consumer
demand, allowing Spain’s economy to grow much faster than that
of many other EU countries.
One thing, however, is certain: The property market in Spain is
no longer an easy ride. Study carefully the area where you are
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considering buying property before you purchase. I cover this
briefly in Chapter 4 and in more depth in Part II for each major
region of Spain.
By taking care, researching both the area and the property, and
doing your sums, you can still find good-value properties throughout Spain. Thinking laterally can pay off: For example, most
tourists from EU member states buy property situated along the
Mediterranean coast, where a small two-bedroom terraced house
with sea views and a shared garden and pool area costs around
€220,000. Just 20 kilometres inland, however, a large detached villa
with its own garden and pool costs half or even less than the terraced house. I look at property prices in detail in Part II.
You can track the progress of the property market in Spain yourself
using the Web sites mentioned above, the TINSA Web site (www.
tinsa.es/english/enews.html), and the Web site of UK surveyors Jones Lang LaSalle (www.research.joneslanglasalle.com),
and by keeping an eye on stories in the press.

Estimating Your Buying Costs
If you think that buying a house in Spain means paying only for the
building plot and materials, you’d better brace yourself for an
unpleasant surprise. Everyone will want a slice of the action,
including, just for starters, a couple of lawyers, a surveyor, and a
translator, unless your grasp of Spanish legal and building terms is
sound. Have a look at Chapter 3 for how to find these professionals.
You can also expect the Government and the town hall to grab
their pound, or rather kilogram, of flesh. Add between 15 and 20
per cent to your purchase price, and you should have the right
sort of figure. If you plan on making alterations and additions to
the property, the bill could be larger still. In Chapter 10 I give a
more detailed summary of all the separate costs of buying a property. Table 2-1 gives you an idea of the typical buying costs of a
€150,000 property.

Table 2-1

Typical Costs of Buying a €150,000
Property in Spain

Item

Cost (€)

Property transfer tax

9,000

UK and Spanish lawyers

2,000
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Item

Cost (€)

Legal documents

1,125

Notary fees

500

Deed registration fee

250

First year’s rates

1,200

Property insurance

1,050

Survey – full structural and valuation

800

Mortgage arrangement fee

50

Searches

150

Total

16,125
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Putting down the deposit
You know things are getting serious when the subject of deposits
comes up. By this stage, you will have homed in on the region of
Spain that you like best. (I review the regions and islands in Part II.)
Just as getting engaged is the logical step before marriage, so the
reasoning behind paying a deposit is that it shows commitment. A
deposit can secure a particular property and fix the price. Before
even thinking about stumping up a few tens of thousands of euros,
you need to have passed the flirting stage in your affair with Spain
and be prepared to settle down.
If getting engaged takes your fiancé out of the dating market, likewise the deposit gets the property of your dreams off the selling
market for long enough to marshal your resources and complete
the deal. Ten per cent of the purchase price is usually enough to
do the trick. If the seller does not accept this show of good faith as
sufficient to take the property off the market, walk away. You’ll find
more than enough great properties to buy in Spain without wasting
time on unrealistic sellers. (Turn to Chapter 4 to read about the
1,001 ways to find properties in Spain.)
If nothing is wrong with handing over large sums of money in this
way, why do you have a sinking feeling in the pit of your stomach as
you head for the bank? The problem is less to do with the size of
the deposit and more to do with the question of who you should be
paying your deposit to. Despite the pretty speeches of the estate
agent or the charm of the seller, do not hand the seller or the
estate agent any money – ever!
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Deposits should be paid into the client account that your abogado
(lawyer) keeps for you. Your abogado hands your deposit to the
seller when you have checked out all the paperwork and agreed
and signed the sale’s purchase contract terms. (Chapter 12 clues
you up on what needs to be done to make sure you get what you
think you are getting.)
Don’t worry too much about the exact price on which you pay
your 10 per cent deposit. You have plenty of time and plenty of
reasons to negotiate on the price later in the process. (Chapter 11
covers the art of negotiation.) The price at this stage is just a ballpark, an approximate figure, though obviously you have to be in
the ballpark to play. Head to Chapter 11 to find out how to negotiate the best price when you commit to a purchase.
If you’re looking at an older property or one that obviously needs
renovation work, take a local builder with you. No Spaniard
worthy of his name puts down a deposit until a builder has seen
the property.
An agent may well ask you to put down a thousand euros or so as a
‘reservation deposit’ to hold the price and the property. Any payment made to an agent, licensed or not (see the section on Spanish
agency licences in Chapter 3 for more on estate agents’ qualifications), is not legally binding on the seller. Only when both parties
have agreed upon and signed a sales purchase contract – and the
10 per cent deposit has been paid – is the seller legally bound to
sell you the property, so you have nothing to gain by paying any
reservation deposits to an agent. Make sure that any and all payments are made by, or under the supervision of, an independent
abogado. Only in this way will your interests and your money be
protected.

Paying the professionals
You need the help of a team of advisors to make sure your property
purchase is hitch-free. The amount that each expert charges depends
on the purchase price or the size of the property. Lawyers, for
example, take a percentage of the purchase price, while surveyors
charge for each square metre surveyed. Skip to Chapter 3 to find
out how to track down the professionals – and what they charge.
Most professional fees are not dependent on the sale going through.
Only estate agents work on a contingency basis – that is, they’re not
paid out of the seller’s receipts until the purchase is completed –
but everyone else expects to be paid, whatever the outcome.
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If you change your mind as a result of the survey findings, you may
well have saved yourself money that you could ill afford in remedial
building work, but you still need to pay the €500 or more of surveyor’s fees. This is also the case if your lawyer finds some legal
horror, such as a poor title of ownership to the property or dodgy
rights over the only access road to the property: Great news that
you have found out in time, but you still have to pay your lawyer.
Your lawyer, unlike your surveyor, may not insist on the full bill,
which is based on a percentage of the purchase price. But the
lawyer will charge you on a time basis, the amount depending on
how late in the process the problem is discovered.

Affording a Fixer-Upper
or New-Build
If, after an exhaustive property search (see Chapter 4 for tips on
finding your dream home), you fail to find a property that meets
your needs, you don’t have to abandon Spain and a place in the
sun. Many people set about building their own house or carry out
major renovations on a wreck in Spain.
I would be misleading you if I said that this is an ideal option.
Carrying out large-scale building work in your own country is
fraught with problems and dangers. Working in a foreign language
and with an alien currency, as well as the likelihood of having to
manage the process from a distance with only periodic site visits,
is doubly difficult. You also have to involve other people and
organisations in your purchase team, including an architect (arquitecto) and a builder (constructor), and perhaps a plumber (plomero)
and an electrician (electricista). Your hands will be full dealing with
the town hall to get assurance that you can build on the land (permiso de edificar), similar to getting planning permission in the UK,
and making sure you get the necessary building licence (licencia de
obra) to cover the changes or the design of your building.
But building your own house is great because you get the one you
want, where you want it. You also get to learn Spanish for free and
have the local customs and practices thrown in for good measure.
You may also trim up to a fifth off the cost of a new-built house,
though the process will take up a lot of your time.

Finding a plot
Searching for a building plot or a property to renovate is much the
same as searching for other houses (which I cover in Chapter 4).
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However, you have a few extra routes to take and a few more
twists and turns on the way. Many locals – often farmers or farming
families – have obtained planning permission on a plot, not with
the intention of building on the plot, but of selling it on to a buyer.
The economics are quite straightforward: A plot of land with permission to build turns redundant agricultural land and buildings
from dust into gold.
You can find building plots (parcelas) advertised in the local
Spanish papers – usually the very local papers. You may see a few
adverts for plots displayed in the windows of estate agents’ offices
and on Web sites such as www.thelandregister.com. But usually
you’ll have to rely on local contacts, on discussions with local
notaries who depend on such transactions for their livelihood, and
perhaps on architects and builders who also have something to
gain once a plot or ruin gets sold.
As in any country, you’ll come across unscrupulous operators
working in the property market – people trying to sell you land
that has not the slightest chance of getting planning permission,
hoping to take advantage of your desperation or desire to save
time and money. If someone offers you land without planning permission, ask, both of yourself and the seller: Why? After all, surely
locals have the best chance of getting planning permission, and if
they do, the plot becomes worth double or even treble the price.

Getting permission
Getting planning permission is crucial. Your lawyer and architect
can help you find out whether the plot you have in mind has, or
could get, permission to build the house you want on it. I talk
about this in the section about finding a lawyer in Chapter 3 and
in ‘Appointing an architect’ later in this chapter.
The size of the plot and its position are the big questions. Building
on agricultural land in Spain is not always as big a problem as it is
in the UK, but you will find constraints on the size of house that
you can put on a particular plot. You can find out at the local town
hall whether you have a serious chance of getting permission to
build the type of house you have in mind. The ease of obtaining a
building permit (licencia/permiso de obra) varies greatly from region
to region, so no absolute rules apply. You may even need a licence to
do something as simple as painting your house, depending on the
area. Start by asking to see the town plan or Plan General de
Ordenación Urbana (PGOU). PGOUs are approved every four years,
and any interim changes to them are displayed publicly to give
affected property owners a chance to protest or make claims.
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You need to make sure that no rights of way, water pipe routes, or
electricity pylons are restricting your plans.
If a plot is on a beach, make sure your proposed development is
approved by both the Jefatura de Costas (Coastal Department) and
the town hall.
Getting planning permission in Spain is not a task for the faint
hearted. Be warned that planning permission to build, extend,
or renovate property can take a long time to come through – 18
months or longer in some cases.
Many Spaniards build on their own land without going through the
correct procedures, relying either on getting retrospective planning permission or on their building just not being noticed. The
locals have some advantages over foreigners. They speak the language, usually know the fine print of the local rules, and most
importantly know the officials concerned. Spain was once a wild
west when it came to building permissions, but no longer. Illegal
properties are being bulldozed every day.

Always draw up a contract
for major building work
When you’ve chosen a builder, draw up a building contract. A building contract
should list absolutely everything you’re having done. You should specify all the
materials to be used, down to the exact make and supplier, giving quantities and
costs. And the contract should state whether prices are fixed costs or estimates.
Builders like estimates and are happy for you to interfere and change specifications as they work. Avoid doing this, as inevitably changes will lead to big cost and
time overruns.
The building contract should set out clearly each of the separate building stages,
when the architect should sign off work carried out satisfactorily, and when payment is due. The stages of your renovation can include laying the foundation, putting on the roof, tiling the floors, putting in the windows, and so on. Typically, you’ll
be asked by the builder to pay around 20 per cent at the start of the job and a further three to five staged payments as the work progresses.
You can specify penalties in the building contract for non-performance or missing
deadlines, and you should give guidance as to how disputes will be resolved. The
building contract should also contain details of the builder’s professional indemnity
insurances, showing how much and under what conditions the policies come into
effect.
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Sunbreak, a Spanish property services Web site, has a useful summary of the rules and regulations concerning planning permission
and the building regulations in Spain at www.sunbreakspain.com.
Click the Regulations option in the menu.

Appointing an architect
Architects from any EU country can work in Spain. Budget for
around 10 per cent of the total building costs for your architect, and
be prepared to pay up to 70 per cent of that upfront. Your architect’s work should cover everything from preparing preliminary
sketches and drawings to producing detailed plans and getting
them approved, as well as supervising the builder’s work to ensure
that plans are followed and the building work is satisfactory.
Never cut out the supervisory aspect of your architect’s job unless
you plan to get someone else, such as a surveyor, to carry out this
role. Unsupervised building work seldom goes to plan.

Why you should employ an architect
Employing an architect is costly, but think of it as an investment
rather than an expense. The following are the benefits you can
expect from having an architect:
 The architect’s plan helps you get the necessary licences and
permissions for building and renovation work.
 When the architect signs off a plan, the plan is registered with
the Consejo Superior de los Colegios Arquitectos de España
(www.cscae.com), guaranteeing the construction for ten
years. The responsible party, the architect or builder, then
has to put right any problems that come up.
 Once the architect’s plans are implemented, the plans can be
included as improvements in your property deed, increasing
the value of your property.
 In Spain, architects are also qualified structural engineers who
can look over your builder’s budget, clarify points that are not
clear, and help solve problems that arise during the renovation work.

Where to find an architect
Ideally, deal only with an architect who has been recommended by
someone whose judgement you respect. If you are new to an area,
such people may be quite rare. But if you have seen a number of
properties and building plots, you’ll probably have a good idea of
the competence of the local estate agents. Estate agents deal a lot
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with architects and are in a good position to give opinions. The
same is true of your notary and perhaps your mortgagor, if they
are reasonably local.
Members of the Royal Institute of British Architects (RIBA) who are
working in Spain are listed in the directory on the association’s
Web site (www.ribafind.org). You can find a qualified Spanish
architect at www.arquinex.es, listed by region, but only in Spanish.

Bringing in a builder
Three easy steps to finding a good local builder are
 Asking local professionals for recommendations
 Seeing the workmanship of recommended builders
 Speaking to recent clients
Your architect may have found you an amenable builder, but having
the architect and builder working closely together may not be the
best idea. Better to hire an architect and a builder separately.
The ideal relationship between the architect and the builder needs
to be similar to that between a gamekeeper and a poacher, both
having a healthy respect for each other. As with any major item of
expense, try to get written quotations from a few (ideally three)
builders before making your choice.

Drawing up a building contract
After choosing a builder, draw up the building contract listing
absolutely everything you want to have done. The contract should
specify all the materials to be used, down to the exact make and
supplier, giving both quantities and costs. Make sure you state
whether prices are fixed or estimated.
Builders prefer estimates. They also like you to interfere and
change the specification as the building work progresses. Resist
estimates and changing the specifications, because you’ll end up
paying out a lot more to cover overruns.

Calculating the real cost of building and renovation
Unfortunately, the answer to ‘How much does building your own
house cost?’ is much the same as ‘How long is a piece of string?’.
A major consideration is whether you plan to let out the property.
If you do plan to use the property as a money-making operation,
then a swimming pool and air-conditioning are essentials rather
than luxuries.
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These are the main costs to factor in to your equation:
 Building costs: Builders currently charge between €450 and
€800 a square metre for building work.
 Government taxes: Municipal tax on the value added by your
building work adds 2 per cent to your costs. This doesn’t
include the property taxes that you have to pay, which I discuss in ‘Factoring in Property Taxes’.
 Indoor cooling extras: Air-conditioning for a small threebedroom property costs at least €4,000, or more if you want
an ultra-quiet and energy-efficient system.
 Land costs: The Land Register Web site (www.theland
register.com) lists hundreds of plots of land in Spain at
prices ranging between €7 and €381 a square metre. The vast
majority are between €30 and €150 a square metre.
 Outdoor cooling extras: A swimming pool costs anything
from €2,500 for an above-ground tub to more than €20,000 for
a pool with heating, filtration, and a security cover. You need
planning permission for a pool; it takes around two months to
get this permission.
 Preliminary work: Employing an architect, planning, and
obtaining building permissions add 14 per cent to your costs.

Factoring in Property Taxes
If death and income taxes are the first two absolute certainties in
life, then taxing property transactions in a dozen different ways is
the third. Some of these property taxes – the larger ones – are oneoffs that you incur when the sale is completed. The rest of the
taxes are more like the slow drip of water torture – none on its own
is too painful, but all in all they mount up to a sizeable sum.
Tax is a complicated subject, especially when it comes to overseas
property. I deal with tax in more detail in Chapter 13.

Taxing the purchase
The type and amount of tax you pay depends on the type of property you buy. New-builds, resale properties, and building land
attract different taxes, often at different rates. The figures listed in
this section are only guides. As in the UK, the Spanish finance minister tinkers with these rates periodically; unsurprisingly, usually
upwards. In addition, property transactions can be complicated
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when dealing with a mixture of building land, new buildings, old
buildings, and agricultural land. Any or all of the taxes described in
the following list could come into play.
 New buildings: Properties being sold for the first time, usually by a developer.
• The building land value is subject to 16 per cent
impuesto sobre el valor añadido (IVA), as VAT is known in
Spain. For agricultural land, the IVA rate is 7 per cent.
• If you buy from a developer or builder, the declared
property value attracts 7 per cent IVA, except in the
Canaries, where it is 4.5 per cent. This tax also applies to
fixtures such as garages and swimming pools if included
in the sale. (See Chapter 11 for information on the price
to declare.)
• Title deed tax (actos jurídicos documentos, AJD), a bit like
stamp duty in the UK, is 0.5 per cent of the declared
value.
 Resale property: Properties being sold by a private owner
who has used the property before.
• If you buy a used property from a private seller, you pay
impuesto de transmisiónes patrimoniales (ITP), or transfer tax on private assets, rather than the IVA that you
would have paid to a developer for a new property. ITP
is between 6 and 7 per cent.
• You pay AJD at 0.5 per cent.
• Buying a resale property from a non-resident or a company means you must pay a withholding tax, which is
5 per cent of the value declared on the deed that is withheld and paid to the Spanish Treasury on account. In
effect, the Spanish Treasury makes the buyer responsible for this amount of any capital gains tax due from the
seller. This 5 per cent withholding tax can be recovered
from the seller, usually by reducing the purchase price
by an equal sum.
• Plus valia (local municipal tax) is based on an officially
assessed increase in the value of the land since the last
time the property was sold. The tax is on a progressive
scale of 2–40 per cent (usually 25 per cent), depending
on the increase in value of the land and the time lapse
between the sales. This is not the same as the seller’s
capital gains tax on the profit on the sale.
Plus valia tax applies theoretically and in practice to the
seller, but often it is left for the purchaser to pick up.
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This is because in default of payment (the tax is due
about six months after the transaction), the authorities
will look to the current owner of the property for settlement. If the words todos los gastos appear in the purchase contract, the purchaser is responsible for the
payment of all taxes arising on that property, and this
includes plus valia tax on a resale property. Your lawyer
should ensure you are not put in this position.
 Building land: Land being sold only for building on.
• IVA (equivalent of VAT) is paid on the land value at
7 per cent.
• You pay AJD (title deed tax) at 0.5 per cent.
• You pay withholding tax of 5 per cent if the land is
bought from a private seller.

Taxing construction
As well as the taxes you pay when buying a property, expect to
pay municipal tax on construction, for example if you build a
house, make improvements or extensions to an existing house,
have improvement work done in the garden, or build a garage or
swimming pool. Municipal tax is approximately 2 per cent on the
real costs of the work, but varies between municipalities.
You also have to pay IVA on the construction, but only at the
reduced rate of 7 per cent if constructing or renovating your
dwelling, or building a garage or a swimming pool if it is to be built
at the same time as the dwelling.

Taxing year-round
On becoming the owner of a property, the tax pain recurs every
year:
 Impuesto de bienes inmuebles (IBI) is the annual local property
tax. The tax is based on the property’s valor catastral (fiscal
value), determined by the local town council. Currently, this
tax is 0.4 per cent on residential property (fincas urbanas)
and 0.3 per cent on agricultural properties (fincas rusticas).
Municipalities review these rates every ten years as a matter
of course.
Paying your IBI by standing order through your Spanish bank
is a prudent move. Spanish banks have special forms for this
purpose, as do the town hall and local tax offices. This tax is
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the responsibility of the person occupying the property on
1 January of each year.
 Refuse tax (basura), covering the removal of domestic rubbish,
is usually included in the IBI. However, in some parts of Spain,
this tax is raised separately at a rate of between €200 and
€250 a year. If your property has a garage, expect another bill
of €18 a year.
 Wealth tax is a tax on the value of anyone’s assets in Spain,
including property. This tax is due annually and varies from
0.2 to 2.5 per cent. The higher the value of your property, the
more tax you pay.

Taxing your departure
Property is an eye-opener when it comes to seeing just how many
ways a government can put its fingers into your pie and grab a
slice of tax. Having taxed your purchase and taxed you each and
every year you own the property, the Government wants more
cash when you sell up:
 You are taxed on the capital gain made on the property, which
equals the registered transfer price less the registered purchase price. See Chapter 11 for how to decide what price to
register, as it may not be the actual price paid.
 If you sell up in less than one year, any gain must be included
in your taxable income. Income tax rates in Spain and the UK
are very different and, in most cases, less favourable than capital taxes.
 If you sell the property after more than one year, the gain is
taxed at 15 per cent for people residing in Spain. For nonresidents, the flat tax rate is 35 per cent.
However, some relief from the pain of taxation is at hand:
 Double-taxation agreements exist between Spain and the UK,
which ensures, in the confusing language of taxation, that you
never pay more tax than the tax you would have paid had
you stayed in your home country.
 You may be eligible for rollover relief, which applies to the
proceeds of a sale that are reinvested within two years in
another main residence. The sale must be declared on your
tax return. To qualify, you must have lived in the property
for a minimum of three years or sold it because of changing
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circumstances, such as a new job, marriage, or separation.
The gain is deferred, to be taxed on the eventual sale of the
reinvestment – that is, the newly purchased property.
 A resident taxpayer in Spain who is over 65 years of age and
who has lived in the property for at least three years can sell
a principal home free of any capital gains tax.

Dealing with British taxes
If you’re buying a property in Spain that is solely for your use as a
second home, you’ll have no British taxes to pay. In fact, you don’t
even have to tell the Inland Revenue – or anyone else, for that
matter, if you want to keep unwelcome visitors at bay – about your
purchase.
But if you rent out or sell the property, your British tax situation
becomes a little more complicated. You’ll have to decide where
you want to be domiciled as far as taxes are concerned – Spain, the
UK, or a mixture of the two. This is not an easy choice, and not one
that is totally up to you to decide, because of rules governing tax
residency. I deal with the taxing issue of taxes in Chapter 13, and
you can find help on this question there.

Chapter 3

Assembling Your Team
In This Chapter
 Knowing who you need on board
 Finding out what estate agents do
 Understanding lawyers
 Searching for a surveyor
 Turning up a translator

B

uying and selling property or land in Spain is governed by
Spanish law. As far as Spanish property law is concerned, the
good news is that foreigners have the same rights and obligations
as the locals. The bad news is that although Spanish property law
has similarities with UK property law, Spanish law has significant
differences.
Starting with the assumption that Spanish property law is unique
means you will be well-prepared. The same goes for nearly everything else – and everybody else – about a Spanish property transaction, from finding an estate agent to getting a survey done. In
this chapter I introduce you to your Spanish property team.

Working Out Your Starting Line-Up
Because everything about buying a property in Spain is likely to be
different from any other property-buying transactions you’ve gone
through – from the law to the language – think carefully before
trying to carry out all of the transaction yourself, as you may have
done in the UK.
Sure, you can run the show as if you are working for MI6 and keep
everything to yourself. The logic goes like this:
 The more people who know about what you’re doing, the
more potential competitors you have for any given property.
 You can move a lot faster on your own, so why involve lots of
other people in the process?
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However, going it alone isn’t practical or worthwhile when buying a
house in Spain – unless you happen to be a fluent Spanish speaker
with solid legal and surveying experience and easy access to lots
of people who have property to sell in the part of Spain in which
you want to buy.
The great advantages of involving professionals in helping you to
find and buy your property are
 You get immediate access to decades of experience and local
knowledge.
 You have a measure of comeback if things go pear-shaped,
through your advisors’ professional indemnity insurance.

Unearthing an Estate Agent
One of the first people you’ll need in your property quest is an
estate agent. Estate agents play a crucial role in matching supply
and demand. Despite appearing to sit between buyers and sellers
in the housing supply chain, estate agents are appointed by sellers
to look after their interests. Estate agents are not only chosen by
sellers; they’re paid by them too, by way of a percentage of the
price realised on the property.
You may be thinking that far from being on your team, estate
agents are on someone else’s team and being rewarded for getting
you to part with as much money as possible.
But think again: Estate agents are realists. They know it takes two
to tango in the housing market, and, as the person with the cash,
you are going to lead the dance. Until a property is sold, estate
agents are out of pocket for their services. Estate agents need a
buyer to get paid. The seller is nominally paying the estate agent,
but in fact the agent is busy working to find you the property of
your dreams. Estate agents have hundreds of villas, apartments,
and plots of land on their books. They also have links with dozens
of other estate agents, who in turn have hundreds more properties
for sale. If one agent ends up selling a property on the books of
another estate agent, the agents split the sales commission.

Getting an estate agent on your side
If you maintain a good relationship with your estate agent and you
handle the relationship right your estate agent can be working for
you on your team while being on the payroll of someone else. In
other words, you have a free resource, and your estate agent can
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take much of the sweat out of the job of finding your Spanish
home. Here are some tips for handling estate agents:
 Ask lots of questions. Far from being an irritation, your
inquisitiveness will prove your interest in doing the deal. The
questions closest to an estate agent’s heart are those about
how quickly a sale can be wrapped up. Ask at the outset how
quickly the seller wants to sell or how soon the seller can
vacate the place. Make sure this fits in with your timing, but
anything that speeds up the process and moves money into
estate agents’ coffers more quickly will endear you to them.
 Flash your cash. Try to have your money in place before you
start to look for property. Estate agents take you more seriously if they know that you’re a cash buyer – or at least that
you have a ‘decision in principle’ from your lender to borrow
the sum required. Ready cash can also give you the edge over
other potential buyers.
 Keep in touch. Stay in regular contact with your agent so that
you keep yourself at in the front of your estate agent’s mind.
The more contact you have with your agent, the more likely it
is that she’ll think of you if something suitable comes on the
market.
 Research the market. Contact an estate agent only after you
have done your initial legwork and established a firm idea of
what sort of property you’re looking for. Unless you appear to
be serious, the agent probably won’t take you seriously.
 Take copious notes. Keep a record of your dealings with your
estate agent. Note down telephone conversations that you
have with them, including who you spoke to, when you spoke,
and what you both said. Your thoroughness will demonstrate
your professionalism and keep your agent on her toes. Keeping
records may also help to avoid any disputes further down the
line if something that you thought was agreed is later denied.

Knowing what to expect
for your (their) money
Advertised Spanish property has a built-in commission payable
to the estate agent, with anything from 5 to 10 per cent being the
norm. So you can expect the best estate agents to work hard for
their money. Your estate agent will likely perform some of the following tasks:
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 Sending you details of all suitable properties on at least a
weekly basis. Don’t be too disappointed if your estate agent
takes poetic licence with your idea of a suitable property. The
chances are she will pitch in your direction anything within
your price band and 10 per cent above on the off-chance that
something strikes a chord.
Bill and Jenny said in their long list of requirements that they
didn’t want a property within earshot of a motorway, railway
line, or airport. The property had to be detached, in a country
location, and have some outbuildings to convert. Bill and
Jenny ended up buying the middle part of an old building conversion, with neighbours on either side, in a small town, and
within sight of the main railway line, with the station being 10
kilometres further on. That the house had a great swimming
pool and was available immediately were the clinching factors.
 Arranging viewing trips. The most professional agents fix up
everything, including flights, hotels, and taxis.
 Advising you on the key facilities in the area, such as schools,
hospitals, shops, and transport.
 Passing on any offer you make to the seller promptly and
keeping you fully informed of the negotiation as it develops.
 Helping you find a surveyor and/or local builder.

Finding an estate agent
In Spain, estate agents are called inmobiliarias. However you go
about finding your property (which I cover in Chapter 4), you’ll
quite likely find yourself dealing with a Spanish or British estate
agent, or possibly an international realtor, as the breed of mainly
US-based property sales organisations are known. You may find
that some of the Spanish and British estate agents have merged
and formed joint ventures.
Some estate agencies are big concerns, and others are one-man
bands. The size of the agency is not much of a guide to its competence. Check to make sure that your estate agent is registered with
a professional association (see ‘Understanding Spanish agency
licences’), as any errors in the buying process can have far-reaching
consequences. As you’ll be dealing for much of the time in a foreign
language and with translations of legal documents, be doubly sure
you deal with properly licensed members of professional bodies so
you have some hope of getting redress if anything goes wrong.
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Understanding Spanish agency licences
Registered local estate agents in Spain are likely to belong to one of
the following associations:
 API is the top real-estate regulation body in Spain. API stands
for Agentes de la Propiedad Inmobiliaria (real-estate agents).
Agents who carry the API stamp have received official training
and a credential that is backed by Spain’s Ministerio de Fomento,
the government ministry responsible for public works. API
agents’ fees are strictly controlled, and an official college monitors their behaviour. Misconduct by an API agent can result in
the agent being fined and even having her licence withdrawn.
 GIPE stands for Gestor Intermediario en Promociones de
Edificaciones, which in English means intermediary manager
of properties and buildings. Many agents in Andalusia have
completed courses offered by GIPE (Asociación Profesional
de Gestores Inmobiliarios), the professional association that
awards qualifications, and many estate agencies are accredited by GIPE (www.gipe.es).
 Interagency Network (IN), found on the Costa del Sol, unites
more than 100 branches of some of the area’s best-known
estate agencies. The network provides a service allowing you
to search through a joint listing of properties held by member
offices.
 Spanish Property Alliance is an independently owned network
of real-estate professionals providing a business-support package for small and medium-sized real-estate agencies. Member
agents subscribe to a strict code of conduct. Membership is
rather like an exclusive partnership or club.
Spain, unfortunately, doesn’t have a directory of estate agents, so
first you have to track down an agent and then find out whether
that agent is registered. The best way to find an estate agent is by
word of mouth from a satisfied client whom you know and trust
and whose judgement you respect. Failing that, you have to hunt
out an agent yourself. You can find estate agents listed by region
with details of their Web sites, from which you can then find details
of their professional bodies, on the following two Web sites:
www.spanish-living.com and www.spanishestate.com.

Using UK estate agents
Dealing with a UK agent has the merit that you can meet face to
face and form an opinion about the estate agent’s competence.
However, in the UK, a lot of people have jumped on the overseas
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property bandwagon – some with little or no previous experience
of dealing in property. You are far better off dealing with established estate agents with a strong UK track record or who are members of the Federation of Overseas Property Developers, Agents
and Consultants (phone: 0870-350-1223; www.fopdac.com). You can
find a full A–Z listing of members on the Web site.

Working with international real-estate companies
International real-estate companies don’t deal exclusively with
Spanish property, but they do deal exclusively with people wanting
to buy property in a foreign country. International companies usually have strong networks of legal and tax advisors, and if tax issues
are of particular concern to your purchase, the following companies are worth seeking out:
 Colliers (phone: 020-7344-6710; www.colliers.com) is an
international estate agent with offices in 60 countries, including Spain. Colliers focuses mainly on corporate property and
handles a range of domestic investment properties.
 Hamptons International (phone: 020-7589-8844; www.
hamptons.co.uk/int_index.asp) has offices in Marbella
and Sotogrande that provide sales coverage of most key areas
of the Costa del Sol, from Almenara in the west to Mijas in the
east. Rental, management, and professional surveying services
are also offered throughout the region. Hamptons International’s
Spanish offices are owned and staffed by their own agents.
Their UK and locally recruited bilingual staff are fully trained
in UK and Spanish conveyancing and have a thorough knowledge of the region the company covers.
 Propertiesabroad.com (phone: 0845-644-7611; www.properties
abroad.com) is an international estate agent based in London.
Propertiesabroad collaborates with selected agencies and
developers all over Spain (and other countries) enabling them
to offer expert local knowledge to people wanting to buy existing or new-build properties. The company’s UK-based staff are
bilingual and have an extensive working knowledge of most of
the popular coastal areas in Spain.
 Sotheby’s International Realty (phone: 0207-495-9580;
www.sothebysrealty.com) was founded in 1976 as a realestate service for clients of Sotheby’s auction house. Since
then, Sotheby’s International Realty has developed into a
global organisation selling fine properties in all price ranges in
20 countries, including Spain.
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Avoiding pitfalls
Involving yourself in sizeable property transactions needs care.
Take care of your interests by:
 Avoiding introducers. Introducers are people who hang around
estate agents’ offices, banks, hotels, and bars, watching and
listening, searching for foreigners who are obviously in Spain
on a property-hunting visit. Introducers latch on until an opportunity arises to introduce themselves – an obliging English
speaker who just happens to know of a special bargain dream
house that is not known to the market at large. No one works
for nothing, so these people will have an arrangement with an
estate agent who can load the deal to pay off the introducer.
An introducer can do absolutely nothing you can’t do yourself
by diligently ploughing around the estate agents in your
chosen area. No seller in her right mind is likely to surround
the sale of her property in a veil of secrecy.
 Covering your legal assets. One rule applies to anything and
everything involving contracts and money: always take legal
advice. Estate agents may tell you that if the transaction is
straightforward, they can save you the 1–1.5 per cent of legal
fees by doing the contracting themselves. You won’t know
how straightforward the transaction really is until you come
to sell the property. Only at that stage do the real problems,
such as the ways in to and out of the property, and title,
boundaries, and access, show up. Take special care if you are
buying a property from someone with several adjoining properties to sell, as they have no interest in paying legal fees to
put these matters in good order.
 Taking care with your deposit. Although the seller pays the
estate agent, as soon as you show any serious interest in a
property, you will be asked to put your hand in your pocket.
As soon as you have seen a property, or perhaps even before,
you may be asked to put down a deposit to secure the property. You are sometimes pressured by statements such as
‘Property is selling so quickly that it is pointless viewing
unless you can get here this week. Your best option is to put
down a reservation deposit so we can keep the property for
you.’ Or ‘Prices are being raised on this development next
week/month.’ Deposits should be paid through your lawyer or
to a licensed broker.
The advantage of dealing with licensed agents is that they, like
lawyers and other professionals, are regulated and you can claim
financially against the governing body if you are dissatisfied.
Working with an unlicensed estate agent is more risky.
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Shady agents were flushed out from 2003 onwards, when Spanish
businesses were legally required to register their Web sites and
clearly display on letterheads the registered name and address of
the company and its full contact details. You can also see whether
the company holds a current GIPE or API licence, the name of the
individual who holds the licence, and details of other professional
bodies and associations the estate agent is affiliated to.
Few Spanish estate agents are bonded with professional indemnity
insurance or carry malpractice insurance. Those that are bonded
limit their insurance coverage to a few hundred euros. Be prudent
and limit your relationship with estate agents introducing you to
the deal. Let your lawyer do the rest of the work.

Locating a Lawyer
Over three-quarters of foreign buyers don’t take independent legal
advice when buying a property in Spain. Often, buyers rush out to
find a lawyer only when they hit snags after paying a deposit – or,
worse still, signing a contract.
Find a reputable firm specialising in Spanish property law in your
own country or use a Spanish lawyer (abogado) in the area where
you want to buy. Most abogados speak good English, especially in
areas popular with expats. If the abogado is local to the area, she’ll
have the advantage of inside knowledge, which could prove useful.
Always use an abogado recommended by somebody you trust.
A handful of UK-based lawyers deal purely with overseas property
conveyancing. However, a UK lawyer might not always be as conversant with specific local laws as a local lawyer, who understands
the rules and regulations relating to her particular area, especially
as the rules and regulations can change radically from province to
province.
Your abogado draws up an initial pre-sale contract, handles the
payment of the customary 10 per cent deposit, and goes with you
to the notario (notary) for the final exchange of contracts. Above
all else, your abogado makes sure that you end up with a property
that is legally yours; a property which is what you thought it was in
terms of boundaries, access, and rights of way, and which doesn’t
come complete with a mountain of debts.
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For best results, bear the following points in mind when choosing
an abogado:
 Never use the same abogado as the seller, or your interests
may be compromised.
 Never use an abogado who works directly for an estate agent,
as she’ll be looking after the interests of the agency, rather
than yours.
 Use an abogado from a well-known, respected, independent
company of abogados with a partner who speaks good
English.

Nabbing a notary
Property transactions in Spain are looked after by a notario who
takes care of the legal bureaucracy. A notario carries out checks
on the property and makes sure that all the paperwork is in precisely the correct order for smooth processing by the Land
Registry, so that registration can take place. The notario also has a
responsibility to make sure that you pay the appropriate property
taxes on time.
You absolutely have to use a notario, because under Spanish law
only deeds of sale witnessed and authorised by a notario can be
registered at the Land Registry. Without registration, ownership
transfer is not complete. In theory, you can get round this process,
because a private contract between two parties for the sale of
property, or indeed anything, is legally binding on the two parties
concerned. However, a third party – say, an organisation granting a
mortgage on the property – will be excluded from such an arrangement. So, in practice, a notario must witness all sale of property in
Spain. The telephone directory lists local notarios, or try looking
on the notaries’ English-language Web site (www.notariado.org/
english/eng_buying.htm) where you can find more about the
buying process along with a directory of members.
In more remote areas of Spain, you may be unable to find a notario
who speaks enough English to explain the process to you. The
notario is not there to look after your interests, so you also need
your own lawyer. You’ll almost certainly want advice on important
matters such as what would happen to the ownership of the property if you or your partner later died or separated, as the rules in
Spain are more family-orientated than in the UK. Having language
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difficulties means you may miss out on such vital advice. This is
where lawyers – particularly UK lawyers with Spanish property
expertise – come into their own.

Finding the best
Because the notario performs a neutral function, finding a notario is
straightforward. The local phone book gives details of notarios, and
the estate agent you are dealing with has a handful of regulars to
choose from. Finding a UK lawyer with the necessary skill is less
easy. Your existing lawyer is unlikely to have the right expertise.
Ideally, try to find a lawyer through the personal recommendation
of someone whose judgement you respect and who has successfully bought a property in Spain. If you don’t know anyone who fits
that bill, the following Web sites can help you find a lawyer and a
notary together with contact details and details of their experience
and expertise:
 Federation of Overseas Property Developers, Agents and
Consultants (phone: 0870-350-1223; www.fopdac.com) has a
short list of UK lawyers with international property expertise.
 Spanish Chamber of Commerce in Britain (phone: 020-70099070; www.spanishchamber.co.uk/webenglish/index.
htm). On this Web site, you’ll find links to more than 50
English-speaking abogados, around two-thirds of whom have
offices in the UK.
 Waterlow Legal (phone: 020-7324-2368; www.waterlowlegal.
com/indexsolicitors.htm), previously known as Connecting
Legal. The Web site lists more than 700 UK solicitors who
speak Spanish.

Figuring out the fees
The notario’s fee is fixed by law on a scale according to the property value and is not normally more then 0.5 per cent of the purchase price. Lawyers’ fees are between 1 and 1.5 per cent of the
purchase price, depending on the complexity of the deal. All professional fees in Spain are subject to 16 per cent IVA (the Spanish
equivalent of VAT).

Granting power of attorney
If you’re not going to be in Spain for all or some of the purchase
process, or you want to be sheltered from the mind-numbing
bureaucratic process, you may want to give your lawyer power of
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attorney (poderes). Power of attorney, costing around €40, authorises the person appointed – in this case, your lawyer – to act on
your behalf in certain prescribed matters. In effect, the appointed
person assumes full responsibility for making your decisions and
committing you irrevocably to certain things by signing documents
on your behalf. To grant power of attorney, you have to sign the
document in front of a Spanish notario or, if that’s not practical,
your lawyer can arrange for this to be done elsewhere.

Signing Up a Surveyor
Having a survey (inspección) isn’t common practice in Spain, (unlike
in the UK), and is sometimes left out of the buying process – unless
you need a mortgage, in which case a survey may be compulsory.
However, for your own peace of mind, and to give you some idea of
what to budget for over and above the purchase price to make
your property shipshape, a survey is not something to be skipped.
If you’re buying a property that doesn’t carry a builder’s warranty,
you’re unwise to go any further without a survey. If a seller refuses
you permission to do a survey, be deeply suspicious and look for
another property, preferably through another estate agent.
A full structural survey usually covers:
 Air-conditioning
 Electrical wiring
 Heating, electricity, and gas supply
 Outbuildings
 Sewage system
 Swimming pool
 Water and plumbing
Your survey should identify whether any of the following are present:
 Damaged gutters and drains
 Holes in the roof; cracked flooring
 Rising damp (a major problem in some areas of Spain)
 Rusty water pipes
 Signs of rot or worm (important, because many houses in
Spain suffer from termite infestation)
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Deciding what to survey
What you survey depends on what you need the survey for. If
you’re after complete peace of mind and want to be reasonably
confident that the property is sound and no large bills are looming
on the horizon, then nothing short of a full survey will do. But if
you just want to keep the bank happy, a simple valuation may be
enough.
Here are the most common surveys conducted on Spanish property:
 Building survey: Provides a full picture of the construction
and condition of a property. The survey is most likely to be
needed if the property is of unusual construction, is dilapidated, or has been altered extensively. A building survey is a
good idea if you’re planning a major conversion or renovation.
The report includes extensive technical information on the
construction and materials as well as details of the whole
range of defects, both major and minor.
A valuation is not normally included with this survey but can
be provided at a modest additional charge.
 Buyer survey: Intended for conventional residential property
that appears to be in reasonable condition. Delivered in a
standard template-based format, the report focuses on urgent
and significant defects that affect the value of the property.
The survey is designed to assist the prospective buyer in
making an informed judgement on whether to proceed with a
purchase.
 Construction survey: Takes some of the anxiety out of the
building process by providing an initial assessment and
advice followed by periodic inspections on behalf of absentee
clients to report on progress and achieved standards.
 Valuation survey: Designed to provide valuations for mortgage purposes, divorce proceedings, probate and company
audits.
Expect to pay the following for local surveys:
 Certified independent valuation: €500
 Certified structural survey: €1,000, but for properties bigger
than 400 square metres, add €1 for each additional square
metre
 Combined valuation and structural survey: €1,100
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Seeking out a surveyor
Spanish surveyors’ reports are similar to British surveys, and a
number of surveyors have tailored their services to the nonSpanish property-buying market and provide reports in English.
You can select a local surveyor from a list supplied by the surveyor’s professional body.
The Colegio Oficial de Ingenieros Técnicos en Topografía (www.
coit-topografia.es) and the Sociedad de Tasación (www.
st-tasacion.es) are the two principal professional bodies for
surveyors in Spain. Unfortunately, neither has an English-language
Web site, but with a little help you can make out their services.
Your best bet is to follow up on the leads you get by going to property exhibitions, reading the relevant press, and searching on the
Internet. (In Chapter 4, I look at ways to find out about properties
and advisors in Spain.)
Personal recommendation is the best way to choose a surveyor.
A small number of UK surveyors have set themselves up to serve
UK buyers of Spanish property. Such surveyors are easy to find,
as they attend most of the international property exhibitions and
advertise in magazines selling Spanish property. Surveyors who are
members of the Royal Institution of Chartered Surveyors (RICS)
and do surveying work in Spain are listed on the institution’s Web
site (www.ricsfirms.com). If you use a UK-based lawyer with relevant Spanish property expertise, the lawyer should be able to recommend a UK-based surveyor.
If you use a UK surveyor, make sure the surveyor really understands Spanish building methods and the local regulations. Also,
make sure the surveyor’s professional indemnity insurance covers
work in Spain. Most UK-based surveyors cost a little more than
Spanish surveyors, but at least you can read the survey in the
English version and ask any questions you may have.

Lost in Translation: Taking On
a Translator
All the people you have on your team are professionals and speak
the language and jargon of their trades. As if this isn’t hard enough
to handle, most of the business is likely to be conducted in Spanish.
Spanish estate agents who are fluent in English can help, but they
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are hardly a source of unbiased advice. And Spanish estate agents
may not have the necessary legal knowledge. Even if your notario
does speak good English, she almost certainly will know little or
nothing about the international dimensions of the transaction,
such as matters of UK taxation.
Don’t expect too much sympathy. The attitude of Spanish notaries
on the need for interpreters at crucial meetings, for example, is
variable, to say the least. Written translations are not provided as
a matter of course. As with much about buying property in Spain,
you have to take your own precautions.
Even if you speak Spanish, you may not feel up to handling multiple
conversations going on simultaneously, as you have to do when
you come to sign the deeds. By this stage, quite a crowd of you will
be in the notario’s office. Apart from the notario, the notario’s clerk,
and you, there’ll be the seller and perhaps the seller’s partner, your
lawyer, the estate agent, and maybe someone from your mortgage
provider. You must insist on a translator being present so that you
know exactly what you’re getting into and are confident that you’re
not straying into a minefield.
Documents such as your surveyor’s reports (if you use a local surveyor), the contracts, building certificates, planning consents, and
property registration documents all need to be translated. Your
lawyer may be able and prepared to summarise the areas that she
thinks are important in a letter, or may even have translated any
areas of potential concern. But unless your lawyer or the person
she relies on for translation is reasonably competent in the technical aspects of surveying or building work, much vital information
can be lost.

Looking for a linguist
The following four organisations can provide you with someone to
translate technical documents or can supply a translator for crucial meetings. Make sure anyone you consider has worked in the
property field before and ideally has dealt with structural and
building matters as well as legal issues.
 Association of Translation Companies (www.atc.org.uk)
vets members before admission. All members are required to
have full professional indemnity insurance cover to safeguard
the interests of the translation purchaser. The association has
a members’ directory on its Web site, as well as a quotation
request form, or you can call Languageline, the association’s
telephone helpline (phone: 020-7930-2200).
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 Institute of Linguists (www.iol.org.uk; phone: 020-7940-3113)
has 6,600 members. The institute runs a company called
Language Services Ltd (www.languageservicesltd.com),
which offers the commercial services of its members.
 Institute of Translation and Interpreting (phone: 01908
325250; www.iti.org.uk) has a directory of members on its
Web site who can provide translation and interpreting services.
 International Association of Conference Interpreters
(phone: 041-22-908-15-40; www.aiic.net) has more than 2,500
interpreters on its books who, between them, can work in any
language, anywhere in the world.

Counting the costs
Translating documents costs anywhere between €100 and €200
for 1,000 words, depending on the complexity of the work and
where the work has to be done. Fortunately, most translation work
doesn’t involve travel, so expect usually to be paying the lower
end of those figures.
Interpreters charge between €500 and €800 a day, plus VAT and
travel and subsistence expenses. Taking someone out from the UK
is an expensive option. An alternative is to hire an interpreter in
Spain, where rates are around 30 per cent lower, and travel costs
minimal.
To save costs, consider using a telephone translation service. This
works by setting up a conference call using a telephone with a
loudspeaker at an agreed time. This service costs about €75 an
hour.
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Chapter 4

Finding Your Dream Home
In This Chapter
 Discovering the best way to travel to and from Spain
 Checking out the best way to travel around Spain
 Appreciating Spain’s very different climates
 Finding out what types of property are available
 Doing background research

F

inding your dream home is all about making the right choices.
Deciding whether you’ll be staying in Spain long-term or shortterm is a key factor in fixing on a location. Spending time researching an area to find out what it’s like, the facilities available, and
transport links it has is a must. Checking out estate agencies in
the region and finding out property prices and whether you’d be
happy to pay them is all part of the process. Most of all, when you
think you have found the ideal spot, you need to ask yourself
‘Would I be happy living here?’ Skip to Part II, which describes the
key features of the most popular locations in Spain.
In this chapter I tell you about the different ways of getting to and
from Spain, regional climates and how they can influence your
choice of location, the various types of properties available, and
the importance of doing your homework so that you end up with a
home in Spain that you can afford and find appealing.

Travelling to Spain
Spain is the world’s third most popular tourist destination and getting there is no great challenge. What is likely to be taxing is working your way through the thousand and one carriers, old and new,
plying between dozens of airports and harbours in the UK and a
similar number of destinations in Spain and its islands.
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Booking online
What could be easier than shopping for airfares from the convenience of your own
computer, at any time, day or night? Scores of travel agents advertise their services on the Internet. Most Web sites allow you to enter your dates of travel, departure point, and destination; the site then produces a list of flights and fares from
which you can choose.
Two respected online travel agents are Travelocity (www.travelocity.co.uk)
and Expedia (www.expedia.co.uk). Travelocity and Expedia offer an excellent
range of options for booking flights and package tours, reserving hotels, and sorting out car rental.
Airlines regularly offer last-minute specials, such as weekend deals and Internetonly fares, to fill empty seats. Most of these specials are announced on Tuesdays
or Wednesdays and can only be purchased online. Specials are usually valid for
travel only that coming weekend, but some can be booked weeks or even months
in advance. Check out the sites compiling comprehensive lists of last-minute
specials, such as www.lastminute.com, www.smarterliving.com, and
www.webflyer.com, or sign up for weekly e-mail alerts at individual airline
Web sites.

Flying high
Twenty or so airlines offer fares from €1 upwards on dozens of
routes to Spanish cities. If you’re prepared to fly non-direct, you
open up even more air-travel options, as most European – and,
for that matter, international – carriers fly to one or more Spanish
airports.
Here are a few of the airlines covering routes to and from Spain:
 Aer Lingus (www.aerlingus.com)
 Air Scotland (www.air-scotland.com)
 British Airways (www.britishairways.com)
 easyJet (www.easyjet.com)
 Iberia (www.iberia.es)
 Monarch Airlines (www.flymonarch.com)
 Ryanair (www.ryanair.com)
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Keeping up to date with
air travel information
Not only has the arrival of budget airlines made some areas of
Spain more popular, but it’s also driven up property prices. As a
potential property investor, you must consider what can happen if
a budget airline pulls the plug on your route or goes bust. Budget
airlines dump routes and alter timetables at will. Make sure that at
least two airlines service your destination and that a wide variety
of major cities around the world also serve the area. Check the following Web sites to keep up to date on air travel to and from Spain:
 Fly cheapo (www.flycheapo.com): On this Web site you can
find details of European low-cost airline routes provided by 47
active low-cost airlines. The simplest way to find information
is to select ‘Route Search’ from the horizontal menu bar at the
top of the screen. There you find two parallel pull-down menus,
the left-hand one asking where you are travelling from and
the right-hand one allowing you to choose your destination.
Entering a request for information on available low-cost airline
flights between the UK and Spain shows all the airports served
at both ends. Then select your city to show all the Spanish
airports served by the low-cost airlines covering the route.
 Seat Guru (www.seatguru.com): Travellers today are not
content with just being able to fly to a destination. They also
want to know something about how enjoyable or otherwise
the flight will be. Seat Guru gives comprehensive seat and aircraft information for 29 airlines. The Web site offers tips on
check-in, baggage, unaccompanied minors, and travelling with
infants and pets. Its ‘amenity icons’ show the in-flight services
available on each flight.
 World Airport Guide (www.worldairportguide.com): This is
a service on the World Travel Guide Web site. The Web site
has almost everything you need to know about your journey,
including how to get to and from the airport, which on occasions is up to 100 kilometres away from the city or town it
services. The information includes public transport (bus,
train, metro) routes, costs and timetables; taxi services and
costs; and details of motorway links. Information on transfers
between terminals, car parking, shop and restaurant facilities,
and left-luggage is also included. An airport that is costly and
time-consuming to get to and has few facilities is unlikely to
influence property prices in the area.
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Crossing by sea
P&O and Brittany Ferries sail year-round from the UK direct to Spain;
their vessels are almost cruise ships. You have a choice of restaurants, bars, cinemas, and nightclubs thrown in for good measure,
as are lectures on subjects of interest. Going by sea can be expensive: With a cabin, which is more or less essential, a cruise will set
you back between €400 and €800, depending on the season. Here
are the main routes:
 P&O’s Pride of Bilbao sails from Portsmouth to Bilbao once a
week in winter, and twice a week at all other times, taking 35
hours (two nights and a day). The ship departs Portsmouth in
the evening and arrives in Bilbao in time for breakfast, after
two nights onboard. Returning, the ship sails from Bilbao at
around midday and arrives in Portsmouth late in the afternoon of the next day. For sailing days, fares, and online booking, visit www.poferries.com. The ship docks at Santurtzi,
close to the railway station, which is 12 kilometres and 25
minutes by suburban train (the fare is €1.50) from Bilbao city
centre. Madrid is six hours away by train or an hour by plane.
 Brittany Ferries sail once or twice each week from Plymouth
to Santander in northern Spain, where there are daily trains to
Madrid and beyond. The voyage takes 24 hours. Check out
www.brittany-ferries.co.uk for sailing days, fares, and
online booking.
Ferry fares to Spain are generally expensive, so shop around. Two
companies specialising in discount fares are Channel Travel (www.
channel-travel.com) and Cross Channel Ferry Tickets (www.
cross-channel-ferry-tickets.co.uk).
Getting to Spain by sea involves crossing the notorious Bay of Biscay.
Unless you and your family are exceptionally good sailors, try to
avoid this way of travelling in bad weather. Check the weather
reports on the Met Office Web site (www.metoffice.gov.uk)
before setting off, and always take a good supply of seasickness
pills. Have a look at the aptly named www.seasickness.co.uk for
tips on how to deal with seasickness.

Driving all the way
Motorways and roads to Spain are good, but the distance is long.
Going by car takes 26 hours to get from London to Barcelona and
28 hours to Madrid. Add another six to ten hours to reach the
southern Mediterranean coast.
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Going the public transport route
Travelling to Spain by coach or bus is slower than the slowest rail
route (see the section ‘Letting the train take the strain’), but about
half the price – an option to consider if the whole family is coming
out for a holiday with you. Eurolines (phone: 0870-514-3219; www.
eurolines.com) runs services from the UK to 45 destinations in
Spain. The buses and coaches on these routes are comfortable, but
remember to take a few good books and lots to eat and drink. You
may make lots of new acquaintances on the bus and even be lucky
enough to meet someone who knows about the Spanish property
market.

Driving yourself
By car, you have various options: You can take the ferry from
Plymouth to Santander, which is the shortest car route but the
longest boat route. You may prefer to take one of the shorter ferry
crossings to France, for example using:
 P&O Ferries (phone: 0871-663-2546; www.poferries.com)
 SeaFrance (phone: 08705-711-711; www.seafrance.com)
Or you can take your car through the Channel Tunnel on Le Shuttle
(phone: 08705-35-35-35; www.eurotunnel.com). If you plan to stick
to motorways, you have a 2,400-kilometre journey from London to
Malaga, which, though potentially an adventure, takes three to five
days to complete.
Roads can be extremely busy in the summer months. Add to this
the high cost of motorway tolls coming through France, and you
may find that driving is an expensive and less-than-enjoyable
experience. Unless, that is, you include the journey as part of your
preliminary reconnaissance of the country. You can find information on motorway routes and tolls at www.autoroutes.fr and
www.aseta.es.
If you do decide to drive to Spain, why not break up your journey
into a mini tour? Doing so means that the tortuous journey becomes
fun and you can do lots of fabulous things on the way. And remember: Stop to eat at the places where you see lots of lorries, as truck
drivers seem to know the best places to eat.

Letting the train take the strain
You can reach Spain by rail from the UK, but not without changing
trains. The quickest and simplest route is to take the Eurostar
from London to Paris and then to hop on the overnight trainhotel
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to Madrid or Barcelona. Trainhotels have comfortable bedrooms,
a restaurant, and a café-bar. The Gran Classe bedrooms even have
en-suite toilets and showers. Excellent air-conditioned trains link
Madrid and Barcelona with Seville, Granada, Valencia, Alicante,
Malaga, and most other places in Spain.
Your train journey involves leaving London Waterloo in the early
afternoon, crossing Paris to the Gare d’Austerlitz, and from there
taking the overnight train to Madrid. The returning train leaves
Madrid in the early evening and gets into Paris the next morning.
From there, the Eurostar arrives in London before midday.
Return fares range between €125 and €600, depending on the
season and the seat type. You can book through:
 Rail Europe (phone: 0870-584-8848; www.raileurope.co.uk)
 Spanish Railways (phone: 020-7224-0345; www.spanishrail.co.uk)
 Voyages SNCF (phone: +33 (0) 892-35-35-39; www.voyagessncf.com)
The Man in Seat Sixty-One (www.seat61.com) is an invaluable
resource for rail travellers. This is a Web site run as a hobby,
although very professionally, by Mark Smith, a career railwayman
who worked for British Rail. Mark found that travelling by train
from London to Europe was easy, but getting information was
remarkably difficult, as no one seemed to provide online train
times, fares, and booking information for train journeys from the
UK to mainland Europe and beyond, especially where a boat trip
was involved. This Web site does provide this information.
The easiest and cheapest way to book the Eurostar and the trainhotel is online at www.voyages-sncf.com. Look for the Englishlanguage button – a British flag in the lower left corner. To get the
cheapest fares, book the journey in two separate stages: London
to Paris and back, and Paris to Spain and back. If you try to book
from London to Spain in one go, none of the cheap trainhotel fares
shows up.

Travelling within Spain
Spain is pretty easy to get around. If you plan to cover a lot of ground
once you’re in Spain – say from Barcelona to Bilbao and then on to
Seville – you may want to travel those long legs of your trip by air.
On the other hand, if you’re planning more of a regional trip, rail
and road are the best ways to travel.
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Flying around Spain
Flying between distant points sometimes makes sense in Spain.
By European standards, Spain’s domestic flights are priced very
favourably, but you should still consider carefully whether you
need to fly. Some airlines advertise routes as inexpensive as €50.
The following carriers fly domestic routes within Spain:
 Air Europa (www.air-europa.com) flies between all Spain’s
major cities and the Balearic and Canary Islands.
 Air Nostrum (www.airnostrum.es) flies to and from the
Balearics.
 Binter Canarias (www.bintercanarias.es) has frequent
flights between the Canary Islands.
 Iberia (www.Iberia.com) has hubs based on Madrid,
Barcelona, Seville, and Valencia and covers every part of the
country and the islands.
 Spanair (www.spanair.com) offers some bargain fares.

Taking the train
Unless you’re travelling in a region where renting a car for a driving
tour makes sense (see ‘Cruising in a car’ later in this chapter), the
most economical – and generally the most enjoyable and relaxing –
way to travel in Spain is on the Spanish state railway (abbreviated
to RENFE in Spanish). The network of trains criss-crosses Spain,
allowing you to travel to all but the smallest of towns. Although
slow and inefficient in the past, RENFE trains have improved in
recent years, now enjoying a 98 per cent punctuality rate. Primary
long-distance routes are served by night express trains with firstand second-class seats as well as bunks (literas). High-speed trains
include the TALGO and AVE trains. Although TALGO and AVE trains
are slightly more expensive than regular long-distance (largo recorrido) trains and regional (regionales) and local (cercanías) trains,
they are vastly superior and faster.
Spain’s train fares are among the cheapest in Europe, and discounts
are available for students and seniors. Purchase tickets at the train
station (estación de tren) or RENFE ticket office (taquilla). Many
stations are equipped with automatic vending machines. Generally,
reservations are only necessary during the high season and for
overnight sleeper berths and the high-speed AVE trains. Make
reservations in person at the train station or call the local RENFE
office or their toll-free number in Spain (phone: 902-24-02-02). You
can find timetables at any train station or travel agent’s office in
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Spain. You can also log on to the RENFE Web site (www.renfe.es)
to download schedules and fares.
You don’t need to know much Spanish to travel by train in Spain,
but a few short words will help. When reserving your ticket, ask for
either one-way (ida) or round-trip (ida y vuelta). Economy class is
turista, and first class is primera clase.

Getting around by bus
Bus travel is useful mostly for places that you can’t get to by train.
Buses are often cheap as dirt and go everywhere, but can be hot,
crowded, uncomfortable, and smoke-filled. The biggest exceptions
to this rule are the buses to Toledo and around the Basque Country,
which are faster and more frequent than the trains. Here are a few
of the companies you can contact for information about bus travel
to and from specific locations:
 Alsa-Enatcar (phone: 902-422-242; www.alsa.es)
 Auto Res (phone: 902-020-603; www.auto-res.net)
 Continental-Auto (phone: 902-330-400; www.continentalauto.es)

Cruising in a car
A car gives you the greatest amount of flexibility to travel throughout Spain, allowing you to reach small towns, make detours, and
stay anywhere for as long as you want. This is ideal while you are
doing the broad research sweep to get a fix on where exactly you
want to settle down. On the other hand, renting a car is more
expensive than travelling by train or bus, and you need to worry

Breakdown!
In the event of a vehicle breakdown, look for emergency phone boxes on major
motorways. On secondary roads, call for help by asking the operator to locate the
nearest police station (comisaría), which will direct you to a garage or repair shop.
The AA maintains an association with the Royal Automobile Club of Spain (Real
Automóvil Club de España; phone: 91-594-74-00), which provides helpful information about road conditions and travel data, as well as limited emergency road service. For assistance, call 91-593-33-33.
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about the business of driving in Spain – for example, reading maps,
negotiating traffic and one-way systems, and following street signs
in Spanish (or Catalan).
Arranging car rental before leaving home is a good idea, or you risk
not getting a car (or the car of your choice) during the high season
in popular areas.
Most major car-rental companies maintain offices throughout
Spain. You can also find Spanish car-rental companies, but you’re
better off going with a name and company familiar to you, especially when dealing with billing matters and insurance claims. Here
are a few car-rental companies operating in Spain:
 easyCar (www.easycar.com)
 Europcar (www.europcar.co.uk)
 National (www.nationalcar.co.uk)

Understanding the rules of the road
Most traffic signs are international and easy to understand. Spaniards
drive on the right of the road, and they drive fast. When they pass
on the left, they often zoom up quite close before darting around
the car in front of them. They may also honk their horns as they
move to pass you. So, don’t panic if you see a car in your rear-view
mirror close to your bumper.
Spain has two types of express highways: autopistas, which sometimes charge tolls (peajes), and autovías, which are free. The prefix
A- or E- (the latter a European Union designation) precedes autopista
numbers on road signs. Exits are labelled salida, except in Catalonia,
where the sign reads sortida. Carreteras nacionales are countrywide
main roads designated by N- and a Roman numeral. To turn around
and go in the other direction on a highway, look for the sign that
reads cambio de sentido (change of direction) or shows a U-turn
arrow.
Spaniards tend to drive as though the entire country was one big
southern European racetrack, but, in fact, speed limits do exist.
Routinely ignored, but in force just the same, speed limits are: 120
km/h (74 mph) on motorways and highways, 100 km/h (62 mph) on
main roads, 90 km/h (56 mph) on secondary roads, and 50 km/h
(31 mph) in urban areas.
You will notice that Spanish streets, in both big cities and small villages, are very narrow. Also, drivers don’t worry too much about
staying strictly within the painted lines. Driving in such intimate
company may take you some time to get used to.

60

Part I: Preparing for Your Spanish Buying Adventure

Parking your car facing oncoming traffic is illegal. Many cities have
blue zone (zona azul) areas where you can park in a metered spot.
The meter is normally just a few paces away; put in a few euro
coins for the time desired (rates are generally about €1.50 per
hour) and place the printed receipt on the dashboard inside your
car (face up, so parking police can see how long you’re legally
parked). Parking hours are from 8 a.m. to 2 p.m. and from 4 p.m.
to 8 p.m., Monday to Saturday. Non-metered parking is virtually
impossible to find. In underground parking areas, collect the ticket
and pay when you leave.
Never leave anything inside your car in full view. Break-ins and
theft of rental cars, especially in Madrid and Andalusia, are not
uncommon. You’d be surprised how many travellers park their
cars on the streets or in car parks and leave cameras, suitcases,
and other telltale ‘please rob me’ possessions visible. What you
can’t leave in the hotel, lock securely in the boot.

Choosing Where to Look
Spain is a big country – twice the size of the UK – with some big
empty spaces. The population of each square kilometre is less than
a third of that in the UK. So you have plenty of choice!

Bright lights, big city –
or just plain country?
Spain has six big cities, all vibrant and exciting, but none the size
of London, Paris, or New York. (Check out Spain’s major cities in
Chapter 6.) Big-city Spanish living has many attractions:
 Concerts and theatres
 Art galleries
 Restaurants and cafés
 Opportunities to work, start a business, or rent out your
home long-term
Remember, though, that in a city or town, you’ll almost certainly
have to live in an apartment or terraced house, so neighbours – good
and bad – will be a more or less permanent feature of your life.
Outside the big cities, the country is liberally dotted with towns
with populations ranging from 20,000 to 40,000 people. Life in a
small town means:
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 You’ll have a better chance of getting to know your neighbours.
 You may find less to do, but it’s easier to get involved in local
events.
Smaller towns have banks, gyms, cinemas, and local bars and
restaurants – all things that may be in short supply in the rural
areas.
If you’re tempted by the idea of escaping from the stresses of
living in an overcrowded, overdeveloped, northern-European environment, with its attendant pollution, crime, crowds, noise, and
motorways, life in rural Spain can be appealing. However, remember that although a fabulous view is great when you’re on holiday,
it may not be enough on its own to keep you going in the longer
term. Think about the essentials:
 A car is a must in the country.
 Shops, medical care, and friends may be few and far between.
 You may have trouble finding someone nearby who speaks
English.
 Basic services, such as water, gas, electricity, and even phone
connections, which you take for granted back home, might be
noticeable by their absence.
Remember, too, that even though you may have had a wonderful
time in a remote rural area with a friend or partner, the same area
may not be quite so attractive when you are on your own.
Finally, the country offers few work opportunities and no cinemas,
theatres, or museums. Travel is difficult and expensive. And, you’ll
find it harder to get by without a decent smattering of the language.
But, of course, in the country, you have a better chance of owning
property with a view worth writing home about, and property may
well be far less expensive than in a town.

Beaches or mountains – or
something in the middle?
If it’s sea and beaches you’re after, then Spain’s 2,000-kilometre
coastline can set you up. In Chapter 7 you can read about Spain’s
totally different Atlantic and Mediterranean coastlines. Then have
a look at Chapter 9 to discover life in the islands, where the sea is
rarely more than a handful of kilometres away.
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Beach resorts do have downsides:
 The population explodes in high season, making the attractive
features – like sandy coves and terraced restaurants – too full
and busy to enjoy, and parking is a nightmare.
 Out of season, the same places become ghost towns, the great
restaurants shut down, and all your friendly neighbours push
off home to Madrid, Frankfurt, or Paris.
Why not aim for the best of both worlds? Travel an hour or so
inland, where you can find dozens of attractive towns and hamlets
with more affordable properties and more permanent neighbours
and facilities.
If you come from England, Luxemburg, Belgium, or a host of other
countries, your knowledge of life more than 1,000 metres above sea
level may be limited. Such places have no mountains to speak of,
only scattered areas of rolling hills. Ben Nevis only reaches to 1,343
metres. In Spain, the average altitude is 650 metres above sea level,
and a sixth of the country stands above 1,000 metres.
Looking at a population-density map, you can see how thinly populated the interior of Spain is, especially in the mountain regions. If
solitude is what you are after – and you don’t mind a tortuous trip
down to the valley for your everyday needs – the mountains are a
good place to look for a property. House prices are lower, so that’s
a plus. But bear in mind the following:
 The locals are likely to be reserved, keeping to themselves
and speaking little English.
 Cultural activities will be thin on the ground: A trip to a theatre, cinema, or art gallery may involve a full day or even an
overnight stay somewhere.
 Neighbours are sparse and hardly any restaurants and cafés
are nearby. And golf definitely doesn’t exist.
In the mountains, properties for sale are mostly small cottage-type
dwellings, and you probably won’t have mains services. You’ll have
to get used to using a septic tank and a wood-burning stove – not
always that efficient.

Weather matters: Spain’s climate
Different climates across Spain may influence your choice of where
to live and be a major factor in settling on your ideal property.
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Despite the common assumption that Spain is all sea, sun, and
sand, the weather can vary enormously around Spain. The temperature across the country ranges from a minimum average of 4
degrees Celsius (39 degrees Fahrenheit) on the northern Atlantic
coast in January to a maximum average of 35 degrees Celsius (95
degrees Fahrenheit) in Seville in July.
Weather-wise, Spain is divided into two main regions. The northern
region, covering about a third of the country, bordered by the
Atlantic coast and stretching westwards through the Pyrenees, has
a maritime northern climate that is often unpredictable and rainy.
Think of this as ‘wet Spain’.
The other region, covering about two-thirds of Spain, is dryer and
more predictable when it comes to sunshine. The Mediterranean
coastline and the surrounding area has a pattern of hot summers
and mild balmy winters – not words you would apply to the UK.
Central areas in the southern part of Spain are generally several
hundred metres higher than the coast and can be arid in the
summer and bitterly cold in winter. You can ski for much of the
winter within an hour of Madrid, a plus unless you’re hoping to live
in shorts and T-shirts all year round.
If you’re planning to buy a property to stay in at only a particular
time of year, think about the following:
 Spring: This is the best time in the central regions of Castile,
Andalusia, the Mediterranean coast, and the Balearic Islands.
The climate is generally very good, with infrequent rain.
 Summer: This is the time to be in the northern regions, from
the French–Spanish border to La Guardia at the
Portuguese–Spanish frontier.
 Autumn: This is a great time to be anywhere in Spain. The climate is brilliant, with sunny days and blue skies.
 Winter: This is a pleasantly mild time in the Mediterranean
area along the Costa del Sol. Meanwhile, the high mountain
ranges in both the north and the south offer excellent conditions for winter sports.
 Year round: The Canary Islands have a stable and pleasant
climate all year round, with a temperature that swings between
23 degrees Celsius (73 Fahrenheit) in January and 29 degrees
Celsius (29 Fahrenheit) in August.
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The Climate Zone Web site (www.climate-zone.com) gives details
of the average temperature, rainfall, and snowfall for every city in
Spain and the islands – and for every country in the world for that
matter. The information is based on the latest eight to ten years of
historical weather readings.

Beginning Your Search
Properties on the market in Spain range from caravans to mansions,
and everything in between. Start by doing your research at home.
Unless you have a clear idea of what type of property you want,
where you want it, and what you want it for, keep your search criteria wide. When you’ve done a broad sweep and perhaps attended
an overseas property exhibition or spent a few evenings visiting Web
sites, narrow your search to a particular area and property type.

Picking property types
Most foreigners stick to the coastal areas and new purpose-built
houses. If you like those, that’s fine. If you don’t, then Spain is as
rich in types of property as it is in history.
You’ll see some of the following types of property as you carry out
your research:
 Apartments: Most Spaniards live in flats or apartments, and
the skyline from Almeria to Barcelona is awash with high-rise
buildings. Apartments range from single-room studios to luxurious five-bedroom mansions in the sky. An advantage of living
in an apartment is that all the owners in one block have to be
members of the communidad de proprietarios and share the
upkeep costs of common facilities such as swimming pools,
gardens, and access roads (skip to Chapter 6 to find out about
apartment living). Beware though, particularly in resort areas,
apartments can be noisy and the roads may be busy.
 Fincas: A finca (literally ‘property’) is anything from a ruin on
a plot of land to a farmhouse or country house, often on its
own land, and having olive groves and fruit orchards. If you
buy a finca, you won’t be directly on the coast, but fincas are
usually cheaper than townhouses and can provide an income
from a tourism-related activity. (In Chapter 14 I talk about how
to make money out of your property.)
 Resale properties: This is a fancy name roughly equivalent to
the motor trade’s expression ‘pre-owned’. Resale properties
are older houses that are up for sale and, like second-hand
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cars, are less expensive than equivalent-sized new properties.
They are usually sold with their furniture, making it easier and
cheaper to move. But plan realistically for the cost of doing up
the whole property, as everything will probably look rather
‘tired’. Check out the section ‘Opting for old or new’ later in
this chapter for more on resale properties.
 Static mobile homes and log cabins: If you’re strapped for
cash, think about buying a caravan on a residential campsite.
Caravans can cost as little as €8,000. Check out Daltons Property (www.daltonsproperty.com) and Spanish Property
Gateway (www.spanishpropertygateway.com), which list
mobile homes and caravans for sale.
Many sites offer full facilities, including swimming pools, entertainment, and bars. Site fees differ greatly depending on location and facilities, but they start from as little as €2,000 a year.
If you’re looking for something more substantial, a log cabin
may be just the thing. You need a plot of land and planning
permission, but the building costs are less than half those for
a conventional house. But remember: A log cabin may not be
the best place to live in deepest winter, especially in the
mountains.
 Townhouses: These are usually terraced rows of properties
with two or more floors, located on the outskirts of resorts, built
in the style of a Mediterranean village (pueblo Mediterráneo).
Townhouses often have a garage below and a sun terrace on the
roof, with many – perhaps too many – stairs in between. Modern
townhouses are mostly in complexes with shared pools.
 Urbanizaciones: These are purpose-built housing estates
made up of a mixture of apartments, villas, and townhouses.
Beach frontages for urbanizaciones (literally ‘housing estates’)
are now at a premium. If you decide to forgo a beach frontage,
you can expect a lot more space both inside and outside for
the same money.
 Villas: These are usually detached purpose-built holiday and
residential homes. Villas are common throughout the Costas.
Most of the early villas were built in the 1960s, and many need
substantial renovation work to bring them up to standard.
Modern villas are often built in complexes with shared pools.

Opting for old or new
Spanish estate agents use the term ‘resale property’ to describe anything that has been previously lived in. One advantage of buying a
pre-owned property is that you’ll run into fewer surprises in the
legal process, because the property has been sold in living memory.
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Also, what you see is what you get, unlike when you buy off-plan,
because you see the finished product. A further advantage of resale
over many brand-new properties is that the area’s infrastructure,
such as roads, shops, and local transport, is in place, and established gardens provide shade around the pool. A shady garden is
important in Spain, where 3,000 hours a year of sunshine is not
uncommon.
Older properties in the same location as newer properties of a similar size are often cheaper. But an older building and its contents
can look tired and need sprucing up, and the building may not
have air-conditioning. Unlike new-build properties, resale properties in Spain do not come with guarantees. Therefore, you need to
take time to assess the property and seek professional advice on
its structural condition. (Take a look at Chapter 3, which should
help to make sure you don’t get swindled.)

Sussing out shows: Overseas
property exhibitions
Dozens of exhibitions run all over the UK, and indeed the world,
focusing on various aspects of buying property in Spain. Property
exhibitions display photos, show videos, and give details of properties for sale. Some exhibitions home in on a particular region of
Spain or on a particular developer’s portfolio of properties. Others,
such as EMIGRATE (the emigration show run by Outbound Publishing), start from the supposition that people attending an exhibition
are planning a new life in a new country. An EMIGRATE exhibition
typically has immigration officials on hand from a number of countries to explain the procedures and even to process immigration
applications.
At overseas property exhibitions, you’ll see firms specialising in
building and renovation, removals, insurance, overseas mortgages,
medical and health services, and pet passports and transportation.
Promoters from the various countries may be selling local food and
wine, giving a taste of what it’s like to actually be in the country.
I list here some of the major overseas property exhibitions, but
keep an eye open for details of other exhibitions, as more are
launched every year and many national organisations also run
regional road shows. Local newspapers advertise hundreds of
smaller property shows, usually held at hotels.
 Daily Mail Ideal Home Show (phone: 020-8515-2000; www.
idealhomeshow.co.uk): Held at Earls Court, London, usually
in March.
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 EMIGRATE – Emigration Show (phone: 01323-726040; www.
outboundpublishing.com): Held at Sandown Exhibition
Centre, Esher, Surrey, in March.
 Homebuyer Show (phone: 020-8877-3636; www.homebuyer.
co.uk): Held at ExCeL in London, usually in March.
 Homes Overseas Exhibition (phone: 020-7939-9888; www.
homesoverseas.co.uk): Held at Olympia, London, usually in
March, but also held throughout the year in various locations.
 International Property Show (phone: 01962-736712; www.
internationalpropertyshow.com): Held several times a
year in London and Manchester.
 Property Investor Show North (phone: 020-8877-3636; www.
propertyinvestor.co.uk): Held at the G-MEX Centre in
Manchester in June.
 World Class Homes (phone: 0800-731-4713; www.worldclass
homes.co.uk): Runs monthly exhibitions around the UK.
 World of Property Show (phone: 01323-745130; www.outbound
publishing.com): Held three times a year, once in the north
and twice in the south of England.

Doing it yourself: Newspapers,
magazines, and Web sites
Estate agents and lawyers are usually the first people you come
into contact with when you seriously start searching for a property
(check out Chapter 3 to see how to get these professionals and
others into your search team). But you can get a head start by finding out for yourself what is currently on the market by looking at
newspapers, magazines, and Web sites.

Reading the news
Almost all of the Sunday papers and many of the dailies in the UK
have overseas property sections. You can find articles on most
aspects of living abroad, ranging from finding a mortgage to getting
medical coverage and pension rights. From time to time, you’ll also
find detailed coverage of particular regions in Spain, such as the
Costas and the Balearics. In a recent count, UK newspapers listed
over 300 Spanish properties for sale in one month.
Glossy magazines sometimes feature new Spanish resorts, often
adjacent to golf courses and marinas. Try to get hold of a few of
the following papers and magazines to help you research the
Spanish property market:
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 Daltons Weekly and www.daltonsholidays.com carry advertisements for Spanish properties.
 Homes Overseas (www.homesoverseas.co.uk) is a monthly
worldwide magazine with a section on Spain.
 International Homes and International Luxury Homes (www.
international-homes.com) are both published by International Property (P Pass Ltd) and cover property and lifestyle
in the UK and abroad. They are distributed in supermarkets
and newsagents across the UK and Europe. The publisher
organises the annual International Property Awards, and the
results are published in The World’s Best Developers & Estate
Agents.
 Living Spain (www.livingspain.co.uk) is a bimonthly publication featuring articles and property.
 Overseas Property TV Magazine (www.optv-magazine.com) is
a subscription-only magazine, costing £36 for 12 issues. The
first three issues are free, so you can taste before you buy.
Each issue has around 100 pages of property information,
lifestyle guides, and details of the latest property developments. The TV programme (www.overseaspropertytv.com)
is on satellite channel 287. The TV Web site has some basic
fact files on Spanish regions.
 Property Mart Overseas (www.propertymartoverseas.com) is
a monthly that started life as Property Mart Spain in May 2004,
before expanding to a global market a year later. Property Mart
Overseas has guides to the various regions of Spain, a collection of buying guides, numerous useful articles, as well as an
in-depth look at the world’s leading property exhibitions. Its
Frequently Asked Questions section covers a range of the most
usual topics as well as containing the answers to the most frequent questions from readers for the preceding four months.
 Saturday Daily Telegraph property section.
 Spanish Homes Magazine (www.spanishhomesmagazine.com)
covers the whole market informatively, with lots of relevant
advertising.
 The Sunday Times property section.
 Weekend Financial Times.
 World of Property (www.outboundpublishing.com) is a
bimonthly publication covering the world, with sections on
Spain from time to time.
A growing number of English-language papers and magazines
are published and distributed in Spain, aimed at both the expat
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communities and property buyers in general. The following have
the widest distributions:
 123 Property News (www.123propertynews.com), a free
bimonthly publication focusing on the property market in the
Costa del Sol and Gibraltar, including topics such as construction costs, sources of building materials, mortgages and
finance, legal advice, architecture, new developments, DIY,
and typical community charges.
 Absolute Marbella (www.absolutemarbella.com), a glossy
monthly magazine with features on fashion, food and wine,
shopping, and upmarket properties.
 Costa Blanca News (www.costablanca-news.com) and its
sister publication, the Costa del Sol News (www.costadel
solnews.es), both weekly newspapers.
 Lookout, a free quarterly magazine aimed at the expat community and distributed on the Costa del Sol.
 Majorca Daily Bulletin (www.majorcadailybulletin.es),
Spain’s oldest English-language newspaper, aimed at the large
expat community on Majorca.
 Sur in English (www.surinenglish.com), Spain’s largest
English-language publication, with a weekly distribution of
around 50,000 copies and 35 pages of small ads.
 The Broadsheet (www.tbs.com.es), a Madrid-based Englishlanguage magazine with expanded coverage including all of
Spain.
When you’re in Spain and you’ve settled on a region, add the
Spanish-language papers to your reading list. For key words
and phrases associated with property dealing, have a look at
the Appendix. Check out On-Line Newspapers (www.online
newspapers.com/spain.htm), detailing over 200 Spanish newspapers in an A–Z listing from Actualidad 24 Horas to Xornal Galicia,
together with the language used by the publisher.

Surfing the Net
The Internet is a great way to find out about the property market in
a particular area from the comfort of your own home. Literally hundreds of Web sites offer – or claim to offer – comprehensive details
of property in Spain.
Although the Internet is a useful starting point for your research,
you need to tread carefully. Many Web sites promote properties
‘off-plan’, which means that the building work may well not even
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have started, and a completed apartment or villa could be years
away. Web sites often show you a convincing computer image of
the property on offer and invite you to reserve your villa or apartment for a mere £500, usually payable online using your credit
card. But you get absolutely nothing concrete for your money and
little chance of recovering it if the property is not completed for
years – or, worse still, never completed. (Check out Chapter 3 for
more on the legalities of paying deposits.)
On the Internet, start by typing your specific needs into a search
engine, such as Google (www.google.co.uk) or Yahoo! (www.yahoo.
co.uk). Try ‘three bed, villa, Costa Brava’, for example. Don’t be
surprised if your search results include apartments in Florida, farmhouses in the Dordogne, and watermills in Tuscany. Advertisers
have mastered the art of planting key words into their searchengine listings so that everything with even a marginal connection
to what you are looking for is flagged up. Persevere, refine your
search, and keep at it. Spending hours on the Internet will be a
whole lot cheaper than wasted trips to Spain if you have nothing
worthwhile to view when you get there. Start by using English
words and then move on to Spanish words such as inmobiliaria
(estate agency), which may deliver a new list of Spanish property
Web sites, many of which have basic English translations.
Web sites come and go all the time. But here are some property
Web sites covering much of Spain and worthy of a visit:
 www.buyaspanishhome.com: Lists over 5,000 properties and
provides links to more than 200 estate agents.
 www.castles.glo-con.com: This site lists castles for sale,
with prices from €120,000 upwards.
 www.propertiesabroad.com: Provides good coverage of
the whole of Spain, including most of the islands. Staff in the
company’s UK-based offices provide expert advice.
 www.property-net-spain.com: Gives useful breakdowns of
properties by type (by the sea, near a golf course, and so on),
price, and province.
 www.segundamano.es: This is the Spanish version of
Exchange and Mart. Click on Inmobiliaria and surf through
links to more than 100,000 properties all over Spain.
 www.spanishpropertyworld.com: Offers good coverage of
the Balearics and the Canaries specifically. This site also
hands out general information on mortgages, insurance, and
living conditions in each area of Spain.
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 www.themovechannel.com: This site was founded in 1999 by
Dan Johnson. The site started life as a simple guide to the
buying procedures for residential properties in the UK, but
with 200 partners, it now covers buying guides and property
listings for over 26,000 properties in Spain. The site has an
amazing filter allowing you to pre-select properties to view by
a host of specialised criteria, including ski property, golf property, renovation projects, and commercial property.
 www.vivendum.com: This is the Web site of one of Spain’s
largest professional bodies for estate agents, Guia Inmolbiliaria,
with links to estate agents in every nook and cranny and
around a hundred-thousand properties for sale between them
(not all described in English, unfortunately).

Taking the scenic route: Finding a
property by word of mouth
Getting to hear about a property straight from the horse’s mouth
means you can bypass estate agents and any other parties that
stand between you and a willing seller.
Start by finding a foreigner like you who wants to sell up. Don’t
panic! Just because someone is selling doesn’t mean they’ve had
a bad experience. In many cases, buyers are trading up after putting their toes in the water. Ask your friends and acquaintances
whether they know of anyone who has a property for sale. Even if
you don’t know anyone with a house in Spain right now, by the
time you’ve done your preliminary research, you’ll have uncovered
a veritable army of second-home owners in the country.
To widen your pool of contacts, draw on your networking skills.
Everyone you find with a property in Spain knows a couple of
others, and they in turn know a couple more. Pulling on that thread
soon unravels hundreds of people having some connection, however tenuous, with someone else thinking of selling a home in
Spain. These vendors will certainly find the idea of selling direct
and cutting out estate agents’ 5 per cent fees appealing.
When you’re in Spain, talk to local builders, lawyers, and surveyors and find out whether they know of any property about to come
on the market. Take care not to be sucked into parting with any
money until you have taken legal advice. (Pop over to Chapter 3 to
find out about deposits, to whom they should be paid, and when.)
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How to win at auctions
Travelling around your chosen area, you’re bound to come across property auctions. Auctions in Spain operate much as they do the world over. Do all your
research about the property (which you can read about in Chapter 12) beforehand,
take your lawyer with you to the auction, and have your cash ready to finance the
transaction. One benefit of auctions is that the final selling price is public knowledge, as are the bids. You don’t have to rely on estate-agent hype for figures.
You can find up-to-date information on auctions in Spain on the Web sites of Property Auctions Spain (www.worldpropertylinks.com/propertyauctions
spain.html), Property Abroad (www.property-abroad.com/spain/shop/
auctions.html), The Move Channel (www.investment-property.the
movechannel.com/Websites/Property/Sales/Auctions/world), and
Spanish Property Auctions (www.spanish-property-auctions.co.uk).
Local papers also carry details of auctions, as does the English-language press in
Spain. (Check out ‘Reading the news’ earlier in this chapter for more on newspapers.)
To give yourself the best opportunity to purchase at auction, keep in mind the following tips:
 Be ready to deposit. You’ll be asked to put in a bidding deposit of 10 per cent,
refundable if you are unsuccessful. Check out how that deposit is to be made
and have the funds available on the day.
 Confirm your interest. Call ahead to double-check that the house you are after
is still to be auctioned. Properties can be, and are, sold before auction by smart
or desperate buyers who knobble the seller.
 Do a dummy run. Auctions are usually advertised six to eight weeks in advance,
so go to one or two to get to know the ropes.
 Finish your homework. Carry out all the inspections and checks before you bid.
After the hammer goes down, it’s too late. (Jump to Chapter 12 to discover what
you need to look out for.)
 Get insured. Once the hammer comes down, the property and the risk are all
yours.
 Prepare to pay the balance. Not the subject that worries the Chancellor of the
Exchequer, but if you are successful, you must have the full funds ready to complete the purchase, usually within 28 days.
 Set your top price. Set an outside limit on how much you can spend. And never
exceed it! It’s all too easy to get carried away with auction fever.
 Take your lawyer and send him the details beforehand. This will ensure you
don’t make any mistakes. Consider giving your lawyer power of attorney (read
all about this in Chapter 3) so he can bid for you and keep you within your
budget.
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Hiring a house-hunter
If you can’t spend much time in Spain, consider employing the
services of a house-hunter – a person or organisation who does the
legwork for you. Some house-hunters work with just one estate
agency, but to get unbiased help you want a house-hunter that
works with lots of estate agencies. House-hunters complement the
work of estate agents, they don’t replace estate agents.
Usually, a house-hunter asks you to fill in a detailed questionnaire
designed to capture your needs precisely. The house-hunter then
sets out to find properties in the area you want, at your price, and
that he believes correspond to your needs. He personally visits
properties, takes detailed notes and photos, and sends information
to you for viewing before you make the trip to visit the properties
he has selected.
When you get to Spain, your house-hunter will set up viewing
appointments and accompany you on those visits. If you decide to
buy one of the properties he recommends, you then deal directly
with the estate agent. The fee structure depends on the type and
level of service you choose. The following list gives a rough idea of
the costs of house-hunting services:
 Area review report: If you can’t visit an area, or you’d like
an overview of several areas, you can ask for an area review
report covering much the same ground as you would have
done had you attended an orientation tour; the area review
report costs about €400.
 Completion/success fee: This fee is between 1 and 2 per cent
of the final purchase price, with a minimum of €7,000–10,000.
 Orientation tour: This involves taking you around your
chosen region and highlighting important factors, such as
planned new roads, schools, building projects, or anything
else that could make an area more or less attractive. For this
service, expect to pay upwards of €1,000.
 Retainer fee: For a search to purchase or rent a property, a
fee of €1,500–2,000 is deductible from the final successful
completion fee. This fee usually retains the house-hunter’s
services for a period of 13 weeks.
 Search for rented accommodation: The price of one month’s
rental fee.
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To find a house-hunter, try these Web sites:
 www.eliteandvip.com
 www.findersseekers.com
 www.thepropertyfinders.satellitedesign.co.uk
 www.wnm-int.com

Deciding What You’re
Willing to Pay For
Not long into your property search, you’ll discover that you have
a wealth of attractive places to buy, each with something slightly
different to recommend it. Maybe one property has a great garden
and fantastic views but it’s hours from a beach or airport, and
another needs masses of work doing on it but has plenty of space
for a B&B so you can generate an income.
What all the properties have in common is that the seller is asking
you to pay for the property’s desirability. You need to work out
just how desirable a particular property is and what that is worth
to you. To do this, rank each property according to how closely it
matches what you want of the ideal property.
Make a list of the standards you want your ideal property to meet
and assign a weight between 1 and 5 to each, in a range from ‘not
at all important’ to ‘absolutely must have’. Next, list the properties
you are considering and measure them against the graded criteria.
Table 4-1 shows a sample ranking for an imaginary couple trying to
choose between an expensive new fully furnished and equipped
apartment close to the beach with a shared pool, and a slightly older
but cheaper villa that is inland and has a small garden and private
swimming pool. The couple are strapped for cash, but they have to
be able to get to and from the UK as cheaply and quickly as possible, because they have business commitments at home. They value
their privacy and would like to take on as little responsibility for
maintenance of the property as possible. They’d like it if the property didn’t need much doing to it and they could move in from day
one, but that is less important than other considerations.
Bearing these factors in mind, our imaginary house-buyers have
given price and proximity to an airport the maximum weight of 5 in
the scoring. Privacy and low maintenance both have a weight of 4,
and being ready to occupy merits 3.
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Weighing Up Values

Criterion

Weighting
Factor

Score for
Apartment

Weighted
Score for
Apartment

Score
for
Villa

Weighted
Score for
Villa

Price

5

1

5

4

20

Privacy

4

2

8

3

12

Low maintenance
4

5

20

2

8

Close to
airport

5

5

25

2

10

Ready to
occupy

3

5

15

2

6

Total

73

56

By multiplying the weighting factor by the score for each property,
you arrive at the weighted score. Then you can add up the weighted
scores to get a total for each property. The highest score shows
the property that best meets the criteria. In this case, you can see
that although the apartment is much more expensive than the
villa, it’s worth paying for it, as the property meets all the other
criteria.
The weighting you give to each factor and the factors themselves
are purely a matter of personal preference. If, for example, you
don’t plan to zip back and forth to the UK, that would lower the
importance of being near an airport and changes all the scores.
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Chapter 5

Not Ready to Commit?
Finding a Property to Rent
In This Chapter
 Deciding on short-term or long-term renting
 Looking for a let
 Understanding the rental agreement
 Paying your dues

W

hat’s that you say? You can’t decide on a location, and you
can’t find a suitable property to buy? Then renting a property in Spain may be the answer, giving you time to get to know the
country better before you purchase. (Check out the chapters in
Part II for some useful insights and tips on finding the right location.) More good reasons for renting are:
 You can consider whether you want a holiday or permanent
home.
 Your cash flow is improved.
 You have time to decide what to do with your house back
home.
Renting isn’t always plain sailing, however. In this chapter, I give
you lots of practical information about renting property. (If you
want to go the landlord route and decide renting out your new
place is a way to generate some useful cash, jump to Chapter 14.)

Answering the Big Question:
Long-term or Short-term?
Having the chance to try before you buy is one of the great advantages of renting. Starting out in rented accommodation means you
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can move to Spain with relatively little pain or cost. After you’ve
committed and bought a property, the costs become higher and
the timescales longer.
Living in an area temporarily as you look for a property to buy
gives you the scope to widen your network of contacts in the housing market. You can spread the word that you’re looking for a particular type of property, and in no time the owner of your favourite
restaurant will have turned amateur inmobiliaria (estate agent)
and will be taking you round the properties that her friends and
relatives are thinking of putting on the market.
The main disadvantage of renting comes if you’re operating in a
sharply rising market or in a market that has a great scarcity of the
type of property you are looking for. In either instance, you could
spend time renting while property prices are rising and so have to
pay much more when you make the switch from renting to buying.
Two types of property exist on the rental market – long-term (six
months plus) and short-term (weekly rental). Each type has pros
and cons. On finding your ideal property, a short-term let has the
advantage of allowing you to give a week’s notice and off you go,
but you could be faced with paying rent equivalent to holiday let
prices. Depending on the area and time of year, unless you reach a
compromise with the owner, your rent could be very high. With a
long-term let, the cost may be a lot less, but you are tied for a
longer period – great if finding your ideal property takes a long
time, but a bit of a bore if you find your property fairly swiftly.
Also, with a long-term let, you are committed even if you decide
the area is not for you.
Taking short-term rentals or holidays in the different areas of Spain
on your short list of desirable regions gives you the opportunity to
compare and contrast. With this experience under your belt, you
are in a better position to make a long-term decision on a property.
An even better approach is to return to your front-running regions
at different times of the year. That highly desirable country location that’s bustling with people in the summer may turn into a very
lonely place in winter when all the visitors have gone and the
restaurants and bars have shut down.
Spain doesn’t have that many properties available for long-term
rental for more than a year, and this type of rental is particularly
scarce in resort areas, where locals and foreigners are more likely
to buy rather than rent. Many people who have purchased to rent
maximise their rental power by renting the property out at prime
times and keeping the property available for themselves some of
the time too.
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There’s unfurnished and then
there’s unfurnished
You may think a rental property is unfurnished just because it has no beds, linen,
or crockery. But unfurnished can mean completely naked – literally bare walls and
a door or two. Such niceties as light fittings, a cooker, and a fridge may well be
missing.
Furnished apartments, on the other hand, can come complete with every conceivable luxury, such as a dishwasher and a fridge with water- and juice-coolers – in
short, everything designed to give tourists a great holiday.

Properties available for long-term renting in resort areas are usually furnished (amueblado), giving you one less problem to deal
with. Cities and major towns tend to have more places to rent longterm, but you’ll find that urban properties are often unfurnished
(sin muebles).
Moving between furnished rented houses is far less trouble than
buying furniture that may not suit the house you end up buying.

Finding a Place to Stay
Finding a rented property that doesn’t cost too much and with the
shortest commitment is your best option. You could begin by staying with friends and then moving on to a guesthouse or hotel and
then to a holiday let. Who knows – you may even find that renting
meets many, if not all, of your needs for a property abroad, saving
you a lot of time and expense.

Looking while you’re still in the UK
You don’t have to wait until you get to Spain to hunt out a place to
rent. Most of the newspapers, magazines, and Web sites you use in
your research to find a property to buy can also help you find a property to rent. (Have a look at the list of recommended resources in
Chapter 4.) In addition, Web sites such as kyero (www.kyero.com/
rental.php), Sublet (www.sublet.com), Relocation Apartments
(www.relocationapartments.com), and ChooseSpain.com (www.
choosespain.com/longlet.php) list hundreds of long-term rental
properties in Spain. The Sublet Web site has a powerful search
facility allowing you to search by Spanish region and town, number
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of bedrooms, furnished or unfurnished, cost of rental, and whether
pets are accepted.

Keeping it local
If you reckon you might take months rather than weeks to find a
place to buy, think carefully about the creature comforts of your
rental property. You don’t want your first experience of living in
Spain to be soured by renting an unseen place that turns out to be
a disaster.

Wising up on words
Local Spanish papers are a useful source of rental properties. But if you don’t know
much Spanish, you’ll be in the dark. The following terms will help you understand
what’s on offer:
 aire acondicionado: air-conditioning
 amueblada: furnished
 antigüedad: older
 arriendo de temporada: short-term contract
 arriendo de viviendas: long-term contract
 ascensor: lift
 buhardilla: attic
 como-nuevo: like new
 dormitorios: bedrooms
 empotrados: built-in
 gastos incluidos: utilities included
 lavadora: washing machine
 muy luminoso: plenty of light
 piso 5: fifth floor
 reformado: renovated
 se alquila: to rent
 sin muebles: unfurnished
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Taking a hotel room or holiday apartment for a week or two as you
look around for somewhere to rent longer-term is a good idea.
Have a look in local papers, estate agencies, shop windows, and
supermarket and college notice-boards for rental ads. Expat publications are also a fruitful source of quality rentals (refer to Chapter
4 for a list of these publications).

Having a go at house-sitting
House-sitting is an arrangement in which someone lives in a house
while the permanent residents are away. In exchange for free accommodation, the house-sitter cares for the house, garden, pool, and
pets. The homeowner benefits from having an occupied and safer
home as well as the regular maintenance of lawns, gardens, and
pools, keeping the owner’s valuable asset in top condition. You –
the house-sitter – get free accommodation while you search for
your home to buy – and all for little more effort than you would
have had to make had you been living in your own house.
Most house-sitting arrangements require you to do the following:
 Accept total responsibility for caring for the home.
 Maintain the same standard of care for the home as you would
for your own. Therefore, you’ll need to satisfy the homeowners that you’re suitable for the job.
 Take all reasonable steps to ensure the safety and security of
the home, premises, and contents at all times.
 Carry out some or all of these tasks:
• Care for pets, including, if necessary, visiting the vet and
giving medication
• Dispose of rubbish
• Forward mail, faxes, and important documents
• Look after the garden
• Maintain the pool
• Mow the lawn
Usually, the house-sitter pays the utility bills (electricity, gas,
phone, and so on) during her stay. Other bills, such as local and
property taxes, are the responsibility of the owner.
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To find out more about house-sitting, check out these Web sites:
 Caretaker Gazette (www.caretaker.org)
 HouseCarers (www.housecarers.com)
 Worldwide Housesitting (www.housesitworld.com)
House-sitting Web sites put you in contact with homeowners looking for house-sitters. They are subscription-based services, so take
care to find out whether they have clients in Spain before you sign
up and pay out. For example, at the time of writing, one site lists
1,000 house-sitting opportunities, but 90 per cent of them are in the
US. Annual subscription fees are usually fairly modest (€50–100).

Swapping homes
Home-exchange holidays began back in the 1950s when Dutch
and Swiss teachers began swapping their houses during the long
summer holidays. A US firm, Intervac, lays claim to starting the
idea as a business in 1953. The Internet has given house-swapping
an enormous boost, and these days you can find hundreds of businesses in the field. Today, an estimated 100,000 house-swaps take
place worldwide every year, and this figure is growing fast.
Home-exchanges generally operate as membership clubs run by
agencies with a network of properties around the world. Some,
such as Intervac, have staff in more than 30 countries who can
help you by phone, in person, and online.
Members send brief descriptions and photographs of their homes
and write a line or two about where and when they would like to
visit. In theory, house-swaps have no limit to the length of stay, but
in practice most arrangements range from a few weeks to several
months, with some listings lasting for a year or more. Members put
their details on a Web site, which non-members are free to view,
but you can’t make contact until you become a member.
Before committing to a house-swap, find out about:
 Amenities: Where, and how far away, are the local doctors,
dentists, hospitals, shops, museums, cinemas, parks, restaurants, and easily accessible areas of interest?
 Availability: What are the dates and length of time for the
exchange? Bear in mind that the greater your flexibility, the
more likely you are to arrange an exchange.
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 Car use: If you want to exchange your car, which around twothirds of house swappers do, what is the car’s make, model,
year, and general condition?
 Circumstances of the property owners: Are the owners
retirees, a professional couple, or a young family? Different
people equip their homes differently and live in neighbourhoods reflecting their lifestyles. You may prefer to swap with
people whose circumstances are similar to yours.
 Description of the property: Type, age, number of bedrooms and bathrooms, and details of the garden, patio, and
conservatory.
 Leisure facilities at the property: Does it have a swimming
pool, hot tub, table tennis, or gym equipment?
 Local help: Who is on hand to help with problems and repairs
or just offer some friendly local advice?
 Transport: How far are the nearest airports, motorways, railway stations, bus terminals, and towns?
Rather like a dating agency, the success of home-exchange schemes
is based on having a very large database of people willing to swap
houses. In theory, by charging an annual membership fee – usually
somewhere between €50 and €100 – only reasonably serious
people sign up, so you’re unlikely to run into many time-wasters.
Most house-swappers are fairly flexible about where they end up.
A month in California may be just as acceptable as a month in
Spain or the Maldives. You, however, have one destination in mind –
Spain – which probably means you need to join several networks
to be sure of finding a suitable range of properties from which to
choose.
After finding a suitable partner with a house to exchange, you follow
up with e-mails or phone calls, giving all the necessary information
on the duration of the exchange, facilities in the property, and location, so that both sides feel happy. When both parties are ready,
you exchange a formal signed agreement on a standard form supplied by the exchange agency. The owners usually pay domestic
bills (utilities and whatnot), but confirm this in writing. Make sure
you tell your household insurer that you’re doing a house-swap:
Generally, insurers recognise that a home is at less risk of burglary
when it is occupied and so do not charge extra when you’re away.
Here’s a list of home-exchange Web sites. They contain useful information on the factors you need to think about when considering a
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house-swap as well as directories of exchange properties. Intervac,
for example, has more than 300 properties in Spain in its exchange
directory, which are available for periods as short as ten days and
as long as three months. The Web sites give you information about
the property and location and advice on how to best present your
property, what to put in an information pack, sample home-exchange
agreements, letters of regret to people being turned down, as well
as information on the risks involved in house-swapping.
 Dial An Exchange (www.dialanexchange.com)
 EscapeArtist (www.escapeartist.com)
 ExchangeHomes (www.exchangehomes.com)
 Intervac Home Exchange (www.intervac.co.uk)
 Swaphouse (www.swaphouse.org/eng)

Huddling in a hotel
Instead of renting, why not think about staying in a hotel while getting down to the serious business of hunting for a property? Spain
is awash with inexpensive places to stay for a few days, weeks, or
months without having to commit to renting an apartment or villa
for months at a time.
 Bunking with the youngsters: At the lower end of the scale,
staying in one of Spain’s 168 youth hostels (albergues juveniles)
weighs in at around €10 a night for one person, or €75 a night
for eight people sharing an apartment that has a small kitchen.
Red Española de Albergues Juveniles (phone: 915-227007; www.
reaj.com) publishes information and price lists in English on
all its hostels. Youth hostels are usually fairly basic, but then
so are their prices.
 Eating and sleeping: In towns and cities, you’ll find plenty of
signs for casa particulares (B&B), camas (beds), habitaciónes
(rooms), and camas y comidas (beds and meals). Full board
can set you back from €20 a day each, but find out what sort
of food is served and the times of meals.
 Seeking the ascetic life: If you’re adventurous, consider staying in a monastery or, out of term time, a university or college
dormitory. This may be the cheapest – and probably the least
comfortable – type of accommodation. Ask at local tourist
offices for details.
 Working for your bed: In the countryside, Spain encourages
agrotourismo or turismo rural, letting you find out what life in
the country is all about. You stay in a cottage and get involved

Chapter 5: Not Ready to Commit? Finding a Property to Rent

85

in working life on a farm or some other country pursuit. Staying in this type of accommodation gets you meeting Spanish
farming families, many of whom may have barns and land for
sale. Who knows – this could be the way to find a property
before it hits the market. Check out www.azrural.com and
www.toprural.com for more info.

Cutting a long-term deal
Spending anywhere between three weeks and three months in a
sunny Spanish holiday resort while looking for a property to buy
can work out cheaper than staying at home in Britain for the coldest months of the year. Here are a couple suggestions for finding
long-term hotel stays:
 Direct Holidays (phone: 0870-191-9026; www.directholidays.
co.uk) offers long-stay holidays in Spain starting at €250 per
person per month. As British winter heating bills can easily
hit €300 plus a month, you could actually save money while
researching the Spanish property market.
 Thomson Direct (phone: 0870-160-4513; www.thomson.co.uk)
arranges long-term hotel stays in Spain. You can book up to 99
days in a hotel, with or without air travel. Half-board hotel
deals in a three-star hotel start at €50 a night for double occupancy, but you can usually squeeze another person into the
room for a modest supplement.

Calculating payback
Staying in a hotel may seem like an expensive option. But by cutting out the costs of taking out a lease, putting down a deposit, and
paying telephone, heating, and local rates bills, a hotel may actually be cheaper than renting a villa or apartment. Renting a small
apartment costs about €500 a month. The rates, legal costs, and
other charges come to around €200. Three months in an apartment sets you back about €1,700, and you still have to feed yourself. Winter-sun deals often cost less than that – and you get fed
into the bargain. Plus you have none of the hassle of renting.
Like thousands of others, Greg Wainwright and his wife, Deirdre,
fantasised about owning a place in the sun. With a lot of determination and a few compromises, they made it happen. The Wainwrights
had been visiting Spain for ten years, travelling around many of
the regions and dreaming of owning a villa near a beach or with a
swimming pool. Last year they took the plunge even though they
had still not found their dream home: They sold up in the UK and
bought a motor home. This gives them incredible flexibility in being
able to travel anywhere at any time. The motor home is not so large
as to make driving in towns a nightmare and they spend two nights
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a week in hotels to get sorted out and use a launderette. They still
haven’t found their dream home, but at least they are having very
affordable fun while they look.

Signing on the Dotted Line
Having decided to rent, you have to sign a rental contract (contrato
de arrandamiento). Under Spanish law, a short-term contract
(arriendo de temporada) covering periods of up to one year is fundamentally different from a long-term contract (arriendo de viviendas), in that you have right of first refusal to buy a property you’re
renting for over one year.
If the landlord wants to sell up, the tenant gets the right of first
refusal, even over the landlord’s family. You have 30 days to make
an offer to buy. If you discover that the landlord has sold the property without offering it to you, you have a month to decide
whether to get the sale annulled.
A rental contract covering more than a year has a standard duration of five years. This may sound like a big commitment, but in
practice, as long as you give a couple of months’ notice, most landlords aren’t fazed if you ask to break the lease. Tenants, however,
are fully protected for the whole period of the tenancy.
Long-term contracts have a clause stipulating annual rent increases,
usually in line with the inflation index (índice de precios al consumo).

Understanding the rental agreement
Rental agreements are normally government-issued standard landlord/tenant contracts available from tobacconists (estancos) for
€12. If you’re unsure about anything in the agreement, get a lawyer
to check it out before you sign (pop to Chapter 3 for info on finding
a lawyer).
You can sign your rental agreement before a notario (notary) and
record the agreement at the Spanish Property Registry (Registro
de la Propiedad). You can also do so more informally with an independent witness to the signatures. Disputes over rental agreements are a civil matter (procedimiento civil ordinario) in Spain. If
you have a problem with your agreement, report the problem to a
Spanish lawyer, who will handle your formal complaint and go to
court only when necessary.
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Make sure that the rental agreement contains the following details:
 Confirmation of who is responsible for local taxes and utility
bills.
 Contract term, stating the start and finish dates.
 Description of the property, including an inventory of the
contents.
 Names, addresses, and other contact details of the landlord
and tenant.
 Rental amount, payment terms, and if, when, and how the rent
can be increased.
 Any other legal provisions that the parties agree to, such as
subletting and access.
A landlord can cancel the rental agreement if the tenant does any
of the following:
 Alters the property in any way without the landlord’s consent.
 Causes serious nuisance to the neighbours.
 Damages the property.
 Fails to pay the rent or deposit.
 Sublets without the landlord’s consent.
A tenant can cancel the rental agreement if the landlord:
 Does anything that makes it difficult for the tenant to enjoy
the property.
 Fails to keep the property in a habitable condition.
 Fails to repair or remedy defects.

Figuring out the deposit
Spanish contract law allows a landlord to take a deposit (fianza)
as security against any damages caused over the rental period. The
normal rate of deposit for a residential property is a month’s rent.
The fianza is normally placed with an independent third party, such
as the estate agent marketing the property.
Difficulties in getting your fianza returned usually arise from disagreements over what constitutes fair wear and tear and what has
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been caused by negligence on the part of the tenant. The best way
to reduce the risk of such disputes is to have an independent inventory taken that lists the condition of all key items (which I explain
in ‘Taking the inventory’). To safeguard expensive items, it is advisable to have a signed and dated photographic record. You may also
ask for any particularly expensive or precious items to be removed
or stored out of daily use.

Taking the inventory
When you’re negotiating a rental agreement, you need to be clear
about who is responsible for general repairs and damage and what
constitutes fair wear and tear. In some areas of Spain, damp can be
a problem, so make sure the landlord provides dehumidifiers and
check that the current state of the property is recorded carefully.
Taking a full inventory noting the condition of key items such as
cookers, refrigerators, and sofas before agreeing to the rental is the
best way to handle this part of the negotiation. You’re expected to
put up a deposit as a guarantee against damages, so it is in your
interest to check that these matters are dealt with comprehensively. Get the landlord to sign and date the inventory, and keep it
safely with the rental agreement.
Taking the inventory is part of the usual services provided by
the estate agent handling the property. The agent charges about
€40–60 for the inventory, for moving in and for moving out. Usually
the landlord pays the fee for the inventory on moving in, and the
tenant pays when moving out.

Money Makes the World Go Round
Getting access to your money without difficulty is important, as
you’ll be paying your rent and other associated costs on a regular
basis. (Chapter 10 covers the various ways of handling money in
Spain.) Paying by standing order (domiciliación), which you can
also use for other regular bills, such as local taxes, rubbish collection, and utilities, is the easiest way. Make sure you’ve got enough
funds to pay your standing orders, or you may find your landlord
knocking at your door and demanding cash. Even banks have been
known to make mistakes, so check periodically to make sure that
your bank is doing as you ask.
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Paying the rent
Rents in Spain vary enormously depending on the region, the size
and condition of the property, the range of amenities, and the
season. You’ll find few, if any, rental bargains during high season or
school holidays. Outside those periods, however, everything’s
negotiable. (Skip to Chapter 11 to find some great negotiating tips.)
Here’s a flavour of what you may find for your rental buck around
Spain, from a sampling of properties available for rent at the time
of writing:
 One-bedroom apartment in central Malaga with completely
equipped kitchen, double glazing, dryer, fitted wardrobes:
€470 a month.
 Furnished townhouse situated close to the town centre of
Alhaurin el Grande. Lounge, kitchen, bathroom, and terrace;
upper floor has two bedrooms and a roof terrace above: €500
a month.
 Air-conditioned one-bedroom first-floor apartment in the
Costa Blanca, directly overlooking a large communal swimming pool: €500 a month.
 Refurbished village house close to the centre of Frigiliana,
15 minutes from the coast at Nerja and 50 kilometres east of
Malaga. Two bedrooms, bathroom, lounge, kitchen, and balcony terrace with mountain views: €500 a month.
 Brand new three-bedroom, two-bathroom townhouse in
Estepona. Fully furnished (former show house), located
within a secure gated development, with allocated parking:
€1,400 a month.
 New unfurnished two-bedroom, two-bathroom penthouse in
San Pedro Alcantara, with access to terrace. Jacuzzi on topfloor terrace with sea views: €1,900 a month.
 Four-bedroom, two-bathroom seafront apartment in Illetes,
with direct access to the sea and beach. Two terraces, salon,
fully fitted kitchen, garage, and guest suite: €2,500 a month.
 Unfurnished four-bedroom, four-bathroom villa in Mijas Costa,
with fully fitted kitchen, private swimming pool, and tropical
gardens: €3,000 a month.
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Estimating the extras
On top of shelling out for your rent, you’ll also have to pay for the
telephone, heating, lighting, power, and local rates, unless your
rental agreement stipulates that these are included (which may be
the case with a holiday let).

Insurance
Your landlord is responsible for insuring the property you rent and
also the contents. You need to insure any contents you bring with
you into the property. Find out whether you carry all-risks insurance coverage on your home in the UK. If you do, then you may
well find that your personal effects and contents are adequately
insured while you’re renting in Spain. If you don’t have all-risks
cover, consider adding it to your policy as you move homes.

Agents’ fees
Using an agent is a good investment if you don’t have much time to
search for a rental yourself, but bypassing an agent could save you
a bill equivalent to a month or two of rent. In less than 30 minutes
on the Internet recently, I found nearly 4,000 properties to rent in
Spain, a quarter of which were available long-term.

Utility bills
If the property you rent has a telephone installed, you can expect
to pay a sizeable deposit to the telephone company – €200 is not
unusual. You may even have to pay something up front to the
water and electricity suppliers to keep the water and electricity
running. The suppliers refund these deposits at the end of the tenancy, after you’ve settled your bills, so think of them as prepayments rather than actual costs.
The iAbogado Web site at www.spainlawyer.com provides free
services, legal information, and practical articles on a wide range
of legal topics for English speakers in Spain. Click on ‘Real Estate
Law’ and you’ll find the ‘Renting & Housing’ section that includes
a summary of the legal provisions on renting and letting as contained in the 1994 Law of Urban Lettings (Ley de Arrendamientos
Urbanos), which applies to all new rental contracts.

Part II

Cruising Around
Spain: Choosing
Where to Buy

‘And our two little Yorkshire terriers have
settled down nicely & just love barking
at eagles from the mountains.’

S

In this part . . .

pain has a huge variety of property types, enjoys differences in climate, culture, cuisine, and language,
and can feel less like a country and more like a continent.
The contrasts are dramatic: In the north, thousands of
people live in caves – even if the caves have TVs and airconditioning. Elsewhere are islands where clouds and rain
appear only after dark. Other parts of the country are
closer to Africa than the UK is to France. And yet the country’s international airports put most of Spain within an
hour’s travelling time from other parts of Spain.
The same variety is evident in house prices. In parts of
Spain, you can buy a habitable property for under £30,000,
though prices this low are becoming something of a rarity
these days. In many of the more tourist-orientated areas,
prices have moved up sharply and bargains need more
work to winkle out.
This part gives a thumbnail sketch of every part of Spain.
The chapters are organised to help you choose which
parts of the country best meet your needs and budget.

Chapter 6

Living La Vida Ciudad:
Buying in the Big City
In This Chapter
 Finding out about Spain’s biggest cities
 Sizing up the prices in and out of the centre of town
 Seeing what properties the cities have to offer

F

or many years, Madrid was about the only place in Spain that
you could fly to from abroad. Then came the package holidays,
opening up direct flights from regional airports in the UK and elsewhere in Europe to a dozen or so airports around the Spanish
coast and islands. Nowadays, the budget carriers, like easyJet and
Ryanair, fly to all Spain’s big cities, making it easier and cheaper for
you to sample city life and explore the possibilities of buying a
property in the city.
City properties on offer range from the seriously featureless Sovietstyle apartment blocks on the outskirts of the major cities to newly
built developments in traditional styles that are easy on the eye.
Since Spain joined the European Union (EU) in 1986, the country
has seen a renaissance in both civil infrastructure and domestic
building. With the aid of €110 billion from the EU, a flood of architects from Spain and countries as far afield as Japan, the US, and
the UK have set up shop in Spain and are resisting, so far, the worst
excesses of trendy modern architecture.
Spain’s cities offer a number of unique advantages to property
buyers. Connections to utilities, including water, mains drains, gas,
electricity, and telephone, are readily available, unlike in some
country areas, where at best there are limited provisions relying
perhaps on sceptic tanks and bottled gas, and at worst there is no
provision at all, despite the false reassurance of apparent connections in a property in the form of electric power points and taps. In
the city, there is little chance that the view you believe you are
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buying will be substantially altered, while a front-line beach property all too frequently finds sand and sea supplanted by the windows of a tower block.
In this chapter, I review the prices of various types of property you
find in Spain’s major cities and discuss how accessible the cities
are from the UK: The capital appreciation and rental yield of your
city property is influenced directly by the ease of access for
tourists. Also, I give you a feel for the cultural and social life that
Spanish cities have to offer.

Touring the Big Six from B to Z
Six of Spain’s cities in particular (Barcelona, Bilbao, Madrid,
Seville, Valencia, and Zaragoza) stand out as places hitting the
right buttons for anyone opting for city living: good communications; great cultural life; fantastic restaurants; and, of course, beautiful architecture and buildings. Some of the big six are near to
beaches or mountains giving you the best of both worlds.
The big six have good internal rail, road, and air connections with
other regions of Spain. Few of the six are more than an hour away
from other places of interest in Spain, excepting the Canaries,
which are a couple of hours’ flying distance from Spain.
Some parts of Spain have serious water shortages; removing the
luxury of a swimming pool, washing machine or dishwasher. In
the cities, you are sure of your water and electricity flowing freely,
and of having telephone sockets that are actually connected to the
main network, unlike in some out-of-town areas, where less-thanscrupulous developers may leave a 5-kilometre gap to wire and
plumb in before you can get connected. (Have a look at Chapters 12
and 16 for more about utility issues.)
Getting a job is much easier in the cities. You’re likely to discover
bags of opportunities for teaching English and giving conversation
lessons. The big multinational companies, mostly based in the
cities, have job opportunities for foreign nationals. (Have a flick
through Chapter 14 for more on working for yourself and finding
a job in Spain.)
With the exception of the diplomatic communities, who generally
live in the residential areas around their embassies and consulates,
you are less likely to come across colonies of expats in cities. If you
want to meet up with fellow Brits, it’s a good idea to make contact
through the local English-language newspapers (read all about ‘em
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in Chapter 4) and through expat Web sites such as www.
transitionsabroad.com (click on Living Abroad, Expat Resources
By Country, and finally click on Spain). English-language newspapers and Web sites are also good for searching out cinemas,
museums, cultural facilities, great shops, the best brands, and
fantastic restaurants.
Spain For Dummies (Wiley) is an excellent introduction to the
delights of Spanish cities: history, treasures, cultural life, and
much more.

Barcelona
You won’t find many apartment buildings like the distinctive Art
Nouveau styled Casa Milà, commissioned by businessman Pedro
Milà i Camps, or remodelled structures like Casa Batlló, both Gaudí
projects, on the property market. But Barcelona has masses of
apartment developments, new and old, for you to choose from as
a place to live or as an investment.
The French writer Victor Hugo extolled Barcelona’s La Rambla as
‘the most beautiful street in the world’, and Spanish poet García
Lorca said it was the only street he ‘wished would never end’. La
Rambla (also called ‘Las Ramblas’) is much more than an attractive
street: It’s a veritable street parade of individuals, vendors, markets, and historic buildings. La Rambla is the perfect introduction
to Barcelona.
You won’t be long in Barcelona before coming across a building
designed by Antoni Gaudí (1852–1926). Gaudí’s unique architectural style used curved construction stones, twisted iron sculptures, organic-like forms, bricks, and, in some areas, a covering of
ceramic tiles in mosaic patterns. The Casa Vicens, inspired by
Mudéjar Arabic style, was Gaudí’s first building in Barcelona. The
cathedral la Sagrada Família was his last, but Gaudí died before
finishing it, and the plans that he left behind were never followed.
Gaudí has the unique distinction of having three buildings listed
as UNESCO (United Nations Educational, Scientific and Cultural
Organization) World Heritage cultural properties.

Things to do for would-be residents of Barcelona
Barcelona has been around since the Romans dubbed it Barcino
2,000 years ago, and it is now Spain’s second-largest city. The 1992
Olympic Games thrust Barcelona onto the world stage. In a flash,
Barcelona became one of Europe’s hottest destinations. Since then,
Barcelona has reinvented itself, rebuilding the unsightly and dangerous port, developing a scenic marina, and cleaning up the city’s
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beaches. Today, the waterfront is one of the prime places to live and
party in Barcelona. Local residents have most of Barcelona’s new
restaurants on their door steps. The beaches are so convenient that
you can spend the morning sightseeing in the Barri Gótic (Gothic
Quarter) and the afternoon swimming in the Mediterranean.
Barcelona has its fair share of designer outlets to satisfy the most
demanding shopaholics. You’ll have little difficulty kitting out your
apartment with anything from basic bedding to the latest high-tech
kitchen. In central Barcelona, head for Passeig de Gracia and
explore the Bulevard Rosa arcade close to Carrer d’Aragó and Barri
Gótic. Streets such as Carrer de la Portaferrissa and Carrer de la
Boqueria, and around Plaça de Sant Josep Oriol, are great shopping areas.
For everyday shopping, one of the best department stores is the
outlet of the national chain El Corte Ingles on Plaça de Catalunya
(phone: 93-306-3800). Or try Centre Comercial de les Glories,
(phone: 93-486-0404), having 250,000 square metres of shopping
space, at the metro stop of the same name. The hypermarket Heron
City (phone: 93-276-5070) is an enormous complex of shops, cinemas, bars, restaurants, and other amenities, located well out of the
centre of Barcelona at Passeig d’Andreu Nin (metro Fabra i Puig).
Citizens of Barcelona have the reputation of being hard-working,
pragmatic, and serious about their Catalan identity, with its unique
language and strong ties to the countryside. If you decide to buy a
property in the city, you too could join the Barcelonans at weekends
as they rush out to renovated 16th-century masías (farmhouses) or
head to the hills in search of wild mushrooms. Alternatively, catch
a game of football. At Camp Nou, you’ll find FC Barcelona’s giant
Barça stadium seating 120,000 spectators. The Barça club has
its own museum (phone: 93-496-3608; www.fcbarcelona.com).
To find out about matches and to book tickets, visit www.
barcelonatickets.com or phone 609-705-073.

Getting around Barcelona
Barcelona’s metro is clean, modern, and inexpensive (phone: 93298-7000; www.tmb.net). The metro has six lines and is the easiest
and fastest way to get about the city. The metro currently runs
from Sunday to Thursday and on public holidays from 5 a.m. to
midnight, and on Fridays and Saturdays from 5 a.m. to 2 a.m.
In addition, buses, local trains, and a sprinkling of trams, cable
cars, and funiculars connect the city to neighbouring suburbs.
Taxis are affordable and readily available.
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Bilbao
Bilbao, Spain’s biggest commercial port, is the political capital of
the Basque Country. Once the centre of the shipping and steelwork
industry, today Bilbao is experiencing an architectural and cultural
renaissance. The city’s attractions include the Guggenheim Bilbao –
Frank Gehry’s futuristic art museum – the Old Quarter, the lively
heart of the city, pintxos (tapas, or Spanish appetizers), and superb
Basque dining.
At present, Bilbao has around 600 high-rise properties built or
being built. Many of the apartment blocks are uninspiring edifices
left over from the 1960s and 1970s, like the Haro Plaza complex
in district 4. But newer and more exciting living areas such as
Ametzolako Dorreak, also known as Torres de Ametzola, built on
the site above Amezola’s train station, are now on the market. Set
in a 49,700-square-metre zone, the entire area has been redeveloped to include a landscaped park.
The property market in Bilbao is extremely attractive to those
wanting a climate similar to that of neighbouring Bordeaux, but
who don’t want to pay fancy French prices. If you can survive without the scorching summer heat of southern Spain and don’t want
to live cheek by jowl with fellow Brits, you’ll likely find plenty of
property bargains in Bilbao.

Things to do for would-be residents of Bilbao
Revitalised Bilbao is justly proud of its futuristic art museum: Not
just a landmark building, the Guggenheim is a cultural ambassador,
a showcase for 20th century art, and attracts thousands to the
Basque Country.
Bilbao is great value; you get four cities for the price of one,
because Santander, San Sebastián, and Pamplona, known the world
over for the annual July ‘Running of the Bulls’, are just an hour or
so away by road or rail. Each city is about an hour’s flight from
Madrid or Barcelona and a couple of hours from the Canaries. You
could even include Bayonne in France on your afternoon shopping
circuit if you choose Bilbao as your new home.
Sopelana, Getxo, and Plentzia are good beaches close to Bilbao,
easily accessible by metro. San Sebastián, 100 kilometres away, and
a great place for weekends, has some of the best beaches in Spain,
much in favour with the fashionable French and Spanish who like
to mix their sunbathing with a spot of culture.
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Getting around Bilbao
The new Metro Bilbao (phone: 94-425-4025; www.metrobilbao.
net), designed by Sir Norman Foster, is spotlessly clean and efficient. You can’t miss the unmistakable entryways, which are fanciful Plexiglas domes. Trains cover 34 stops and run from 6 a.m. to
11 p.m. from Monday through to Thursday, from 6 a.m. to 1 a.m.
on Fridays, 6 a.m. to 5 a.m. on Saturdays, and 6 a.m. to 11 p.m.
on Sundays.
A new tranvía, or tram, runs every five or ten minutes. The tram
crosses Bilbao in 15 minutes on a 5-kilometre trajectory passing
along San Manés and by the Guggenheim Museum and other areas
of interest along the river.

Madrid
Think of Spain as a target and Madrid, the capital city, the bull’seye. With an unparalleled roster of art museums and theatres,
Madrid is also the cultural capital of Spain and one of the foremost
art centres in Europe. Although the city is the home of Velázquez,
the Prado Museum, and Picasso’s Guernica, Madrid is full of the
other, more down-to-earth images that you’re likely to expect of
Spain: bulls charging after matadors decked in red capes in the
afternoon sun; a rollicking nightlife overflowing with tapas joints,
wine taverns, and discos – a city where you go to bed at the time
when most people are normally getting up.
Madrid is mostly a modern creation. The site of a rather insignificant Moorish fortress in the ninth century, Madrid was captured
by Alfonso VI, but remained a small medieval town until the 16th
and 17th centuries, Spain’s golden age of exploration and wealth. In
1561, at the height of the era, Felipe II moved the court from Toledo
to Madrid. With less than 500 years under its belt, Madrid is one of
Europe’s youngest capital cities.
Property is a sound investment in Madrid. The city offers a strong
rental market from locals, underpinning the property market in
times both good and bad. You’ll find droves of English-speaking
lawyers and bankers in the city, so you may find that you buy a
property without paying excessive bills.

Things to do for would-be residents of Madrid
Especially since Spain became a member of the European
Community in the mid-1980s, Madrid has grown unrelentingly.
Some residents and long-time visitors feel that Madrid has lost
much of its classic Castilian flavour, but you don’t have to look too
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hard to find it. While sipping on a glass of Rioja or sherry, munching a morsel of tortilla Española (Spanish omelette) in an ancient
tapas bar in the heart of the Old City, or stumbling back home at
dawn to your apartment, you can still discover the Madrid that
inspired legions of artists and writers. Hedonistic Madrid that
invented la marcha – the late-night revelry that roars louder
and later here than anywhere else in Spain – is still very much
in evidence.
You’ll find it hard to tire of the cultural options. You can hit the
major museums by day, take a side trip to El Escorial or Aranjuez,
embark on an impromptu tapas crawl, and soak up theatre, opera,
and flamenco by night. Madrid’s atmospheric mesones and tascas,
cave-like restaurants and taverns, get the night started. When the
sun goes down, you’ll find that Madrileños, the people of Madrid,
are among the most open and gregarious in Spain.

Getting around Madrid
Madrid is large and sprawling, but places of interest are in a fairly
compact area. In fact, you can walk much of Madrid, and what you
can’t, you can get to by metro – easy to use and going just about
everywhere you need.
The metro (phone: 91-486-0752; www.metromadrid.es) has 13 lines
with more than 100 stations and stops – pick up a free colour map
at any metro station. Tickets are cheap, at a flat fare of €1.15 for
most journeys or €5.80 for a ten-trip ticket. The metro line runs
from 6 a.m. until 2 a.m.
Buses can be complicated for first-time visitors, as generally the
conductors don’t speak English. If you prefer to travel by bus,
you’ll find about 150 bus lines (called EMT) covering Madrid.
Buses run from 6 a.m. to midnight daily. Fares are about the same
as for the metro. Special night buses (called búhos, or night-owls)
run much less frequently, from midnight to 6 a.m.
Most taxi journeys in town cost no more than €8–10. You can hail
cabs in the street (the little green light on the roof means you can
hop in) or pick one up where they line up (usually outside hotels).
Taxi companies include Tele-Taxi (phone: 91-371-2131), Radio Taxi
(phone: 91-447-3232), and Radio Taxi Independiente (phone: 91405-1213).
Don’t drive in Madrid unless you’re forced to. Trust me on this one!
Traffic is horrendous, especially during rush hour, and parking is
impossible. A car is only useful for getting out of the city. When
buying a property, make sure you get a garage or parking space,
which makes your property easier to rent – and to sell when you
move on.
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Seville
Today, Seville is Spain’s fourth-largest city, with a population of
around 800,000. Summers in Seville are intense and start early, so
it’s fortunate that the coast is only 50 kilometres away.
Seville is one of the most enjoyable and exuberant cities in Spain.
Boulevards are lined with orange trees, the sound of church bells
mingles with the clip-clop of horses’ hooves, and the smell of fresh
flowers permeates small alleys. Seville has inspired artists and
musicians like few other cities. From the art of passionate, soulbaring flamenco to operas such as Don Juan, Carmen, and The
Marriage of Figaro, Seville has always been a place to sing about.
You can get a taste of Seville in just a couple of days, but the city is
the kind of place that you’ll want to return to over and over again.
Despite its liveliness, Seville has the highest unemployment in
Spain, at 20 per cent – so it isn’t easy to find a work here or to find
a strong rental demand from the locals. The Government has designated many coastal areas as ‘potential military zones’, placing
strict planning controls preventing the rampant property development occurring in many other parts of Spain.

Things to do for would-be residents of Seville
You or anyone renting your property in the city won’t be short of
things to see and do. Seville Cathedral is the third largest in Spain
and the world’s largest Gothic building. Next in importance is El
Alcázar, the fantastic fortress and royal residence where kings and
queens entertained lovers and enemies. Barrio de Santa Cruz is a
colourful, quintessential Andalusian neighbourhood. When summer
is unbearably hot – and you still haven’t installed air-conditioning
in your new home – you can cool off in the Parque de María Luisa,
a lush green oasis. If you’re looking to take part in sports, Seville’s
unrivalled spring festival season, culminating in the Easter and
April Fair, is worth being in town for.
Like Bilbao, with Seville you get another city thrown in for free.
Córdoba, half an hour away by express train, was once one of
Europe’s largest and most enlightened cities. When the rest of the
continent sank into the Dark Ages, Moorish Córdoba soared ahead,
with libraries, universities, mathematics, sophisticated architecture, and trade. At one time, Córdoba had a million residents;
now the provincial capital has scarcely 300,000 inhabitants.
However, Córdoba is still a prosperous city and a propertyhunter’s paradise.
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Getting around Seville
Travelling around Seville, you’ll find buses and taxis are reliable,
plentiful, and cheap. Thirty-six bus routes run by Tussam (www.
tussam.es) circle the main areas of central Seville radiating out
from Plaza Nueva, Plaza de la Encarnación, La Barqueta, and Prado
de San Sebastián. The buses are painted in the colours of the
banner of Seville – crimson red and old gold – and run on weekdays from 6 a.m. to 11 p.m., and on Sundays and holidays from 7 a.m.
After midnight, the service is reduced, but you can still get to and
fro reasonably well.
Unfortunately, the metro isn’t so reliable. Construction on the
metro network began in the late 1970s but was suspended in 1983
due to worries about possible damage to historic buildings. A
change of heart, brought about by the success of metro lines
elsewhere in Spain, saw the construction of Line 1 (19 kilometres,
23 stations), started in March 2003, with an extension yet to be
built from the eastern terminus Olivar del Quinto to the town of
Dos Hermanos. You’ll find details on the operator’s Web site
(www.metrodesevilla.net) as soon as the service becomes
operational.

Valencia
Valencia is the home of paella and, like the dish, has been around a
while. Roman soldiers occupied the area in 138 BC. Pompey the
Great partially destroyed the city in 75 BC during his campaign
against the armies of the rebel leader Quintus Sertorius. Then, as
in other parts of the Iberian peninsula, the Visigoths and Moors
took over in turn. Valencia was prosperous until the early 17th century, when commercial decline set in because of the expulsion of
Moorish traders. Occupation by the French during the Napoleonic
Wars and a bit-part role in the Spanish Civil War as the capital of
the Republican government didn’t do much for Valencia’s image.

Things to do for would-be residents of Valencia
Times are a-changing. Valencia is now an up-and-coming city, providing discerning property buyers with opportunities to buy into
city living at discounted prices. Valencia is Spain’s third-largest
city, and though Valencia has a long way to go to catch up with its
nearest neighbour, Barcelona, in size and economic vigour, the city
is now emerging as a trendy place to live and work. Valencia is
renowned for fiestas, bullfights, and a spectacular firework competition held on the river bed in September. Almost untouched by
mass tourism, Valencia is very beautiful and still very Spanish.
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Getting around Valencia
Public transport in and around Valencia is efficient, with buses and
trains linking outlying suburbs and the beaches. Valencia’s main
bus company, EMT (phone: 963-158-515; www.emtvalencia.es),
operates frequent daily services from 6:30 a.m. to 10:30 p.m., with a
reduced service later in the evenings and at weekends. A night bus
service from the Plaza de Ayuntamineto operates from 11 p.m. to
3 a.m. from Thursday to Saturday.
The metro system (phone: 900-46-10-46; www.metrovalencia.com)
is geared towards bringing commuters in from the outer suburbs
via five routes, rather than for visitors trekking around the city.
This facility is useful if you want to find less expensive properties
on the edge of the city, yet still enjoy all the other benefits. Not
all the lines are metros; Line 4 is a tram that conveniently pops
out at the beach at Malvarossa. Passes are available on all networks, and the Valencia Card, the best value way to get around,
can be used on buses, trams, and the metro.

Zaragoza
Located midway between Madrid and Barcelona, Zaragoza is
the fifth-largest – but the least touched by tourism and property
buyers – of all the Spanish cities. Yet Zaragoza is awash with fascinating historic sites and buildings. All this makes Zaragoza a smart
place for savvy investors to put on their shopping list.
Zaragoza developed at the head of the River Ebro, the biggest river
in Spain, attracting Iberian tribes who settled here more than 2,000
years ago. The Iberian tribes were followed first by the Romans,
then the Visigoths, the Moors, and finally the French.
The old quarter of the city retains the rectangular structure of the
ancient Roman city, and on show are the excavated remains of the
forum, amphitheatre, and public spa baths.
Zaragoza produced one of Spain’s finest painters, Francisco de
Goya, the last of the old masters and widely regarded as the father
of modern art. Basílica de Nuestra Señora del Pilar houses some of
Goya’s works and is one of the most visited churches in Spain, and
you can see more of Goya’s paintings liberally dotted around the
town’s museums.

Things to do for would-be residents of Zaragoza
Zaragoza has its fair share of impressive churches. Catedral de la
Seo is the most famous building in Zaragoza, but ongoing restoration
kept it closed for many years. Goya and Bayeu – both renowned
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artists – painted frescoes on the cathedral vault walls. The Lonja,
a great trading centre, was built next to the cathedral in the 16th
century.
La Aljafería is Zaragoza’s famous fortress, residence of first
the Arab and later the Christian kings, used for a time by the
Inquisition, and then turned into a prison. The fortress has now
been restored, and its great porticoed courtyard and halls with
stucco decoration are open to the public.
The big day in the local calendar is 12 October, when Zaragoza’s
fiestas honour the Virgen del Pilar with an incongruous mixture of
processions and bullfights.
From Residencial Paraíso in Sagasta to the Plaza de España, and
through all the surrounding maze of crossing streets, you’ll find
Zaragoza’s main shopping areas. Big stores rub shoulders with
smaller shops. On Sundays, a flea market takes place under the
arches of the bullring.

Getting around Zaragoza
In Zaragoza, buses and taxis are plentiful and cheap. Don’t get confused by signs to El Tubo. This isn’t the way to an underground,
but the hub of Zaragoza’s bar and nightlife scene: an altogether
different trip!

Working Out the Real
Cost of City Living
City living costs money – the closer you are to the centre of things,
the more you pay.
The upside is that getting to, from, and around a city is, on the
whole, much cheaper than living way out in the sticks. For the
price of a pint of beer in London, you can travel anywhere in
one of Spain’s cities.
You have a lot to weigh up – and not just the figures. City life is a
unique experience and something of an acquired taste. There are
many pros and nearly as many cons to get your head around
before you make any decisions.

Paying a premium for city property
Living in the centre of a city is costly, but the trick is to make sure
you really want what you’re paying for. There’s not much point in
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paying to live close to a good metro line, when you only use your
property once in a blue moon as a holiday home.
But if the city centre’s where you want to be, then paying a third
more than you would for a comparable property half a dozen kilometres into the suburbs may be a good investment. Living in the
centre, you won’t need a car, saving you anything from €3,000 to
€6,000 a year in depreciation, insurance, and running costs. That
sum of money would support a mortgage of between €50,000 and
€100,000 – more than enough to cover the extra cost of a citycentre pad.

Getting the low-down on living on
the outskirts: How far is too far?
The big six cities I discuss in this chapter all have reasonably
accessible outskirts. Madrid’s metro, for example, is one of the
wonders of the urban transport world. If your only experience of
subterranean travel is the London Underground, prepare to be
wowed from the second you touch down at Madrid’s international
airport. The city’s 13 metro lines take you almost anywhere within
a radius of 15 kilometres of the city centre. For the bits the metro
doesn’t reach, buses and superb air-conditioned local trains,
having good connections with the metro system, take the strain.
What you’ll probably miss by living in the suburbs are 24-hour
shopping, international restaurants, theatres, meeting up with
friends, and non-stop noise. If you expect to be out after 1 a.m. –
and as no self-respecting Spaniard sits down to dinner until nearly
midnight – you may have difficulty getting home by public transport, which is definitely not a 24/7 operation. Luckily, taxis are
affordable, making camping down in your host’s spare room
unnecessary.

Homing in on house prices
House prices across Spain’s cities vary enormously. However,
prices in the cities are certainly higher than in other regions of
Spain, because you’ll be competing with the local working population and other second-homers for the best properties.
At the time of writing, a 16-year-old studio flat on the second floor
of a Zarogoza apartment, complete with parking space, is available
for €223,000. A fifth-floor 35-year-old apartment in Barcelona, with
eight bedrooms and three bathrooms, is on offer for €1,500,000.
About 15 kilometres from Madrid, you can pick up a small house
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with three or four bedrooms, a shared swimming pool, sports facilities, and a couple of garage spaces for €450,000.
Barcelona has an apartment up for sale, described as two rows
back from the sea, meaning you can see the guys who can see the
sea; asking price €100,000. It is 20 years old and ‘refurbished’ –
a term that can mean anything; it faces southeast and has street
parking. A similar property in Valencia, within 500 metres of the
sea, is going for pretty much the same price.
Back in Zaragoza, however, you can buy a 20-year-old, third-floor,
three-bedroom city-centre apartment for €210,000, with parking
space. For the same money in Cádiz, you could have an apartment
with three bedrooms, two bathrooms, and the sea a stone’s throw
away. In Seville, a four-year-old air-conditioned penthouse apartment with three bedrooms, a communal pool, and sports facilities,
close to public transport, is on offer for €312,000.
Valencia, certainly by UK standards, is a bargain city. Two-bedroom
apartments start at €90,000, and townhouses at about twice that.
But don’t expect great luxury at these prices. You need to double
that price if you want sea views, a shared pool, and air-conditioning.
And Valencia is experiencing a boom in property prices right now,
so don’t expect bargains to last much longer.
Table 6-1 offers a rough guide to 2007 prices in the cities discussed
in this chapter. The averages apply to three-bedroom houses and
apartments. If you’re looking for something with more bedrooms,
bump up the average by €80,000–110,000 for houses and
€50,000–75,000 for apartments.

Table 6-1

Comparable House and Apartment Prices
in the Big Six

City

3-Bedroom House

3-Bedroom Apartment

Barcelona

€475,000

€336,000

Bilbao

€315,000

€242,000

Madrid

€785,000

€380,000

Seville

€400,000

€275,000

Valencia

€225,000

€219,000

Zaragoza

€350,000

€260,000
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Picking from the Popular
Property Types
The choice of properties to buy in the city is narrow compared
with that in the country. Unless you have millions to spend, you
have a choice of old (ten or more years) or new apartments or
townhouses.
The distance of the property from key attractions, sea, mountains,
and airport, greatly influences prices, as does the level of amenities coming with the package.
Living in an apartment means you’ll have to be in tune with the
idea of community living. Even the most affordable townhouses
have a comunidad de proprietarios (a community of owners sharing
common areas such as a swimming pool or maintaining the
garden).

Appreciating the advantages
of apartment living
Apartments are often cheaper than houses – logically, more apartments can be packed onto the same number of square metres of
ground space – with lower maintenance costs.
If you are planning to spend only part of the year in Spain, buying
an apartment gives you the flexibility of shutting the door on your
Spanish home and forgetting about the apartment until the following year. If you’re used to living in a house, as more of us are in the
UK than other parts of Europe, you may find apartment living a bit
unusual at first. Take heart: Most people make the transition with
few, if any, withdrawal pains. Think of the apartment as a hotel
room, with the added advantage that instead of a bill at the end of
your stay, you get a hefty capital appreciation cheque for minimal
pains. After all, you aren’t going to spend all your days in Spain
watching television.

Plumping for the perfect townhouse
In the cities, old townhouses, especially those with anything
remotely resembling character, are universally expensive. You end
up paying a premium of anything from 30 to 100 per cent over the
cost of a similar-sized apartment.
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New townhouses are better value, but won’t have the history and
character of older properties. What you get with a townhouse that
you won’t with an apartment is the chance to have your own pool
and garden. But whether you think that’s worth the extra cost
(your own) and maintenance (your sole responsibility) over a
shared facility is a matter for debate.
You’ll find it hard in cities like Barcelona and Bilbao, which are
close to the sea, to find anything other than apartments. Put
simply, the developers earn more profit by packing homeowners
into smaller living spaces. Nevertheless, there are houses out there
to buy. Finding a house in the city takes a bit more time and a bit
more money, but that’s what your research is all about.

Community living in a comunidad
de proprietarios
Owners of apartments, townhouses, or villas in building complexes
form and are members of a community of property owners (comunidad de propietarios), regardless of whether they actually live
there. You are responsible for maintaining the communal parts of
the property as well as keeping your own property in good repair.
All owners share expenses of the community on a pro rata basis. In
addition, the property is subject to the Spanish law of horizontal
division (Ley de Propiedad Horizontal). This law states that every
such property owner is a co-property owner – with all other
owners of the community property – of the common areas and
amenities of the complex (stairs, lifts, facades, swimming pool,
cleaning services, drains, water supply, electrical wires, gardens,
paths, and so on).
Every property owner has a share (cuota de participación) in the
common property, usually in proportion to the size of each individual property – the larger your property in square metres, the larger
your share in the common parts of the property. This share sets
the community charges and voting rights of each homeowner.
Buying in a city, whether you opt for an apartment or a townhouse,
means you are likely to be part of a comunidad de propietarios. It
could be to your advantage to have close neighbours – perhaps
even including some of your own nationality to chew the fat with –
sharing the costs of the lift, landscaped gardens, entrance hall,
and, in more up-market city developments, swimming pools, bars,
restaurants, and even shops.
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For a set annual fee, the communal areas are kept spruced up and
you don’t have to worry about changing broken light bulbs in the
hall, cutting the grass, cleaning the pool, trimming hedges, or
unblocking drains. The community even paints the outsides of
properties, cleans gutters, and checks the tiles on behalf of the
owners on a regular basis.
Each community also has its own local bylaws, drawn up by the
governing committee. Local rules can state that properties have to
be painted a certain colour, ban pets, restrict playing on lawns, and
even outlaw the use of inflatables in the pool. If the community is
run well by a good committee, fully representing the views of the
majority of owners, everything should be hunky dory. But remember to check out community rules and costs before you buy.
The Spanish Property Registry (Registro de la Propiedad) can provide you with the rules about the use of the common facilities, general management, and maintenance. The registry also has a note of
your share of the common area. That’s the crucial number that
sets out how much of the total bill for running the block you’ll be
landed with.
Every new owner is bound automatically by the statutes and the
decisions taken at comunidad de propietarios meetings, so always
ask for back copies of the minutes of the community’s annual general meetings. By reading the minutes and talking to other property owners, you can find out whether any local disputes or
controversies are worth following up or sharing with your
lawyer, who can check out the implications for you.

Checking out the charges
Each year the community committee sets the level of charges for
maintaining the common parts of a community property. If the
development or block is new, your charges shouldn’t vary too
much from year to year, and the fees will be fairly modest – in the
low hundreds of euros a year.
Problems can arise when you buy into a development that’s fairly
old – say, ten years or more – especially if the community committee has been weak or ineffective in keeping the property up to
scratch. You could be buying in just at the point when big bills are
about to appear – this may even be why the current owner wants
to sell up.
Before you commit to buying a property in a comunidad de propietarios, try to find out whether the development is planning
any new (and costly) upgrades or improvements. Putting in a
new swimming pool or lift can run to tens or even hundreds of
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thousands of euros. Sharing that cost, even among 50 or 100
owners, amounts to a large and unwelcome sum, especially if
you’ve already stretched your buying budget close to the limit.

Maintaining standards
The efficiency and effectiveness of the community of owners determines how well things are kept up to the mark in an apartment
block. If the comunidad de propietarios is a sloppy operation, standards slip. Some community members may even feel that a degree
of sloppiness works in their favour, appearing to keep costs down,
or increases the properties’ appeal to a wider audience, an attraction when renting out a property. So why not let people who want
pets in the block have them? Why not put off painting the outside
for another year or two? Although superficially appealing, shortterm cost-saving and problem-avoiding decisions such as these
can erode the capital value of a block and over time lead to a general decline. The fact is it’s less expensive to keep a property up to
the mark with a planned maintenance programme than waiting
until major surgery is needed.
The comunidad de propietarios has checks and balances of its own
in place, incorporated into rules stating what activities are frowned
upon. These checks and balances limit the community’s power to
impose unreasonable conditions on matters such as excessively
expensive renovations and improvements.
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Chapter 7

Buying a Place in the Sun:
Coastal Living
In This Chapter
 Looking at life by the ocean waves
 Finding out about Spain’s primary coastlines
 Checking out the premium for carrying sand indoors
 Facing up to coastal living

B

efore buying your coastal property in Spain, you need to do
some serious thinking: Location, climate, and lifestyle are key
factors in making the right decision. Employing a UK-based agent
with long-term experience in finding properties in Spain for potential buyers may help smooth your path. Agents help you identify
what you want from your property and advise you on exactly what
you can expect when you’re buying – and what your property will
cost.
How much are you prepared to pay for the privilege of a sea view
or a short stroll to the beach? Do you go all out and put your
money in a big house with its own swimming pool or just keep
your cash stashed under the bed? In this chapter I take a critical
look at the ins and outs of buying a coastal property in Spain.

Discovering the Basics
of Coastal Living
As a property owner, a good water supply is essential, not only for
the basic necessities of life, but also for luxuries like a swimming
pool. In theory, when you live by the sea you have plenty of water.
But don’t bet on it! In the north and near the Atlantic coast, you
can be reasonably certain of a good water supply – seasoned
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sun-worshippers might say northern Spain has too much rain.
But in the south, even coastal regions experience serious water
shortages.
Generally, electricity and telephone connections are reliable in
coastal areas, but be on your guard. Developers are adept at concealing utility-supply problems from buyers until the ink’s dry on
the purchase contract and you’re too late to do anything about it.
(Skip to Chapters 12 and 16 to find out more about utilities – and
associated problems – in Spain.)
Sun, sea, and sand draw most tourists to Spain. Therefore, property owners on the coast have little difficulty getting a good rental
yield from their homes. The season is longest in the south, so
rental incomes are higher than in the north. But the cost of properties on the Mediterranean is generally higher, so it can be a case of
swings and roundabouts.
Opportunities for working in or starting a business relying on
tourism are better near the coast than almost anywhere else in
Spain. By the sea, you find thousands of Brits (and Germans, Dutch,
and Irish, for that matter) running bars, restaurants, hotels, and
estate agencies. (Work your way to Chapter 14 to discover all
about running your own business and finding a job in Spain.)
If you’re the sociable type and you want to plug in to the expat
community living on the coast, just stroll into any English or Irish
pub and join in the conversation. Or take a look at the Englishlanguage newspapers (flick to Chapter 4 for more information on
newspapers) and expat Web sites for venues and events (more
about expats in Chapter 15).
Many of Spain’s international airports are dotted around the coast,
making zooming back and forth to and from the UK easy and cheap
for property owners and tourists alike (fly back to Chapter 4 for
info on getting to and from Spain).

Deciding What’s Best –
East or West
Spain has around 4,000 kilometres of coastline with more than
2,000 beaches, each beach beautiful in its own way. Some coastal
areas are virtually branded goods, grouped together under the
internationally acclaimed ‘Costa’ brand – which, incidentally, was
established long before the coffee-house chain. The Costa Brava,
Costa Dorada, Costa de Azahar, Costa Blanca, Mar Menor, Costa del
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Sol, Costa de la Luz, Rias Bajas and Rias Altas, Costa Cantábrica,
Costa Canaria, and Costa Balear may well have a familiar ring
to you.
The beaches are all different. Those of eastern and southern
Spain, lapped by the Mediterranean, are flat and sandy. The
beaches of the north-west in Galicia have beautiful fjord-like inlets,
known as rías, letting the sea flow far inland. And the beaches of
the Cantabrian coast are rocky and surrounded by cliffs.
The character of the beaches isn’t all that’s different: The climate
makes Spain’s coastline a game of two halves. The Cantabrian
mountains, the key feature of Spain’s Atlantic coast, signal a sharp
divide in climates. In the narrow northern coastal strip to the west
of the Cantabrians, which includes the Basque Country, Cantabria,
Asturias, and Galicia, you find rainy Spain. The 900 kilometres of
coastline here lie under a constantly cloudy sky, with bucketfuls of
rain always a distinct possibility – even in the summer.
To the west and south of the Cantabrian mountains is dry Spain.
Here, nearly 2,000 kilometres of coast sits under a burning sun in a
clear blue sky, with sporadic fierce thunderstorms.
From a property-buying perspective, the most important difference
between the Mediterranean eastern and southern coasts and the
Atlantic coast to the north and west is that the Mediterranean is
where most tourists and property buyers head. Frankly, many
coastal areas around the Mediterranean are overpopulated and
overdeveloped, and bargains are hard, although not impossible,
to find.
Beaches can be great fun but can also be disappointing and even
dangerous, especially for families with young children. You can
carry out some basic research online into the safety issues, cleanness, and the conditions you are likely to encounter beforehand.
Check out the Indigo Guide at www.indigoguide.com/spain
beaches.htm and Spain-Guides at www.spainguides.com/beaches.
spain.html. Both Web sites have information on Spanish beaches
listed by resort, and include details of the quality of the beach and
whether it has a Blue Flag rating, the length of the beach, suitability for windsurfers and divers, and the availability of other amenities nearby.

Alighting on the Atlantic
Cantabria is the region on the Atlantic Ocean sweeping down the
western side of Spain. Most other people know this part of the
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Atlantic as the Bay of Biscay, and the area is also known as the
Costa Verde (green coast) and the Costa de la Luz (coast of light).
The Costa Verde sweeps around the northern coast of Spain from
the French–Spanish border by the town of Irún to the Spanish–
Portuguese border by the river Miño. The Bay of Biscay is the dominant stretch of water, and a score of major towns and cities lie on
the coast, including Vigo, Gijón, Santander, Donostia-San Sebastián,
and Bilbao.
The coastline is dotted with fjords, dense green forests, grassy
hills, rocky mountains, cool streams and rivers, and lakes and
reservoirs. The beaches on the Costa Verde offer more variety than
anywhere else in the Iberian peninsula. The coast is tidal, often
with treacherous currents – not for nothing is the southern stretch
of this coastline known as the Costa de la Muerte (death coast). In
November 2002, the oil tanker Prestige, carrying 500,000 barrels of
heavy fuel oil, sank in stormy weather 240 kilometres off the coast,
adding to a pile of shipwrecks that would give Cornwall a good run
for its money.

Amusing yourself on the Atlantic coast
On the Costa Verde you’ll find enough festivals to keep your mind
off the winter storms. In November, you can sample the local liquor
at the Fiesta del Orujo in Potes. In January, head for Iguña, where
the locals dress up as sheep, among other things. In February,
week-long carnivals in Avilés, Gijón, Mieres, Oviedo, and Santoña
feature fireworks, music, and the obligatory fancy dress. Finally,
year-round, you can visit bags of historic sites, including the prehistoric cave paintings at Altamira and the Cares Gorge, a massive
chunk 1,000 metres deep and 12 kilometres long sliced out of the
central massif.
Although summer on the Costa Verde isn’t as hot or as long as on
the Mediterranean coast, the beaches of the Atlantic make up for it
by being long and sandy. For surfers, the Atlantic season runs from
autumn to spring, with consistent surf and heavy tubing waves
from September to April. The big low-pressure weather systems
sweeping across northern Europe send the swells southwards to
pound the Spanish coastline all winter. Being farther south than
France and the UK, Spain gets better-quality swells during these
months, with six-footers being fairly common.

Getting to the Atlantic coast
The main international airport for the Costa Verde is in Bilbao
(refer to Chapter 6), at the northern end of the coast. At the southern end, Vigo has a regional airport connecting you to the rest of
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Spain and, via Madrid, to all the major cities of Europe and beyond.
If you’ve got a strong constitution and plenty of time to spare, try
the overnight ferry crossing between Santander and Plymouth (sail
back to Chapter 4 for ferry details).

Meditating on the Mediterranean
Unquestionably, the Spanish Mediterranean has a climate unsurpassed elsewhere in Europe. In coastal areas like Alicante, Almería,
Castellón, Málaga, Murcia, and Valencia, residents enjoy the sun
and the sea most of the year. Once you get to know the lie of the
land, you can find quiet beaches, even in the height of summer.
Many foreign residents, however, actually prefer their Spanish
homes during the low season, when the tourists have gone home
and the climate is still warm enough to enjoy all the advantages of
living on the coast.
Girona and Tarragona on the north Mediterranean are not quite
as hot as the south Mediterranean coast, but the stunning Costa
Brava coast, chiselled from the sea with scenic coves and spectacular beaches, more than compensates for the loss of a degree or
two of virtually superfluous warmth.
The most southerly 300 kilometres of Spain’s coastline joins the
Mediterranean to the Atlantic Ocean. The Costa de la Luz (coast of
light) runs from the Portuguese border to Gibraltar. On a clear day,
you can see across to Tangiers on the African coast, a distance less
than that between France and England. Andalusia, Spain’s most
southerly province is quintessentially Spanish, capturing everything that defines the country – bullfights, flamenco dancing,
ruined castles, and sherry are all on offer, alongside Gothic cathedrals and Spain’s oldest cities.
The British have only just discovered the Costa de la Luz, and very
‘gentle’ building is going on. Here you find small villa neighbourhoods expanding outwards from the local coastal towns and villages. There are no resorts to speak of on the Cádiz stretch of this
coast (though you’ll find a few resorts on the Huelva bit of the
Costa de la Luz – the bit near the Portuguese border). The land is
mainly owned by the Church so there are vast expanses of coastal
land totally undeveloped – and likely to stay that way. Carol Mann,
an estate agent who has lived in this part of the Mediterranean
describes it as ‘quite wild, slightly bohemian, with pockets of
sophistication’. What more could you want?
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Making merry on the Mediterranean
On the Spanish Mediterranean from April to November, you can
plan a picnic with confidence or set off for a cove with nothing
more than a swimsuit and a towel and be sure of avoiding frostbite.
Sailing, water-skiing, promenading along the beach, and checking
out the seafront cafés and restaurants are full-time occupations on
this part of the Spanish coast.
The province of Almería is an up-and-coming property area drawing in developers attracted by land prices that are lower than farther down the coast. Almería stretches down from a mountain
range to the sea. The city of Almería, which gives its name to the
province, contains the magnificent Alcazaba, an Arab fortress built
by the Calph of Cordoba, Abd-erRahman III. The city also has a
renowned cave quarter, Barrio de la Chanca, and a fortified cathedral with a Gothic-style construction and Renaissance facade.
Roquetas de Mar, Almerimar, Andra, and Mojácar, – towns along
this part of the Mediterranean – are worth a visit as properties are
springing up around their natural harbours.

Getting to the Mediterranean coast
Getting to almost anywhere on the Spanish coast is a piece of cake.
Ten international airports, or 11 if you chuck in Gibraltar, link
pretty much every part of the UK with Spain’s Mediterranean
coastal resorts on a daily basis (check out Chapter 4 for details).

Affording a Home by the Sea
You can pay through the nose for a property by the sea, so be
sure that buying a coastal home is the way you want to spend
your money. Away from the beach, you could probably buy a
bigger house with a private pool. The following section can help
you weigh up the pros and cons.

Buying within reach of the beach
Buying a home by the sea means you’ll be in competition with
property investors rather than private buyers. Investors aren’t just
buying that beachfront property: They’re buying yield. An investor
pays up to a third more than you do for a property and still sees
value in it, primarily through tourism rentals. See ‘Factoring rental
yield’ for details of investing in property.
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Factoring rental yield
A prime beachfront property costing €250,000 could have a renting season of 46
weeks, at an average rental of €400 a week. A similar property away from the
waterfront would cost only €175,000. But here’s the rub: The property away from
the beach would probably let for only 30 weeks a year and command a rental of just
€250 a week.
Without factoring in any mortgage expenses, the return on investment for each
property works out as follows:
 Beachfront property: Annual rental income is €18,400 (€400 × 46). The yield is
€18,400 out of €250,000, which gives a return of 7.36 per cent.
 Non-beachfront property: Annual rental income is €7,500 (€250 × 30). The yield
is €7,500 out of €175,000, which gives a return of 4.29 per cent.
If you buy the property as an investment, the more expensive beachfront property
makes good sense. As a private holiday home, it becomes more like an expensive
luxury, which is fine if you’ve got money to burn while you frazzle in the sun, but not
if you’re on a budget.

You can have just as much fun on the coast even if your house isn’t
parked on the beach. After all, it’s you and not your apartment that
wants the tan. Just a few hundred metres back from the beach,
prices are much lower and the availability of properties is significantly higher. Go back from the beach farther still, and prices drop
by double-figure percentages.
Being a fair distance from the coast isn’t that painful. Most coastal
cities have good public transport running to the beaches, and
some even have underground trains seemingly popping out of the
sand (go back to Chapter 6 for more about public transport in
coastal cities).

Calculating house prices
Property prices around the coastal areas of Spain vary enormously. Table 7-1 gives a rough guide to home prices in the main
coastal areas at the time of writing. The prices are averages for a
spread of new and old properties across a range of coastal areas.
For properties substantially older than average, say over 15 years
old, and for properties an hour or so inland but still with good
access to the coast, you can factor in a discount of between 15 and
25 per cent.
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Table 7-1

Average House and Apartment Prices
in Coastal Spain

Coastal Area

3-Bedroom House

3-Bedroom Apartment

Mediterranean coast

€283,000

€263,000

Northern Atlantic coast
(Cantabria)

€242,000

€215,000

Southern Atlantic coast
(Costa de la Luz)

€224,000

€150,000

Heading Off to a Beach House
On the coast, as throughout Spain, you’ll find a wide variety of
properties on offer. Most new developments are made up of small
houses or apartment blocks in urbanizaciónes (housing estates).
Despite the less than glamorous name, properties in urbanizaciónes can be stunning.
Penthouses, small country houses with land, and dozens of pipedream off-plan schemes come your way as you research the
market. In this section, I help you sort through the options.

Hitting on a hacienda
The word hacienda conjures up picturesque images of a country
house with cultivated fields or vineyards and a farmyard full of animals, surrounded by huts and cottages for the farm workers. The
British equivalent of a hacienda is the squire’s manor or country
estate.
Hacienda is both a revered and a loathed word in Spanish, however. Originally, a hacienda was a country house, set within its own
grounds, usually with cattle and a ranch, on the lines of an English
country house but with a bit more sunshine thrown in. Today, the
word has been hijacked by estate agents to mean almost anything.
Worse than that, the word can also mean the Spanish equivalent of
the Inland Revenue.
You won’t find many haciendas near the coast in Spain, but you
can find them well inland in rural regions (more of which in
Chapter 8). But you’ll be sure of finding the modern equivalent
of a hacienda within striking distance of the coast.
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The modern hacienda is a sort of factory-made luxury detached
dwelling. But that’s not to knock it. Unlike its ancestor, the modern
hacienda has a private pool, three or more bedrooms with their
own bathrooms, and a view, not over stunning countryside or even
the sea, but over more haciendas – sometimes more than you
would like, as the sheer scale of the developments can detract
from the idea that the homes are exclusive. The developments are
likely to come with community fees and a rule book of do’s and
don’ts (refer to Chapter 6 for finding out about the comunidad de
proprietario and the section in this chapter ‘Considering community properties’, for more on community living).

Angling for an ático
One of the most desirable and expensive types of Spanish coastal
property is the modern ático (penthouse), usually with spectacular
sea views. Áticos often occupy the top floor or two of apartment
blocks (go to Chapter 6 for the low-down on high-rise living).
Penthouses are usually jam-packed with luxuries, such as roof terraces, solaria, fitted kitchens and wardrobes, and jacuzzi-style
baths. When new, penthouses cost upwards of €300,000, but you
might be lucky and get an older penthouse for a third less. At the
time of writing, a two-bedroom penthouse with fitted kitchen,
marble floors, roof terrace, underground garage, and good sea
views is on offer in Torremuelle, Costa del Sol, a stone’s throw
from the beach, for €200,000.
Penthouse living suffers from the same problems as any other type
of apartment living, but at least you don’t have noisy neighbours
above you. Make sure you check out the lift before you buy, as
walking up 30 floors with the week’s shopping and a case of Rioja
can be something of a challenge.

Considering community properties
A community property, or urbanización, is a nice name for a housing estate. As in the UK, you can find housing estates and housing
estates.
Advantages of buying in urbanizaciónes are: You have ready-made
social contacts, greater security, lower taxes, and the possibility of
owning a home in a location where detached properties outside of
the urbanizacióne are hugely expensive. You also have communal
resources, from swimming pools to satellite TV.
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The disadvantages of buying in urbanizaciónes are that community
charges are high (between €1,000 and €2,000) and you have to
follow inflexible and restrictive community rules (read Chapter 6
for more info on the responsibilities of communal living).

Buying off-plan
Looking in estate agents’ windows and in brochures and at property exhibitions, you’ll see lots of fantastic pictures of buildings for
sale with detailed floor plans together with convincing details of
pools, gardens, terraces, and kitchens, all set in a delightful and
well-populated neighbourhood. However, the only real thing about
the development may well be the Web site of the company
brochure you’re looking at.
You can buy off-plan at any stage before the completion of the
project. Developers invariably release property details long before
building work starts, often before the building licence is granted,
and sometimes even before they own the land on which they hope
to build. By selling off-plan, builders hope to pre-sell enough properties to convince their bankers and investors that the project is a
winner in order to secure better interest rates on their development loans.
Usually, at the early stage of buying off-plan, prices are very
competitive, with up to 20 per cent reductions on offer to private
buyers or a year’s guaranteed rental income for property investors.
(See Chapter 11 for more on haggling for a good price.) Discounts,
however, come with three big strings attached:
 The development may never get started, let alone completed.
Unless you consult a lawyer before tying up your deposit in
this kind of purchase, you could lose your deposit. (Check
out Chapters 3 and 12 for more details about working with
a lawyer.)
 Even if the development is finished on time, you may find that
you have to wait a year or two before your first dip in the
pool. In other words, the foundation (that is, the purchasers’
homes) of the development may be completed, but the amenities may not come until later.
 Finally, you could find that the development changes shape as
building and marketing progress. Some of the goodies you
anticipated – golf course, marina, restaurant, and so on – may
just never materialise.
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If you pick an established developer with a proven track record
and use a good local lawyer, you can usually avoid these pitfalls.
Table 7-2 shows the order of events when buying off-plan.
Variations in stages are, of course, possible and you may well get
away with just putting 30 to 40 per cent down and the balance on
completion.

Table 7-2

When and Where Your Money Goes
Buying Off-Plan

Stage

What Happens

1

Reserve deposit paid via your lawyer

2

Sale contract executed 30 days later

3

20% of price paid

4

10% paid when foundation is in place

5

10% paid when building is roofed

6

50% paid when building is completed

7

10% retained for 60 days to check for defects

8

Developer should have a bank guarantee in place to protect
your money in case anything goes wrong with the project
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Chapter 8

Buying Inland: A Quiet
Country Life
In This Chapter
 Finding out about inland locations
 Perusing property types

O

wning a rural retreat in Spain is the stuff of dreams. If buying
a property on the coast or in the city lacks appeal, why not
head inland? Thousands of properties in Spain’s interior are just
waiting to be discovered. Many are clustered around the country’s
359 towns with populations of 20,000 or over. But just as many
properties are for sale in and around Spain’s thousands of villages
and hamlets, by rivers and lakes, and on hillsides and mountain
passes. The beauty of most inland locations is that they are accessible. Many inland locations are just an hour or so from a good
beach or an airport serving the UK.
Properties in Spain’s inland areas are excellent value for money. In
the north, for example, provinces such as Lleida, Palencia, Orense,
and Asturias have experienced only slow single-figure property
growth rates because of the climate – it rains quite a bit in the
north. In the interior of Spain, the holiday rental market is much
less buoyant than in the cities or on the coast, although properties
are cheaper and rental yields are lower. However, developers and
local estate agents reckon inland properties represent excellent
returns over the next decade.
Spain’s unemployment rate is two and half times that of the UK,
and job opportunities are much scarcer in country areas than in
the cities or on the coast. In the interior, you find little industry
and few multinational companies. Spanish employers are less
inclined than UK employers to offer part-time work, and employers
expect their staff to work longer hours than their UK counterparts
do. Check out Chapter 14 for the low-down on working for yourself
and finding a job in Spain.
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Inland Spain is pretty dry, and water shortages can be a drawback,
especially if you’re thinking of becoming part of the holiday-let
market. Mains supply exists, but it’s important to check whether
water is connected to the property you’re thinking of buying.
Locals often draw their water from wells or sink their own boreholes. Although this isn’t as difficult as it sounds, it may not be an
appealing prospect. In country areas, electricity and telephone
connections can also be unreliable. You find lots of useful information on the utilities in Spain in Chapters 12 and 16.

Exploring Your Options
for Buying Inland
A rural retreat away from the crowded coast can be yours for a
fraction of the cost of a coastal property – and you get to see and
experience the real Spain into the bargain without giving up too
many of the conveniences of modern living.
You can find properties in wonderful locations: alongside idyllic
Spanish mountains, accompanied by fertile farmland, or bordering
one of Spain’s many lakes or waterways. In this section I help you
get to grips with choosing a location.
Extremadura, Castilla-La Mancha, and La Rioja are virtually landlocked regions of Spain. Cáceres, Albacete, and Autol are small
towns in these regions stuffed full of competitively priced properties. Even regions like Murcia and Valencia, better known for their
beaches, have vast tracts of land extending hundreds of kilometres
inland from the more expensive coastal and city resorts. You don’t
have to travel that far from civilisation, which in Spanish terms is
often shorthand for beach umbrella, to find bargains. Try
Alfarnatejo in the northern part of the Axarquía, 50 kilometres from
Málaga, where you find some very desirable houses. Or go 500 kilometres north to Flix on the River Ebro (Ribera d’Ebre) in Catalonia,
where €100,000 still goes along way.
Getting to the Spanish interior is relatively easy. Spain’s ten international airports, or 11 if you include Gibraltar, have daily flights to
and from the UK, and from the airport it only takes a couple of hours
by car to get into the Spanish countryside. (Check out Chapters 4
and 6 for more details about travelling to and around Spain). Other
travel options for getting to and around Spain include taking buses
or trains – of which Spain has an abundance, including the Talgo and
AVE trains, which rival France’s TGV trains – and driving yourself.
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Moving up to a mountain hideaway
Spain is the second most mountainous country in Europe after
Switzerland, being on average 650 metres above sea level.
The mountains are the unspoilt heartlands of Spain, a land where
you find donkeys still doing much of the hard work. From your
bedroom window, you see open rolling countryside dotted with
olive groves, vineyards, and almond plantations.
Most mountain villages have everything you’d expect in a town, but
scaled down to suit the needs of the local population: An ancient
castle, a bar, a small hotel, and a shop or two, leaving you with a
monthly trip to a town or city to top up on the more exotic luxuries.
The local restaurant serves traditional food such as tortilla, game
stew, the inevitable selection of tapas, and local wine, all at prices
making those living on the Costa beaches drool with envy. You may
even find an open-air theatre and a community swimming pool, and
you’ll certainly enjoy fiestas galore between June and October.
True, you may not have the beach or a multiplex cinema on your
doorstep, but what you have are unspoilt mountain tracks leading
deep into the sierra for walking, mountain biking, and horse riding.
Abseiling, caving, or exploring ravines are also on offer.
In the Sierra del Segura, for example, you’re only a couple of hours’
drive down to Cartagena or Alicante on the coast, giving you the
best of both worlds: sun-kissed days on the beach and peaceful
evenings in the market square of your mountain hideaway.
The usual apartment and bungalow developments are found in the
mountains, just as on the coast and in the cities. Incidentally,
rather than being a single-storey property, a Spanish bungalow is a
two-, three-, or even four-storey house forming part of a modern
terrace. Each bungalow has its own front and back terraces often
sharing larger gardens and a swimming pool with the neighbours.
For true mountain lovers, a shepherd’s hut or casita – about the
nearest word in Spanish for a country cottage – is the thing to buy.
You also find older houses made of stone, often with cellars and
outbuildings, full of rural charm. Be prepared for doing a certain
level of modernisation work. And remember: Major renovation is
the more likely scenario.
Think really, really carefully before opting to be ‘away from it all’.
Many people believe isolation is what they are looking for and then
find out they just want a bit of privacy.
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Refer to Chapter 4 for help in hunting out a property in the mountains. Also try specialist agents such as Spanish Mountain
Properties (www.spanishmountainproperties.co.uk).
Be prepared for harsh winter weather in the mountains. The official record of the lowest temperature in Spain is at Estany Gento in
Lérida, which recorded –32°C in 1956. Experts think that some of
the peaks in the Aragonese Pyrenees have fallen as low as –40°C
Celsius. The mountains can be pretty damp too. The wettest village
in Spain is Grazalema in the Sierra de Grazalema, having an average annual rainfall of 2,153 millimetres.

Settling on farmland
The Spanish word finca translates broadly as ‘farm’. In the world of
Spanish property-speak, finca can mean anything from a large
country estate to a total ruin – to nothing more than a bit of land in
the middle of nowhere, with or without planning permission.
Most Spanish farmhouses nowadays have been turned into community developments with dozens of apartments and townhousetype properties, or are ruins. You still find the occasional gem – a
real farmhouse in good enough condition to camp in until you’ve
done the modernisation work, and with a bit of land to cultivate.
Many old properties on farmland are seriously run down and are fit
only to be demolished. Building from new is often more economical than renovating. An old property ripe for demolition is worth
the price of the land it stands on less the cost of clearance. On the
plus side, if a building is already there, getting planning permission
is often just a formality.
If the land you’re interested in has a building – even if it’s a ruin –
you’re likely to get permission without too much difficulty to renovate or knock the building down and start from scratch. If no building exists, make sure you buy at least 10,000 square metres,
generally considered the minimum amount of land you require on
which to build in the countryside. Unless you’re willing to take a
big gamble, get your lawyer to check out the planning prospects
thoroughly before you make an offer to buy. Refer to Chapters 3
and 12 for more on legal issues relating to property.
Finding skilled building labour in rural areas and getting building
supplies delivered to remote locations can be difficult. Before setting about renovating a farm, check out potential problems before
your dream purchase becomes a nightmare.
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You take the highroad and
I’ll take the lowroad
Spain’s highest summits are:
 Pico de Teide (Tenerife) 3,719 metres
 Mulhacén (Sierra Nevada) 3,478 metres
 Alcazaba (Sierra Nevada) 3,392 metres
 Les Poset or Lardana (Pyrenees) 3,375 metres
 Monte Perdido (Pyrenees) 3,355 metres
 Cilindro (Pyrenees) 3,328 metres
 Perdiguero (Pyrenees) 3,321 metres
 Maladeta (Pyrenees) 3,309 metres
 Pico de Camachinos or Vignemale (Pyrenees) 3,303 metres

A farm property needs added value to make a good rental business;
for example, by incorporating riding stables near your property. If
you’re thinking of making an income from B&B, do your homework.
Often what tourists want most is to lounge on a sun bed and plunge
into the sea, so you need to have something appealing to tempt them
to stay. And check out tourist statistics with the local tourist office.
Buying a finca means you’re away from the hustle and bustle of the
coast and cities. You also save a packet. True, in some regions you
cannot buy less than about 30,000 square metres. But land in the
countryside is cheaper than anywhere else, for three very good, if
not positive, reasons:
 Generally you’re far away from an international airport.
 Few jobs exist for the locals, so they’re not in the market for
the property, which in turn keeps property prices low, as only
foreign buyers are in the market.
 You find an awful lot more land for sale in the countryside
than along the coastal strips.
With a finca under your belt, you have a wider choice of moneymaking options: offering B&B, running riding stables, or developing
derelict buildings on your land to sell or as holiday lets. (See
Chapter 14 for more about making money in Spain.)
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Franco’s fisheries
General Franco, Spain’s last dictator, was a keen fisherman and stocked the Spanish
lakes with American black bass. So successful was Franco’s scheme that Spanish
inland waters are full of monster fish. You’ll have some competition catching the
fish, though, as the Spanish love their bass fishing. Many Spaniards’ idea of heaven
is to take out a boat on a nice warm Sunday and fish the lakeside.

As well as the property Web sites listed in Chapter 4, check out the
Web sites www.finca4sale.com and www.thinkspain.com, which
have special sections on farms and rural land.

Living by a lake
Lakeside living offers many of the advantages of coastal life, but with
the best of living in the countryside thrown in for good measure.
Spain has more birds, mammals, and reptiles than any other
European Union (EU) country, and many of these creatures are
huddled around the lakes, waiting to be spotted by the more
patient and observant country dwellers. Andalusia’s Pink Lagoon,
one of the largest natural lagoons in Spain at 6 kilometres long and
3 kilometres wide, is a favourite watering place for flamingos on
their winter migration to Africa.
Around some of the lakes in Spain, you find inexpensive log cabins
with kitchens and bathrooms for sale. At the upper end of the
market, the cabins are well designed and built, giving them all-yearround use – the better quality cabins are called Scandinavian
cabins. Other cabins, known as Polish cabins, are cheaper but
hardly the stuff of permanent homes. Whatever type of cabin you
buy, you probably won’t see much appreciation beyond the value
of the land the cabin stands on.
You also find plenty of ruins in the villages around Spain’s lakes.
On quiet village streets, you come across small stone houses with
bags of history, a few orange and pomegranate trees, and perhaps
a well thrown in for good measure.
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Residing by a river
The great joy of living by a river is the constant sound of water
flowing gently by, helping you to relax while you contemplate the
pleasures of the day.
Rivers are full of surprises. You probably think of La Rioja as a great
red wine to have with Sunday lunch. But that’s less than half the
story: Some great white wines also come from the La Rioja region, an
area of high mountains, steep valleys, and breathtaking cascading
rivers. The region takes its name from Rio Oja, a tributary of the
Ebro. The banks of Spain’s well-known mountain rivers – the Bidasoa,
Nervión, Sella, Nalón, Navia, and Eo – are awash with rural dwellings.
Spanish rivers flow through some stunning locations. The Ebro
Valley, for example, is a deep ravine straddling a fruit-growing area,
and the river Ebro, nearly 1,000 kilometres long, sweeps past neat
fields of peach, cherry, and orange trees, and hillsides of almonds
and olives. Along either side of the Ebro are majestic mountains
dotted with appealing hillside villages. You feel as if you are far
from civilisation, and yet the beaches of the Costa Dorada are only
a 30-minute drive away.
Living in a riverside property is a wonderful way of immersing
yourself in the Spanish countryside. A riverside property offers
you the opportunity to become partly self-sufficient and make
money as well. As the owner of a small mill, for example, you have
your own water supply, can generate your own power, giving you
the amenities to run a B&B. (See Chapter 14 for more ideas about
making money out of your home.)
You can still find a few fishermen’s cottages dotted along Spain’s
riverbanks, but this type of property is becoming rare. You’re more
likely to find modernised spacious fincas with a couple of acres of
land bursting with organic produce, including an abundance of
avocado and citrus trees. Living near a river means spending your
days soaking up the views of the surrounding valley and rolling
hills, and keeping an eye on the Rio Grande to catch a glimpse of
the resident sunbathing turtles.

Pondering the prices
Foreigners pay an average price of €185,000 for a property in
Spain. In rural Spain – within a couple of hours drive of the Costas
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or an international airport – you can still buy a house for €30,000
or less, but seriously low-priced properties don’t stay on the
market for long. You need to be on the spot to pick up this type of
bargain and be prepared to do some serious building work. And if
you’re lucky, you may find a brand-new wood cabin, fitted out with
a good kitchen and bathroom, for less than €100,000.
You need to line up your legal adviser before starting to search for
fast-moving bargains. Just because the seller is in a hurry doesn’t
mean you can skip the formalities. If everything’s above board, the
seller will be satisfied if you give him your lawyer’s contact details.
If the seller presses you to act on your own immediately, walk
away. Read more about lining up a legal advisor in Chapter 3.
Buying a bargain property can mean jumping extra legal hurdles,
as cheaper properties may not be registered. Once a property is
registered, the owner has to pay local taxes. Some owners avoid
registration in order to avoid paying taxes.
Rural property prices are about a third lower than those of comparable properties in prime coastal and city locations. Table 8-1 gives
a flavour of country property prices in the north, south, east, and
west of Spain. About 50,000 towns and hamlets (aldeas) span
across Spain, and Table 8-1 is only a rough guide to what you can
expect to pay. However, even inland, you find a wide variation in
property prices if a village has great amenities, such as proximity
to an airport, or if the location is outstandingly beautiful.

A licence to fish
You need a licence to fish in Spain. Spain has no national licensing system, and each
region makes its own arrangements. A licencia de pesca costs between €5 and
€12 at the fishing department of the regional administrative offices. Licences usually last for a year. Ask at a fly and tackle shop or the local tourist office for help filling out the forms.
Spain has both public and private fishing waters, and you may need an additional
permit for the best areas. Those fishing areas that don’t need an extra permit are usually signposted ‘libre’ (free). Areas signposted ‘intensivos’ are usually open to all –
you’ll be able to buy the relevant permits at the restaurants or shops nearby. Cotos
areas are restricted, permissions usually being awarded through a lottery system.
Check with the local tourist office for details and assistance.
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Comparable House and Apartment Prices
in a Sample of Country Towns

Town/area

3-Bedroom House

3-Bedroom Apartment

Alfarnatejo, northern part
of the Axarquía, 50 kms
from Málaga

€220,000

€160,000

Autol, in the La Rioja region

€180,000

€140,000

Flix, in Ribera d’Ebre,
Catalonia

€90,000

€80,000

Cáceres, in the autonomous
region of Extremadura

€78,000

€48,000

Albacete, 278 kilometres
south-east of Madrid in
Castilla-La Mancha

€80,000

€70,000

Picking the Property
Type You Want
Inland Spain has every type of property you’d find on the coast
and in the cities. Sure, you’re unlikely to see many high-rise apartment blocks in the countryside, but if high-rises are your cup of
tea, you may be interested in reading Chapters 6 and 7.
What you find inland that you don’t find on the coast are village
houses, country estates, or farms with acres of land that can be
used as stables or simply to act as a buffer between you and the
rest of the world.

Faring on a farm
Whitewashed Spanish farmhouses, based on a simple design conjuring up memories of self-sufficiency and a time when the food on
the table came from your own garden, are still available, but prices
are rising – although rural properties are still below the price of
comparable properties on the coast. Farmhouses have anything
from two to four bedrooms and usually a very basic kitchen and
bathroom, which are likely to need bringing up to scratch. You
need to budget for upgrading when thinking about buying.
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In some areas, particularly in the far south in places such as
Málaga and Cádiz, traditional farmhouses are now as rare as fourleaf clovers. The structure of land ownership has caused a scarcity
of farms. The Moors divided up the land in small chunks among
hundreds of loyal subjects, while in areas such as Seville and
Cádiz, the Catholic kings gave out great estates to their nobles.
When looking for a farmhouse, ask your lawyer to check that the
property is, or can be, legally divided from the few hundred
hectares of almonds, olives, or vines stuck on the side. Unless you
really want to become a farmer with all the associated responsibilities, all you need is enough land to pace the boundary a couple of
times a day and graze a horse or two. Two or 3 hectares – 5 acres
or so – is enough land for most people living in the country. If
you’re fazed by hectares and want to convert them to square
metres, use the metric converter at www.easysurf.cc/cnver11.
htm. Alternatively, www.onlineconversion.com/area.htm lets
you convert the more familiar UK acres to hectares or turn
caballería de tierra, an ancient unit of land area still occassionally
used in Spain, back to more familiar measures.
Check out www.countryestatespain.com for a good cross-section
of farmhouses and farms across the whole range of prices.

Finding your very own village house
Village properties give you the benefits of the rural idyll but with a
few civilised features thrown in. As in the cities and the high-rise
coastal apartment blocks, village houses tend to be clustered
together, often in terraces. Most village houses don’t have much of
a garden, although some have a flat roof that you can press into
service as a terrace for barbeques, sunbathing, and drying the
laundry. Many village properties come with the authentic Spanish
patio. Some conversions and renovations in the pueblo blancos
(white villages) are stunning and provide an exquisite style of
living.
Old village houses were designed with the climate in mind. Even
without air-conditioning and central heating, you’ll find older
houses stay cool in summer and warm in the winter. Rooms are
rarely symmetrical, as rural villages are often built into hillsides
with the buildings following the contours of the hill. Also the
plumbing, wiring, and sanitation are likely to need a fair bit of work
to bring your property up to the standards you’re used to.
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With a bit of work and a fairly modest capital outlay, you’ll end up
with a house of distinction, far removed from the bulk of standard
new Spanish homes.
Many country properties are attached to a neighbouring property,
the house next door often being the former dairy, stable, or barn
that was added on to the end of the main farmhouse. Sometimes
you find country houses divided into apartments or with cottagestyle properties carved out of the whole. In theory, by having an
adjoining wall, the cost of building is cheaper, in turn making the
selling price lower.
You need to think seriously about buying a property that comes
with neighbours. Spaniards are friendly and curious, so don’t
expect to be able to lead a detached life in a semi-detached house.
Noise may be an issue. The Spanish are not always the quietest
neighbours and they keep hours quite different to those in other
parts of Europe. Spanish people often rev up their motors and
head out to dinner just as you’re hitting the hay.

Living it up on a country estate
Each region of Spain has its own name for a country house. In
Andalusia a large whitewashed country house is known as a cortijo,
while in Galicia the nearest equivalent is a pazo, and in Catalonia a
country house is a masía. At their most splendid, country houses
are built around huge internal courtyards, with stables and accommodation for farm workers, gardeners, and servants. The houses
are at least two storeys high, usually with an attic big enough for a
football pitch. Once you see a Spanish country house, you’ll understand why you need all that space for staff. Country houses come
with a big price tag, need a big budget to do up, and cost a lot
to run.
Country houses can come with hundreds of acres of legally
attached land, with the intention that the property is run as a farm.
If this is the case, be sure you can price the land and the house
separately, not always an easy matter in Spain. Take legal advice
before putting in an offer for this type of property.
Country estates make great B&Bs or smallholdings. A country
house can also accommodate two or three families under the same
roof without you treading on each others’ toes.
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Resorting to a ruin
Up to about five years ago, buying a Spanish ruin came with a virtual guarantee of planning permission to build a new house on the
site. The local mayor desired development, and the builders,
lawyers, and surveyors wanted work, so planning permission went
through on the nod. However, now you need to be very careful
when buying a ruin, as the rules have tightened up significantly.
Outside of Andalusia, in areas such as Murcia, Extremadura,
around the edge of Málaga, and some parts of Almería, building
rules are more relaxed, but you still need to take care.
If you’re offered land or a ruin without planning permission for a
price that looks too good to be true, beware. The question you
have to ask is why is the seller selling? Surely a local has a better
chance of getting permission to build than you would? And with
planning permission, the ruin is likely to be worth double or even
treble the asking price.
Apart from not having planning permission to rebuild on the site,
other aspects of the plot or ruin may make it uneconomical. The
most obvious, particularly in country areas, is the cost of installing
a water supply, power, sewage, and telephone facilities. There may
also be geographic reasons for the plot, even with planning permission, not being viable: The plot may be too far from a good road or
on a steep slope, requiring extensive foundations to support the
structure you’re planning to build. Remember, also, that one day
you may want to sell the property, so it has to be appealing and
economically viable to potential buyers.
In Spain, building materials cost up to two-thirds less and skilled
local labour around a third less than in the UK, making doing up a
ruin a sound investment. A viable rule is to allow about €800–1,000
per square metre for renovation work, including planning permission. Councils take up to 3 per cent of the value of the work done
in taxes, but as with all Spanish taxes, this is based on the declared
amount (read up on declared prices in Chapter 11). If your ruin
needs major structural work, you may find it cheaper to knock the
building down and start again. A surveyor and builder (refer to
Chapter 3 for help on putting together your team) can give you
costs for both, so that you can decide which way to go. A major
renovation is more expensive than building from scratch.
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Climbing into a cave
In the 1950s, the Spanish, in a fit of modernisation, ejected thousands of cave
dwellers and re-housed them in neighbouring cities and towns. By the late 1980s,
these caves were being smartened up and let out to city-dwelling Spaniards as a
great place for a weekend away from the stresses of life in the EU fast lane.
Now the wheel has gone full circle. One property developer, Ramon de Carayol, who
runs Cuevas De Galera (www.cuevasdegalera.com), recently bought 95 caves
and quickly sold 50, many to British buyers, as permanent or second homes. Another
1,000 or so caves are being restored.
The caves have the ultimate in climate control. The walls of the caves make sure
that even when it’s –20 degrees Celsius outside, the year-round temperature inside
is +20 degrees Celcius – making the caves cheap to heat. Best of all, adding another
room just calls for a spade and a few days’ graft!
Fully modernised caves go for anything from €35,000 for a couple of bedrooms to
around €85,000 for one with four bedrooms and two bathrooms. Spanish Inland
Properties (www.spanish-inland-properties.com) lists a dozen or so
caves on its Web site at any one time.

Doing up a property in your own country, speaking a language you
understand, is difficult enough. Imagine how hard your project is
likely to be in Spain struggling with a language you have only
barely grasped. And just as at home, building or renovating always
costs more and takes longer than you think.
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Chapter 9

A Home on La Isla Bonita:
Life in the Islands
In This Chapter
 Seeing what the Balearics have to offer
 Checking out the Canaries
 Finding out about the quiet life

S

pain has 11 major inhabited islands: the Balearic Islands in the
Mediterranean and the Canary Islands in the Atlantic, off the
African coast. Between them, the Balearics and the Canaries have
almost as many beaches as the rest of Spain – but that’s the only
thing they have in common. The two groups of islands have their
own individual character, climate, and sometimes language.
The Spanish islands are beautiful in their own, very different ways.
The Balearics (Islas Balearics) are European, with soft landscapes,
and with the climate changing with the seasons. If you don’t like
tourists, the Balearics may well be a no-no since they account for
40 per cent of overnight stays in Spain, with a landmass that’s
barely 1 per cent that of mainland Spain. The Canaries, 2,200 kilometres from Spain, have a dramatic landscape, an even climate,
and are, overall, less crowded.
Properties on the Balearics and the Canaries range in price from
€20,000 to €20 million. On some islands, you come across few foreign homeowners; and it’s on those islands you find the bargains if
you research your market well (refer to Chapter 4 for getting the
most out of your research).
Just as the Balearics empty in the winter months when the fine
summer weather disappears, so the Canary Islands (Islas Canarias)
fill up. In fact, the Canaries are full of visitors throughout the year.
The Canaries enjoy almost year-round warm spring weather,
having what is often described as the best climate in the world –
maybe that’s why the Romans called them the Fortunate Islands.
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If you like what you read in this chapter, then island life could well
be for you. If you’re less sure, then turn to Chapters 6–8 and
explore the rest of magnificent Spain.

Buying in the Balearics
Around 150 million years ago, Majorca was joined to the Spanish
peninsula. Skip forward 149 million years, and the four main Balearic
islands and a sprinkling of smaller islets surfaced. Because of the
islands’ location on the great Mediterranean trading routes, they
became an important commercial centre, first for the Phoenicians
and then for the Carthaginians. Passing quickly over a few hundred
years, the Romans, under Quinto Cecilio Metelo, knocked the archipelago into shape. For five and a half centuries, Majorca was subject
to the vice-like grip of the Romans before the Vandals, Byzantines,
and then the Moors began 200 years of attacks on the islands, finally
annexing the lot to the Emirate of Córdoba in 902.
Nowadays, the Balearics are being invaded by the rich and the
famous, – Claudia Schiffer, Michael Douglas, Boris Becker, Annie
Lennox, and Andrew Lloyd Webber to name a few – and waves of
package tourists camping around Palma, the capital of the Balearics.

Finding out about Formentera
Formentera is the smallest and southernmost island of the Balearics
with a population of 6,000. The capital, Sant Francesc Xavier, is little
more than a hamlet of 800 inhabitants based around a fortified
church. Formentera is divided by hundreds of camins verts, narrow
sandy lanes edged by dry-stone walls. The seasickness-inducing
crossing from Ibiza (7 kilometres to the north) takes an hour by
ferry or 20 minutes by catamaran, and because the island has no airport, the short voyage is the only way to reach the island.
Formentera’s beaches are long, white, and appealing, and you can
glimpse the sea from almost anywhere on the island. If easy access,
nightlife, and crowds are on your list of musts, then Formentera
isn’t the place for you. Likewise, if dining out at Michelin Guide
restaurants is your speciality, you’re out of luck, although
Formentera does have a few distinctive dishes – guisat de peix (fish
stew) served smothered in alioli, bollit d’ossos (a stew using boiled
pig bones), and sa frita de matançes (fried meat).
The island’s property is thin on the ground and expensive. A new
three-bedroom, two-bathroom property in the capital costs
upwards of €300,000, and a tiny 30-square-metre studio with
access to a communal pool may go for €132,500.
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Not many foreigners have set up home on Formentera, so if you
want to avoid the expats, this could be the place for you. A recent
survey of the attitude of the inhabitants of the Balearic Islands to
foreigners buying homes on the islands found that 94 per cent of
Majorcans felt there were too many foreigners, but in Formentera,
foreign settlers didn’t even register as an issue.
To help you find a property on the island, the Web site www.
formenteraonline.com lists Formentera’s estate agents.

Investigating Ibiza
Ibiza, 80 kilometres from the Spanish mainland, has a population of
90,000, nearly half living in the capital, Ibiza Town. If Formentera is
for hermits then Ibiza is a Mecca for clubbers. Superimpose the
floating palaces of Ibiza’s jet set, moored up in marinas at Marina
Botafoch and Ibiza Nueva, with the crowd of teenagers in San
Antonio, 16 miles down the road, wandering drunkenly over the
town square, and you have in a nutshell the dilemma of living on
Ibiza.
Official Spanish tourist figures show that Ibiza is second only to
the Costa Blanca for hotel occupancy, and the latest town hall figures show that almost 25 per cent of the island’s population are
foreigners. Half of the foreigners settling on Ibiza are from
European Union (EU) countries, with Germany topping the list. The
rest are from North Africa and South America, in particular
Ecuador. The influx of people to Ibiza has pushed up house prices,
but wages for the locals have stayed low. Tax return figures show
that 80 per cent of the population declare a taxable income of less
than €21,000, and over half declare an income of between €6,000
and €12,000. Ibiza is now second only to Madrid for the highest
house prices in Spain. Low wages make it almost impossible for
local first-time buyers to get onto the housing ladder – not a fact
that endears foreign property owners to everyone on the island,
except the club owners of course.
One nightclub, Space, in Playa den Bossa near Ibiza Town, doesn’t
even bother to open its doors before 8 p.m. However, 30 miles from
Ibiza town, you find people living a completely different lifestyle:
Hippies, artists, writers, musicians, and a wide cross-section of
retirees live out a rather more tranquil life around villages such as
San Carlos in the pine-clad hills of Ibiza’s north and in century-old
fincas near quiet sandy beaches such as Cala Nova. And in the
coastal areas in the south-east of the island, you find properties for
sale near enchanting coves and secluded beaches, with stunning
cliff-top vistas.
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Ibiza is within easy reach of both the Spanish mainland and the UK,
with flights heading to the island from all the major airports. (See
the section ‘Looking at life in the Balearics’ for more information.)
The Web site www.ibizaproperty.com lists estate agents working
on Ibiza, while www.ibiza-magazine.com has a directory of architects, artisans, and plumbers if you’re thinking of getting serious
renovation work done.

Making for Majorca
Majorca – or to use its Spanish name, Mallorca – is known as the
golden or tranquil isle, and is the largest and richest of the Balearic
islands. Half the population of Majorca live in the capital, Palma de
Mallorca, which exudes an air of opulence. Elegant restaurants and
fashionable nightclubs, such as Tito’s, on the Paseo Maritimo, and
Pasha’s, built into the side of a cliff overlooking the swanky yacht
marina, make Palma de Mallorca a great place to live all year round.
Majorca is easily accessible from airports and ferry ports on the
Spanish mainland and from all major UK airports and other
European destinations. Flying time from London is less than two
and a half hours.
During the winter months, Majorca experiences an exodus of the
more wealthy residents, but the remaining foreign property
owners, mostly living in the rural areas amid almond trees, olives
trees, and vineyards, stay on.
The best places to live are in the villages scattered across Es Pla,
the flat central plain covered in almond and olive plantations; in
houses dotted among the 90-kilometre range of the Tramuntana
Mountains on Majorca’s north coast; and in the medieval villages
nestled around the wine-growing region of Benissalem.
The Web site www.mallorcaonline.com has an A–Z of estate agencies operating on Majorca.

Musing over Minorca
Minorca – or Menorca to the Spanish – is the second largest and
most easterly of the Balearics, with a population of 70,000, and is
about 48 kilometres long by 16 kilometres wide. Minorca’s two
main towns are Ciutadella on the west coast, facing Spain, and the
capital Mahón in the east.
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A popular place!
In 1708, during the War of the Spanish Succession, the British occupied the island.
The French took advantage of the Seven Years War to seize Minorca from Britain
in 1756, only to have the Treaty of Paris return the island to Britain in 1763. A couple
of ownership swaps later the Treaty of Amiens finally returned the island to Spain
in 1802. During that period, Minorca was important strategically because of the 6kilometre long harbour at Mahón, thought to be the finest deep-water anchorage in
the world, with the possible exception of Pearl Harbor, Hawaii.
For 2,000 years, before the French and British squabbled over Minorca’s spoils,
Romans, Greeks, Arabs, and Turks inhabited the island. You can see the architectural remains of these ancient civilisations all over Minorca. The British also left
their mark, putting up buildings in the Georgian style, complete with sash windows,
and a sprinkling of distilleries, still producing gin from recipes introduced to Minorca
during the 18th century.
The French, perhaps more usefully, adopted a local product, the Mahón sauce, now
known as mayonnaise, and spread its fame around the world. The legend goes that
in 1756 the Duke of Richelieu ordered dinner in one of the capital’s small inns. Having
only some leftover meat to serve to the Duke, the innkeeper, rather than turn away
his distinguished guest, disguised the meat with a sauce that so pleased the Duke
that he then gave it the name la salsa mahonesa.

Around 5,000 Brits are among the 18,000 foreigners who have
homes on Minorca. Many foreigners live in or around the main
towns, but many have settled in picturesque fishing villages like
Fornells, on the north coast, which is surrounded by a beautiful
bay and is near the safe, golden sandy beach of Arenal d’en Castell.
If a modern resort is more to your liking, then look at Cala’n Bosch
on the south-western tip of the island, edged by a shoreline of
jagged rocks, several coves, and an inlet to a marina in an artificial
lake. In 1993, UNESCO declared Minorca a biosphere. Preserving
the island’s wetlands and archaeological sites has meant tough regulations and controls over new building and housing developments, so that property prices have gone up significantly.
To track down properties on the market in Minorca, tap in to the
list of 30 or so estate agents on the island via the Web site www.
menorca.com – the site is in Spanish, but scroll down to the
A–Z index at the bottom of the page and click on ‘I’ to bring up
inmobiliarias.
Minorca is within easy reach of both the Spanish mainland and the
UK, with flights heading to the island from 15 UK airports. (See the
section ‘Looking at life in the Balearics’ for more information.)
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Looking at life in the Balearics
At the height of the holiday season, life can be uncomfortable for
tourists and locals alike in the popular resorts. Majorca and
Minorca especially have received a bad press. To preserve the
islands’ beauty spots, moves are afoot to limit development, with
laws restricting new building to existing built-on areas. After 30
years of almost unrestrained building in the Balearics, this is a welcome relief. However, the downside is that property prices are
rising and are likely to stay high.
Properties for sale in the Balearics range from high-rise apartments
inland starting at around €80,000, going up to €800,000 for a fairly
comfortable villa on the coast. To have a reasonable selection of
properties to choose from, you need to think of spending at least
€200,000–300,000. The regional government’s tourist tax has done
little to lessen the demand for property, but on the positive side,
the tourist tax provides funding for conservation projects and
infrastructure improvements.
Employment opportunities are few and far between in the
Balearics. Starting your own business may be the answer, with the
tourist trade offering the best openings. (Jump to Chapter 14 to
find out about making money in Spain.)
Water is scarce and utility supplies are patchy in some areas of the
Balearics, especially in the summer. A new underwater electricity
cable stretching 120 kilometres from Majorca to Ibiza may help, but
demand still exceeds supply on occasions. Generally, electricity and
telephone connections are reliable, but get your lawyer to check the
utilities out before making an offer on a property. (Chapters 12 and
16 lift the lid on some of the utility issues you may come upon.)

Making a living on Majorca
Mary came to Majorca 20 years ago and fell in love with the tranquil, remote island.
She also fell in love with a local fisherman, got married, and had two children. Mary
came to Majorca with modest financial resources, which were quickly exhausted.
With no local jobs available, she started her own business, a water-taxi taking
tourists between towns and villages on the coast. But first, she had to go over to
the mainland and get a marine qualification licensing her to run the boat. The watertaxi service prospered for a while, but Mary never earned enough to maintain the
boat. Since then, Mary has started a nursery school and rented out a holiday cottage. She now runs her own restaurant and bar. Mary knows she will never be rich,
but that wasn’t why she came to Majorca in the first place.
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Nearly 15 per cent of the population of the Balearics are foreigners,
many British and German. Although, according to Spain’s National
Statistical Office, the number of Germans living on Majorca is
decreasing, the number of British people living in the Balearics has
doubled in the past ten years from around 7,000 to over 14,000.
Most Brits like to live in Calvià, Palma de Majorca, and Pollensa.
Getting to the Balearics is straightforward. There are three main
airports: Palma de Majorca, Minorca, and Ibiza. Chartered and
scheduled flights to the islands are plentiful, with airlines such as
Monarch (phone: 0970-040-5040; www.flymonarch.com), easyJet
(phone: 0871-750-0100; www.easyjet.com), and bmibaby (phone:
0870-264-2229; www.bmibaby.com) flying from all over the UK.
Flights from the islands to Madrid go almost hourly, and from
Madrid you can travel to most Spanish cities on most days.
(Chapter 4 lists all the ways of getting to and from Spain.)
If you’re considering living on the Balearics long-term, you certainly want to get to know the locals, and that means speaking
their language. The main language of Spain is Castillian; however,
Balearic islanders speak their own Spanish dialect rather than
Castilian (‘proper’ Spanish). Not only that, but the dialects are different on each of the Balearic islands.

Coveting the Canaries
If you’ve secretly coveted living on a faraway island, but not too
faraway or too foreign, then the Canary Islands may be just what
you’re looking for. The landscape of the Canaries is basically volcanic, with the islands delighting in the same benign climate
throughout the year, making tourism a round-the-year business.
Canary islanders have the best of both worlds by being both in and
out of the EU. When Spain entered the EU, special benefits were
negotiated for the Canary Islands to compensate for their remoteness (they’re 1,725 kilometres from Madrid and 115 kilometres
from the African coast). Many items, such as cars and large electrical goods, are almost tax-free on the Canaries, although you have
to pay duty when taking the goods off the islands.
The most popular of the Canary islands with prospective property
buyers are:
 Gran Canaria: The population is 750,000, and half of those
people live in Las Palmas de Gran Canaria, the administrative
capital of the islands. In the centre of the island, you’ll find a
mountain range with plantations of bananas, mangoes and
sugar cane at the base. Long beaches, busy theme parks,
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excellent shopping and noisy nightclubs are the order of the
day. Thousands of Europeans have already settled here,
including a substantial British community.
 Tenerife: The population is 700,000, and between 10 and 20
per cent of the total are foreigners – mostly Brits and Germans.
A mountain range splits the country, creating two climates on
the island: The north is forested, green, lush, and dotted with
banana plantations, and the south is arid and dry. The beaches
are all made up of grey volcanic sand, apart from a handful of
developments that have imported sand from the Sahara.
 Fuerteventura: The island is home to just 60,000 inhabitants,
despite being the second-largest island in the group. Little
rain falls here, so a large portion of the island is virtually
desert, like its neighbour Morocco. The action here – sailing,
scuba diving, and golf – is clustered around the eastern side of
the island to the south of the capital, Puerto del Rosario, and
the island’s long sandy beaches.
 Lanzarote: Hot, arid, and home to barely 80,000 inhabitants,
this island has the least rainfall of the entire archipelago. The
numerous extinct volcanoes here make a striking backdrop to
the island’s many white and grey sandy beaches. You’ll find
fewer leisure and sports facilities here than on Gran Canaria
and Tenerife, but there are a few shopping centres and a
decent range of water-based activities.
 La Palma, La Gomera, and El Hierro: The three smallest and
least populated islands have barely 100,000 inhabitants in all,
with 80,000 of them living on La Palma. All have avoided the
mass tourism approach adopted by the other four islands, but
have a small representation of shopping malls, leisure centres,
and nightclubs. La Palma still has an active volcano, the last
on Spanish soil, which erupted most recently in 1971.
All these island – apart from La Gomera and El Hierro – have international airports with direct flights to Madrid, most other European
capitals, and many UK regional airports. La Gomera and El Hierro
can only be reached by local air services operating out of Tenerife
or by boat from the main islands. The Web site of the Canarian
Association for Rural Tourism (www.ecoturismocanarias.com)
has full details of international and inter-island travel services.
The Canary Islands are not only volcanic, but also staggeringly
diverse, with a sprinkling of stunningly different landscapes ranging from near desert in Lanzarote to cactus jungles in Tenerife.
Impressive mountains, green valleys, and a few thousand kilometres of beaches are thrown in for good measure. Standing on the
rugged rocky island of El Heirro, you feel like a Lilliputian, a tiny

Chapter 9: A Home on La Isla Bonita: Life in the Islands

145

person in a remote landscape. On El Heirro, you realise how isolated the Canaries are. El Heirro covers just 269 square kilometres
and has the population of a modest-sized English town.
Tax perks and year-round sunshine draw lots of foreigners to the
Canaries, but the longish flight (about four hours from London)
puts off some prospective buyers. A weekend in Marbella or
Majorca is viable if you live in the UK, but owning a home in the
Canaries is more expensive and maybe more of a hassle, unless
you love airport lounges and sitting in cramped spaces. Unlike
mainland Spain, with its hundreds of ways in and out, most of the
Canaries have only one way in, and some not always that convenient. You need to factor in extra travelling time and expenses to get
to and from your island home. The plus is, if it’s hard for you to get
there, it’s just as hard for unwelcome guests to drop in uninvited!
To get a quick feel for the types of property for sale on the Canary
Islands, check out www.interealtycanaryislands.com and
www.canaryproperty.com. Chapter 4 also has some useful snippets about the Canaries.
House prices in the Canaries used to be above the Spanish national
average, but now they’re about 10 per cent lower. Prices have risen
by only 50 per cent over the past four or five years compared with
the average 80 per cent for the rest of Spain. The strong year-round
tourist market ensures a good rental income if you want to go
down that route.
No big employers run businesses on the islands, and foreign
employees are in low demand. In fact, renting out your property is
likely to be your only source of income unless you start your own
business. Many new arrivals have started up bars, restaurants,
guesthouses, diving centres or sailing schools aimed at the tourist
market. Retail outlets exist in the many shopping malls, but finding
a shop to rent can prove difficult. Mostly, what are on offer are
existing businesses for sale for €22,000 upwards, with the price of
stock often doubling that figure. At the time of writing, the lease on
a refurbished spacious Irish bar at Playa del Inglés, fully stocked
with a new state-of-the-art sound and karaoke system and two new
full-sized snooker tables, is on offer for €290,000. For the same
money, you can buy a small shop (35 square metres) near the
seafront at Puerto Mogán. Remember though that you need to generate profits of at least €15,000 a year to cover the interest on a
loan of €290,000 to equal what you get just leaving the money in a
bank deposit account without any of the sweat or risk.
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Water is a problem in some areas on the Canaries, just as in other
parts of Spain. According to the World Bank, Spain’s freshwater
resources are about a third of the world average and barely a
fortieth of those of countries such as New Zealand and Norway.
Generally, electricity and telephone connections are reliable, but
you or your lawyer should still check them out before you make
an offer on a property. (See Chapters 12 and 16 for info on utility
issues.)

Prospecting for Island Property
You find as many choices of properties in the Canaries as in the
Balearics and on the Spanish mainland. True, the scale may be
reduced, but the substance is the same. You can find apartments
small and large, villas grand and low-key, and building plots with
and without planning permission on pretty much every part of the
11 islands.

Sussing out seaside apartments
Plenty of apartments are available in the well-developed resorts
around Playa del Inglés on Gran Canaria, and the Bay of Palma on
Majorca, although not quite on the scale of the Spanish Costa
mega-blocks. You’ll find that many of the apartments have been
colonised by foreigners.
To buy an apartment, you must join the comunidad de
proprietarios. You must make it your business to find out what the
house rules are before signing any legal documents. (Refer to
Chapter 6 to discover everything you need to know about community living and the comunidad de proprietarios.)
The Canaries have the full range of apartments on offer, from studios
to three-bedroom apartments, as in the rest of Spain, but those on
the Canaries are generally smaller. For example, a 17-square-metre
fully furnished studio in Playa del Inglés, in front of the Metro
Shopping Centre, sells for €65,000. Community fees are only €100 a
year, including water and electricity, and the complex houses a
swimming pool and restaurant, making the studio cheap to run and
easy to let out. A 200-square-metre four-bedroom apartment with
two bathrooms, a storeroom, a large terrace, a roof terrace with a
view over neighbouring Maspolomas, and use of a shared pool costs
around €480,000. These figures were correct at the time of writing.
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Seafront and sea-view properties usually sell for a premium. Expect
to pay upwards of 20 per cent more than for comparable properties in less exciting locations. Seaside properties are, however,
easier to sell and rent out than properties farther inland.

Homing in on hilltop villas
Hilltops with stunning views are almost as prolific as beaches in
the Canary Islands. The volcanic crater of Mount Teide on Tenerife
is 3,718 metres above sea level – the highest point in Spain and the
third-highest volcano in the world. The Caldera del Taburiente on
La Palma is the world’s largest erosion crater, with a diameter of 9
kilometres and a depth of 770 metres.
Hundreds of hilltop villages exist on the islands, with villas and old
country cottages for sale. I talk about the ups and downs of living
in the mountains in Chapter 8. But the key thing to remember is
that you pay a price for living up high. For every hilltop view, you
have to climb the hill first, and the shops are always at the bottom.
On the Spanish mainland, hilltop living often means a cooler
climate – you might even see a covering of snow now and again.
Hilltop living in the Canaries is an altogether milder experience.
Grapes grow high into the hills, and bananas and tobacco are
cultivated for export. High peaks and clear skies have made the
Canaries an ideal place for sighting astronomical telescopes.
Scientists made their first direct discovery of a planet orbiting a
bright star using a network of small telescopes based on the
Canaries.

A house purchase in Tenerife
Beth Moore, who teaches design at a sixth-form college in Manchester, bought her
house on the steep cliffs of the Anaga Mountain above Tenerife’s capital ten years
ago. She paid €50,000, but today her house is worth three to four times that. Santa
Cruz de Tenerife is a few kilometres away and slopes down to a large bay. Beth
enjoys being able to bathe at any time of the year. Now that more Brits are buying
nearby, she has a growing circle of friends who arrange to come to the island at
the same time each year.
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Shepherds’ huts
La Gomera and El Heirro in the Canaries, and Formentera in the Balearics are the
most inaccessible of the Spanish islands. Until recently, foreigners looked on the
islands as day trips from the main islands. A few adventurous foreign buyers are
enticing the shepherds out of their huts with buckets of euros. Some huts are little
more than four walls and a roof, with water from a well. Others are better appointed
with basic washing and cooking facilities, but luxurious the huts are not.
To communicate with each other over long distances of rugged terrain, shepherds
on the island of La Gomera use a whistling language known as Silbo. The name
comes from the Spanish verb silbar (to whistle) and is believed to have been brought
to the island by Berbers from northern Africa. Silbo condenses Spanish into two
vowels and four consonants. It isn’t a fully-fledged language but a useful working
lingo for saying things like ‘Open the gate’ and ‘There’s a stray sheep.’ You can hear
other whistle languages in Greece, Turkey, China, and Mexico.

Buying building plots
Finding land to build on is harder in the islands than on the Spanish
mainland. You need to check out the availability of and connections
to power, telephone, and water supplies. Fuerteventura and
Lanzarote are often short of fresh water due to lack of rainfall – not
surprising for islands having over 330 days of sunshine a year.
In the Canaries, building plots without planning permission can be
had for as little a €4,250. But getting planning consent may well
take five to ten years – if you get it at all. Plots of around 350
square metres, about enough space to build a couple of two-floor
properties, sell for €43,000 plus. Building regulations limit density
and height, but the rules are applied with varying degrees of rigour
from island to island and from location to location.
Your best starting point is to find a local lawyer with detailed knowledge of the procedures for getting consents on the island you’re
considering. Check out the Spanish Property World Web site at
www.spanishpropertyworld.com/canary_islands_lawyers.
htm, where you can find directories of English-speaking lawyers for

each of the islands. In Chapter 2 I cover building and planning regulations, and in Chapter 3 I cover finding lawyers, brokers, and other
professional advisors throughout Spain.
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Buying to start again
Alan and Sara Crombie from Lancashire looked at 13 properties in Spain before settling on a group of three old buildings in need of total renovation, 30 kilometres from
Lanzarote’s international airport. What they wanted was a property to demolish and
rebuild, within a total budget of €300,000. The property was on the market for
€130,000. With reasonable care, they are hoping to stay within their budget. The
property has spectacular views out to sea, with the islands of La Gomera, La Palma,
and El Hierro visible on clear days. It’s out in the sticks – the nearest shop is 5 kilometres away, and the beach is a 15-kilometre trek downhill – but with the possibility of building three two-bedroom properties on the site, the new build is likely to be
a money-spinner. (Refer to Chapter 8 for more on building on ruins.)

Checking out the prices
Property on the Canary Islands is, on average, less expensive than
that in the Balearics and on mainland Spain, despite the fact that
useful building land is in short supply. Being a long-haul rather
than a short-haul destination limits the islands’ attraction for overseas property buyers. Where scope for development exists, the
hotel industry on the Canaries has cornered much of the market.
However, at the time of writing, a small penthouse in Villa de
Teguise, once the ancient capital of Lanzarote and just metres from
the coast, is to be had for €99,000. And you get the famous Sunday
outdoor market, when the village turns into a grand bazaar, thrown
in for free. A villa in Tías with designer pool and gardens, ten minutes’ drive from Lanzarote’s international airport, is on the market
for €400,000. Add the price of properties together and divide by
two and you get an average price of €249,500.
You can still find new-build properties on the Spanish islands for as
little as €60,000, but you may have to head to more remote parts
to find them. If you fancy hobnobbing with film stars, you’ll have
little difficulty finding an estate agent to help you spend €3 million
or so. Generally, property prices in the Balearics and the Canaries
are 10–20 per cent higher than on mainland Spain, with the
Canaries more expensive than the Balearics.
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Part III

Buying into
the Dream

H

In this part . . .

aving found your ideal location and your dream
property, it’s time to pay up. Several different ownership structures and mortgage options exist in Spain. I
guide you through the financial maze so that the burden of
paying for your new property doesn’t mar the pleasure of
ownership. In this part, I also help you negotiate the best
deals on purchase price and steer you away from the
potential tax snares that can snag the unwary. I cover how
to look after your own interests and check out every
aspect of a property and the legal aspects of the deal so
you don’t end up with nasty surprises.

Chapter 10

Funding Your Dream Home
In This Chapter
 Counting the cost of property
 Looking at leaseback, timeshare, and co-ownership
 Managing the world of mortgages
 Sorting out banking

B

uying a home in Spain is a bit like preparing for an exam. You
swot up on the subject, talk to friends who have bought properties abroad, do more research, and then take the plunge. Finding
a property is a great achievement – funding your purchase is your
next big step.
In this chapter I introduce you to the nitty-gritty of coming up with
the cash for your Spanish home, from estimating a purchase price,
through financing the property with a mortgage, to setting up a
bank account for paying the mortgage.

Calculating the Cost of Owning
a Home in Spain
Your main cost is the purchase price of your property – but it certainly isn’t the only cost. Calculating what your property is going
to cost you includes what you pay at the time of purchase and how
much you’ll pay after buying. (Refer to Chapter 2 for a list of the
typical costs of buying a property in Spain.) As a rough guide, you
pay about 11 per cent of the purchase price. After factoring in
insurance, repairs, renovation, ongoing maintenance, and property
taxes, you need to make sure you have enough funds in place.
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Managing mortgage payments
Mortgages are a blessing for most property buyers. A mortgage
allows you to enjoy the full value of rises in house prices, even
though you own only a small proportion of your property in the
early years.
Borrowing money to buy a property can actually make you better
off in the long run. Usually, it makes economic sense to borrow as
much as you can afford, bearing in mind that you still have to pay
interest and repayments when times get difficult, like if you lose
your job or face unexpected medical costs.
Your mortgage costs depend on how much you borrow, the prevailing interest rate, and the period over which you take the loan.
Table 10-1 shows you how much to allow in annual mortgage costs to
cover each €100,000 borrowed for a range of time periods and interest rates. Online mortgage calculators such as www.yourmortgage.
co.uk and http://mortgages.charcolonline.co.uk let you
plug in different sums, interest rates, and repayment periods, and the
best deals are worked out for you.

Table 10-1

Interest and Repayments on €100,000

Interest Rate

10-year Mortgage

15-year Mortgage

20-year Mortgage

4%

€12,329

€8,994

€7,358

5%

€12,950

€9,634

€8,024

6%

€13,587

€10,296

€8,718

7%

€14,237

€10,979

€9,439

8%

€14,903

€11,683

€10,185

Depending on the length of your mortgage and the interest rates,
you need to budget for between €7,358 and €14,903 in mortgage
costs a year for each €100,000 borrowed. If interest rates rise and
your repayments become too expensive, you have a couple of
options. You can try extending the period of the mortgage, which,
as Table 10-1 shows, has a significant effect on repayments.
Alternatively, you can ask your lender to agree to you paying only
the interest for a while, leaving the capital repayments until later.
Both these options result in higher total repayments, but you may
prefer paying out more to selling up, particularly if you think interest rates are likely to fall in the near future or if you can restructure
your finances to meet the extra payments.
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Someone buying a €200,000 property with a 50 per cent mortgage
over 10 years at 5 per cent interest pays €12,950 interest and repayment charges in the first year (see Table 10-2). If property prices rise
by 20 per cent over that first year, then the homeowner’s gain – in
theory at least – is €40,000 (€200,000 × 20 per cent). After subtracting the mortgage costs of €12,950, the net gain is €27,050. As this
gain is made on an outlay by the owner of €100,000 (remember that
50 per cent of the property cost was mortgaged), the return on that
investment is 27 per cent. The higher the borrowing, the higher the
return on the investment put in by the buyer. The Move Channel’s
return on investment calculator at www.themovechannel.com/
calculators/roi.asp allows you to enter your own figures and
assumptions to calculate returns.

Table 10-2

Return on Homebuyer’s Investment
in a €200,000 Property
No Borrowing

Interest and repayment 0
on loan over 10 years
at 5%

50% Mortgage

80% Mortgage

€12,950

€20,720

Gain if house price
rises by 20%

€40,000

€40,000

€40,000

Net gain after interest
and repayments

€40,000

€27,050

€19,280

Homebuyer’s
investment

€200,000

€100,000

€40,000

Return on investment

20%

27%

48%

Incorporating insurance costs
If you take out a mortgage to buy your Spanish property, you need
a homeowner’s insurance policy and a life insurance policy. The
main purpose of insurance policies is to have someone to turn to if
disaster strikes. Choose your insurer carefully. You don’t want to
find that the 10 per cent you saved on premiums by using a flimsy
insurer lands you with paying out 100 per cent of the cost of
rebuilding your house.
Insurance is a global business, and around ten big insurance companies dominate the Spanish market. The insurer you use in the UK
is likely to have a branch or own a subsidiary company in Spain.
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Apply the same rules in Spain as you would in the UK. Check out
the insurance company by getting the opinion of your banker,
accountant, and estate agent in the UK and in Spain. Or try using
the services of a specialist international property insurance broker
such as: Schofields (phone: 01204-365080; www.schofields.
ltd.uk); Saga (phone: 0800-559-3230, www.saga.co.uk), which
deals with a whole range of insurance matters for people over
50 living abroad; or Intasure Property Insurance (phone (UK):
0845-111-0680; phone (Spain): 900-110-680; www.intasure.com).
Leading Spanish insurance providers (seguros) include Caser
(phone: 902-222-737; www.caser.es) and Estrella (phone:
902-212-123; www.laestrella.es).
Arranging insurance cover on your Spanish property is simpler to
do in Spain than in the UK, but the costs are similar whether you’re
insuring in Spain or the UK. Rather than going direct to an insurer,
you may get a better deal by using a Spanish insurance broker who
researches both Spanish- and UK-based insurers and gives you the
most competitive quote each year – an important point, as insurers
change their rates each year to reflect their risk-profile preferences.
Key things to consider when arranging insurance cover are:
 Benefiting from a secure location: Security is a precondition
of most property insurance anywhere in the world if the property is to be unoccupied for long periods (for more than four
to six weeks). If your home is likely to be empty for long periods, your insurer requires you to make sure that ground-floor
windows and patio doors are lockable and that the whole
property is alarmed. You may get a reduction in premium if
you use a security system approved by the insurer. Most new
properties in Spain have some sort of alarm system. Some
even have a webcam link that lets you see inside and around
your property while you’re away.
 Calculating your property’s insurance value: Insurance costs
are based on the amount being covered. The higher the value
of the goods, the higher the insurance premium. Building
insurance to cover damage is based on the cost of rebuilding
the property rather than on the purchase price, so take professional advice to establish the correct figure. Also check
that the policy covers the property for flooding, storm
damage, and vandalism.
 Covering the contents: If you plan to keep your UK home, you
need to cover your assets in the UK and in Spain, not only for
the usual risks but also for new risks such as having an unoccupied property in a foreign country. Contents are usually
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insured on a new-for-old basis, with an allowance for wear and
tear. You need to list separately more expensive items, with
descriptions and, where possible, serial numbers and proofs
of purchase.
 Guarding against accidents: Public liability cover should be
included in any property insurance. Liability cover is
designed to protect you against any claims made by a third
party; for example, if a tile falls off the roof or a wall collapses
and causes damage to somebody else’s property or kills or
injures a person. Check that public liability cover is included
and that the awarded amount seems reasonable – €300,000 is
a typical minimum figure.
 Insuring your property and belongings in Spain: In the short
term, your belongings may be covered on the ‘all risks’ element of your UK property insurance, but try to include your
belongings on your Spanish insurance policy as quickly as
possible, ideally within a week or two of shipment. However,
you need to insure your Spanish property from the moment of
ownership. You also need to advise the insurance company
covering your Spanish property about any additional risks,
such as a swimming pool or a stable full of horses, and
whether the property will be unoccupied for long periods.
 Keeping community costs in the family: Community properties usually have a common insurance policy covering buildings and common parts. Your portion of this cost is included
in the community charges. This insurance does not cover any
contents in your property, so you’ll have to cover your possessions separately.
 Protecting your belongings in transit: Make sure your
belongings are insured, on your own insurance policy or on
your removal company’s policy, for the period between leaving one house and arriving at the next.
 Renting out your property: If you’re going to rent out your
home, long- or short-term, you must let both your insurance
provider and mortgage company know. The insurer and the
mortgagor may well charge more to reflect the change of use
(see Chapter 14 for more about renting out your property).
The cost of buildings, contents, and public liability insurance on a
second home in Spain bought for €200,000 is about €700 a year. If
your Spanish property is your main home, your insurance costs
may well be 10 per cent or so cheaper. Insurers are uneasy about
properties remaining unoccupied for a month or more at a time.
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Insurance costs vary from region to region and within regions.
Properties in urban areas, which usually have higher crime rates,
are more expensive to insure than those in rural areas. You may
find that properties in community developments with safety extras
such as entrance gates and patrolled security have lower insurance costs.

Monitoring maintenance costs
On becoming the proud owner of your Spanish property, you’ll
quickly find the bills come pouring in: Drains get blocked, septic
tanks need emptying, swimming pools have to be cleaned and
maintained, and so on.
If you live in a communidad de proprietarios (which I describe in
Chapter 6), your community charges take care of a large proportion of the upkeep of your property. Community charges are
about €400–600 a year depending on the range of facilities to be
maintained.
A good way of estimating your maintenance costs, if you are
responsible for paying the bills, is to find out from your estate
agent the community charges for a comparable community
property in the area, and then double the figure, to be on the
safe side.

Getting ready for repairs
and renovation
Estimating the cost of major building work is the most problematic
aspect of funding your dream home. As yet, nobody’s come up
with an infallible method of calculating rebuilding costs. Builders’
estimates tend to be wildly inaccurate (I look at estimates in
Chapter 2). People who’ve carried out major renovation or repair
work have two pieces of advice. First, double any estimates you
get, as costs always escalate. Second, when you sell, don’t expect
to get back all the money you’ve spent on restoration. The locals
prefer new properties to old, reducing the resale market.
Building costs range between €350 and €700 a square metre,
which means that adding on or substantially renovating a bedroom
costs about €25,000–50,000. I’ve only met one or two people, apart
from young buyers and those with building-related skills, who’ve
carried out major renovation work and rushed into another similar
project.
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Exploring the Different
Ways of Purchasing
You can purchase a property in Spain in more than one way.
Buying outright tops the list – timeshare has to be at the bottom.
The following is a brief rundown of your purchasing options:
 Buying outright: This is the simplest way to buy. You see
what you like, make your offer (based on good negotiation, of
course; I discuss the art of negotiating in Chapter 11), get a
lawyer and surveyor to do their thing, and away you go.
 Buying with an occupant: You may be offered a discount
price on a property that has a tenant in residence. In some
markets, this could be an attractive proposition – but not in
Spain. Long-term tenants enjoy considerable security of
tenure. If the property being sold comes with a long-term
tenant, the owner has to offer the tenant the chance to buy
the property. (I explain this in more detail in Chapter 5.) If the
tenant cannot buy or chooses not to buy, the sale can be cancelled. The tenant also has the right to insist on the rental
contract being continued by the new owner.
Short-term tenancies are unprotected, which means the new
owner can ask the tenant to leave, and are therefore less unattractive to property buyers. In practice, Spanish law is not
completely clear on what is ‘short term’.
Take legal advice before considering buying a property with
an occupant. However tempting the proposition, almost certainly you’ll find the whole experience more trouble and
expense than it’s worth.
 Considering co-ownership: Sometimes referred to as fractional ownership, co-ownership allows like-minded people to
purchase a holiday home that would otherwise be out of their
financial reach without a massive loan. Co-ownership is fine
as long as you get on with your fellow owners, as you are
likely to be sharing some fairly intimate facilities, such as the
kitchen and bathroom.
Sometimes developers offer a co-ownership deal, but you can
just as well arrange your own. The deal is fairly simple in concept and can work well, as long as you only want to stay in
Spain for three months or so each year. That dream villa,
with the great view, indoor and outdoor swimming pools, airconditioning throughout, a golf course at the back, and a beach
at the front, can be yours if you spread the purchase load
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between two, four, or six of you, the usual divisions that coownership deals come in. Instead of coming up with the €1.5
million asking price, all you have to find is €250,000 each.
Co-owners can and often do exchange their entitlements,
swapping seasons as well as annual entitlements. For example,
if you own only a quarter-share in the property, you can, by
agreement, take one or more of the other owners’ shares in
one year and forgo yours in future years. Co-ownership shares
don’t have to be equal: Shares as small as 15 per cent are available, which can be useful in giving you a footing in the market,
allowing you to test the water before taking the plunge.
The procedure for a co-ownership purchase is essentially the
same as buying the property on your own. The only difference
is you have an agreement between the co-owners naming specific conditions concerning periods of use of the property,
expenses, repairs and renewals, repainting schedules, and
so on.
As with leaseback (see the next bullet), but unlike timeshare,
as a co-owner you do actually own your share of the property.
You’re entitled to sell your share at any time, though the agreement will probably stipulate that initially you should offer to
sell to your fellow co-owners. In the same way, you may want
to buy out one of your co-owners if he decides to sell up.
 Looking at leaseback: A leaseback scheme lets you purchase,
freehold, a property at between 30 and 40 per cent below the
market price, giving you the opportunity of earning a guaranteed rental income. You lease back your property to a named
property management company, usually for a period of 9–11
years. You can use your property for a certain number of weeks
a year for holidays – usually up to a maximum of eight weeks.
The guaranteed rental income is usually between 2.5 and 5
per cent a year of the capital cost of the property, depending
on the property, whether you take your holidays in the house,
and where the house is located. When you lease back your
property to the management company, the company is
responsible for the upkeep and maintenance. If you decide to
sell your property before the end of your lease contract, the
new buyer is obliged to see through the remainder of the contract. At the end of the leaseback scheme, you can live in the
property, sell it, rent it privately, or renegotiate or renew your
leaseback scheme.
You can find out more about the pros and cons of leaseback
on the Edison Ford Investment Property Web site (www.
efip.co.uk/index.php?page=main.leaseback).
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 Taking a timeshare: Timeshare is a form of ownership allowing
a group of people to share the use of a property by dividing
rights into specific lengths of time – usually weeks – for a
period ranging from five years to 20 years or more. Timeshare
companies often try to soften their image by calling timeshare
‘vacation ownership’, ‘holiday ownership’, and ‘multipropiedad’.
If you are in doubt – and with timeshares, I recommend you
proceed with extreme caution – check out the Timeshare
Consumers Association online at www.timeshare.org.uk and
Crimeshare at www.crimeshare.net, which help you get wise
to most of the scams on offer.
While on holiday in Spain, you inevitably get pressed into
attending a timeshare presentation. Be prepared for several
hours of pressure, bribery, blandishments, and threats. Ignore
them all. And leave your credit card and cash in the hotel safe.
Sign nothing, get out, do the sums, and find out the real
market price for the property being offered on timeshare. If
you’re convinced the timeshare is the right deal for you, go
back and offer half the asking price. If the company accepts
your offer, use your own notary and not the timeshare company’s notary to tie up the legal details.
Timeshare is never a satisfactory way of living in a country
for any length of time. And never think of a timeshare as an
investment. Whatever the salesperson says, you’ll be very
lucky to get any of your money back if you want to get out.
Worse than not getting your money back, you could be lumbered with several hundred euros a year of service charges
for your week’s timeshare, whether or not you actually use it.

Getting a Mortgage
You’ll almost certainly take out a mortgage to fund your Spanish
home. Of course, simply selling your home in the UK and using the
cash to finance your property in Spain means you get away without a mortgage, but you risk shutting yourself out of the UK property market for decades, and future property prices or exchange
rates may move against you. It makes sense, residency permitting
(move over to Chapter 13 for more on residency issues), to keep
hold of your UK home or buy a smaller UK property, and keep a
foot in the UK property market.
A good reason for not selling up in the UK is that according to a
recent social trends survey from the Office of National Statistics,
190,000 British people leave the UK each year to live abroad, but
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105,000 – cash-strapped, homesick, or suddenly unexpectedly
alone – come back again. (You can keep track of the latest migration
figures by clicking on ‘Social Trends’ at www.statistics.gov.uk.)
In this section I look at advantages and disadvantages of your
mortgage options.

Re-mortgaging your home
Not having ready cash to pay for your property in Spain because
your money is tied up in your UK property doesn’t have to be an
insurmountable problem: After all, turning illiquid assets into
liquid funds is what financial institutions do best.
Re-mortgaging your UK house is the easiest, and possibly the cheapest, way of raising cash – plus you end up keeping your UK home.
And if the mortgage lender allows, you could let your UK house and
cover some or all of the mortgage repayments on your property in
Spain. All you need is a substantial slice of unencumbered equity in
the property – that is, the difference between what the property is
worth and what you still owe the mortgagor. You don’t even need to
show the mortgage lender that you have a UK income, because you
can use a buy-to-let scheme, whereby lenders recognise the income
from rent as the primary way of paying off the mortgage. You also
avoid any exchange-rate-risk exposure (I deal with exchange rates in
Chapter 13) after completing the deal on your Spanish home.
You’re allowed to borrow up to 80 per cent of the value of your UK
property, with an interest rate of about 1 per cent more than for a
conventional mortgage, depending on the lock-in term you choose.
The costs of the transaction vary according to your circumstances,
but are unlikely to be more than a few hundred pounds, and you
can usually make the arrangements in a few weeks. You may even
be able to get an agreement in principle in a day or so, which at
least gives you the comfort of getting on with making an offer on a
property in Spain.
Re-mortgaging gives you sufficient funds to buy a property in Spain
of comparable size to the property you have in the UK. If you can’t
raise enough cash, think about taking out a mortgage secured on
your Spanish property to make up the shortfall.
Talk to your current mortgage provider and find out what
brokers such as Charcol Online (phone: 0800-358-5560; http://
mortgages.charcolonline.co.uk) can offer. Also check out the
UK Mortgage Brokers Directory, listing the services of more than
50 mortgage providers (phone: 0845-061-4282; www.mortgages.
co.uk/brokers).
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Taking on a mortgage at home
If re-mortgaging your UK home seems too risky, an option is to try a
lender giving mortgages on homes abroad. However, not every
lender arranges loans on every type of property, lends the same
proportion of the purchase price, or lends in both sterling and
euros. For example, the Norwich and Peterborough Building Society
(phone: 0845-300-6727; www.npbs.co.uk) lends in southern Spain
and Gibraltar; the Royal Bank of Scotland (RBS) International
(www.rbsint.com) lends all over Spain in euros or sterling; and
Woolwich (www.woolwich.co.uk) lends in Spain, but only in euros.
Abbey (www.abbey.com), now part of Spain’s Banco Santander
Group, offers mortgages in euros throughout the whole country.
Other lenders worth trying for a mortgage include the Halifax,
which has nine Banco Halifax Hispania branches in Spain geared
to the needs of the British investor (phone: 0845-600-3603; www.
halifax.es), Newcastle Building Society (phone: 0845-606-4488;
www.newcastle.co.uk), and Lloyds TSB (phone: 0207-374-6900;
www.lloydstsb.com).
All UK banks impose various conditions, which may include lending only on amounts above £60,000, advancing no more than 75 per
cent, lending for no more than 20 years, or restricting use to owner
occupation only.

Handling a hipoteca
Most Spanish banks provide mortgages (hipotecas), but shopping
around pays off. Interest rates and terms vary a lot depending on
the bank, the amount you want to borrow, and the length of time
you want to borrow for. Spanish mortgages generally are available
for up to 80 per cent of the mortgage valuation, a maximum figure
set by the Bank of Spain.
Spanish banks can lend only on the basis of a valuation of the
property, carried out as laid down by Spanish law. The formula
used to calculate the valuation is based on the selling price, on a
square-metre basis, of at least six similar properties sold in the
area in the preceding six months. If you pay over the odds for
a property, you may have difficulty funding the purchase from a
mortgage. I’ve said it before, but it pays to do your research on
property prices thoroughly (Chapter 4 offers loads of help in
researching prices).
You’ll find that Spanish banks charge a valuation fee of about 0.1
per cent of the property value, with a minimum payment of €250.
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In Spain, mortgages must be formalised in a public deed of mortgage before a public notary. The property has to be registered at
the Property Registry, giving the name of the owner of the property
who is getting the mortgage.
Here are some Spanish banks with English-language Web sites and
English-speaking staff, offering mortgages to foreign property
buyers in Spain:
 Solbank (www.solbank.com/en), part of the Banco Sabadell
Group
 Banco de España (www.bde.es/homee.htm)
 Bankinter, S.A. (www.ebankinter.com)
You can also get a list of the top 20 Spanish mortgage lenders and
their Web sites from Euroresidentes (www.euroresidentes.com).
Sometimes, new properties come with a mortgage attached, the
developer already having fixed the mortgage with the banks, usually at a preferential rate. If this is the case, you can put down a 30
per cent deposit and then just pick up the mortgage on completion. You have to be certain of the mortgage rate of course.

Bagging the best buys
All mortgage options have advantages and disadvantages. Spanish
mortgage providers are less flexible and offer fewer products than
their British competitors, but the Spanish banks compensate by
offering interest rates up to 2 per cent lower. That means you pay
€27,196 less over 20 years on a €100,000 mortgage from a Spanish
bank than you would for the same mortgage from a British bank.
With a Spanish mortgage, you make payments in euros, which is
fine if the income you intend to use for payments is based on
employment or investments made in the euro zone. However, if, for
example, you receive a UK-based pension, you could find that
exchange-rate variations between the pound and the euro cause
your payments to go up and down by as much as 10 per cent. In
the coming years, with the whole euro project wavering, these fluctuations could become stronger. Put simply, if your income is in
pounds, you have to make up the shortfall in the value of the
pound against the euro by shelling out more pounds.
Nine out of ten Brits buying in Spain take out a mortgage or remortgage from a UK provider to fund their Spanish property.
It’s easier to arrange financing from the UK before starting your
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property search as the language and procedures are familiar, particularly if you already have a mortgage on your UK home and
don’t want to gamble on currency movements.
Everybody’s financial affairs are different, and there’s no one best
way of financing your property in Spain. If you’re comfortable with
taking an exchange-rate risk and you have a working knowledge of
Spanish, it’s fine to have a Spanish mortgage. Whatever you do,
shop around: Spanish lenders are legally bound to issue conditions
and interest rates (hojas vinculantes) that are binding on the lender
for ten days, giving you enough time to do some basic research
without losing out on a deal. The good news is that you have
plenty of choice – but you must take professional advice.

Anticipating potential problems
Two areas where you’re most likely to meet problems with overseas mortgages are exchange-rate fluctuations and – you guessed
it! – the small print.

Examining exchange rates
Sterling is liable to move out of line with the euro until the UK joins
the euro zone. If you borrow money in one currency but earn the
bulk of your income in another, you run the risk of ending up not
being able to afford your mortgage repayments. Generally, if you
earn your money in the UK, you should arrange to pay your mortgage repayments in sterling.
Things can get a bit complicated if, for example, you intend to
work in Spain or let out your property in Spain to people from the
euro area. The rule is to make sure that you have enough regular
income in the currency in which you’ve taken out the mortgage in
order to manage repayments.

Deciphering the small print
Understanding the small print in your own language is hard
enough, but getting to grips with the small print in a foreign language can be a nightmare. Spanish mortgage lenders don’t like it
when a client cancels a mortgage or tries to pay off part of the
mortgage early. Lenders often make a charge of 1 per cent of the
value of the mortgage for early cancellations. Spanish lenders can
be equally unenthusiastic about holiday lets, but as this information is buried on page 25 in your Spanish mortgage agreement,
you’re unlikely to find out until you hit the problem. If you opt for a
Spanish lender, go for one that can offer you the crucial documents
in English.
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Opening Your First Banco
Account in Spain
Setting up a Spanish bank account helps you keep your mortgage
options open. If you get a mortgage from a UK provider, you’ll
probably make your payments through a UK bank. But you’ll also
need a Spanish account for transferring funds back and forth and
paying your local utility bills.
Spanish banking has come a long way in the past two decades,
especially since Spain joined the EU. Banking companies have
become bigger, and one Spanish bank – Santander – has started
taking over smaller foreign banks.
Spain offers lots of banks to choose from, but don’t expect to be
able to chop and change as easily as you can in the UK. Spanish
banks discourage disloyalty and are suspicious of foreigners.

Establishing your identity
You need a foreigner’s ID number (número de identificación de
extranjeros, NIE) before opening a bank account, for work, getting a
mortgage, or applying for residency. You can pick up the relevant
forms, in English, at the extranjeros (foreigners) department of the
local comisaría (national police station). Take along two passportsized photographs and your passport. The process is simple and
more or less automatic, but you may find it easier to get a gestor, a
professional go-between unique to bureaucratic life in Spain, to
apply for you (I explain about gestors in more detail in Chapter 13).
Your número de identificación fiscal (NIF) is your tax ID number.
Your NIF has the same number as your NIE, but it’s more of an
identity card. For financial transactions, such as opening a bank
account, buying a property, or paying tax, you need your NIF. For
businesses, you need a certificado de identificación fiscal (CIF), the
equivalent for companies of the personal NIF.

Setting up an account
Opening a Spanish bank account is straightforward. You need to
show your passport, your address in Spain, and your NIE. I suggest
you do this in person rather than by post to avoid letting valuable
papers out of your hands for too long.
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Banking in Spain is now very much an international affair. You get
much the same sort of service as you would in the UK. However, be
prepared to pay a lot more, as Spain has some of the highest banking charges in Europe.
For property transactions, you need a cuenta corriente, the equivalent of a UK current account. Use your cuenta corriente for paying
your regular bills, directly or through standing orders and/or
direct debits. You also get a debit card giving you access to the
Spanish cash-point network that you find everywhere. Your cuenta
corriente comes with a chequebook – but Spaniards don’t trust
cheques and cheques cannot be guaranteed, so you may find it’s
not much use.
Think about the following when choosing a bank:
 Check out all the charges, especially those for using cash
points, which can be up to €7 for each transaction.
 Make sure someone in the branch you use can speak and read
English. (Or, better still, learn Spanish yourself.)
 Find out whether the bank has facilities to send and receive
money from overseas.
 Choose a bank with a convenient branch, as you may spend a
lot of time at the branch while you’re buying your property.
 Find out the opening hours of your local branch. Most
Spanish banks are open between 8:15 a.m. and 2 p.m. Monday
to Friday and between 8:15 a.m. and 1 p.m. on Saturdays.
Banks in shopping centres, airports, and railway stations may
be open much longer.

Accruing a credit record
Staying on the right side of the law in banking matters is critical in
Spain. Losing your financial status can be disastrous. You can start
out with a clean slate at your Spanish bank and then find out that
what is viewed as a minor misdemeanour in the UK is a serious one
in Spain.
A prime example is overdrawing on your bank account without getting the bank’s agreement. In the UK, you just get a rude note and a
hefty bank charge, and that’s the end of the matter. In Spain, even a
relatively small unagreed overdraft can leave you without banking
facilities for months – all those standing orders for utility bills are
stopped and you’re in for months of Spanish bureaucracy trying to
unravel the mess. In Spain, overdrafts have no legal status, so all
loans must be documented fully before being drawn down.
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Spanish bank statements
Here are a few phrases to become familiar with as you make out your Spanish bank
statement:
 Concepto: code for transaction
 Fecha: date of transaction
 Fecha del extracto: date of statement
 Hoja: page number
 Importe: amount involved in transaction
 Oficina: identifying number of transacting bank
 Saldo: balance after each transaction
 Saldo actual: current balance
 Valor: date on which a deposit starts receiving interest

You can stop a Spanish cheque only if you can prove that the
cheque or your chequebook was stolen. You need to produce a
police report to prove that this is the case.

Getting a Spanish credit card
Getting a credit card (targeta de crédito), such as Visa or
MasterCard (the two most widely accepted), in Spain makes paying
day-to-day living expenses a lot easier. Booking airlines, car hire or
hotels can be difficult without one. Your Spanish bank can provide
you with a euro-based card. Annual charges in Spain are much the
same as those in the UK.
Conditions vary greatly from bank to bank, with some cards being
little more than debit cards, as you can’t pay off the balance over
time. You may find it less complicated, especially if your Spanish
isn’t too hot, to get a credit card from an international bank or a
UK bank with offices in Spain, such as Banco Halifax Hispania
(phone: 0845-600-3603; www.halifax.es). If you fancy going the
offshore banking route, have a look at Chapter 13.

Chapter 11

Understanding the Art
of Price Negotiation
In This Chapter
 Figuring out how to negotiate the best price
 Establishing your bottom line
 Keeping on the right side of the law

P

roperty professionals reckon they make half their profit when
they buy. Knowing how to negotiate successfully is the single
most important skill in getting a good deal. Negotiating is a discipline, and you need a thick skin to get the best out of any transaction. A skilful negotiation can gain you 10 per cent off the asking
price. Negotiating can even be a pleasure as you become more confident. However, be warned: The process works well only if you are
prepared to walk away. If you find you are totally smitten by a
property and the price seems reasonable, aim for a modest percentage point or two off the price, or some other equally valuable
concession (see the section ‘Assessing your negotiating power’).

Tuning Up Your Negotiating
Tactics
Researching the market thoroughly is vital to the negotiating
process and getting the best price for the property you have in
view. Even when changes in the property market make bargains in
Spain harder to find, opportunities to negotiate and create a bargain are still freely available.

170

Part III: Buying into the Dream

Finalising your facts
Before being certain of your final negotiating price, you need to
make sure that your research is top-notch:
 Check out comparable properties that you’re happy to buy if
you don’t get the one you really want.
 Measure up the usable size of the property (that is, the real
living space) in square metres and compare prices on that
basis.
 Adjust the asking price using the usable floor space, rather
than the figure quoted in the sale document, as a base for
negotiating.
The value of coming up with a number of properties that you’re
equally happy to buy is that the power in negotiation rests with
you. The single greatest mistake made by property buyers is not
having a plan B. You fall hopelessly in love with a property, shout it
from the rooftops, and get stung for the full price.

Checking out values
Before you pitch in with an offer, you need to know how the property you’re buying matches up with comparable properties. A
seller is liable to put any value on a property she cares to dream
up. But the value you arrive at has to be based on what you believe
the home is worth to you. A good starting point for determining
the value is the valuation model used by surveyors as laid down in
Spanish law. This sets the value of the property in reference to the
selling price, on a square-metre basis, of at least six similar properties sold in the area in the preceding six months.
Unfortunately, the weakness of valuing a property in this way is
that no two properties, even in the same apartment block, are truly
comparable. For example, ground-floor apartments and those at
the top, usually branded as penthouses, are often more sought
after than those on the middle floors.

Comparing like with like
Check that the space you’re paying for is what you’re expecting. In
Spain, property is sold by the square metre. You may think that
sounds straightforward enough, but look out for vanishing space:
An apartment in a new block, listed as 100 square metres, is likely
to include 15 square metres of common areas (stairs, corridors,
and so on), 8 square metres of space occupied by walls, and 10
square metres of balcony space – leaving you only 67 square
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metres of genuine living space. Because the estate agent’s advertisement gives the price in square metres, an apartment listed as
100 square metres at a price of €500 a square metre actually costs
€756 a square metre of real living space – this is the figure you use
when comparing prices.

Assessing your negotiating power
Almost anything you buy comes with non-essentials as part of the
package. A car, for example, is advertised as being smart, reliable,
economical to run, safe to drive, comfortable, and well-appointed,
as well as being packed with extras such as air-conditioning, satellite navigation, easy-flat rear seats, and a MP3 player. Together,
these items, often called variables, create the value reflected in the
price of the product, in this case a car. Change any of the variables
and you change the value – and possibly the price.
As with cars, any property deal involves plenty of variables. By
understanding those variables, you open up an opportunity for
negotiating. As negotiations develop, you’ll uncover more and
more variables.
Here are some of the variables you can use when negotiating to
bring you to the best price for the property:
 Cash is king: Sellers know that most deals fall through
because of financing problems. So prove that you have the
money in place to do the deal now: Get an approval in principle for a mortgage or loan or tell the seller where your money
is coming from.
 Completion time: Show that you can move quickly through
the buying process, making your offer more attractive to the
seller. Take your lawyer and a surveyor with you to the negotiating table. Without these professionals, the seller won’t take
you seriously and is unlikely to give in on the price. (I give lots
of help on finding lawyers and surveyors in Chapter 3.)
 Contents: Sellers often throw in things of little value or at low
cost to support a high selling price. You can counter this
strategy by stating that the item is of little value to you. Even
air-conditioning that is more than three years old could be
viewed as a liability rather than an asset, being more expensive to run than a newer system.
Strangely enough, contents don’t always add value to a property sale. In a house I bought in France, I agreed to keep some
particularly ugly heavy furniture, which the seller really
wanted to sell to me, in exchange for several cases of very
reasonable Burgundy lying in the seller’s cellar.
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 Occupation date: Some sellers want to vacate quickly, but
others are caught on the hop by a quick sale. Offer flexibility
by delaying or accelerating the completion date. Renting the
property to the seller or letting her have her summer holiday
in the property – with appropriate legal safeguards, of course,
is another option. (Skip to Chapter 14 for more about renting
out your property.)
Look for the unusual and keep an open mind – you never
know where a negotiating opportunity may come from. During
one property transaction of mine, the seller’s main concern
was how to house a 90-year-old relative living with her while a
room in her new property was being prepared for him.
Offering to pay for three weeks’ B&B for the relative made my
offer of €10,000 less than the asking price more acceptable.
That was ten times the cost of the B&B.
 Payment structure: New-build deals include a payment structure; for example, 25 per cent upfront, 40 per cent in stages,
and 35 per cent as a final payment. If you’re cash-rich, think
about negotiating a lower selling price in exchange for paying
a higher percentage upfront. If you’re cash-poor, aim to keep
the price the same but lower the upfront percentage.
Managing concessions, also called handling variables, is the key to
successful negotiating. Never give a concession away: Anything
given for nothing is seen as being worth nothing. Instead, trade
concessions and always put the highest value possible on the concession. ‘We will pay 30 per cent upfront rather than the 20 per
cent you’re asking for (a gain for the seller) if you bring the price
per square metre down to €1,200 rather than the €1,300 you’re
asking’ (a gain for the buyer) is the place to start if you hope to hit
a €1,250 selling price.

Understanding the power of silence
Not speaking fluent Spanish can give you a powerful weapon in
your negotiating armoury. Successful negotiating means asking
probing questions and then shutting up. The seller or the estate
agent will tell you everything you need to know – all you have to
do is listen.
Listening has become a forgotten art. Just follow this simple 80/20
rule: Listen 80 per cent of the time and talk only 20 per cent of
the time. Keep your seller talking by asking lots of open-ended
questions – that is, questions that can’t be answered easily with
‘yes’ or ‘no’.
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The more the other side talks, the more information you get to use
to your advantage as the negotiations develop.

Making Your Offer
Negotiating is a process, not an event. As such, look at negotiation
as a series of phases:
 Phase one: Planning your price, terms, and conditions.
 Phase two: Finding out what the seller wants from you.
 Phase three: Establishing what the seller is likely to concede
and any concessions the seller is expecting.
After phase three, you’re ready to test out tentative proposals.
Bargaining is the final phase, when you haggle and conclude the
deal.
No matter what the seller or the estate agent says, time is on your
side. As long as the seller is spending money on a property and
you’re sitting on cash – or, at least, not running up a big interest
bill – then the seller needs you more than you need her. So be
patient.

Picking your price range
All that hard work researching the market (go to Chapter 4 for
more on research) and trudging round properties that turned out
to be disappointments is about to pay off. By now you have a good
idea of how much the type of property you’re interested in is
worth. If you need extra help, check out the chapters in Part II,
which give guidelines on average prices of different types of property by region throughout Spain.
The chances are you’ve seen more properties recently than the
seller has, and you have a better grasp of current market values.
You may even have seen more houses than the estate agent has.
Despite the fact that estate agents deal with properties every day,
usually they’re tied to a 20-kilometre radius. Try asking your estate
agent about properties 50 kilometres away and she’ll look at you as
if you’re talking about properties in outer space.
Bearing in mind all the other costs that you’re going to have to
shell out for in the property-buying process, you now have a good
idea of what you can afford. (I cover funding the purchase in
Chapter 10.) At this stage, ideally your price ranges somewhere
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between the average asking price and 10 per cent or so less than
you can afford, to allow a cushion for unexpected problems.
Importantly, your opening offer should be below the asking price.
Why? Well, you don’t know the seller’s circumstances: She could
be more desperate than you think, especially if the property’s been
on the market for a while. If you’re buying from a developer, she
could have the bank breathing down her neck. Your cheque is
likely to be valuable in meeting the month’s interest on the developer’s loan for the entire development or for paying for the next lot
of building materials. A seller accepting a serious price drop without complaining is a sign that the developer may be having difficulty completing the project. In these circumstances, check the
developer’s credentials carefully and ask your lawyer for advice.
One thing you can be reasonably sure of is that the estate agent
will welcome any offer, including a low one, as the agent stands to
lose little from a small reduction in commission. The seller will
probably be pleased too, as your offer reassures her that a sale may
be on the horizon. Don’t be too surprised if the seller rejects your
first offer. In fact, you should be more upset if she accepts your
first offer, as you may be overpaying. You can always go up in price
later, but coming down is a whole lot harder.

Handling a bidding war
Every seller’s dream scenario is to have two or more bids on the
table at the same time. That makes for competition and a higher
selling price. If you believe you’re up against another buyer,
remember the following:
 Make sure you’re bidding against a real person: Agents have
been known to be less than honest, creating a phantom buyer
by saying someone else is in the running. Ask as many questions as you can: Who is the other bidder? Does she have
somewhere to sell first? When does she want to move in? If
the agent doesn’t know or is evasive, there’s probably no one
else in the running. If the agent answers your questions, you
can use that knowledge to weaken the other buyer’s bid. I did
this recently when I discovered the person chasing the same
apartment needed a mortgage. I had a mortgage in place, so I
won the deal – and at below the asking price.
 Take your time: If the agent says she has a better offer, your
tactic is to leave it for a week or two. If the agent blinks first
and contacts you, then even if another buyer is interested in
the property, you know the deal can’t be that great. Don’t give
the other side any clues as to how desperate you are to buy.
Just make sure you have other properties to go for.
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Gazumping? No way!
Gazumping doesn’t happen in Spain. A difference between buying property in
England and in Spain is that in Spain, once you’ve agreed on the price and, through
your lawyer, put down the 10 per cent deposit, the deal’s done. (Read up on deposits
in Chapter 2.) The downside is that you’re as much on the hook as the seller. If you
pull out now, you lose your deposit. If the seller pulls out, though, you can end up
with twice the sum of your deposit in compensation.

Preparing to walk away
Deciding at what point in the deal to walk away if you don’t get
what you want is vital. The deal may be falling apart through a
combination of factors including selling price, stage payments,
completion date, and content. Beware of phrases such as ‘It’s
worth that extra mile’ and ‘We’ve worked on this so hard that it
would be a tragedy not to do the deal’ – both warning signs that
you’re heading beyond your walking-away point. Write down your
conditions, stick to them, and as a last resort put your conditions
back on the table with a seven-day deadline, saying ‘Take it or
leave it.’ I’ve seen this ploy deliver time and time again.

Declaring the Price
In Spain, as in much of southern Europe, a practice exists involving
paying some of the purchase price ‘under the table’: You pay part
of the purchase price in cash, undeclared to the authorities, and
then pay the balance in the usual visible manner. This can superficially appear attractive for both parties: Both you and the seller
get to lower your tax bills, and the professional charges based on
the declared selling price decrease. So, in theory, only the Government, a lawyer or two, and the estate agent lose out.
The practice of under-declaring has some very serious snags,
making under-declaring an unsound strategy for a buyer. For a
start, under-declaring is illegal and carries severe fines. The practice is likely to leave you with a larger capital gains tax bill when
you sell up than you would have had otherwise, unless you can
persuade your buyer to under-declare by the same proportion.
With anti-money-laundering regulations in force, you’ll also have
great difficulty in making a large sum of cash just disappear.
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You have to be particularly careful if you’re buying a rural property
that’s been in the same hands for many years. Buyers can be pressured into considering some level of under-declaring. The reason
for this is simple: The seller may well have a large capital gains tax
liability, taking a big slice of the money she hopes to get from the
sale of the property. But appreciating the seller’s dilemma is no
reason for you to condone by participating in a fraud.
Spanish estate agents say that, at present, sellers look for between
20 and 30 per cent as the under-declared amount. For many in the
property market, this amount is considered acceptable, much as
doing 75 mph on a UK motorway is – but you are breaking the law.
The only completely safe course of action is to walk away from any
deal that involves under-declaring, even if this means missing out
on a great property. If under-declaring rears its ugly head, you
need to get sound legal advice and follow it.

Chapter 12

Making Sure You Get What
You Think You’re Getting
In This Chapter
 Carrying out a basic survey inside and outside a property
 Checking for expensive defects before you buy
 Making sure the utilities meet your current and future needs
 Sorting out surveys and guarantees

Y

ou’ll know when you see your dream property – but appearances aren’t everything. As well as the location, the condition
of the property plays an important part in influencing the price
you pay. By law, you’re not obliged to have a professional survey
done as part of the buying process, so you don’t have to go rushing out getting every house you view professionally surveyed. You
can save time, money, and possibly disappointment by doing an
initial survey yourself.
In this chapter I let you into the secrets of surveying – tips for
inspecting your prospective Spanish property both inside and out.

Inspecting Inside
Buildings old and new can have structural problems that are
expensive to put right. You probably don’t want to spend on
repairs money that you were expecting to pump into a new swimming pool. The inside of a property is where most defects show up,
so start your inspection here.
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Sensible surveying
Angela and Tony Hopkinson, both in their early 50s, took early retirement from their
jobs as teachers in Wales. They spent the best part of two years driving around
Spain hunting for a place to live. They looked at more than 90 properties before settling on an old flour mill 5 kilometres outside the village of Cabra de Mora. Angela
and Tony became experts at spotting defects and weaknesses in Spanish properties, doing most of the surveying themselves. The couple paid for only two surveys
during their search: one early on, revealing an alarming number of flaws and at the
same time taking them through a big learning curve in surveying, and a second on
the house they purchased. Angela and Tony used an English surveyor operating in
Spain who carried full indemnity insurance, so they didn’t have to pay to have the
survey translated into English, the survey giving them peace of mind in case anything later went wrong.

Studying the structure
Look at retaining walls for cracks and signs of movement suggesting poor construction or maintenance. Moisture trapped behind
a retaining wall freezes and expands, causing cracks in the wall.
Moisture is a particular problem in mountain areas, where temperatures can drop sharply for prolonged periods.
Inspecting both on and below the surface of the flooring is important. Check the joists for rot, making sure the property has an
effective form of ventilation.
Remember to check windows and doors for obvious signs of rot.
Do the windows open and close easily? Do the catches and locks
work? Look out for signs of condensation, which may mean poor
ventilation, leading to rot.
Termites, those little ant-like creatures, love nothing better than
making a meal of your woodwork. Do the following checks to work
out whether the property has termites:
 Inspect wooden frames around doors and windows for clusters of small round holes.
 Check flooring and joists around kitchen and bathrooms and
anywhere there are plumbing pipes for signs of damp.
 Inspect attics, particularly around chimneys and vents, for
signs of decay.
 Ask for details of pest-control treatments and guarantees for
work done.
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If the house has any of these problems, ask your surveyor for his
opinion. Termites are not always a serious or expensive problem,
and you may still want to consider the property – with a reduction
in price, of course, equal to the cost of any treatment needed.

Examining electrics and plumbing
Being used to the comparative luxury of a modern house in Britain,
taking on an older Spanish property can be something of a culture
shock. At home, unlimited electricity and water are taken for
granted, but in Spain, electricity and water are sometimes in short
supply. Even in newer developments, you find that power supplies
leave a lot to be desired.

Powering up
Most holiday homes in Spain have a power rating of just 3.3 kilowatts. That won’t be sufficient if you are planning to live in your
Spanish property full time, so check the capacity of the power
supply, making sure the supply can be increased without costing
too much. Check the wiring and fuse box for obvious signs of
exposed leads and damage, which gives you an idea of how old
the wiring is. And do make sure there are enough plug sockets
for your needs.
Newer properties work on 220 volts, which is fine for most UK
appliances rated at 240 volts. Some older properties are still wired
for 110 volts. You can install a transformer to convert the wiring to
accept 240 volts, with a corresponding loss in amps (current), but
you’re better off budgeting to rewire throughout. In an older property, rewiring can cost upwards of €6,000.

Plumbing the depths
If you’ve ever checked out the bits behind a sink or under a bath in
the UK, Spanish plumbing looks much the same. But a couple of
major differences do exist between British and Spanish plumbing:
 Spanish houses don’t have a cold-water storage tank linked
into the main water supply, so all the water around the property is supplied at mains pressure. When you read the pressure gauge, don’t be surprised to read three bars, when in the
UK you only see one.
High pressure alert! If the water pressure is over five bars –
rare but not unknown – check to make sure there’s a pressure
regulator on the supply line. Excessively high pressure can
damage your washing machine and dishwasher and put extra
strain on the pipework.
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Leaving it all behind
Your best bet is to leave all existing appliances in the UK, buying what you need for
your Spanish property in Spain. Leaving your white goods behind may sound like a
costly exercise, but by the time you’ve paid to ship old appliances to Spain, converted the appliances to Spanish standards, and installed them, you won’t be too
far from the cost of buying new. And, of course, your new appliances are under
local warranty and spare parts are more readily available.

 Spanish connector sizes are real metric, unlike those in the
UK, which are a sloppy conversion of the old imperial measurements. Watch out if you’re thinking of bringing over a
washing machine, as the connection may not be as straightforward as you think.
Check out as many plumbing joints as you can easily find – behind
the loos, under sinks and washbasins, and around taps and drains.
Look for damp patches, leaks, and mould. Modern Spanish plumbing generally is good, the supply coming in copper pipes and from
then on being carried in flexible braided polyethylene.

Measuring the metres
Just because the plan of the property you’re inspecting looks professional, doesn’t mean the plan is accurate or even correct. I once
found that the plan of a ski apartment I was buying was for a different property in a different village. Sure, both properties had been
built by the same developer, but the layouts and internal sizes were
quite different. The result was that although the apartments were
nominally the same size, the useful size in terms of living area was
10 per cent out. I was asked, in effect, to pay €20,000 for space that
didn’t exist.
Some developers include the space occupied by the walls in the
available floor space. Including the balconies and a share of any
common parts in the square-metre size of a property is pretty
much standard practice. (For more info on negotiating price based
on the actual size of a property, have a look at Chapter 11.)
To know exactly what living space you’re getting, go around the
property and measure up for yourself. An electronic tape measure
does all the measuring for you and converts the measurements
into area and volume, which is useful for working out how much a
property will cost to heat. All you have to do is point the tape
measure at the walls. In the UK, electronic tape measures sell for
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around £40 from outlets such as the Gadget Hub (www.gadgethub.
co.uk). You can get some idea of how much it will cost to heat
your Spanish property by having first worked out the volume of
your present home and then using your heating bill to calculate
the cost of heating each cubic metre.

Bringing in a builder
Surveys are fine for pointing out defects, but anything short of a
full structural survey isn’t any help in estimating repair costs. If
you’re seriously interested in the property, persuading a local
builder to come round and give you a rough estimate of the state
of the property is useful. Many builders offer estimates for free in
the hope of getting the job of carrying out the repairs and renovations. A builder’s estimate can only give you a rough idea of costs,
but the information is vital to your house-purchasing budget. In
Chapter 2 I cover the importance of making a legal contract for
building and repair work, maximising your chance of getting the
work carried out as planned, within budget and on time.

Investigating the rest of the interior
Inspecting the paintwork, woodwork, and general interior decorative order is all part of your survey. If you need to completely
repaint the property or replace large areas of wood, your first year
may well be spent less on the beach and more on the bench –
workbench, that is.
Check that everything included in the sale – furniture, kitchen
equipment, and so on – is actually there and in working order. You
can find out about making an inventory in Chapter 5.

Checking out the heating
Heating and air-conditioning are expensive to run, so find out how
the house is heated in winter and kept cool in summer. Few
Spanish properties have any heating system built in, relying
instead on portable electric fires – an expensive option. Wood
stoves may be economical, but do you like the idea of continually
stocking up the woodpile? And you can’t have a wood burner
‘turned on’ before you arrive, so you’ll always have a cold start.
Don’t believe the agent’s claim that ‘This part of Spain is never
cold enough to need heating.’ In January, many Spanish homes are
colder inside than out in the sun. You may not be planning to
spend winters in Spain, but installing a heating system adds value
to your property, as well as making life in Spain comfortable.
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Looking the part: Your property
inspector’s toolkit
You probably won’t use every item in the toolkit for every property you inspect, but
if you get the house-hunting bug, you can add to your collection as you go along.
 Binoculars for inspecting roofs and guttering from the ground
 Overalls for protecting your clothing
 Pencil and notebook for recording information
 Pocket knife to test the condition of wood
 Spirit level for checking that floors are level and drains point the right way
 Stepladder for getting up to attics
 Tape measure (electronic or manual)
 Torch with a strong beam for inspecting the attic, basement, and storage areas

How hot does the house get during the summer months? Look at
which way the main rooms are facing (towards the midday sun
makes rooms harder to keep cool), whether the floors are stone,
and whether the windows have shutters. If the property has airconditioning, find out how old it is. Older systems are expensive
to run, difficult to repair, and irritatingly noisy.
Putting in air-conditioning is not too expensive. Portable units cost
a couple of hundred euros, and you can install a plumbed-in unit to
keep a three-bedroom apartment cool for around €3,000. You may
not recognise the brand names of cheaper systems coming in from
Greece and Turkey, but most are made under licence from reputable Japanese and US manufacturers.
Insulation is an important consideration in Spain, as heating costs
can be high. Checking whether walls are insulated is pretty difficult, but in new properties, if the attic is well insulated then the
walls probably are too.
In the UK, the What Price Web site (www.whatprice.co.uk) gives
costs per square metre for a whole range of building works from
conservatories, garages, and house extensions to smaller jobs such
as double glazing, loft conversion, roofing, plumbing, wiring, and
other semi-structural changes to properties, both internally and
externally. Although wage rates are usually higher in the UK than in
Spain, a What Price estimate will at least give you a ballpark figure.
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Exploring Outdoors
As in parts of the UK, flooding is a problem in Spain. With so much
land concreted over by building developments, rain frequently has
trouble draining away. Start your external inspection as you drive
up to the property, by taking a look at the drainage. Check whether
patios, porches, and driveways are slanting away from or towards
the building. A driveway slanting towards the building is likely to
lead to flooding and is expensive to put right.
Roofs, joists, and guttering are hard to inspect from the ground,
but need checking because roofing defects are some of the most
expensive to put right. You can use a ladder to inspect the roof,
joists, and guttering, or use the binoculars from your house inspection toolkit (see the sidebar ‘Looking the part: Your property
inspector’s toolkit’). It’s essential that the roof of the property is in
good order. Look out for missing and slipped tiles, damp patches
on ceilings and walls, and signs of rot in the timbers. And check
that the gutters are fixed securely and in working order.
Flat roof terraces are popular in Spain. Terraces may seem like a
great idea, but invariably lead to problems with damp. Look out for
ponding – low points where water accumulates – and cracked tiles.
If the roof is made of asphalt, look for splits, punctures, and tears.

Perusing the perimeter
Boundary disputes are unpleasant and expensive and can easily
wipe out all the pleasure of owning a home in Spain. Try to get
hold of a plan showing the boundaries between the property
you’re viewing and that of the neighbours.
I suggest you think seriously about taking out insurance against
different property risks, including forged title documents, boundary disputes, claims by third parties, land registry errors, and ‘land
grab’, in which developers and councils claim prior rights. Your
lawyer is the best person to advise you on this type of insurance.
Assess the situation before you even bid for the property, rather
than trying to cover up the cracks with insurance policies later.
Check that there are no disputes with neighbours over common
ground, access, and services such as water, power, telephone, and
drainage running across your prospective property or the neighbour’s. Where electricity and water are shared, neighbours have
been known to cut off supplies if disputes arise!
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Walk the boundary with the plan and with the seller to find
out exactly where the boundary line is drawn. Look out for the
following:
 Encroachments and improvements, such as fences, buildings,
add-on structures, and landscaping, crossing over a neighbour’s property line
 Roadways and paths crossing over a neighbour’s property
line
 Activities causing unacceptable noise, smells, and bright
lights
You also need to ask crucial questions about access, so check out
the following section ‘Assessing access’.

Assessing access
Having access to a property is critical. Crucial questions you have
to ask about access include: How do I get to and from the property? Who owns the right of way? Who’s responsible for the
upkeep of the right of way? Equally important is to confirm who
owns the ways in to and out of the property, and to and from any
land that goes with the house. You can only be certain about these
matters when your lawyer has done all the checks on the title, but
you need to ask the questions upfront. Be nervous if you find out
that not all the land coming with the property is accessed by the
drive that leads to the house.

Considering car parking
Make sure your potential property has sufficient car parking space
for your family’s and visitors’ needs. If you plan to run a business
such as a B&B, parking is a major consideration. Space is a serious
problem in cities such as Madrid and Barcelona, where street parking is often restricted and the danger of car theft is high. You may
be able to buy or rent a garage or parking space within a nearby
building, but buying or renting adds to your property costs. A
property with good parking is always worth more than one without, but a lack of parking is rarely reflected in the asking price for a
property. You need to negotiate to get satisfactory compensation if
you’re considering buying a property without adequate parking.
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Surveying the swimming pool
If the property has a pool, make sure that both the pool and the filtration system are in good order. Check for chips, cracks, and signs
of flaking or fading on the walls in a concrete pool. In a vinyl-lined
pool, look for staining or tears and check that the liner hasn’t come
adrift from the edge. Look for a pressure gauge on the filter pump,
making sure that the pressure is up to the designated mark and no
water is dripping around the pump.
Adding a pool to a property is expensive, but if a pool is high on
your wish list, you need to build the cost in to your purchasing
budget. A basic above-ground pool, long enough for swimming
rather than lounging, costs upwards of €2,500. This type of pool
does nothing for the appearance of your property, but is bound to
be a welcome relief from the heat during your first summer in
Spain. An 8 × 4 metre pool built into the ground costs between
€12,000 and €20,000, including filtration and heating. A saline filtration system adds a bit more to the initial outlay but cuts your
operating costs and gives better water quality.
A pool is pretty essential if you plan to let your house on the holiday market, but remember that a pool requires regular maintenance and security measures to prevent accidents. The best –
and most expensive – security system is a rolling hard pool cover,
giving excellent insulation and preventing too much water evaporating, and so reducing your heating and water bills. A rolling hard
pool cover is strong enough to walk on, though that’s not to be
encouraged. When the cover is drawn over and locked, you can
relax knowing that no disaster can happen – in the pool at least. An
alternative is to fence in the pool securely, making the pool area
safe for very young children.
You need planning permission for a pool, which usually takes a
month or two to obtain. You’re unlikely to get planning permission
before making an offer, but a surveyor can give an opinion as to
your chances of success.

Siting septic tanks
Septic tanks are something of a rarity in the UK but a common feature of rural life in Spain, where few properties outside of urban
areas are connected to the main drains (el alcantarillado). The
Spanish Government has made a commitment to connecting all
towns of 15,000 people and more to a town sewage-treatment
system, but lack of funding means the programme is running
very late.
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In Spain, the septic tank is a system of chambers dug into the
ground. Modern all-purpose septic tanks cope with most waste
products in large volumes. Older tanks are less efficient, need
emptying frequently, and can’t cope with the volume of water from
dishwashers and washing machines. If you’re buying an old property, find out the age and condition of the septic system.
Septic tanks cost upwards of €2,000 to install and last for at least
20 years. They need emptying every six months or so, a service
usually provided by the local authority and paid for out of local
taxes.

Unearthing Utility Issues
Installing the utilities in Spain is expensive – and simply not possible in some cases. Even when the heat, light, and power seem to
be in good running order, don’t take anything for granted. Examine
the utilities yourself, checking out who supplies the property with
what. If something’s missing, don’t accept a glib statement such as
‘We’ve managed for 20 years without it.’ The current owner’s idea
of a perfect retreat is probably poles apart from yours.

Grappling with gas supplies
In the country areas of Spain, gas is the most common fuel for
cooking and heating water. Generally you use bottled gas rather
than gas supplied by pipes. Unless a public gas supply is within a
few yards of the property, getting connected is uneconomical.
Check that the gas bottle is in a secure well-ventilated place and
that a switching valve is in place for a backup gas bottle. Installing
tanks and venting isn’t that expensive, but may have to be
included in your buying budget.

Watching out for water
Water is generally safe to drink in Spain, although in the country,
water can sometimes come out of the tap a little rusty. Most people
in Spain drink bottled water, but this is largely a lifestyle matter
rather than reflecting a serious concern about water quality or
safety. Mains water is scarce and often metered in many parts of
Spain, particularly in the south and around the up-and-coming area
of Murcia. The cost of water varies greatly from region to region
and rises sharply the more water you use, but starts at about 50
cents a cubic litre. Check out the reliability of the water supply.
Turn on a couple of taps: If the water dries up, there’s a good
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chance the property isn’t on mains water – and getting connected
is a very expensive proposition. The alternatives to mains water
are wells and, in isolated areas, tanker deliveries.
Ask the owners of neighbouring properties how frequently the water
supply is cut off or curtailed. If the water supply looks like it could
be a problem, or you’d like to save money, install water-storage
tanks to capture rainwater. Also, make sure you have no leaks in
the system and look into the most efficient ways of using water,
recycling where possible. Whichever way you get your water
supply, have an independent water tank (depósito) as a backup.
Properties with a well or borehole (perforación) still have no guarantee of a plentiful water supply. You may even have to register
your borehole and apply for a licence to use your own water.
Check out www.waterwells.org to see what’s involved in putting
in a well on your land in Spain.
Find out whether the property has a water meter. In older shared
properties, there’s usually one meter for the whole block. The bill
is then shared out according to the size of the apartment. Sharing a
bill is unfair if you’re there for only two months a year, but fine for
other people who are there year-round and have hundreds of visiting relatives. If sharing a bill is a problem, ask the local water company to install a separate meter for the property. Then install your
own private meter to check that the water company isn’t overcharging, which isn’t unknown.

Wiring up
You don’t have much choice when it comes to electricity supply in
Spain. Two firms, Endesa and Iberdrola, control 80 per cent of the
Spanish electricity market. In theory, the market is open and competitive, but in practice, less than 1 per cent of all customers have
changed their electricity provider, resulting in Spanish electricity
tariffs traditionally being higher than in the rest of Europe.
Living in the depths of the country, you’re lucky if your property
has any electricity supply at all. Many rural properties have their
own generators for electric power. If that’s the case with the property you’re looking at, forget any ideas about air-conditioning, dishwashers, or washing machines. Even a hairdryer is likely to push
the electricity supply to its limits. If you’re happy existing with a
generator, that’s fine; if not, my advice is to look for a property
elsewhere.
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Dialling up
Telefónica, Spain’s main telecommunications supplier, has maintained its stranglehold on Spain’s fixed-line market, despite losing a
billion or two euros in recent years. If a phone line is connected to
your property, ask Telefónica to send a final bill to the previous
owner and then transfer the account to you, the service costing
around €45.
If the property has no telephone line, expect to pay €170 for connection plus a €200 refundable deposit. In cities, larger towns, and
resort areas, expect to wait a week for Telefónica to sort out your
new line. In the country, you may have to wait months or, in extreme
circumstances, years and pay thousands of euros to get connected, so you need look carefully into the matter.
Spanish land-line calls are among the most expensive in Europe,
and many Spaniards rely on the growing mobile phone network.

Getting online
A land-line gives you dial-up access to the Internet or e-mail, but to
get broadband you need ADSL (asymmetric digital subscriber line).
Getting onto broadband isn’t always possible, because there may
not be a telephone exchange within the maximum range of 3–5
kilometres or the exchange may not be able to handle ADSL. The
Telefónica Web site at www.telefonica.es/contacto has the contact phone numbers and Web sites for its landline, mobile, Internet,
and other services. From here you can find out whether ADSL is
available or will be available soon for the property you’re thinking
of buying.

Carrying out a Survey
Spain has no legal requirement to have a property surveyed,
although no self-respecting Spaniard would make an offer on an
older building without at least taking a builder around to give the
property a once-over.
Unlike in Britain, where the practice is to make an offer ‘subject to
survey’, in Spain the seller expects you to take the risk or get the
property surveyed before you put in an offer. If you are seriously
interested in a property and feel the property needs a survey, get it
done as quickly as possible, ideally a couple of weeks before you
make an offer.
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Knowing what a basic survey covers
The most basic survey is not really a survey at all, but something
known in the trade as a mortgage valuation. A mortgage valuation
confirms to the lender whether the property is worth the asking
price. An estate agent usually carries out the valuation, which is
confined to comparing the price of the property with the prices of
similar homes nearby. The lender wants to make sure that the
amount you’re borrowing is less than the value of the property.
Any mortgage offered to you is based largely on the results of the
mortgage valuation.
In practice, a mortgage valuation is of little value to the new property owner. Although the survey highlights any glaring catastrophes waiting to happen, you don’t have any comeback if you have
problems later with the property.
A mortgage valuation gives you another opinion about the value of
the property. But if you’ve done your research thoroughly, you are
the person who knows better than anyone how much comparable
properties cost (as I explain in Chapter 11). Having a mortgage valuation survey under your belt does have its uses though: in
divorce proceedings, probate, company audits, and personal pension valuations (which I cover in Chapter 15).

Going the full monty
Getting a full survey done is important if the property is unusually
constructed, dilapidated, has been altered extensively, or if a major
conversion or renovation is planned. A full survey gives a complete
picture of the construction and condition of a property and is the
most thorough and detailed report on the condition of a property
that you can buy. The surveyor looks for structural and roof problems, dampness, timber decay, and woodworm, and also checks
the condition of all roof spaces, walls, floors, and gutters, identifying all significant structural defects and items of disrepair.
Full survey reports can be 30 pages long, including a table of costs
for the major defects and problems. The survey advises on the
order in which work is carried out and how long the work should
take. After a full survey, you have enough information to allow you
to budget for the work, knowing with a reasonable degree of certainty how much the repairs are going to cost over and above the
asking price to make the property habitable and secure. Armed
with this information, you can go back to the negotiating table and
chip away at the seller’s asking price.
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A mortgage valuation is not normally included in a full survey, but
can be provided at a modest additional charge.

Earning peace of mind
from your survey
By the time you’ve ploughed through pages of technical jargon,
you may be excused for thinking that the level of detail is needlessly exhaustive. The amount and depth of information is there
because surveyors are trained to find problems, but mainly
because surveyors are required by law to tell you every detail of
what they find.
What you get from having a professional survey done before parting with your hard-earned cash is peace of mind. Anything cropping up later that the surveyor didn’t spot and bring to your
attention results in the surveyor having to foot the bill – which is
why surveyors carry professional indemnity insurance. (Go to
Chapter 3 for help finding the right surveyor for your property.)

Deciphering and translating surveys
Spanish surveys are almost always written in Spanish. If you’re
lucky, you get a one-page English summary of the key points of the
survey. The language used by surveyors is inevitably technical,
and even if you understand Spanish reasonably well, you’re wise to
get the survey translated. The translation costs about a third as
much as the survey itself. However, without a clear understanding
of what’s in the survey, you will find it difficult to have any comeback if defects that the surveyor should have caught come up.
(Read Chapter 3 for advice on finding and using translators.)
Even surveys written in English may leave you uncertain whether
to proceed with the purchase. Bricks and Brass, a UK company
specialising in advice for owners of older UK properties, has some
useful information on interpreting surveys (www.bricksandbrass.
co.uk/buying/buyaftrsv.htm).

Part IV

Settling into
Spanish Life

‘Wilfred’s bought himself some typical
Spanish clothes and has gone to mingle with
the locals at the café.’

I

In this part . . .

n this part, I detail the practicalities of moving to Spain,
from getting the electricity switched on to transporting
your furniture. You have options to consider and decisions to make, like sorting out health care and planning
for your children’s education or care provision for elderly
relatives. I check out all the choices open to you and give
details of organisations and services that can help.
I also cover day-to-day issues, such as getting work, finding out what social benefits you’re entitled to, and improving your Spanish language skills.

Chapter 13

Permission to Come Abroad
In This Chapter
 Finding out about permits and visas
 Checking out your tax position
 Appraising ownership options
 Moving your money around

S

pain is no different to other countries in expecting foreigners
to jump over hurdles before being accepted as legitimate residents. For those planning to buy a property in Spain, the hurdles
are set a little higher than for people merely passing through – but
900,000 Brits having residency and owning a property in Spain
proves that the course isn’t that hard. In this chapter I try to help
you to overcome obstacles in the race to your property-owning
finish.

Applying for Permits and Visas,
and Other Bureaucracy
Whether you’re prospecting for a property in Spain or just looking
for work – in short, doing anything other than taking a holiday –
you can’t avoid the bureaucracy. You can save yourself a lot of
trouble by dealing with much of the red tape before leaving the UK
and at the same time smoothing your path to that dream home in
Spain.

Just visiting: What you need
for a short-term stay
European Union (EU) citizens need only a valid passport to visit
Spain. If you’re planning to hang around for more than 90 days
(three months), you have to make your stay official by getting a
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foreigner’s identification number (número de identificación de
extranjeros, NIE). (I explain in Chapter 10 how to get an NIE.)
The European Health Insurance Card (EHIC) replaced Form E111 in
2005. You can get an EHIC from most UK post offices. An EHIC gives
you the right to basic medical and dental treatment during your
first 90 days in Spain. However, check out what the Spanish health
service actually provides (Chapter 15 is a good starting point), and
then decide whether you need to arrange extra health insurance.
Are you planning to take your car to Spain? If so, you need a green
card – the international insurance document for motorists taking a
car abroad – obtained from your insurance company, to extend
your car insurance cover. Some insurance companies provide up
to 90 days’ European cover within their policies, but others companies make a modest charge for the privilege of driving on Spanish
roads.
If you’re not an EU citizen, ask the Spanish consulate in your home
country what restrictions are placed on short stays and travel to
and from Spain.

Staying forever
Citizens of EU countries have an automatic right to residency in
Spain, but you still need to go through the process of applying for
residency. It’s wise to apply for residency before you get too far
through the property-buying process. The process is straightforward: Present a valid passport, four passport-size photos, and
proof of income at the foreigners’ section of a main police station
(Policía Municipal); you don’t need an appointment. If you’re planning to work in Spain (see ‘Wangling a Work Permit’ later in this
chapter) or thinking of starting a business (which I discuss in
Chapter 14), you may need to take some additional documents,
such as details of a local bank account. But, as an EU citizen, you’ll
have your tarjeta comunitaria (residency card) issued within a
couple of months.
Having a residency card is not the same as being resident for tax
purposes. Check out ‘Ruling on residency’ later in this chapter.
If you’re not an EU citizen and you want to stay in Spain for more
than 30 days (90 days for Canadians, Americans, and Japanese
nationals), you are required to get a visa from the Spanish consulate in your home country before entering Spain. Spain issues
dozens of different visa types, dealing with every conceivable situation. For example, type A permits are for seasonal workers and
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are valid for up to nine months, type E permits let you carry out
legal work activity anywhere in Spain for up to three years, and the
gold-standard type P permits guarantee a permanent right to work
in Spain. The Web site of the British Embassy in Spain (www.ukin
spain.com) has a dedicated visa section.
Non-EU citizens who have a right of residency in an EU country
because they have relatives or ancestors from that EU country also
have a right to residency in Spain. Similarly, getting residency in
Spain allows non-EU citizens to reside elsewhere in the EU.

Dodging the queues
by using a gestor
A gestor is a local ‘fixer’ whose role is to remove the hassle of dealing with Spanish bureaucracy. After you’ve used a gestor, you’ll
wonder how you ever survived without one. A cross between a
lawyer, accountant, bank manager, and civil servant, a gestor (your
gestor) can handle everything and anything that involves permits,
documents, and licences. After your gestor has received a letter of
authorisation from you, she can magic almost anything into legal
existence, from a residency card to a work permit. Above all, your
gestor cuts out the stress of handling unfamiliar paperwork and
processes in a foreign language.
You can find a gestor’s office (gestoria) by looking in the Spanish
‘Yellow Pages’, Paginas Amarillas (www.paginas-amarillas.es).
Every town has at least a couple of gestorias, and most cities have
dozens. However, your best bet is to ask for recommendations
from friends who already have properties in Spain, from estate
agents you use, and from your lawyer. Gestors charge wildly different fees, so shop around before nailing one down.

Finding out what you
can take to Spain
As a citizen of the EU, you are not restricted in the amount or
type of personal belongings you take into Spain from other EU
countries – provided the items are legal. If you’re not an EU citizen,
or if you want to take items into Spain from outside the EU, check
with the Spanish consulate in your home country to find out
whether you need special permission or have to pay tax on your
belongings.
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Dealing with Long-Term Residency
Buying a home in Spain is perhaps the easiest part of moving there.
More difficult problems that you may need to sort out include:
 Who will own your house – you, your partner, your children,
any combination of those parties, or an anonymous offshore
company?
 What will happen to your tax or pension position if you decide
to spend more and more time in Spain?
 How will any profit you make on your property be treated if
you sell up?
Answers to the questions about ownership, pensions, and profit
depend on your personal circumstances and your appetite for risk
and facing difficult issues. If you want to avoid red tape and have
as little to do with lawyers and accountants as possible, you may
end up giving a greater share of your income and profit to the tax
authorities or some other third party – but at least you get to live a
quiet life. On the other hand, you may be prepared to go through
fire and water to stop your money getting into the hands of the
taxman – within the bounds of the law, of course.
Here is a brief guide showing how tax and legal issues may affect
your decision to move to Spain, be it a temporary or more permanent arrangement. Always seek professional advice on tax and
legal matters to be sure your own personal position is taken into
account.

Ruling on residency
Paying taxes can’t be avoided, but you do have a choice as to
where you pay them. The rule on where you pay is not so much
about where you live or where your income comes from, but where
you are resident. The word ‘residency’ has a particular meaning
when it comes to taxation – residency isn’t necessarily the same as
having a residency card or living in the country. And residency
isn’t the same as your domicile, which is the place where you have
your roots and is usually the place where you were born.
Most of the mysterious rules relating to tax residence are irrelevant in terms of buying a house in Spain. However, if a large sum of
tax is at stake, say from selling up your business or the capital gain
on your house, HM Revenue and Customs (HMRC, the new name
for the Inland Revenue) may become a bit more rigid as to how
the rules are applied. You may have to take steps to prove your
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movements, such as showing travel and hotel receipts. You may
decide that the best route is to have no UK accommodation and to
sign up for Spanish taxes as quickly as you can.

Taxing decisions
Annual tax declarations are filed between 1 May and 20 June each
year in Spain, whether you’re resident or non-resident. To keep you
up to the mark, the authorities ask to see your tax declaration form
when you renew your residency. To add insult to injury, you have
to purchase your own tax form, available from a tobacconist
(estanco) for €0.30.
You pay your tax when sending in your tax declaration form, or
you pay 60 per cent of what you owe at the tax year end, paying
the balance by 5 November of the same year.
Spain has three tax declaration forms:
 Declaración abreviada (abbreviated declaration): Form 103
is two pages long and is for regular income, pensions, and
investment income that has already been taxed in Spain.
 Declaración simplificada (simple declaration): Form 101 is
five pages long and covers everything in the abbreviated declaration plus income from letting and capital gains tax on a
principal residence where the money is to be reinvested in a
home in Spain.
 Declaración ordinaria (common declaration): Form 100 is
13 pages long and covers more complex tax affairs.
Form 103 is quite simple to complete, but you may need professional help filling in the simple declaration and the common declaration forms if you’re not up to speed in financial matters.
Taxes that you may come up against in Spain include:
 Income tax for non-residents at a flat rate of 25 per cent on
any income arising in Spain.
 Income tax on deemed letting income – renta – payable by
non-residents with more than one property in Spain. The
authorities assume that you earn 2 per cent of the value of the
property, and you pay 25 per cent tax on that sum.
 Income tax for residents on a sliding scale (up to 48 per cent)
on their worldwide income above €70,000. Thousands of possible deductions can lower this rate, but seek professional
advice to make sure you claim all entitlements.
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Guidelines on UK residency
Living and paying taxes in the UK and then going overseas won’t change the fact
that you’re ordinarily resident in the UK. If you leave the UK to take up permanent
residence abroad, generally HM Revenue and Customs accepts this at face value
and treats you as no longer being resident on the day following your departure. If
you spend an average of 91 days or more a year in the UK over any four-year period,
you’re swept back into the UK tax net. The days of arrival and departure are not normally counted, so in theory you could spend a lot of long weekends in the UK before
using up your allowed days. Since 1993, you’re even allowed to have accommodation available for your use in the UK.
To gain tax residency in Spain, you need to spend more than 183 days in Spain in any
calendar year. If your only home is in Spain and you have a Spanish resident’s card,
you’re usually considered as a tax resident in Spain, even if you spend fewer than
184 days in Spain.

 Wealth tax for non-residents is paid annually on all assets in
Spain, including houses, on a sliding scale from 0.2 per cent
on the first €170,000 up to 2.5 per cent on wealth above
€10,700,000. Resident homeowners are given an allowance
of about €260,000 that is exempt from wealth tax.
 Inheritance tax is highly complex and is paid by the beneficiary. If you’re domiciled (having a fixed residence) in Spain,
inheritance tax is payable irrespective of where the inheritance comes from. The amount of tax you pay depends on
how close a relative you are to the deceased and ranges from
about 8 per cent through to 34 per cent on a sliding scale for
assets valued at up to €800,000. An exemption of 95 per cent
of the tax applies to spouses, parents, and children of people
who’ve been resident in Spain for at least three years.
 Capital gains tax (CGT) is paid by everyone, except if you’re
over 65 years of age and have lived in Spain for at least three
years and plan to reinvest the proceeds of selling your property in another Spanish property (refer to Chapter 2 for info
on property taxes).
Web sites giving up-to-date information on taxation rates and
issues include:
 iAbogado (phone: 91-350-1256; www.spainlawyer.com): An
English-language telephone, e-mail, and face-to-face advisory
service on tax and legal issues. iAbogado’s fees start at €15

Chapter 13: Permission to Come Abroad

199

for 30 minutes on the phone and go up to €80 an hour for a
personal consultation.
 Spain Accountants (www.spainaccountants.com): An online
tax and accountancy service catering for the expat community throughout Spain.
You can also find information about taxation rates on the Web site
of the UK HM Revenue and Customs (www.hmrc.gov.uk). Always
seek professional advice on your taxation matters. Ask someone
you or your estate agents know who has recently moved her tax
affairs to Spain to recommend a tax advisor.
Check out the following organisations for advice on minimising
your tax bills:
 Association of Investment and Financial Advisers (www.
aifa.net). AIFA is the trade association for independent
financial advisors (IFAs), representing around 70 per cent of
the market. Go to the ‘Consumer Area’ of the Web site and,
from the vertical menu on the left, select ‘Find an IFA’. Enter a
UK postcode to see a directory of local IFAs. (Expatriates need
a UK postcode to get into the directory.) Then you are asked
to fill out a request form for the area in which you’re seeking
advice. Select ‘Expatriate Services’ in Section 3 and continue
as meets your needs.
 Institute of Financial Planning (www.financialplanning.
org.uk).The Institute of Financial Planning helps you search
for a qualified financial planner to advise you on buying property overseas or relocating to another country. Select ‘Search
for a Qualified Financial Planner’ from the ‘How Can We Help
You?’ section in the centre of the home page. From there, you
are asked to search for financial planners with specific experience in topics such as expatriate financial planning and offshore investments.
 International Tax Planning Association (www.itpa.org). The
International Tax Planning Association is a multi-disciplined
association of more than 1,000 bankers, trust officers, finance
directors, accountants, lawyers, and others with a practical
interest in the tax aspects of cross-frontier transactions. Tax is
mostly examined from the point of view of the taxpayer; membership is limited to practitioners who act for or in the interests of taxpayers. You can find a directory of member firms in
the Green Book, which you can find in the horizontal menu
bar across the bottom of the screen (or via www.itpa.org/
services/gb.php). You can search by country and service.
Services include estate planning, immigration, and tax
planning.
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Dealing with taxes is a legal obligation. If you don’t intend to live in
Spain for most of the year, nominating someone to act as your
fiscal representative is both sensible and practical. Your representative receives any correspondence from the tax authorities on
your behalf. The fiscal representative has to be a resident of Spain
and is usually, but not necessarily, a lawyer or accountant – but
nothing needs to stop you using a trusted friend or neighbour.

Doubling your tax troubles
At first sight, the Spanish tax system may look more attractive than
that of the UK. But you may not have a simple ‘either/or’ choice. If
you meet the tax rules of both Spain and the UK, you may be seen
as being a tax resident in both countries. For example, if each year
you spend 200 days in Spain, 100 days in the UK, and the remaining
days elsewhere, both the Spanish and the British tax authorities
can reasonably lay claim to you.
Most countries, the UK and Spain included, have double-taxation
agreements designed to settle this problem. Tie-breakers, as the relevant clauses in the double-taxation agreement are known, deal
with cases such as you having homes, assets, and income in roughly
equal proportions in both countries. In those circumstances, generally you’re deemed to be a resident of the country of which
you’re a national. Take the word ‘generally’ as a sign that this is
not an area to get into without taking timely advice.
Double-taxation agreements are designed to make sure that you
don’t pay tax on the same event twice. But you could well end up
paying different taxes in each country. You’re best seeking the
advice of a trusted professional, but the following list offers a few
examples of what you pay according to Spanish and UK tax rules:
 You pay Spanish capital gains tax on personal property in
Spain.
 If you’re taxed on a gift made in the UK, the tax paid is offset
against any tax liability accruing in Spain.
 Income from UK property rents is normally taxed at source in
the UK.
 UK non-government pensions are taxed in Spain, if that’s
where you receive the money. Government pensions are taxed
in the UK.
 If you settle in Spain, normally you won’t pay capital gains tax
in the UK, except on property in the UK.

Chapter 13: Permission to Come Abroad

201

If you spend more than 183 days – consecutive or not – in Spain
during one calendar year, you are liable for Spanish taxes, regardless of whether you take out a residence permit. You become resident for tax purposes on the morning of day 184. Temporary
absences from Spain are ignored for the purpose of the 183 days’
rule, unless you can prove you were resident in another country
for more than 183 days in a calendar year.

Owning up to ownership
You may be forgiven for thinking that the only way to own a property in Spain is for you to buy. But that would be too simple! Spain
has five main types of ownership structure, shown in Table 13-1,
each with a number of variations. To choose the right structure,
you are likely to need professional advice from a lawyer or
accountant who is familiar with both UK and Spanish tax and
inheritance law. At stake is the potential for releasing thousands of
pounds while you’re alive and saving your dependants a small fortune in tax when you die. To secure savings on ownership, however, you have to give up a degree of control over your property.

Table 13-1

Pros and Cons of Ownership Structures

Structure

Pros

Cons

Sole ownership

Simple

Could leave a big inheritance
tax (IT) bill for dependants
Miss out on tax savings if
you plan to rent out the
property

Joint ownership

Cuts IT liability

Co-owner can force sale at
will
Miss out on tax savings if
you plan to rent out the
property

Add children to title

Cuts IT liability

Children can force sale at
will
Miss out on tax savings if
you plan to rent out the
property
(continued)
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Table 13-1 (continued)
Structure

Pros

Cons

Put property in children’s
name only

Virtually cancels
IT liability

You all but lose control of
the property
You need permission to sell
You still miss out on tax savings if you plan to rent out
the property

Buy using a Spanish, UK,
or offshore limited
company

Cuts taxes if you
plan to rent out
property
Can help with IT
Leaves you in
control

Very complicated! If you go
the offshore route, you have
to pay a special tax
equivalent to 3% of the
property’s value every year

Make sure you give yourself a life interest (usufruco) in the property if you’re considering putting your house in the name of your
children or partner. Life interest gives you the right to live in the
property for as long as you live, and saves your dependants a hefty
inheritance tax bill when you die. Ask your lawyer to arrange a life
interest for you.

Wangling a Work Permit
EU citizens don’t need a permit to work in Spain. Your tarjeta comunitaria (residency card) and NIE (which I describe in Chapter 10)
are all the documentation you need.
Things get more complicated for non-EU citizens. If you’re applying
for a permanent job in Spain, your potential employer must first
have advertised the job with the Spanish Employment Institute and
been unable to find a suitable Spanish candidate.
Temporary work permits are available for people working in Spain
for short periods without taking residence.
To apply for a work permit, you need the following documents:
 An appropriate visa from the Spanish consulate in your home
country (see ‘Applying for Permits and Visas, and Other
Bureaucracy’ earlier in this chapter).
 A certificado penal (a certificate showing whether you have a
prison record or legal judgement against you) from your home
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country, and translated into Spanish, stating that you have no
criminal record.
 A health certificate (certificado medico) from your doctor
showing you have no contagious diseases.
 A certificate of registration with your home country’s consulate in Spain.
 Five passport photos.
The procedure is complicated, but your potential employer or
gestor is there to help you.
In Spain, all non-resident employees must have a work permit
(cuenta ajena). Permit A (permiso A) is a temporary permit lasting
for three, six, or nine months. Permit B (permiso B) is a more permanent contract, normally lasting for one year and renewable
annually for five years.

Finance without Frontiers: Moving
Your Money Around
Having the means of moving your money around easily, safely,
quickly, and without your money going down in value is important
when you’re buying a property in Spain. In this section I help you
find out how.
Any property purchase takes time. The longer the purchase takes,
the longer you’re exposed to currency market forces making your
payments unpredictable.

Checking cheques
You can pay sterling as well as euro personal and business
cheques direct into your Spanish bank account. (I explain how to
open a Spanish bank account in Chapter 10.)
You can pay Spanish creditors by personal cheque, if your creditors are brave enough to take the money that way. However, a foreign currency cheque can take several weeks to clear in a Spanish
account. In addition, you’re charged for the privilege and exposed
to the vagaries of the bank’s exchange rate.
A banker’s draft is an alternative to a cheque. Because the draft is
drawn by a bank, the person receiving the draft can generally rely
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on the draft being as good as money. However, as with personal
cheques, drafts can be a slow and costly way to get money from
A to B.

Crediting and debiting
from UK cards
Probably the easiest way to move money from the UK to Spain for
day-to-day expenses is by using a UK credit or debit card. You can
also use your cards in many of Spain’s cash points to withdraw up
to €300 each day. However, you can’t use a credit card to pay
Spanish utility bills or buy a house.
If you plan to use your credit or debit card in Spain, warn your
card supplier. Many banks use software that’s programmed to
detect purchases and withdrawals that are not usual for the cardholder. The software then rejects your card.
Credit and debit card companies often make a foreign currency
conversion charge on all overseas transactions. Foreign currency
conversion charges vary from 1 per cent to as much as 2.75 per
cent. In addition, the fluctuation of the euro against the currency
that your credit card operates in is reflected in your purchases.

Transferring the international route
Your UK bank can transfer funds electronically to your bank
account in Spain. In theory, if you have the funds and you give your
UK bank instructions before 12 p.m. midday the money appears in
your Spanish bank account by close of business the following day.
In practice, allow three full working days for the money to clear.
Check out your bank charges for transferring funds electronically
and what rate of exchange the bank will give you. The tourist
exchange rate is the least advantageous to you – and, naturally, the
one the banks favour. Try to insist on the commercial rate of
exchange and as low a charge as you can secure. If you plan to
transfer funds frequently, changing your UK bank to one that’s
more competitive in international affairs is probably a better
option.

Telegraphing cash
If you’re in a hurry to get funds into Spain, telegraphic transfer is
probably the answer – at a cost. Banks charge anything from 5 to
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10 per cent of the amount of the transaction. However, telegraphic
transfer can be a lifesaver if you need the cash there and then for a
deposit on a house. Lots of companies are in the game. For example, Western Union (www.westernunion.com) operates a service
called Money in Minutes, with approved transactions generally
available for pick-up right away, subject only to the hours of operation at the receiving agent’s location. Citibank (www.citibank.
com/uk) allows you to transfer up to £10,000 daily in sterling or in
the currency of the recipient’s account. The service allows you to
view the exchange rate before you complete the transaction.

Calling in the specialists
A new breed of firms, calling themselves currency brokers, dealing
almost exclusively in moving currency around the world for buying
property or completing other business-related transactions, has
sprung up. Currency brokers aim to cut the cost of moving your
money around.
Currency brokers deal exclusively in foreign currency transactions
and are usually more competitive than banks when it comes to
cost. They are also more clued up than the average retail branch of
a high street bank.
The main advantage of using a currency broker lies in the broker’s
ability to buy a currency in advance so you can predict exactly
what your exchange rate will be. Suppose, back in January 2003,
you bought a house in Spain for €200,000, which was equivalent to
£129,900, by making a down payment of €25,000. By May 2003,
when you were ready to complete the sale and pay the remaining
€175,000, the euro had gained approximately 10 per cent in value
against sterling. The differential in the exchange rate would have
cost you €17,500 more than you had bargained for at the outset.
Ask your estate agent and lawyer to recommend a currency broker.
The following Web sites of currency brokers may be useful to you:
 Currencies Direct (www.currenciesdirect.com)
 Baydon Hill (www.currencies4less.com)
 Interchange (www.interchangefx.co.uk)
 Foreign Exchange (UK) (www.4xuk.co.uk)

Converting your pension into euros
You can have your UK state pension paid into your UK bank
account or into a Spanish bank in the local currency. The Pension
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Service (phone: 0191-218-7777; fax: 0191-218-7293; www.the
pensionservice.gov.uk) can give you all the information you
need to make sure pension payments reach you quickly. See
Chapter 15 for information about claiming other UK benefits
in Spain.

Paying bills in the UK
As long as you continue to own a home in the UK, you have bills
to pay there. The easiest way to pay your bills is by direct debit
through your UK bank. You can also do this through your Spanish
bank, but you end up paying more because the money has to be
converted from euros to sterling.

Chapter 14

Making Money in Spain
In This Chapter
 Considering business options from your house in Spain
 Finding work in Spain

S

elling up, moving to Spain, buying a property, and finally giving
up work and leading a life of blissful idleness isn’t for everyone. Some of you, having bought your property in Spain, will be
eager to get involved in the local community, find a job, or turn
your property into a financial asset. You have a number of options
in this quest. In this chapter I look at different ways of earning
some very useful income in Spain.

Tapping into Tourists
Tourism is big business in Spain, and tapping into the tourist trade
is a great way of earning you cash. More than 40 million tourists
arrive in Spain each year from other European countries, a third
coming from the UK. The tourism market in Spain is growing by 4
per cent a year, a rate that has barely faltered despite internal
political strife and waves of terrorist attacks.
However, not every region of Spain is a holiday hotspot, and some
areas, including the Balearics and the northern regions of Spain
such as La Rioja, are experiencing a slowing down in tourism. If
you’re considering buying a property in Spain and turning your
property into a financial asset, your most important decision is
going to be where to buy.

Renting out your property
Renting out your Spanish property to holidaymakers is an excellent way of making some money and recovering some of the costs
of buying your home in Spain. Holiday rents in Spain vary from
around £100 a week for a studio in the low season to more than
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£3,000 a week for a five-bedroom property in a prime location in
the high season. Seasons vary of course: High season at a seaside
location is the summer months; in the ski resorts, high season is
during the winter; and in Madrid, Barcelona, and other Spanish
cities, high season is all year round.
Table 14-1 gives some very approximate figures for renting out a
property. The expenses and rental yields will vary from country to
country and area to area.

Table 14-1 Calculating Annual Rental Profit and Loss
Weekly rent

€350

Weeks let in year

46

Annual rent

€16,100

Expenses
Agency commission (30%)

€4,830

Insurance

€700

Service/community
of owners charges

€500

Local rates

€700

Wear and tear allowance (10%)

€1,610

Total expenses

€8,340

Profit before tax

€7,760

Mortgage (on 50% of €200,000
at 5%)

€5,000

Profit before tax

€2,760

In Spain, short-term holiday rental contracts, called arrienda de
temporada, don’t grant tenants any right to automatic extension
beyond the initial contract period and require the tenant to vacate
the property when the contract ends. Holiday lettings can last for
anything from a weekend to several months. A holiday-letting
agreement operates fundamentally under contract law: The tenant
has few rights of tenure and the repossession procedure is much
simpler than for a standard residential tenancy. To make the letting
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legal, the landlord has to be satisfied that the letting is genuinely
for the purpose of a holiday.
Although focused on the UK market, Melanie Bien and Robert
Griswold’s Renting Out Your Property For Dummies (Wiley) tells you
everything you want to know about renting, from preparing your
home, to advertising, and taking the inventory.
You’ve two principle options when it comes to finding holiday-let
clients for overseas properties: using an agent and doing it yourself. Pros and cons exist for both ways. If you do it yourself, you
have the potential for greater profit as you cut out an agent’s commission, but if you’re not as successful as agents might be, this
could prove an illusory gain. You also have some say over which
tenants you take. However, it can prove a time-consuming path.
Unless you have several properties, in which case it is worth
investing time in systematising the process, the amount of effort
involved will not be worthwhile.

Using an agent
Using the management services of a local broker or a tour company specialising in your particular part of the country saves you
having to do everything yourself when renting out your property.
Working with a professional is almost always your best option until
you’ve gained experience in letting property in Spain. An agent can
help you gain a thorough grounding in the intricacies of the rental
market and the surrounding bureaucracy. Having a professional
barrier between landlord and tenant can also help defuse potentially contentious situations.
You can expect an agent to market your property, arrange a cleaning service (or at least advise on appropriate sources of help), deal
with repairs, report breakages and damage, make sure that services and rent are paid for, and deposit your rental income (less the
agent’s commission) into your bank.
Agents typically charge between 15 and 30 per cent for their services. However, by keeping your property fully occupied, handling
bureaucracy, and dealing with problem tenants, a good agent can
give you very good value for money.
You may be able to choose from several managing agencies if your
property has reasonable letting prospects. Ideally, try to choose an
agency through the personal recommendation of someone who is
informed and unbiased. If that is not possible, start looking at an
agency that you believe is trustworthy, check out other properties
it handles, and ask to speak to two or three of its other clients.
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Confirm exactly what your managing agency does and does not do
in terms of marketing and managing the property for you. Be sure
that you completely understand all charges, how long the agreement between you and the agent lasts, and the notice required to
terminate the agreement. Keep a close watch on how the agency
performs and if you can, occasionally drop in to the area unannounced to see how the property is looking.
These organisations can help with finding a letting agent in Spain:
 The Federation of Overseas Property Developers, Agents
and Consultants (www.fopdac.com) unites agents, developers, and specialist consultants who are active in letting and
selling properties in the international property market. There
is a full A–Z listing of members on the Web site.
 The International Real Estate Directory (www.ired.com)
provides a comprehensive database of real-estate-related
information. Under the ‘Directories’ heading on the home
page, a world map links you to the Spanish site where you’ll
find a country map that covers the whole of Spain and
Portugal. Select the area you are interested in and you’ll be
presented with a list of brokers and letting agents in that area,
a symbol telling you the languages they speak, and a user
rating.
 The International Real Estate Federation (www.fiabcispain.com) has built up to having 50 chapters throughout
the world. This Spanish Web site is unfortunately not yet in
English. From the home page (www.fiabci.com) select seach
and then click on Individual Members Search to access the
federation’s database of brokers, surveyors, lawyers, and tax
accountants, listed by country.

Doing it yourself
If you don’t use an agent, you have to find clients yourself, arrange
to get the property cleaned and serviced between lettings, and
handle any problems that arise while the property is let. You must
accomplish this at a distance and in a foreign language.
To find clients, you can:
 Advertise in the appropriate British papers, such as The
Times, Telegraph, or Daily Mail. This is an expensive and risky
route, because you may end up with a big bill and no takers.
 Advertise your property for letting in some of the newspapers, magazines, and Web sites that I list in Chapter 4.
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 Build or buy a Web site and promote your property on that.
This too can be a costly and uncertain way to attract customers. You must pay for the site up front and keep it visible
on the Internet.
 List your property on someone else’s holiday-letting Web site.
Posting your home on a lettings Web site is paid-for advertising, but you can at least be reasonably confident that the Web
site is visible and user-friendly, and it may even have online
booking systems to clinch the deal on the spot. These are a
few useful holiday-letting Web sites:
• Holiday Café (www.holidaycafe.info/owners.html)
lets you advertise a single property free of charge for
three months. You can then sign up and pay up if you
are satisfied with the results. You can stay on the site at
no cost if you get five or fewer responses. Otherwise,
annual fees for advertising a single property are €75.
• Holiday Lettings (www.holidaylettings.co.uk) is one
of the fastest-growing rental sites online. Its purpose is
to promote thousands of properties to the widest possible audience while also helping holidaymakers to find
good-value holidays. Advertising a single property here
for 12 months costs you £99. In the ‘Home Owners’ section you’ll find useful tips and advice on buying, letting,
and marketing your holiday home. This information is
drawn from the company’s experience in supporting
over 8,000 holiday homeowners, as well as from letting
its own properties overseas.
• Owners Direct (www.ownersdirect.co.uk) offers an
effective and good value advertising service to private
owners of holiday property worldwide. All enquiries and
bookings are made with you as the owner, so you can
keep full control of your lettings and avoid paying commission to agents. The annual cost of advertising a
single property is £65, with the first three months free.
Additional properties are £10 each, up to a maximum of
three. You’ll need to negotiate special rates for a higher
number of properties. Click on ‘Advertise here’ to be
taken to the property owners’ section of the Web site.
Full details of how to advertise with Owners Direct and
answers to any questions you have are provided from
links on this page.
 Promote the property to your family, friends, and business
network via e-mail with an attached brochure file. This can be
a pretty effective technique, capitalising on the power of viral
marketing to spread your message quickly.
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After you have a client, you still need to find a cleaner or cleaning
service and someone to maintain the property. Ideally, try to enlist
the services of the broker from whom you bought your property.
He may even be able to help with finding both short- and long-term
tenants.

Homing in on hospitality
If you have a property with more rooms than you need, are naturally sociable, and aren’t fazed at the thought of complete strangers
living in your home, then turning your Spanish property into a
paying business may be just up your street.
Getting some first-hand experience of the hospitality industry
before plunging in will pay dividends. Taking a temporary job in a
hotel, for example, is a good way of acquiring the basic skills of
catering and management and finding out whether turning your
home into a mini hotel is really for you. You can find out more
about getting employment in Spain in ‘Jousting for a Job’ later in
this chapter.

Running a B&B
Up to now, it’s likely that your only experience of a B&B is staying
in one. As the proprietor of a B&B, this is how your day goes. You
get up early to fit in cooking, cleaning, shopping, the laundry, banking, bookkeeping, advertising and marketing, check-ins, reservations, hiring and firing, management, and a whole host of
unexpected and sometimes unwelcome tasks. You switch an eighthours-a-day, five-days-a-week job for one that takes up 12–18 hours
a day, seven days a week – with no time off for good behaviour.
Having said that, lots of people with little or no experience of running a B&B take to the job like a duck to water and have fun while
making money. To help you decide whether this way of life is for
you, run through the pros and cons listed in Table 14-2.

Table 14-2

Pros and Cons of Running a B&B

Pros

Cons

Cooking great food

Ironing lots of sheets

Meeting and greeting guests

Cleaning toilets

Making others happy and
comfortable

Working long hours
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Pros

Cons

Getting to know lots of
new people

Having to fill in for people who don’t turn
up for work

Being able to live in a larger
and more beautiful home than
would be possible otherwise

Dealing with rude and difficult guests

Being your own boss

Having strangers in your own home

Decorating and furnishing to a
good standard

Having to work when your guests are
going to the beach

Having a profitable business
to sell on eventually

Dealing with paperwork and red tape

Being able to employ members
of your family

Motivating employees on the minimum
wage

If, after reading the list of pros and cons, you’re still keen, knowing
where to pitch your tent is your next step. Starting at the bottom
end of the market is the safest. You can virtually just stick a sign in
your window for B&B (camas – beds) and away you go. Offering a
nice room and a decent breakfast is all you need to get your business off the ground. Then, as you gain experience and get to know
your market better, you can enhance your facilities, perhaps by
adding a swimming pool or a more formal restaurant offering
evening meals.
To get some idea of the income and expenses involved in running a
small four-room B&B in Spain, take a look at Table 14-3. The figures
are approximate and may include expenses you’re not really incurring. For example, you may not need a mortgage, and even if you
do, you can look at that expense as money stored up to be realised
when you come to sell. Similarly, you’ll have to pay property taxes,
power supply charges, and the costs of renewals and repairs,
whether or not you run your property as a B&B. Tax is another
expense that you may not have if your income from other sources
is very low, but my calculations assume the highest rate that someone on an average income is likely to pay.
The best assumption to make is that if you need a substantial
mortgage – say, over 80 per cent of the purchase price – all the
cash you generate from letting will be used up in expenses. You’ll
have a roof over your head and your guests will be paying your
mortgage, so the situation is not as bad as it sounds. But the B&B
income may not be sufficient to meet your other expenses, such as
running a car, buying food and the odd bottle of wine, and any
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other essentials of life. You’ll need another income source to meet
those bills.
If, however, you can charge a bit more for your rooms by making
them particularly attractive, increase your occupancy rate by
clever marketing, or use your space to create another couple of letting rooms, you could make a very satisfactory living.

Table 14-3

Indicative Annual Profit on a Four-room B&B

Income at 70% occupancy

€

Rooms (let out at €25 per day)

25,550.00

Expenses

€

Mortgage interest (based on €100,000
mortgage at 7% repaid over 25 years)

8,581.00

Local property taxes, refuse collection
(share of, as you’re also assumed to be
living in property)

1,200.00

Heat, light, and power (share of)

1,500.00

Cleaning and laundry (based on an
average two-day stay)

2,555.00

Food, continental breakfast only (based
on an average two-day stay)

3,000.00

Repairs and renewals

3,000.00

Total expenses

19,836.00

Profit (income – total expenses)

5,714.00

Tax at 30%

1,714.00

Profit or loss after tax

4000.00

Managing a restaurant or bar
If you don’t like the idea of sharing your home with strangers, why
not try your hand at running a bar or restaurant? The big advantage compared with running a B&B is that opening and closing
times are, to some extent, up to you, and when your customers
have gone home your life is your own again.
Around 70 per cent of Spaniards and an even greater percentage of
tourists have lunch or dinner in one of Spain’s 68,000 independently
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owned restaurants. And the market’s growing. As Spain gradually
brings its working hours into line with those of northern Europe
and abandons the long siesta following a midday meal at home,
more and more Spaniards are eating out.
Spain has nearly half of all the registered bars in Europe – one for
every 280 people. But although the Spanish restaurant market is
growing, the bar market is shrinking. Small traditional bars are in
decline, often because they’ve not kept up with the changing pattern of demand – many simply haven’t been able to attract young
people or women, who represent the growth markets.
English and Irish pubs work well in the popular tourist resorts, but
after the tourist season is over, these pubs have little appeal to
locals, and business can be very quiet in the winter months. The
most successful foreign-owned bars are those that attract both
tourists and Spaniards.
To get some idea of the income and expenses involved in running a
small restaurant and bar with space for 20 diners (or ‘covers’ as
they are known in the trade), check out Table 14-4. The figures are
approximate and may include expenses you won’t be incurring. For
example, you may not need to take out a mortgage, and even if you
do, you can see your payments as money stored up to be realised
when you sell up. Also, if you live on the premises, as many people
do, you’ll have to pay for heat, light, power, property taxes and
maintenance whether or not your property is run as a restaurant
and bar. Tax is another expense that you may not have if your
income from other sources is low, but my calculations assume the
highest rate that anyone on average income is likely to pay.
If you are the chef or waiter and you don’t need a mortgage, you
could make a respectable living in this way.

Table 14-4

Indicative Annual Profit from
a 20-cover Restaurant

Income

€

Fourteen covers a day at €20 a meal

102,000.00

Wine, beer, and spirits for diners
at €5 a meal

25,000.00

Total income

127,000.00
(continued)
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Table 14-4 (continued)
Less expenses

€

Food and supplies at 30% of sales

30,600.00

Wine, beer, and spirits at 20% profit
margin

5,000.00

One chef and one waiter (total 144
hours a week)

45,000.00

Mortgage interest (based on €100,000
mortgage at 7% repaid over 25 years)

8,581.00

Local property taxes, refuse collection
(share of as you are also assumed to
be living in property)

2,200.00

Heat, light, and power (same
assumption)

2,500.00

Cleaning and laundry

2,500.00

Repairs and renewals

3,000.00

Total expenses

96,881.00

Profit (income – total expenses)

30,119.00

Tax at 30%

9,035.70

Profit or loss after tax

21,083.30

Trying other tourist ventures
Here are a couple of enterprises to consider as a way of making
your new property in Spain earn you an income:
 Going under canvas: British, German, Dutch, and increasingly
Spanish tourists are keen campers. The market is growing
fast, with nearly 800 campings or campamentos turísticos
(campsites) taking in 6 million visitors a year, some 12 per
cent of the total overnight stay market.
 Adding activities: Riding, fishing, diving, surfing, trekking, and
sailing are all popular in Spain. With a bit of entrepreneurial
spirit, you can organise any of these sports, in the right location of course, perhaps combined with a B&B.
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Using your knowledge of Spain
Steve and Sandra Timewell arrived in Spain, like thousands of other Brits, to escape
their humdrum lives in Britain. To make ends meet, Steve and Sandra searched for
jobs and eventually found work in a hotel. During their first few months in Spain, in
their spare time, Steve and Sandra travelled around the country, enjoying Spanish
life and exploring every town and village while looking for the ideal house.
The couple decided to put the knowledge they’d acquired from travelling around
Spain to good use into a business run from home. They set up the Web site www.
idealspain.com and loaded over 5,000 photographs and 4,000 pages of information about living and working in Spain. The Web site now attracts over a quarter
of a million readers every month. In 2002, Steve and Sandra established a new business, Fiesta Property Services (www.fiestaproperty.com), selling bars and
restaurants, mostly to fellow Brits. The couple are not ashamed to tell their clients
that they still work from an office at home. This works for Steve and Sandra and
their clients for three reasons:
 When you call Fiesta Property Services, you speak to Sandra or Steve, the business principals, and not an employee.
 Steve and Sandra can be contacted 24 hours a day. Fiesta Property Services’
after-hours-sales service is vital to their clients, even years after the clients
bought their businesses.
 Having an office is fine, but someone has to pay for it – the client ultimately is
that someone!

Running through the red tape
All businesses in Spain, as elsewhere in Europe, are regulated to
some degree. Businesses directly involving the general public,
such as restaurants or hotels, are particularly heavily regulated. To
open a hotel, for example, you need to get permission from the
local town hall (ayuntamiento) before you start operating. A town
hall representative inspects your premises for suitability and
safety. If all goes well, you get the permission, an autorización de
centros hoteleros, allowing you to open your doors to paying
guests. The process varies slightly from region to region in Spain
and can take anything from a few weeks to a few months, depending on how keen the local community is to have another hotel.
Expect to pay upwards of €1,000 for the permission, with a similar
annual charge.
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A vital source of information and advice on running a hotel and the
associated regulations is the Federación Española de Hostelería
(FEHR), Camino de las Huertas, 18-la Plta, 28223 Pozuela de
Alarcón, Madrid (phone: 913-529156; www.fehr.es). The Web site
of the FEHR is in Spanish only, but gives details of FEHR branch
offices throughout Spain and links to other relevant bodies.
A hygiene certificate (carnet sanitario) is a must if you or anyone
working for you is involved in serving food or drink. Getting the
certification involves a simple exam administered by the local
town hall at a cost of around €50. In some areas, you can take the
exam in English.
Having a terrace is also going to cost. If your terrace opens onto a
public area, you have to register the terrace at the town hall and
pay a terrace tax, ranging between €400 and €800 a year, depending on the size of the terrace and the location.
You’ll find information on paying taxes on lettings in Chapter 2, and
Chapter 13 gives you the addresses of companies dealing with tax
and legal issues relating to property that can advise you about
capital gains and tax on lettings.
Strict conditions need to be met before properties are approved
for occupancy by tourists, and failing to get permission can result
in a hefty fine running to several thousand euros. The font of all
knowledge on this subject is the Ministerio de Industria, Turismo y
Comercio, Paseo de la Castellana 160, C.P. 28071, Madrid (phone:
902-446-006; www.mityc.es).
If the property you plan to let is in a communal block of apartments or villas, you should check that you can let out properties to
other people. Residents can be quite strict when it comes to seeing
others break the rules. You need to check this out with your lawyer
before you buy. Don’t rely on the broker, who might not really
know the true position (I cover finding a lawyer in Chapter 3).

Advertising your wares
For businesses such as bars and B&Bs, location is the key. If you
aren’t where people want to be, forget it. After location comes
signage – let people see where you are and what you do. Your sign
should be professionally made and in mint condition, with letters
big enough to be read easily. Keep details to the minimum: Provide
just enough information to draw in customers or to get them to a
phone.
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Getting an entry in an appropriate directory and on a relevant Web
site is the most profitable way of advertising your business. Here
are a few key Web sites in the hospitality industry:
 AZRural (www.azrural.com) concentrates on adventure and
eco-tourism. The Web site takes advertising and gives statistics on tourism by sector for each area of Spain.
 La Federación Española de Empresarios de Camping y
Centros de Vacaciones (www.fedcamping.com) is the place to
list your campsite, find out about the local competition, and
plug in to useful sources of information and advice. You can
get a listing in the annual publication Guía de Camping.
 Top Rural (www.toprural.com) provides links to all the
important tourism associations in every part of Spain.
 Turespaña (www.spain.info), the Spanish Tourist Office,
provides quality assessments, lists accommodation in Spain,
and gives local office support throughout the country.
Think about building your own Web site. Dozens of inexpensive
software packages take you by the hand and guide you through the
process of setting up your own Web site. David Crowder’s Building
a Web Site For Dummies (Wiley) is also a good place to start.
You can find people and organisations who can help you find your
home in Spain (refer to Chapter 4). Many of these resources are
equally useful for promoting your business venture. Estate agents,
for example, are always looking for places to accommodate clients
on property-hunting trips. You have done it all before, so what
better place to stay than with you in your own home?

Jousting for a Job
Despite Spanish salaries and wages being lower than the EU average, finding a job to help your finances or simply to give you the
chance of meeting people and practising your Spanish is an excellent way of becoming part of Spanish life. EU citizens have the
same job opportunities and responsibilities as Spanish employees
or businesspersons, but if you’re from a country outside the EU,
finding work in Spain may be more problematical, and you’ll have
to apply for a work permit. (I explain work permits and residency
issues in Chapter 13.)
Although the Spanish and UK economies are growing at about the
same rate, the unemployment level in Spain is around 10 per cent
and competition for jobs is fierce. Looking for work in Spain can be
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an exasperating and arduous task: A typical job search takes six
months.
Getting work is made more complicated by the fact that about a
fifth of the Spanish economy is carried out illegally without involving the taxman and other authorities. This black economy is an
enduring if not endearing feature of Spanish life. In addition, lots of
jobs are made through connections (enchufe), and you’ll often hear
that X got a job only because Y knows Z on the board. If you know
someone with strings, don’t be shy about pulling them. If you don’t,
someone else will.
Without a reasonable command of spoken and written Spanish, few
jobs, apart from the most basic manual tasks, are open to you.

Finding work from the UK
The European Employment Service (EURES) manages a database of
jobs available throughout Europe. You can search for vacancies by
country on the EURES Web site (http://europa.eu.int/jobs/
eures). However, although some Spanish employers do put job
details in English, unless your Spanish is reasonably good, you’re
better off starting at Jobcentre Plus (www.jobcentreplus.gov.
uk). Jobcentre Plus has a useful section on employment opportunities in Spain and elsewhere in Europe.
Your best bet and the fastest-growing way of finding employment is
via the Internet. The number of Web sites offering employment
opportunities has taken off. The advantages of Internet recruitment to both candidates and clients are obvious: The Internet
offers a fast, immediate, and cheap service compared with more
traditional methods of recruitment. Here are just a few of the many
Web sites to get you started:
 Jobline International (www.jobline.net/spajob1.htm) has
links to a dozen or so of the key recruiters and headhunters in
Spain.
 Riley Guide (www.rileyguide.com/internat.html) is an
online directory of employment and career information
sources and services on the Internet. It is primarily intended
to provide instruction for job seekers on how to use the
Internet to their best advantage, but from this link you are
taken directly to the International Job Seekers screen.
 StepStone (www.stepstone.com), one of the granddaddies of
the industry, has partnered in Spain with www.infojobs.net,
listing (in Spanish) a great range of jobs.
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 Wemploy Recruitment Specialists (www.wemploy.com) is a
Spanish-based company with an English-language site and
helpful tips on how to find a job.

Using local job centres
Keeping your entitlement to UK unemployment benefit in Spain
means you have to register as a jobseeker (demandante de empleo)
and turn up on a regular basis at one of the offices of the Instituto
Nacional de Empleo. To find your local employment office (oficina
de empleo), check out www.inem.es.
After you log on to the Web site, you can get information on available jobs in the sector and area that you’re most interested in.
However, with around 10 per cent of Spaniards out of work, expect
bags of competition and think seriously about widening your search
to include more sectors than you originally considered and, perhaps, even search countrywide.
Registering as a demandante de empleo means that you must be
available for work and able to attend interviews. If you’re offered
suitable employment, you can turn down up to two offers. If you
turn down a third offer, you incur penalties, including loss of benefits, and you have to sign on at your nearest oficina de empleo on
set dates and at set times and attend all the interviews offered
to you.
As well as work opportunities, Spanish local job centres can offer
help with going self-employed and starting a business.
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Chapter 15

The Nitty-gritty of Life in
Spain as an Expat
In This Chapter
 Homing in on health care
 Finding out about education
 Getting a grip on pension entitlements
 Learning the lingo

B

uying a house in Spain and deciding to live permanently
abroad is perhaps one of the biggest decisions you’ll ever
make. At first, life as a foreigner in Spain may be challenging:
Getting accepted into the local community, plugging in to the
health and education systems, and learning the language take time
and effort. But remember: Thousands of Brits have already done
what you’re about to do and are happily enjoying the fruits of their
labours. In this chapter I look at ways to help you get to grips with
living in Spain.

Receiving Health Care
Health care in Spain has the reputation of being some of the best in
Europe. But preventative medicine is even better. Sorting out any
medical problems you may have before leaving the UK will give
you a healthy start to your new life in Spain. While you’re still in
the UK, have routine medical and dental check ups and any vaccinations you’re due – and ask your doctor to prescribe bulk supplies of medicines that you take regularly. Make sure you bring
your UK doctor’s and dentist’s contact details with you to Spain for
information purposes, make up a small emergency medical chest,
and stock up on your preferred over-the-counter drugs in case
they’re not readily available in your part of Spain.
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Signing up to the system
As a European Union (EU) country, Spain provides anyone from the
EU holding a European Health Insurance Card (EHIC) – the replacement for the old E111 – with free or low-cost public health care.
In Spain, your EHIC covers you only for urgent and unexpected illnesses. Treatment for existing ailments, maternity care, and vaccinations is not included.
Having settled on living permanently in Spain, you need to complete form E121 – ask your local social security office in the UK for
an E121 and the booklet SA29, Going Abroad and Social Security
Benefits, which fills you in on the finer points of your E121. In
Spain, take your original and a copy of form E121 to your local
health centre (centro de salud). The health centre keeps one copy,
returning the other, duly stamped, back to you. In a week or two,
you receive a Spanish national health service (INSS) card, plugging
you in to the Spanish health care system. Your INSS card shows the
name of your doctor and the address of your centro de salud.
After you sign up to the Spanish health service, you must get a
European Health Insurance card (EHIC) from your local centro de
salud if you plan to visit anywhere else in the EU, including the
UK – otherwise you won’t have access to state health cover in the
country you’re visiting. You need to do this even if you already
have an EHIC from the UK.

Dealing with dentists
Dentists (dentistas) are all private and dentistry is a highly competitive business. A simple filling sets you back around €60. Be prepared to pay on the spot, although if you have health insurance
you can recover the costs. Some dentistas speak English, but many
don’t: Ask a Spanish speaker to go with you to the dentist or ask
her to write down your symptoms on a piece of paper and take the
information with you to the dentists.
You can find a dentist in the phone book, but you’re probably
better off getting a recommendation from someone you know –
preferably someone who has the same pain threshold as you!

Going private
Outside the Spanish health care system, hundreds of private clinics provide a pay-as-you-go medical service. Many private clinics

Chapter 15: The Nitty-gritty of Life in Spain as an Expat

225

have doctors and nurses with a good command of English.
Doctors, health centres, and hospitals have separate surgery times
for private and health-service patients. You can get insurance to
cover some if not all of the costs of going private, which I cover in
the next section ‘Choosing insurance’.
Going private cuts out waiting time but doesn’t necessarily get you
any better treatment. One big advantage for you as an expat is
that your private doctor will probably speak English. Many private
patients in Spain are foreign businesspeople and diplomats, whose
common language is most likely to be English. Trust me: Absolutely
nothing is worse than being ill, anxious, and completely in the dark
about what’s going to be done to you because you can’t follow
what’s being said.
The Web site www.medicstravel.co.uk/CountryHospitals/
Europe/spain.htm links to around 50 hospitals and clinics
throughout Spain. This Web site is aimed primarily at Englishspeaking medics looking for jobs overseas, telling you two useful
things: The hospital is a teaching one, with high standards; and at
least some of the staff speak English.

Choosing insurance
If you’re planning to spend no more than 60 days a year in Spain,
the medical provisions in an annual travel insurance policy, together
with your EHIC, allow you the same medical provision you get if
you fall ill in the UK. Annual travel insurance costs about £100–200,
depending on your age and health.
If you plan to stay longer, you need to consider going for full private medical and dental cover all year round in Spain, the UK, and
anywhere else in the world you may go, which costs anything from
€2,500 to €5,000 a year for a family of four, depending on age, sex,
and health. Full private medical and dental insurance covers the
full cost of treatment in the best Spanish hospitals, many of which
have world-class facilities.
Health insurance premiums for older people are punishing, and
getting private health insurance is almost impossible if you’re
applying for the first time and you’re over 75 years old. Likewise,
health insurance companies have an unhelpful attitude towards
people with long-term illnesses and are liable to refuse to renew
cover at the end of an insured period. Check the cover you get
before you buy. If you already have private health cover at home in
the UK, you may find it cheaper and easier to extend that cover to
include Spain.
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Handling emergencies
Knowing where your nearest hospital is in case of emergency is
vital. The main emergency number for ambulances is 012. Calling
012 gets you through to an ambulance service that is free if you’re
covered by social security in Spain. Even if you’re not covered, the
ambulance service will probably pick you up, take you to hospital,
get treatment for you – sorting out whether you have to pay or not
later.
For emergencies that don’t need ambulance assistance, call 112
and let the operator connect you to the service you require. Don’t
expect the operator to speak English – prepare a few suitable
phrases and always keep the list by the phone.
If you need medical help while you’re out and about in Spain, flag
down a taxi and ask to be taken to a hospital. The fare is the same
as for any journey – but you may have to pay for cleaning up the
taxi if there’s any mess. Turning your car into an ambulance and
getting priority treatment in traffic by putting on your hazard lights
and waving something white-ish out of the window is a good way of
getting to the hospital fast.

Finding a pharmacy
Pharmacies (farmacias), recognisable by a green cross on the
shopfront, are usually open from 9 a.m. to 1:30 p.m. and from 4:30
p.m. to 8 p.m. As well as supplying medicines, most farmacias give
free advice on minor ailments. Most areas have an on-duty (de
serviço) pharmacist – details are posted in farmacia windows, the
local press, and supermarkets. Expat and local pensioners and
people with disabilities are covered by the public health care
system for medicines and don’t have to pay. Everyone else pays
40 per cent of the cost of medicines, but you can recover the cost
through your private health care insurance.

Having a baby
Being pregnant in Spain is a different experience to being pregnant
in the UK. In Spain, the locals are likely to take a great interest in
you and will want to talk to you about your pregnancy. This may
do more for your conversational Spanish than a year or two of language classes.
Medics in Spain carry out more antenatal tests and like to intervene in the pregnancy more often than medics in the UK and other
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EU countries. In Spain, expect to have a more or less monthly antenatal schedule, alternating between appointments with the midwife
and scans at the local hospital.
In most Spanish hospitals, episiotomies are given without your
consent, as with any other form of medical intervention the doctor
sees fit. To try and get your wishes across to the doctor, ask a
pleasantly assertive friend who speaks good Spanish to go with
you to the hospital. Gas and air is not given in Spanish maternity
hospitals, although painkillers are on offer if needed.

Moving into residential care
Spain has a network of organisations – mainly voluntary – for looking after older people needing long-term care. In Spain, unlike in
many other EU countries including the UK, long-term care provided by the state is patchy, and care is generally provided or
funded by the family. When residential care services are provided
by the local or regional public sector, the care is often meanstested and subject to a contribution from you or your family and
private contributions.
The number of elderly people in Spain is soaring – the ageing population is set to grow by nearly 50 per cent over the next 25 years.
The proportion of older people with severe disabilities is predicted
to rise at the same rate. If you, as an expat, need to go into a residential care home, assuming you can afford residential care, you’ll
find yourself in a completely Spanish environment. Maybe not an
ideal way for you to spend your declining years.
Before pulling up your roots in the UK, consider carefully what’ll
happen to you (or anybody else in your family) needing long-term
care. The first generation of retirees to Spain are already making
their way ‘home’ to the UK, where there is more certainty of finding suitable care and a more benign environment, knowing they are
closer to surviving relatives and in a country where the state still
takes final responsibility for those with limited means.

Coping with bereavement
Coping with a death is difficult at any time, but a death happening
in a foreign country is especially upsetting. Knowing what to do
next if someone near and dear to you dies makes the event a little
easier to cope with. In Spain, deaths must be registered within 24
hours. To register a death, you have to take copies of the deceased’s
passport or resident card to the local town hall (Ayuntamiento),
where you are given an international death certificate. You should
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also notify the nearest British consulate or the British embassy in
Madrid.
Burial is the norm in Spain, where land is plentiful. Cremation is
less common and more expensive, but cremation is available in
areas with a high population of foreigners. Even more expensive is
sending the body back to the UK for burial – this will cost €4,000
plus.
Just like anywhere else in the world, you need to sort out various
bits of legal admin when a member of your family dies, such as
closing bank accounts and notifying insurance companies.
The most pressing practical problem facing the person left behind
is deciding who now owns the Spanish family home. In the UK, you
can say how your money may be spent after your death. In practice, Spanish law accepts that British law applies to both property
and other assets in Spain and that British people can dispose of
their Spanish assets as they can in Britain. But to be confident that
this is the case, you should make a will. If you die without a will, or
if you marry a Spanish citizen or take out Spanish citizenship, or if
any of your children are born in Spain or become Spanish citizens,
the situation may not be so clear. In such cases, Spanish law may
come into play. Under Spanish law, the deceased has freedom to
dispose of only a third of her estate in any way she wishes. One
third must pass to her children equally. The final third is subject to
an automatic life interest in favour of the deceased’s spouse and
can also be distributed, after the spouse’s death, only among the
couple’s children, but in such proportions as the spouse thinks fit.
To avoid you or your partner being made homeless, do a bit of
planning before buying your house in Spain. To make sure your
wishes are carried out, you need to make a will. Dying overseas
and intestate (without leaving a will) is a sure-fire recipe for costly
lawyer’s bills and long delays. In Chapter 13, I look at the options
for structuring property ownership to minimise both inheritance
and inheritance tax problems.

Going home, sick
Talking about going ‘home’ when you’ve hardly got your foot in the
Spanish door may seem a bit churlish, but illness and bereavement
are important topics. The death of a partner is the main reason
given for going home, but there are bags of other reasons. For
some of you, living in Spain just doesn’t work out, perhaps because
you find that family ties back home are stronger than you thought.
Serious illness may send you running for the door – after all, wanting to go home is quite understandable – the thought of spending
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years of declining health in a country where you still haven’t quite
mastered the language and are unhappy about long-term care is
enough to make anyone feel insecure.
Going home may solve one problem, but also causes lots more. In
the short term, if you’ve taken out Spanish residency, you’ll actually be a foreigner in your own country, and you’ll need a European
Health Insurance card (EHIC), which you can get from your local
social security branch in Spain (phone: 900-616-200; www.segsocial.es) to get emergency health care in the UK.
You’ll need to think about the tax issues surrounding residency. If
you don’t want to end up with an unpleasant bill from HM Revenue
and Customs, I suggest you read Chapter 13. Returning home also
may mean you have to bring everything you own back home.
One of the trickiest problems arising out of moving back to the UK
is finding somewhere to live that you can afford. If property prices
in Spain follow the same trend as UK prices, the price of your
Spanish home will keep pace with UK property prices. However,
it’s likely that your motivation for heading to Spain is because
house prices are at least a third lower there than in the UK. And in
Spain, you have lower heating and food bills – so unless you have
the foresight and the cash to keep a foot on the UK property
ladder, going home may not be an easy option. Of course, you can
always rent or move to a region of the UK with low-cost housing,
but then you might not be anywhere near the family and friends
you went back for in the first place.

Educating the Kids
Giving your children a good education is what most parents aspire
to. Taking the kids to Spain is a brilliant way of educating your children. Your children learn a new language and have the experience
of another culture first hand.
Spanish people love children and your children give you the
chance of making contacts and friendships that otherwise can be
difficult to develop. Children make friends easily, even when they
don’t have a common language. Until they reach teenage years,
kids have fewer inhibitions than adults and are prepared to try out
words in a new language, even though the words and their pronunciation may be wrong or even ridiculous. Research shows that children need only 200 or so words to communicate effectively. In a
few weeks, your children will be trying out a handful of sentences,
in a few months they’ll be holding conversations with their peers,
and in nine months they’ll be fluent with most of the vocabulary of
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Spanish kids of their age. What they won’t do is pick up Spanish
adult phrases and expressions from you – maybe no bad thing!
Learning Spanish on the ground is a bonus for your kids, but what
about providing your children with a Spanish education? In the following sections, I introduce you to the main educational choices in
Spain.

Selecting state education in Spain
State education in Spain is compulsory for children from 6 to 16
years of age and is co-educational and entirely free, from nursery
to pre-university, for Spaniards and foreign nationals alike. A nearuniversal complaint, however, is that although Spanish parents
place a high value on education, they seem less interested in their
children having a more rounded educational experience and taking
part in activities such as music, art, drama, and sports.
Spanish state education is delivered by public schools (colegios
públicos). Education from 0 to 6 years is referred to as infant education (educación infantil), from 6 to 12 years as primary education
(educación primaria), and from 12 to 16 years as secondary education (educación secundaria obligitar).
To enrol your child in a Spanish state school, you and your child
need to register at the local town hall as residents. You have to
prove that you own or rent a property nearby. Take along originals
of your house deeds or lease, passports, residence cards, and your
child’s birth certificate. You may also need a medical certificate
from a Spanish doctor to confirm that your child has a clean bill of
health and is up to date with vaccinations.
School books and materials are not free in Spain, but grants are
available for children from low-income Spanish families and for foreign residents (I cover rules of residency in Chapter 13).

Going beyond compulsory education
At the age of 16, students who have completed their studies
successfully are awarded a graduado en educación secundaria certificate. Your son or daughter can then go on to study for a baccalaureate (roughly equivalent to A levels, but with a broader mix of
subjects) and then to university (universidad). Students who don’t
want to follow academic careers can go to a vocational school (formación professional) and train for specific trades, such as plumbing, carpentry, and building.
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Spain has 75 universities – 56 are run by the state and 19 are private, being run by enterprises or the Catholic Church. The oldest
Spanish university, in Salamanca, was founded in 1218. Spain also
has a large number of higher-education institutes for vocational
studies, including physical education, marine studies, tourism, dramatic art and dance, and music. With over 1.5 million students in
the university system, class sizes are often large, so physically getting a seat, yet alone an education, is challenging.
Entrance to university is through the national university exam
(prueba de aptitud para a la universidad) taken in June. EU nationals are entitled to compete on equal terms with Spanish nationals
for places, but the exam is in Spanish. Both A levels and the
International Baccalaureate are also recognised as appropriate
qualifications to gain entry to a Spanish university.
Spanish university fees are low, ranging between €300 and €1,000
a year, depending on the faculty and the location. Students also
need a further €350–1,000 a month for meals and accommodation.
Grants and scholarships are available but are thin on the ground.
Universities are pretty dead at weekends – most students head for
home – and social and sporting activities are few and far between.
For more information about university education in Spain, contact
the University Council (Consejo de Coordinación Universitaria),
Secretaría General, Ciudad Universitaria s/n, 28040 Madrid (phone:
914-539-800; www.mec.es/educa/ccuniv). Or visit the SpainData
Web site (www.spaindata.com) and click on ‘Culture’ on the left of
the screen. Here you can find links to all of Spain’s universities and
more information on how to apply for a place.

Paying for private education
Spain has a thriving private school sector following the state
school curriculum and teaching entirely in Spanish. Some private
schools – known as concertado schools – are partly subsidised by
the state. Concertado schools are roughly equivalent to grantmaintained schools in the UK. Fees at concertado schools are
around €800 a year, whereas fees at independent schools range
from around €5,000 a year to well over € 10,000 a year at senior
schools. Fees for boarders range upwards of €8,000. With fees like
these, it’s hardly surprising that more than a quarter of Spaniards
send their kids to concertado schools.
Check out these Web sites for the low-down on private education:
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 Education World contains the World School Directory at www.
educationworld.com/regional/europe/k12_schools/k12_
spain.shtml, which is particularly valuable for those plan-

ning to live overseas.
 International School Review at www.internationalschools
review.com gives ratings for over 600 international schools
around the world, including many in Spain. You can access
every school review on the site for just $29 a year, and all
other information is free.
 Independent Schools of the British Isles at www.isbi.com
lists 1,700 schools worldwide in an online database. These
international schools are usually private fee-paying institutions and members of professional associations. Fortunately,
school fees are modest by British private school standards,
ranging from €400–10,000 (£277–6,900) a year. International
schools take pupils from age 2 to 18. Many schools follow the
British GCSE and A-level systems, while others use the
increasingly popular International Baccalaureate.

Picking Up Your Pension
from the UK
The subject of pensions is a minefield, and no one knows which
way pensions are going to go. Governments and pensioners alike
are beginning to realise that the pension pot is shrinking as fast as
life expectancy is expanding, and pensions are being reviewed
throughout Europe. For up-to-date info, contact the UK Department
for Work and Pensions (phone: 0191-218-7777; www.dwp.gov.uk)
and ask for a copy of Going Abroad and Social Security Benefits, a
basic guide to the benefits that you’re entitled to if you go abroad,
whether permanently or temporarily. The following Web site link
takes you directly to a downloadable version of the guide:
www.thepensionservice.gov.uk (click on International Pensions
Centre).

More than just a change of address
UK citizens living in Spain are entitled to the following pensions
and benefits:
 UK pension: If you’re entitled to a pension and you live in
Spain permanently, you can draw your UK pension in Spain.
Four months before you reach the age at which you’re eligible
for a UK pension, you get a letter from the Department for
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Work and Pensions inviting you to claim your pension. The
Department for Work and Pensions pays your pension into
your bank account in Spain or the UK. Or, if you plan to be
away for less than two years, you can take your pension as a
lump sum when you return to the UK – although I can’t fathom
why anyone would want to lend the Government several thousand pounds for a couple of years.
 UK pension credits: You have to live in the UK to qualify for
pension credits, but pension credits are still paid if you leave
the UK for only short periods (four weeks).
 Spanish pension: The letter you receive from the DWP asks
whether you’ve made any pension payments into the national
scheme in Spain or elsewhere in the EU (refer to Chapter 13).
If you have made pension payments, and you meet the rules
of that country’s pension scheme, you’ll get that sum too.
 Bereavement payment: You or your surviving spouse may be
eligible for a bereavement payment, a single tax-free lump sum
paid immediately on bereavement to widows and widowers
under state pension age.
You can find out more about getting your UK pensions in Spain on
the Pension Service Web site (www.thepensionservice.gov.uk)
by selecting ‘Abroad’ in the A–Z.

Claiming winter fuel allowance
One of your reasons for moving to Spain is no doubt to escape the
chilly British winter and the large heating and fuel bills. However,
the UK Government pays out a cash allowance for winter fuel if you
are over the age of 60, even if you live in Spain, as long as you were
eligible for that payment before you left the UK. If you are already
receiving the winter fuel allowance, the payment continues in the
usual way.
If you move to Spain before you are 60 years old and at 60 years
become eligible for a UK pension, contact the Winter Fuel Payment
Helpline (phone: 08459-15-15-15) or visit the Pension Service Web
site (www.thepensionservice.gov.uk/winterfuel) to find out
whether you are still eligible for the Winter Fuel Payment or if the
amount of the payment has changed.
For advice on personal matters, contact Age Concern España
(phone: 971-23-15-20; www.acespana.org), an organisation working to promote the wellbeing of all older people in Spain, including
British expats. Age Concern España can also give you advice on
pension and allowance matters. Age Concern España is supported
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primarily by grants from Age Concern England, the Royal Air Force
Benevolent Fund, and Soldiers, Sailors, Airmen and Families
Association (SSAFA). The Age Concern centre is open Tuesdays to
Fridays from 10 a.m. to 2 p.m.

Habla Ingles? Learning the Lingo
Around 400 million people worldwide speak Spanish, making it the
fourth most widely spoken language (and the third most spoken
Western language) in the world. Research shows that people who
speak a second language live about 20 per cent longer than those
who speak only their mother tongue. But you may find getting to
grips with the Spanish language is a necessity rather than just an
achievement if you live in a part of Spain where hardly any English
is spoken. Few Spaniards outside of the cities and main tourist
areas speak any English. Therefore, learning even the basics of
Spanish stands you in good stead in activities from buying a property to making new friends.
Castilian (Castellano) is the official language of Spain, spoken by
two out of three Spaniards and understood, if not actually spoken,
by the rest. The remainder of Spain’s population speak three
regional languages and a handful of dialects, sometimes exclusively and occasionally obsessively. Catalan is spoken in the northeast of the country around Barcelona and the Balearics; Basque,
spoken in the north-west and across the border into France, has
almost nothing in common with Castilian; and Galician is spoken
exclusively by nearly half the population of the province of Galicia.
If you are planning to go to a language school in Spain, you will
almost certainly be learning Castilian, but on the other hand you
may miss out on being immersed in the language as spoken by the
locals.

Afore ye go: Learning
Spanish in Britain
The BBC runs a number of Spanish language-learning programmes:
Talk Spanish is a short course for absolute beginners, Get by in
Spanish takes the language a stage further, and Discovering Spanish
covers both language and culture. You can find out more about language programmes delivered on radio or TV at www.bbc.co.uk/
languages/spanish and a list of books, CDs, and cassettes at
www.bbclanguages.com/spanish.
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For €300 you can buy from Linguaphone (www.linguaphone.co.
uk) a cassette package aiming to help you master over 1,500
words. The bookstore Grant and Cutler (phone: 020-7734-2012;
www.grantandcutler.com; 55–57 Great Marlborough Street,
London, W1F 7AV) has the widest selection of books, CDs, films,
and other foreign-language learning material in the UK.
A number of language-teaching institutions have centres around
the UK, including Berlitz (phone: 020-7915-0909; www.berlitz.
co.uk), Inlingua (phone: 01242-250493; www.inlingua-cheltenham.
co.uk), and Cactus Language (phone: 01273-775868; www.cactus
language.com). Courses aren’t cheap – Berlitz’s one-week crash
course in Spanish costs £1,700 and the Berlitz total immersion
week costs £2,500. Your local college may offer Spanish, and the
costs are likely to be around a tenth of the costs at languageteaching centres, though the teaching materials and support
may not be of as high a standard.

Once you’re there: Speaking
Spanish in Spain
You can find hundreds if not thousands of language schools (escuelas de idiomas) throughout Spain, offering a range of classes at
various times of the day and catering for absolute beginners and
upwards. The most popular courses run for 20 hours a week for
between one and four weeks, costing about €200–300 a week.
Cactus Language and Cesa (phone: 01209-211800; www.cesa
languages.com) offer courses in more than 20 Spanish cities
and towns, with a week-long beginner’s course in Madrid costing
€290, or €430 if you stay with a host family and have breakfast
thrown in.
The LanguageCourse Net (phone: 34-93-268-87-74; www.language
course.net) has a Web site listing several hundred language
schools in Spanish-speaking countries from Argentina to
Venezuala. Forty-three are on mainland Spain, Majorca, or the
Canary Islands. The Web site provides links to each language
school and student ratings for each institution.

Taking the plunge: Learning
by immersion
Learning by immersion is a very inexpensive but profitable way of
learning Spanish. You can pick up quite a smattering of Spanish
just by listening, watching, and reading. Watching Spanish TV,
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though a universally disappointing experience for anyone not mad
about football, bullfighting, or old American soaps, is a great way
to soak up vocabulary and pronunciation. Children can pick up
most of the 200 or so words needed for a basic grasp of any new
language just by watching cartoons.
For the first six months in Spain, don’t ration your family’s TV
viewing. Watch anything and everything. You’ll be amazed at how
much Spanish oozes into your consciousness almost effortlessly.
Listening to the radio as you drive is another good way to absorb
some of the lingo. The weather forecasts and traffic reports are
particularly rewarding, as you soon find out whether you really
understand what you’re hearing.
Try reading the papers too. Many of the headline stories in the
Spanish press cover pretty much the same world events as elsewhere, so you’ll have at least a basic idea of what’s being covered
anyway.
You’re unlikely to become expert at Spanish by immersion alone,
and you’ll probably need to reinforce your learning by attending a
language course or taking private lessons before leaving the UK or
once you get to Spain. Private teaching can be an expensive option
(about €15 an hour) unless you can find someone who wants to do
a language exchange: You give your teacher some English conversation practice and she teaches you Spanish.
To find a Spanish teacher, simply look in the same publications
listed in Chapter 4 that you use for property hunting. Also check
out notice-boards or ask someone you know who’s learnt Spanish
recently. Alternatively, the local town hall may have a number of
Spanish teachers on file.

Part V

The Part of Tens

Y

In this part . . .

ou probably have a file somewhere marked ‘miscellaneous’ containing loads of information that you know
one day will be useful. Think of this part of the book as
that miscellaneous file – a collection of tips, cautions, suggestions, and pointers to help you find the right property
in Spain and enjoy it to the full.

Chapter 16

Ten Troublesome Property
Issues to Consider
In This Chapter
 Anticipating property problems in advance
 Staying on the right side of property law
 Avoiding land grabbers

T

housands of British people buy property in Spain every year
without experiencing any serious problems. A few hundred of
you are not so lucky, and a few thousand are yet to have unpleasant surprises – like finding out about a problem when you have a
dispute with a neighbour over access; having difficulties with the
title when trying to sell; or finding the local council slapping a
hefty charge on you for land you thought you owned. In this chapter I suggest taking a few basic precautions, so that you can make
sure you don’t stumble into any of these property pitfalls.

Accepting Advice with Care
I’ve heard this so many times: ‘The estate agent advised us that the
notary, who happens to speak perfect English, would tell us everything we need to know and do all the legal work. Using a solicitor
as well would only duplicate the work of the notary and double the
fees.’ This is an all-too-frequent story from house-buyers in Spain.
The advice is wrong! Around 20 per cent of foreigners buying property in Spain do so without taking proper legal advice, running
appalling risks in the process.
The notary (notario) isn’t acting on behalf of the buyer or the
seller, but he is simply making sure that all the paperwork is in precisely the correct order for smooth processing by the Land
Registry so that registration can take place. The notary is also
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responsible for making sure the buyer and the seller pay the
appropriate property taxes on time. You must appoint your own
properly qualified lawyer, in Spain or in the UK, otherwise you
have no legal redress if things go wrong. You can check out a
lawyer’s credentials by contacting the Law Society (www.law
society.org.uk) or the Consejo General de la Abogacía Española
(www.cgae.es).

Breaking the Law
It’s no coincidence that a third of all €500 notes in circulation in
Europe are in use in Spain. The €500 notes are the stock in trade of
black-money transactions in the property market. To cut payments
in capital gains tax, some sellers invite buyers into a two-tier sale
agreement. The paperwork for conveying the property shows one
figure, but the actual selling price is 15–20 per cent higher. A
cheque or banker’s draft covers the white-market side of the deal,
with a bundle of €500 notes covering the rest. On the face of it, no
one gets hurt, except the Government, which loses out on a bit of
tax – with you paying no more than the asking price overall.
Spain’s tax collectors, the Agencia Tributaria, are challenging the
cosy assumption that this black-market activity is okay simply
because it has been a time-honoured practice in Spain for as long
as anyone can remember. The Agencia Tributaria has published
anti-fraud plans aiming to kill the Spanish black market. The plan is
to follow the trail of money surrounding property transactions,
checking out anything suspicious. For example, if the Agencia
Tributaria notices that someone has withdrawn a large amount of
cash on the day deeds are signed, alarm bells start ringing.
With 60,000 new homes being built and 100,000 old houses changing hands in Spain each year, the chances of being caught are
pretty slim. But official policy has changed, and hefty fines are
being doled out to anyone detected and convicted. You can greatly
reduce your chances of being put in a difficult position by dealing
only through a reputable qualified estate agent and lawyer.

Dredging up Deposits
Early in the buying process, you’ll be invited to show your commitment to the purchase by putting down some hard cash. Reservation
deposits and any payments made to an estate agent are not legally
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binding on the seller. The seller is legally bound to sell you the
property only when a sales purchase contract has been agreed and
signed by both parties and 10 per cent of the purchase price has
been paid. The bottom line is that there’s no point in paying a reservation deposit to an estate agent.
Reservation deposits for new developments are paid directly to
the developer. All purchase payments should be made by or under
the supervision of an independent lawyer (abogado). Only in this
way are your interests and your money always protected. By using
an abogado, you make certain that the sales purchase contract is
in your name, not that of the estate agency. Putting the sales purchase contract into the hands of your estate agent may be convenient for the estate agent because it allows him to control the sales
process and speed things up, especially if you’re out of the country, but by doing this, you’ll have no legal claim on the property.

Eluding Land Grabbers
Ambassadors from 17 countries have received so many complaints
from their constituents who own homes on the Costa Blanca, concerning the Valencian Government’s strong-arm tactics in taking
over homes or demanding financial recompense for land, that the
ambassadors have written to the Spanish president, asking him to
intervene.
Land grabbing comes from a seemingly innocuous law passed in
the 1990s known as the Ley Reguladora de la Actividad Urbanística
(LRAU) – the Valencia ‘land grab law’. The LRAU allows property
developers to ask that land be reclassified from rural to urban
without seeking the owner’s permission in order to speed up the
process of delivering ‘social justice’ for the community. This
sounds like a worthy cause, but unscrupulous property developers
have taken over people’s gardens and presented the owners with
huge bills for urbanising their land.
In Spain, land grabbing areas are widespread but lie mostly along
the coast in the Valencia region. Other areas of Spain are considering copying Valencia’s ingenious scheme as a way of promoting
development for impoverished councils.
To avoid being caught up in a land grab, insert a clause in your
instructions to your lawyer making him responsible for compensating you if, buying on his advice, you later find LRAU affecting you.
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Fathoming Forms
Everything to do with buying a property in Spain, with the exception of the initial sales information, is written in Spanish. Some
documents, such as the escritura pública (title deed), must be written in Spanish to be legally valid. If you’re buying into a community
development, the house rules are written in Spanish. You also see
‘In the case of disputes, the governing law will be Spanish’ slapped
liberally across documents. Not understanding the language is no
defence at law.
You may be tempted to reduce the costs of buying a property by
cutting out or skimping on translating documents, but even if you
have a good command of Spanish, this is likely to be false economy. Having all the documents translated from Spanish to English
helps to prevent possible future expensive disputes, while also
making sure that you fully understand the meaning.
If you are planning any renovations, you should create a form of
your own – a building contract. You should always have your building contract written in both English and Spanish.
Builders in Spain are legally responsible for small defects up to a
year after completion of the whole project, and for structural defects
for a further nine years. Make sure that the builder’s responsibilities
are clearly set out in your contract, but be prepared for resistance if
you actually try to enforce the contract. Patience, fortitude, and
preparation are the key to getting a builder to perform remedial
work. If the problems are serious, get a structural surveyor’s report
stating what’s wrong and who’s responsible.

Getting Wired
Power cuts are common in Spain, due to poor positioning of substations and junction boxes, which often get affected by flooding.
Outages can last for seconds or hours and can be especially troublesome to computers.
To protect your computer at a fairly low cost, get an uninterruptible
power supply (UPS) using a backup battery and a surge protector.
Check out suppliers such as UPS Systems (phone: 01488-680500;
www.upssystems.uk.com). You can also consider getting a small
portable electric generator. These cost as little as €200 and are
available online from outlets such as World of Power (www.world
ofpower.co.uk) and Honda (www.hondapowerequipment.com).
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Linking to Land-lines
When viewing a property, don’t believe that just because you can
see telephone sockets, a phone connection necessarily exists.
Look for overhead telephone lines nearby or, better still, connected to the property itself. Ask neighbours whether they have
phones and how long they waited for installation. Check in the
road outside the property for telephone ducts, which can be identified from manhole covers cast with the name Telefónica.
The cost of installing lines where no under-road ducting is present
may be too prohibitive for Telefónica to even consider. Any cost of
bringing a line to your property will have to be built into your purchasing budget.

Setting Up Searches
You can rely on your abogado (lawyer) to check the ownership
title, but you can’t be sure your abogado will do a thorough local
search on matters such as: the reliability of water and electricity
supplies; routeing of new roads and highways; planning rules that
apply to nearby or adjacent land and properties; ongoing disputes
with neighbours; the financial position of the community of
owners; responsibilities for maintenance of roads; and other factors affecting the use and value of the property.
Getting the answers to these searching questions is not easy –
which is why your lawyer may dodge the task. Use all the members
of your property-buying team (take a trip to Chapter 3 for tips on
assembling your team). Visit the town hall and check what the
urban plan (Plan General de Ordenación Urbana, PGOU) has in
store for your immediate neighbourhood. Talk to other local property owners. You may end up with some conflicting information,
leading to yet more questions to be asked.

Tracking Down the Title
According to a prominent estate agent chain in Spain, barely 10 in
every 30 properties are properly documented and ready for sale.
The only way you can be absolutely certain who owns a property
in Spain is to consult the escritura pública, the registered title deed
of the property entered in the Registro de la Propiedad (property
registry).
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The title deed provides a description of the property, details of the
owner or owners, and technicalities of any mortgages or other
charges against the property. Don’t be fobbed off with the nota
simple, which is an abridged version of the full title. Far better to
see the whole title and make sure your lawyer explains the relevant
details to you. In this way, you’re reasonably certain you’re getting
the full title to the property and your lawyer is taking responsibility for any defects through his professional indemnity insurance.

Watching Out for Water
According to the European Environment Agency, the province of
Alicante is set to lose 20 per cent of its water resources during the
next 75 years, because average temperatures are expected to rise
by as much as 4 degrees Celsius. If the population in southern
Spain continues to rise, the whole area will have serious water
shortages within a few decades.
But Alicante is not the only place with water supply problems.
Water supply is an issue almost everywhere in Spain, so bear this
in mind when thinking about buying a property.
Some experts claim that desalination is the only solution for the
many areas facing potential water shortages. There has been strong
resistance to desalination, as the process creates its own pollution
problems. However, water supply has become such a problem that
the Spanish Government has overturned previous environmental
policies on water management and is now considering desalination
as the best solution for Spain’s water supply problems.
When viewing a property, remember to check the water supply.
The simplest way to check out the water supply in a property is to
turn on a couple of taps. If the water dries up, there’s a good
chance that the property isn’t on mains water. Speak to neighbours
to find out exactly where the water comes from and how reliable
the supply is. In Chapter 12, I discuss options for dealing with your
water supply and shortages.

Chapter 17

Ten Top Destinations
In This Chapter
 Checking out where foreigners are buying
 Finding out the charms of a barely discovered region

A

ccording to a recent survey, 9 per cent of all adults in the UK
like the idea of living in Spain – more than the idea of living in
any other country abroad. Outside of London and the south-east of
England, Spain is even more popular as a place to live: The survey
showing 15 per cent of people in the north-east, 13 per cent in the
Midlands, and 12 per cent in Yorkshire and the north-west putting
Spain as their first choice of a country they’d like to move to.
Fortunately, not everyone heading for Spain has the same destination or area in mind, as in some parts of Spain resources are
already stretched to breaking point, especially in the southern
Costas. In this chapter I give you ten top destinations to consider
so that you don’t all end up in the same place.

Andalusia
Andalusia is home to 200,000 overseas property owners. The area
has seen average property prices increase by nearly 20 per cent in
the past year. Andalusia is the southernmost area of Spain with a
coastline stretching from southern Portugal, right across the tip of
Spain opposite Gibraltar, and up past Almeria. There are four international airports in Andalusia, making getting to and from the UK
relatively easy and inexpensive.
Andalusia has three major cities – Córdoba, Seville, and Granada –
over 500 kilometres of Atlantic and Mediterranean coastline,
hundreds of beaches, and the Sierra Nevada national park and
mountain range.
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Andalusia justifiably claims to be one of the warmest regions of
Europe, having a temperate, Mediterranean climate with hot, dry
summers and mild winters with occasional rainy days.
Plenty of sports are on offer in Andalusia, including fishing, mountain biking, sailing, shooting, and skiing. For those seeking more
leisurely pursuits, you’ll find parks, flea markets, antique shops,
museums, and sites a-plenty, such as the famous Calat Alhambra in
Grenada.
Food is heavily influenced by the legacy of Arab times, being rich
in spices. Two of the best known local dishes are the tortilla del
sacramonte (omelette with brains) and las habas a la granadina
(bean stew).
Check the Andalusia Tourist Board website (www.andalucia.org)
for listings of everything going on in the region.

Andorra
Andorra, lying in the mountainous area between France and Spain,
has no airport. You can only get here by driving along a twisting
route taking you high up into the clouds or by a similarly tortuous
train trip. Yet an estimated 12 million tourists visit annually.
Andorra covers 468 square kilometres of mountainous landscape
and twisting rivers and has a population of 68,000. Nearly twothirds of the population are of Spanish extraction, and Catalan is
widely spoken. The climate is temperate, with warm summers and
very cold winters, although a sweater can come in handy yearround. As with any mountain area, you can expect rain, or snow in
the winter, at any time.
For a small place, Andorra packs a big punch. In June alone, 20 festivals or cultural events take place, ranging from the exotic-sounding ‘night of the Andorra fire vella’, where dancing around bonfires
is the order of the day, to ‘the market of the sea’, selling secondhand nautical equipment – an eccentric event to hold in a landlocked mountain retreat.
The centrepiece of Andorra’s gastronomy is traditional, mountainstyle food alongside pica pica, a local equivalent of the ubiquitous
Spanish tapas. Culinary life in Andorra has been spiced up with an
influx of Chinese, Vietnamese, Indian and Japanese chefs so almost
anything goes.
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The Andorra Tourist Office website (www.andorra.ad) will fill you
in on events, activities, and the local gastronomy.
Andorra is not a full member of the European Union (EU), but
receives some of the perks of membership and so enjoys the best
of both worlds. For example, Andorra is treated as an EU member
for trade in manufactured goods (no tariffs), but as a non EU
member for agricultural products, thus escaping the rigours of the
Common Agricultural Policy. Andorra is also a duty-free zone.
Although the currency operating is the euro, Andorra doesn’t have
the chore of minting its own euros, relying instead on Spain and
France to supply the cash.
One downside of Andorra’s not being in the EU is that your
European Health Insurance Card won’t be accepted here, so taking
out your own health insurance, especially if you plan to ski, is vital.
The property market in Andorra has experienced a boom over the
past three years, with prices rising by an average of 16 per cent a
year. In Andorra, foreigners can own only one property on a plot of
land no larger than 1,000 square metres.

Balearic Islands
Surprisingly, the Balearic Islands have only 100,000 foreign property owners, but that still makes the Balearics the sixth most popular place for foreigners to buy a property in Spain.
After decades of sharply rising property prices, property values in
the Balearics have settled down to a more modest 9 per cent
annual rise in recent years. This slowdown is making the area
attractive from an investment perspective, as a strong tourist
market can get a good rental yield, particularly during the peak
summer months when the Balearics have standing room only.
Many foreign property owners take advantage of the buoyant
market and let out their Balearic properties in July and August,
returning to the UK during the summer and then returning and
living off the letting income for the rest of the year in Spain.
Getting to and from the Balearics is a breeze, with flights connecting three international airports – Palma de Majorca, Minorca, and
Ibiza – to dozens of UK and Spanish cities almost hourly.
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You’ll find the islands have a typical Mediterranean climate with
warm summers and mild winters. Rainfall is slight and snow is
uncommon.
The Balearic coastlines are dotted with bays, coves, and some
rugged cliff-topped landscapes, so plenty of places for picnics and
sunbathing exist. Caves such as the Drach and the Arta caves in
Majorca and the Xoroi cave in Minorca are serious tourist attractions. Golf, hiking, cycling, and watersports are in plentiful supply,
as are caving and health tourism activities including thalassotherapy centres, spas, beauty centres, and fitness centres. Check out
the local tourist board website (www.illesbalears.es) for the
low-down on the high life in the islands.

Canary Islands
More than 100,000 foreigners live in the Canary Islands. Located
south-west of the Spanish mainland and north-west of Africa, bang
opposite the Moroccan coast, the Canaries combine Spanish traditions with African and Latin-American influences to create a unique
island culture all of their own. You see these influences especially
on the culinary front: Several of the islands have Spanish-style speciality cheeses, such as the smoked cheese of La Palma and the flor
de guía of Gran Canaria. You can also taste papas arrugadas, a dish
made with a hot sauce (mojo) of oil, garlic, chillies, and paprika.
No two islands are exactly the same, although they do have volcanoes, mountains, and beaches somewhere in their makeup. From
the arid landscape of Lanzarote to the laurel forests on Tenerife
and La Gomera, the pine forests on El Hierro, and caves such as
Jameos del Agua, diversity is the name of the game.
Getting to the Canaries takes longer than travelling to anywhere
else in Spain. Five of the seven inhabited islands that make up the
archipelago have international airports with direct flights to
Madrid, London, many UK regional airports, and other European
capitals. For the other two Canary islands – La Gomera and El
Hierro – you have to connect to a local air service from Tenerife.
You can also get around the islands by boat.
The islands have between them a modest range of museums and
galleries, but culture is perhaps not the main reason for heading to
the Canaries. The biggest draw for those people not on a sun
lounger is anything to do with the sea: swimming, diving, surfing,
and sailing. You can also enjoy walking, climbing, and the occasional game of golf without too much difficulty, and you can
indulge in some retail therapy at the many shopping malls.

Chapter 17: Ten Top Destinations

249

The islands enjoy more or less permanent sunshine. At its coolest,
the climate is akin to a warmish spring day in the UK, and at its
warmest, you will need to keep the factor-50 sun cream close to
hand.
The tourist office Web site (www.turismodecanarias.com) will
help you decide which of the islands has the most of what interests you in a place to live.

Castilla y León
Castilla y León, previously known as Old Castile, was set up in 1983
when the regions of Castilla la Vieja and León were amalgamated.
Castilla y León is on an elevated plain, the district bounded by the
mountain ranges Sistema Ibérico to the east, Cordillera Central to
the south, and Cordillera Cantábrica to the north, and by the Duero
river in the west towards Portugal. Salamanca, one of Spain’s most
beautiful cities, is home to the country’s oldest university.
There is an old Castilian saying used to explain the region’s climate
to outsiders: ‘nueve meses de invierno y tres meses de infierno’,
which loosely translates to ‘nine months of winter and three
months of hell’. The description is a bit harsh, but the climate is
certainly hot and arid in the summer with temperatures above 40
degrees Celsius in Palencia, Valladolid, and Zamora, and average
temperatures reaching almost 30 degrees Celsius across most of
the region. Winter here can be very cold indeed.
Although Castilla y León doesn’t have a coastline, it holds a central
place in Spanish medieval history, with dozens of cathedrals,
monasteries, castles, and fortified towns, many still in a good state
of repair.
The region has one international airport at Valladolid, the capital
city. The 50,000 or so foreigners who own properties in Castilla y
León are more likely to use the airports at Bilbao and Santander, or
even Madrid, lying just outside the southern limit of the region.
Castilla y León is justly famed for its red wine, including wine from
D.O. Ribera del Duero, produced since the Middle Ages. Ribera is
made from Tempranillo, Spain’s quintessential indigenous ‘noble
grape’, which is a good enough reason for moving to Spain and
living in the region.
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When you feel like a change from visiting the region’s dozens of
museums or the 300 castles, or from paragliding, ballooning, and
horse riding, you can take a boat trip through the canyons of the
river Duero, flanked by almond trees. If you feel the need for some
gentle exercise, you can take the circular 6.5 km valles románicos
walk passing the 12th-century Romanesque church of Moradillo de
Sedano.
The local tourist office website (www.turismocastillayleon.
com) has details of hundreds of things to do and places to explore.

Catalonia
On the assumption that the half a million foreigners buying properties in Catalonia can’t all be wrong, Catalonia has the greatest
appeal to outsiders. Half of Catalonia’s foreign residents are Brits
who’ve bought houses and settled down here. Catalonia borders
the Mediterranean for more than 300 kilometres, stretching from
the Costa Brava down to the Costa Dorada. The coastline is dotted
with sheer cliffs, concealed coves, and sandy beaches. To the
north, Catalonia reaches up to the foothills of the Pyrenees and
along the border with France.
Getting to and from the region is a piece of cake. The airports at
San Sebastian, Zaragoza, Barcelona, Girona, Reus, and Perpignan
(50 km across the border with France) cover every point of the
compass. You can get to Catalonia from dozens of cities in the UK
and from most other European countries.
Catalonia’s climate is pleasant and sunny all year, ranging from an
average of 10 degrees Celsius in January to a pleasant 25 degrees
Celsius in July and August. Barcelona, the region’s capital, is one of
Europe’s most exciting cities and home to Gaudí’s world-famous
architectural masterpiece. If you get tired of city life, you can play
on one of Catalonia’s 45 golf courses or go scuba diving, sea kayaking, or sailing. Catalonia is famed for its fine sausages, hams, and
cheeses, which you can wash down with cava, a highly affordable
sparkling wine.

Gibraltar
Gibraltar, lying off the southern tip of Spain and belonging to
Britain, is seen as a home from home by Brits living in southern
Spain. The climate is Mediterranean with a hint of the sub-tropical
sun of North Africa. (North Africa is just a short ferry trip away.)
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Expect an average of 300 days of sunshine, with summer temperatures averaging 30 degrees Celsius. Even in January, daytime temperatures are usually around 16–18 degrees Celsius.
Gibraltar is only a stone’s throw from the mainland and is easier to
get to by walking than driving. British Airways and Monarch fly a
regular service, and now that the once-tense atmosphere between
Spain and the UK concerning Gibraltar’s sovereignty has relaxed
somewhat, Iberia too runs a service.
The rock, as it is known, has an area of less than 6.5 square kilometres and a population of 30,000. Importantly for British property
owners, Gibraltar houses a large number of banks: Lloyds TSB, the
Norwich and Peterborough, and the Royal Bank of Scotland all
have offices on the rock, as do a score of exotic-sounding offshore
operations.
The island doesn’t have a vast range of cultural facilities. You’ll
find a museum, a botanical garden, a dramatic natural grotto, a
52-kilometre network of tunnels excavated into the rock as
defences during the 18th century, and of course the rock itself with
its colony of monkeys. But beaches, fishing trips, diving, sailing,
nightlife, the international casino, and even golf offer plenty of
ways to enjoy yourself on the island. Almost every street has a
selection of bars and restaurants, from fast food outlets to international cuisine and of course much the same Spanish food as you
would expect across the border in Marbella. You can find more
information about Gibraltar at www.gibraltar.gov.uk/hol/
index.asp.

Madrid and Central Spain
Nearly 400,000 foreigners live in and around Madrid, Spain’s capital
city. Madrid and central Spain are home to nearly 6 million people –
high property prices seemingly not deterring incomers.
When you see what the region has to offer, its attractions are obvious. For starters, the area is located in the heart of the Iberian
peninsula, right in the centre of the Castilian plain and 646 metres
above sea level. The only thing you can’t do within 30 minutes of
Madrid is swim in the sea. But who cares when you’ve got loads of
restaurants and tapas bars to try out, and dozens of museums, art
galleries, cinemas, theatres, and concert halls to visit, not to mention world-class football teams and bullfighting on hand? In winter,
central Spain is very cold, but by way of compensation you’re not
far from the ski slopes.
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If you feel the urge to get to the coast or the islands, Madrid and
central Spain are at the heart of a network of budget airlines taking
you to a score of regional airports and destinations within the
hour. Routes include what amounts to a shuttle service from
Madrid to the Balearics. You can reach the Canaries in two hours,
any day of the week, several times a day. Getting to and from the
UK is easy and cheap, so friends and family can visit, and you can
easily get home several times a year. Check out Spain’s national
tourist office website (www.spain.info) for the low-down on
Madrid.

Murcia
According to most estate agents in Spain, Murcia is where all the
action will be in the coming years. So far, only 86,000 foreigners
have stumbled on Murcia, so there’s room for a few more. The
region of Murcia, taking its name from the principal city of the
region, lies squarely on the Mediterranean, roughly between
Alicante and Almería. Cartegena, the region’s main port, was
Hannibal’s capital city in Spain, taking its name from Carthage in
northern Africa.
Known as la huerta de Europa (the orchard of Europe), Murcia uses
ancient Moorish irrigation systems to produce some of the country’s best fruit and vegetables. Paellas made using a local variety of
rice, Calasparra, is a speciality, as are grills and vegetable soups.
You can work up your appetite on some of the world’s best golf
courses, such as the exclusive La Manga Club, or on courts at the
La Manga Club’s famous tennis academy. Swimming, sailing, and
diving off the marvellous beaches are also on offer along with
almost any other sport you can think of. Murcia has plenty of food
for the mind too. Check out the Salzillo Museum or head for the
Casino, which is not quite what it sounds, being a 150-year-old
building with an Arabic-style patio, English library, French ballroom and neo-Baroque ladies’ powder room, open to either sex!
Murcia is underdeveloped in every sense: Public transport is thin
on the ground, and the international airport at San Javier is a long
way inland. However, several airlines operate services to eight UK
cities, so getting back and forth is not too difficult. Squeezed
between Andalusia and Valencia, Murcia’s land and property prices
are much lower than those of neighbouring regions. But as more
people discover Murcia with its Mediterranean climate and beautiful countryside, interest in the region is picking up – and prices are
rising.
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The region’s star attractions include the Costa Cálida (warm coast),
with beaches of fine sand, and the salt-water lagoon created by a
22-kilometre strip of sand enclosing and separating the Mar Menor
(minor sea) from the Mar Mayor (Mediterranean).
Inland, the countryside is sparsely populated, with small medieval
towns having castles dating from the Reconquista period when
Christians from northern Spain conquered the Muslim parts of
southern Spain.
You can find out more about the region from the local tourist office
(www.murciaturistica.es).

Valencia
Valencia, Spain’s third-largest city, lies mid-way between Barcelona
and Malaga on the Mediterranean coast, with the islands of Ibiza
and Formentera about 100 km offshore. A number of airlines fly
regular services between a dozen UK airports and Valencia, so getting back and forth is easy.
In Valencia, you’ll find warm summers and mild winters, though
not quite as mild as down south. You’ll also discover great food
here – one of the most popular dishes is the Valencian paella, made
with rice, chicken, rabbit, and greens. Every village adds its own
particular twist, but villagers always wash paella down with quantities of wine, often cava, a wine similar to champagne.
Nearly a quarter of a million foreigners have bought homes around
Valencia. Founded by the Romans, Valencia has been home to the
Romans, Visigoths, Moors, and Aragonese, all of whom have left
their marks on the region.
In Valencia, you find all the usual leisure pursuits on your
doorstep, such as sailing, windsurfing, fishing, and diving. Or you
can keep your feet dry on one of the many golf courses, play tennis
or squash, or take up hiking or go horse-riding. The adventurous
among you can take to the skies, flying micro-light aircraft, hanggliding, parachuting, or ballooning. For authentic Valencian sports,
ask the locals about pulling and dragging contests and the horse
races, which are popular with local farmers. Valencia’s greatest
love though is Valencian pelota, a game played in special enclosed
courts. Pelota evolved from handball and is as fast and as furious
as squash.
Check out About Valencia (www.aboutvalencia.com), which is a
fount of knowledge about the area.
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Chapter 18

Ten Reasons to Move
to Spain
In This Chapter
 Identifying practical and economic reasons for moving to Spain
 Checking out the R&R resources
 Cooking up culinary traditions

H

igh on most people’s lists of reasons for moving to Spain are
climate and cost of living – but sunshine and cheap food are
not the only things on offer in Spain. Luckily for you, Spain has a
whole host of other spellbinding attractions. Unrivalled leisure
facilities and a rich historic and cultural heritage compete for your
attention, together with great food and wine and a way of life that’s
the envy of the rest of Europe.

Bagging a House Bargain
Each year, foreign investors pump around €7 billion into property
in Spain. This flood of house-buyers has been growing at 20 per
cent a year for the past five years and shows little sign of abating.
The most important question you as a prospective house-buyer
ought to be asking is ‘Why is this happening?’ The simple answer
for Brits is that the average cost of a house in the UK is €257,000,
while the average cost in the most desirable areas of Spain is
€130,000. However, the average, like all averages, conceals as
much as it reveals. Don’t take the statistics at face value. With a
little perseverance, you can still buy a house in Spain for less than
€50,000. To find anywhere decent in the UK under €150,000 takes a
miracle.
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Cruising the Coastline
Spain has thousands of kilometres of coastline on the mainland
alone. Add on the coastlines of the Balearic and Canary Islands,
and the sheer number of beaches to laze on or shorelines to
explore is mind-boggling.
So what is there to do in Spain apart from sitting and looking at the
sea? More than 100 marinas and hundreds more small ports dot
the coastline. Sailing conditions around Spain’s shores make the
country a sailor’s paradise. The wind offshore at Tarifa, near Cádiz,
that in 1492 hastened Christopher Columbus’s ship to the New
World, is still blowing just as strongly. Nowadays, as well as being
able to charter, hire, and buy every kind of boat, from dinghies to
ocean racers, you can go windsurfing in the Atlantic and sandyachting. At La Herradura by Almuñécar, you’ll find a national
marine reserve offering divers the opportunity to see a fascinating
variety of marine life.

Going ‘Fore’ Golf
Lee Trevino once quipped that golf is the only activity you can
enjoy while still being fully dressed. Spain undoubtedly has the
finest climate in Europe for playing golf all year round, and you’ll
probably be more than tempted to throw off your golfing sweater
in the Spanish heat. You find golf courses everywhere in Spain – on
the edges of cities and towns, running across shorelines, and hanging over cliff tops.
Golf isn’t cheap in Spain. The courses are often sited in bleak landscapes that require plenty of loving attention, not to say thousands
of litres of expensive water to produce luxuriant green fairways.
Unlike UK golf clubs that are struggling to keep members and
reducing fees to attract new ones, tourists and affluent Spaniards
alike are queuing up to join Spanish clubs. But don’t despair! New
clubs are being built at a rate of more than 40 a year, so supply and
demand are safely balanced.

Hankering After History
Spain’s history goes back more than 8,000 years. First came the
Phoenicians, followed by the Greeks and Carthaginians, who in
turn were booted out by the Romans. The Romans stuck around
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for 400 years, building roads, viaducts, and cities, until they were
outsmarted by the Vandals and the Visigoths. Three hundred years
later, a Moorish army made up of Arabs and Berbers from northern
Africa crossed over to help their Visigoth allies and stayed on for
500 years or so. The Moors brought new technology to Spain in the
form of watermills, enhanced boat-building methods, and introduced mapping and navigation skills. You can still see the Moorish
architectural influence throughout Spain in brick paving, tiled
walls, roofed chimneys, and the ruins of castles and forts.
Then the Christians pushed south from France and Germany and
took over the country. By 1156, when Philip II ascended the throne,
Spain had vast overseas possessions. Spanish expeditions to the
Americas brought a wealth of treasures home to Spain. You can see
these treasures on display in the country’s museums; they highlight the influence of the Spanish colonies on every aspect of
Spanish life, from winemaking to building.
Recent history has been just as exciting. The Spanish monarchy was
ousted by Franco’s dictatorship, effectively keeping Spain isolated
from the rest of Europe until Franco’s death in 1975. Democracy was
restored by Franco’s successor, King Juan Carlos. In 1986, Spain
joined the European Community, as it was then known, and has
never looked back.

Living for Less
Yes, you can live as well in Spain as in the UK, but what’s even
better is that financially you’ll be around a fifth better off in Spain.
Nearly everything, from a bottle of wine to a meal out, from utility
bills to the weekly grocery basket, is cheaper in Spain than in the
UK. According to a global price comparison, the cost of living in
Spain in 2007 was 15–20 per cent cheaper than in the UK. In other
words, you get at least the same general standard of living in
nearly every respect, but for 15–20 per cent less – a sort of permanent sale on all goods and services.

Paying Less Tax (Potentially)
Tax in Spain, as everywhere, is complex. However, depending on
your individual circumstances, moving to Spain presents bags of
opportunities to get the tax man off your back. The key is to take
timely tax advice and to plan your move to Spain with care. While
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you’re deciding whether to rent or buy a property, whether to
move permanently to Spain or to keep a base in the UK, and
whether to work in Spain or keep your business in the UK, there
will be a natural gap. That period between leaving the UK – for tax
purposes, at least – and becoming resident in Spain can be used
for some very profitable changes to the way in which your personal finances are organised. (See Chapter 13, which deals with tax
issues.)

Savouring Siestas
Taking a siesta during the hottest hours of the day is what people
do in hot countries – and Spain does siestas. Call it what you will –
catnap, snooze, 40 winks, doze, shut-eye, – a siesta, traditionally
taken around midday, is also a good reason for a three-hour lunch
break. The true siesta is taken at home after lunch, with you
undressing and then taking to your bed. It follows that you need
three hours off, for walking or driving home, eating, snoozing, and
getting back to work.
A recent survey revealed that despite pressure from the European
Union (EU) to get Spain to conform with other European countries
and take shorter lunch breaks, nearly a quarter of the locals still
take a siesta. The Spanish argue that the siesta is to them what the
power nap is to American business tycoons. The Spaniards have a
point, as Spain has proved to be something of an economic miracle
over the past two decades and is now challenging the US as the
dominant force in the economies of South America.
So, when in Spain, do as the Spanish do and keep up the tradition:
Have a siesta every day.

Tasting the Tapas
According to legend, King Alfonso X, also known as the Wise,
became ill and was advised by his physician to take small bites of
food with some wine between meals. The king made a swift and
miraculous recovery and became determined to share this ‘medicine’ with his devoted subjects. Alfonso ordained that in all the
inns of Castile, wine must only be served if accompanied by something, however small, to eat. More prosaic reasons given for the
birth of tapas are that tapas were invented to help farmers survive
between meals out in the fields at harvest time, and as a cover to
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prevent insects dropping into wine. The slice of ham or cheese
used as a lid was eaten after, rather than before, the wine was
drunk.
However tapas came into being, tapas are a fantastic quick snack
and a welcome relief from the peanuts on sale everywhere in
British bars. Each region of Spain has its own tapas recipe: with
olives, slices of garlic, smoked-ham sausages, slices of cheese,
jamón curado (cured ham), boquerones (anchovies), calamari,
sausages, doughnuts, croquette potatoes, and torreznos (pork
skin).

Visiting Vineyards
Wine has been made in Spain for more than 3,000 years, from long
before Rioja was invented. The Romans, who never liked to stray
too far from a good drink, gave the viniculture industry a boost
during the five centuries when they occupied the Iberian
Peninsula. The wine industry suffered a bit when waves of
Visigoths and Vandals were followed by a Moorish invasion.
Winemaking got back on track in the Middle Ages, when the
Spanish found a niche market for sherries and the like in England
and Holland.
France was the market leader in winemaking until the phylloxera, a
seemingly harmless insect, slipped across the Atlantic and decimated the French vineyards. French vignerons formed joint ventures with nearby winemaking countries, and Spain’s Rioja region
was chosen as having the closest characteristics of the great
Bordeaux wines. Spain’s day as a quality wine producer was shortlived. By the 1970s, all the wines that Spain was known for were
cheap and dreary. However, after 20 years of heavy investment,
there has now been a dramatic turnaround, and Spain is awash
with fine wines – Catalan, Riojan, Galician, Basque, and Murcian to
name but a few – each wine having its own distinctive colour,
aroma, and taste.

Weathering the Heat
Sunshine has to be the number-one reason for Brits heading off to
Spain. The UK’s average annual sunshine is 1,000 hours, compared
with Spain’s 2,700. Nerja, on the easternmost tip of the Costa del
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Sol, 50 kilometres from Malaga, enjoys 3,499 hours sun a year out
of a possible maximum of 4,380 (that’s 12 hours a day for the whole
year). In comparison, Devon, the UK’s sunniest county, clocks up
just 1,464 hours of sunshine a year.
Malaga has warmer weather than London each month of the year,
Malaga never getting cooler than a springtime day in Britain’s capital. Isn’t that enough to tempt you to Spain?

Appendix

Spanish–English Glossary
of Property Terms

W

hen you come across a Spanish property term or phrase
you don’t understand when buying your property in Spain,
simply look up the term or phrase in this list and all will be
revealed.
For a glossary of more everyday Spanish, get hold of a copy of
Spanish For Dummies or Spanish Phrases For Dummies (both from
Wiley), which you will find equally useful.
Abogado/a: Lawyer (M/F)
Acta: Land register document
Administrador(a) de fincas: Property manager (licensed)
Agente de la propriedad inmobiliara: Estate agent
Agrupación: Parcels of land combined or a consolidation of plots
Alquilar: To rent
Amueblado: Furnished
Apartamento: Small apartment
Ascensor: Lift
Bien situado: Good location
Boletín de enganche: Electrical connection certificate (needed to
connect to electricity supply)
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Bricolaje: DIY
Calefacción central: Central heating system
Calle: Street
Cargos: Charges
Casa: House
Casa señorial: Exclusive property or stately home
Caserío: Country house
Casero/a: Landlord (M/F)
Catastro: Land or property registry
Certificado: Certificate
Certificado bancario de divisas: Bank foreign currency statement
showing exchange rate
Certificado final de obra: Architect’s construction certificate
Certificado de matrimonio: Marriage certificate
Ciudadanía: Citizenship
Cláusula condicional: Conditional clause in contract
Cocina: Kitchen
Código civil: Civil law
Colegio oficial de arquitectos: Association of architects
Comedor: Dining room
Comisaría: Police station
Communidad de proprietários: Community of owners
Complejo residencial: Housing complex
Comprador: Purchaser
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Comprar: Purchase
Comprar al contado: To pay cash
Comprar sobre plano: To buy off-plan
Compraventa: Buying and selling
Contable: Accountant
Contrato: Contract
Contrato de arras: Purchase or money deposit
Contrato de obras: Building contract
Contrato de arrendamiento/alquiler: Rental agreement
Contrato de compraventa: Sales contract
Contrato de opción de compra: Option-to-buy contract
Contrayente: Contracting party
Copropietarios: Co-owners
Cortijo: Country property
Declaración de obra nueva: Declaration of new construction
Delegación de urbanismo: Town planning department
Demandar: To sue
Derecho de retención: Withholding right
Derecho de superficie: Right to use of land
Desocupado: Vacant
Edificabilidad máxima: Maximum construction area
Embargo: Property charge against unpaid debt; or seizure of property (which is slightly more serious)
En buenas condiciones: In good condition
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En buen estado: In a good state of repair
En ruinas: In ruins
Escritura: Title deed
Escritura de compraventa: Sales contract deeds
Escritura pública: Registered title deed
Estado de cuenta: Bank statement
Estudio: Studio flat
Fianza: Security payment or deposit
Finca: Plot of land, with or without buildings
Firma: Signature
Garantizar: To guarantee
Gestor: Licensed professional who handles bureaucratic matters;
solicitor or broker
Granja: Farm
Habitaciones: Rooms
Hacienda pública: Tax office
Hipoteca: Mortgage
Honorarios: Fees
Ideal inversores: Ideal investment property, usually a term used in
property advertisements
Impuesto de actos jurídicos documentados: Stamp duty
Impuesto municipal: Municipal or local tax
Impuesto sobre bienes inmuebles (IBI): Annual property tax
Impuesto sobre construcciones, instalaciones y obras: Local tax
on new constructions
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Impuesto sobre el valor añadido (IVA): Value-added tax (VAT)
Impuesto de transmisiones patrimoniales (ITP): Property
transfer tax
Inquilino: Tenant
Ley de arrendamientos urbanos: Urban rental law
Ley de la propiedad horizontal: Tenants’ law
Ley de suelo: Ground law or land law
Licencia de obras: Building permission
Llave en mano: Ready for immediate occupation
Metros cuadrados: Square metres
Multa: Fine or penalty
Multipropiedad: Timeshare
Municipalidad: Municipality
Necesita mejoras: Needs improvement or refurbishing
Notario: Public notary
Nota simple: Certificate of registration from property registry; or
land registry report
Nota simple informativa: Extract from the land registry
Número de identificación fiscal (NIF): Tax identification number
for residents
Número personal de identificación de extranjero (NIE): Tax identification number for non-residents
Orientación: Direction property faces or aspect, as in ‘with a
southerly aspect’
Para entrar a vivir: Ready for occupation
Para reformar: For refurbishment
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Parcela: Plot of land
Patrimonio: Wealth tax
Perito: Expert, as in ‘perito judicial’, which is a qualified legal
expert (but not a lawyer). A ‘perito constructor’ is a certified building engineer or even a chartered surveyor
Permiso de obra: Planning permission
Permiso de obra menor: Permission for minor construction works
Permiso de residencia: Residence permit
Piscina: Swimming pool
Plan general de ordenación urbana (PGOU): Town development
plan
Planta: Floor, storey
Plusvalía: Municipal calculation of the notional gain in value of
land over time, which is then the basis for tax
Poder: Power of attorney
Precio: Purchase price
Préstamo: Loan
Presupuesto: Estimate, quote, or budget
Promotor: Developer
Propietario: Owner of property or possession
Propiedad: Property or possession
Rascacielos: Skyscraper
Reformado: Refurbished
Registro catastral: Land registry
Registro de la propiedad: Property registry
Reparación: Repair
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Reposesión: Repossessed property
Rústico: Rural; located in the countryside
Saneamiento: Plumbing and drainage
Segregación: Separation of a part of the property
Separación a linderos: Minimum distance between neighbouring
properties
Servidumbre de tránsito: Right of way through adjacent property
Solar: Building plot
Subasta: Auction
Suelo no urbanizable: Land protected from building
Suelo urbanizable: Land that can be built on
Suelo urbano: Urban or built up land
Tasa: Rates
Toma de posesión: Taking possession
Topógrafo: Surveyor
Trastero: Storage room
Urbanización: Housing development
Uso de oficinas: Office
Valorar: To value
Valor catastral: Value of property for official or tax purposes
Valor real: Actual value
Vendedor: Seller, vendor
Vista: View
Zona de servidumbre de protección: Protected coastal area
(up to 200 metres)
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Index
• A•
Abbey (mortgage broker), 163
abbreviated declaration, 197
abogado. See lawyer
accountant, 156, 263
acta, 261
actos jurídicos documentos (AJD),
31, 32
administrador(a) de fincas, 261
advertising, 210–211, 218–219
age
budget factors, 13
insurance, 225
pension, 232–234
residential care, 227
tax relief, 34
Agentes de la Propiedad Inmobiliaria
(API), 39
agrotourismo, 84–85
agrupación, 261
air travel
to Atlantic coast, 114–115
to Balearics, 143
to Canary Islands, 144, 145, 248
to Castilla y León region, 249
to Catalonia, 250
to country, 124
discounts, 52
to Gibraltar, 251
to Ibiza, 140
to Majorca, 140
to Mediterranean coast, 116
to Minorca, 141
to Murcia, 252
in Spain, 57
to Spain, 52–53
air-conditioning, 30, 80, 181–182
AJD (actos jurídicos documentos),
31, 32

Albacete (town), 124
aldea, 130
Alicante province, 244
Almería province, 116
alquila, 80, 262
amueblado, 79
Andalusia region, 245–246
Andorra region, 246–247
apartment
advantages, 106
country prices, 131
definition, 261
island properties, 146–147
overview, 64
API (Agentes de la Propiedad
Inmobiliaria), 39
appliance, 179–180
appreciation, 9–10
architect
association, 28, 262
construction certificate, 262
costs, 30
selection, 25, 28–29
area review report, 73
arquitecto, 262
ascensor, 80, 261
asset calculation, 12
Association of Investment and
Financial Advisers, 199
Association of Translation
Companies, 48
ático, 119
auction, 72, 267
Autol (town), 124
autopista, 59
autovía, 59
autumn, 63
AZRural (Web site), 219
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• B•
Balearic Islands. See also specific
islands
locations, 137–143
popularity, 247–248
property types, 146–148
Banco de España (bank), 164
Banco Halifax Hispania (bank), 168
bank
account information, 166–168,
203–204
credit card sources, 168
foreign currency statement, 262
mortgage sources, 164
statement, 264
banker’s draft, 203–204
Bankinter, S.A. (bank), 164
bar, 214–216
Barcelona (city), 95–96, 105
Basque language, 234
basura, 33
Bay of Biscay, 114
Baydon Hill (Web site), 205
B&B property
country estate property, 133
farm property, 127
profit and loss, 213–214
pros and cons, 212–213
river property, 129
beach. See also coastal living
Barcelona, 96
Bilbao, 97
Canary Islands, 144
Formentera, 138
geographic differences, 113
Minorca, 141
plot selection, 27
property selection, 61–62
rationale for property purchase, 256
safety, 113
bereavement, 227–228, 233
Berlitz (language-teaching
institution), 235

Bidasoa (river), 129
bidding war, 174
Bien, Melanie (Renting Out Your
Property For Dummies), 209
bien situado, 261
Bilbao (city), 97–98, 105
bill paying, 206
boletín de enganche, 261
borehole, 187
boundary dispute, 183–184
Bricks and Brass (consultants), 190
British Embassy, 195
British tax, 34
Brittany Ferries, 54
broadband, 188
budget
airlines, 53
asset calculation, 12
coastal home, 116–118
cost-cutting tips, 15, 49, 52
deciding factors, 13
estate agent relationship, 37
hotel advantages, 85–86
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Also available:

978-0-7645-5232-8

978-0-7645-6847-3

978-0-7645-5476-6

Art For Dummies
(978-0-7645-5104-8)
Aromatherapy For Dummies
(978-0-7645-5171-0)
Bridge For Dummies
(978-0-471-92426-5)
Card Games For Dummies
(978-0-7645-9910-1)
Chess For Dummies
(978-0-7645-8404-6)

Improving Your Memory
For Dummies
(978-0-7645-5435-3)
Massage For Dummies
(978-0-7645-5172-7)
Meditation For Dummies
(978-0-471-77774-8)
Photography For Dummies
(978-0-7645-4116-2)
Quilting For Dummies
(978-0-7645-9799-2)

EDUCATION
Also available:

978-0-7645-7206-7

978-0-7645-5581-7

978-0-7645-5422-3

Algebra For Dummies
(978-0-7645-5325-7)
Algebra II For Dummies
(978-0-471-77581-2)
Astronomy For Dummies
(978-0-7645-8465-7)
Buddhism For Dummies
(978-0-7645-5359-2)
Calculus For Dummies
(978-0-7645-2498-1)

Forensics For Dummies
(978-0-7645-5580-0)
Islam For Dummies
(978-0-7645-5503-9)
Philosophy For Dummies
(978-0-7645-5153-6)
Religion For Dummies
(978-0-7645-5264-9)
Trigonometry For Dummies
(978-0-7645-6903-6)

PETS
Also available:

978-0-470-03717-1

978-0-7645-8418-3

978-0-7645-5275-5

Aquariums For Dummies
(978-0-7645-5156-7)
Birds For Dummies
(978-0-7645-5139-0)
Dogs For Dummies
(978-0-7645-5274-8)
Ferrets For Dummies
(978-0-7645-5259-5)
Golden Retrievers
For Dummies
(978-0-7645-5267-0)

Horses For Dummies
(978-0-7645-9797-8)
Jack Russell Terriers
For Dummies
(978-0-7645-5268-7)
Labrador Retrievers
For Dummies
(978-0-7645-5281-6)
Puppies Raising & Training
Diary For Dummies
(978-0-7645-0876-9)

Available wherever books are sold. For more information or to order direct go to www.wiley.com or call 0800 243407 (Non UK call +44 1243 843296)
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LANGUAGES
Also available:

978-0-7645-5193-2

978-0-7645-5193-2

978-0-7645-5196-3

Chinese For Dummies
(978-0-471-78897-3)
Chinese Phrases
For Dummies
(978-0-7645-8477-0)
French Phrases For Dummies
(978-0-7645-7202-9)
German For Dummies
(978-0-7645-5195-6)
Hebrew For Dummies
(978-0-7645-5489-6)

Italian Phrases For Dummies
(978-0-7645-7203-6)
Japanese For Dummies
(978-0-7645-5429-2)
Latin For Dummies
(978-0-7645-5431-5)
Spanish Phrases
For Dummies
(978-0-7645-7204-3)
Spanish Verbs For Dummies
(978-0-471-76872-2)

MUSIC AND FILM
Also available:

978-0-7645-9904-0

978-0-7645-2476-9

978-0-7645-5105-5

Bass Guitar For Dummies
(978-0-7645-2487-5)
Blues For Dummies
(978-0-7645-5080-5)
Classical Music For Dummies
(978-0-7645-5009-6)
Drums For Dummies
(978-0-471-79411-0)
Jazz For Dummies
(978-0-471-76844-9)

Opera For Dummies
(978-0-7645-5010-2)
Rock Guitar For Dummies
(978-0-7645-5356-1)
Screenwriting For Dummies
(978-0-7645-5486-5)
Singing For Dummies
(978-0-7645-2475-2)
Songwriting For Dummies
(978-0-7645-5404-9)

HEALTH, SPORTS & FITNESS
Also available:

978-0-7645-7851-9

978-0-7645-5623-4

978-0-7645-4233-6

Controlling Cholesterol
For Dummies
(978-0-7645-5440-7)
Dieting For Dummies
(978-0-7645-4149-0)
High Blood Pressure
For Dummies
(978-0-7645-5424-7)
Martial Arts For Dummies
(978-0-7645-5358-5)

Pilates For Dummies
(978-0-7645-5397-4)
Power Yoga For Dummies
(978-0-7645-5342-4)
Weight Training
For Dummies
(978-0-471-76845-6)
Yoga For Dummies
(978-0-7645-5117-8)

Available wherever books are sold. For more information or to order direct go to www.wiley.com or call 0800 243407 (Non UK call +44 1243 843296)
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INTERNET
Also available:
Building a Web Site For
Dummies, 2nd Edition
(978-0-7645-7144-2)
Blogging For Dummies
(978-0-471-77084-8)
Creating Web Pages All-inOne Desk Reference For
Dummies, 3rd Edition
(978-0-470-09629-1)
978-0-470-12174-0

978-0-471-97998-2

eBay.co.uk
For Dummies
(978-0-7645-7059-9)
Web Analysis For Dummies
(978-0-470-09824-0)
Web Design For Dummies,
2nd Edition
(978-0-471-78117-2)

978-0-470-08030-6

DIGITAL MEDIA
Also available:

978-0-7645-9802-9

978-0-470-04894-8

978-0-7645-9803-6

BlackBerry For Dummies
(978-0-471-75741-2)
Digital Photo Projects
For Dummies
(978-0-470-12101-6)
Digital Photography
All-In-One Desk Reference
For Dummies
(978-0-470-03743-0)
Photoshop CS3
For Dummies
(978-0-470-11193-2)

Podcasting
For Dummies
(978-0-471-74898-4)
Zune For Dummies
(978-0-470-12045-3)

COMPUTER BASICS
Also available:

978-0-7645-8958-4

978-0-470-05432-1

978-0-471-75421-3

Macs For Dummies,
9th Edition
(978-0-470-04849-8)
Office 2007 All-in-One Desk
Reference For Dummies
(978-0-471-78279-7)
PCs All-in-One Desk
Reference For Dummies,
3rd Edition
(978-0-471-77082-4)

Upgrading & Fixing PCs For
Dummies, 7th Edition
(978-0-470-12102-3)
Windows Vista All-in-One
Desk Reference For Dummies
(978-0-471-74941-7)
Windows XP For Dummies,
2nd Edition
(978-0-7645-7326-2)
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